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A recent “wood show” : 
held in Hoquiam, Wash., . 
a center of lumber manu- | Be ay Be. ' 
}| facturing activities, was a ea 
a = revelation to the lumber- 3 ’ wet 
me if men themselves when 3 4 as 5 Se 
~~ ae they saw assembled the Uh | 
prt : attractive ex hibits of 34 
. ' things made of wood. The |} <a 
versatility and usefulness i" 
of wood and the impor- | “ 
tance to the country of 
the lumber industry are 
ae here illustrated in a strik- 
ing manner. 
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or LOWER PRICE 


In order to get better values in lumber you 
buy, you have either to get better quality for 
the same money or the same quality at a lower 
price, 

In other words you need to know both qual- 
ity and price to judge value. 

We are right on the ground. We know the 
mills in the Inland Empire and California. We 
know the quality. We know comparative prices 
on stock of like quality. We own no mills and 
have no stock we must move. Unless stock 
offers VALUE we don’t handle it. 

If you’re interested in buying VALUE, it’ll 
pay you to communicate with us. 


What do you want to buy? It costs 
nothing to find out exactly what we 
can do for you. Write us. 


DUFFY-HAMACHER LUMBER CoO. 
SPOKANE, WASH. 














Philo Dramatic Club Building, Houston, Texas 
“LAMELLA” 
(PATENTED) 


Trussless ARCH ROOFS 


Clear Floor Space— No Columns—No Trusses 


Not an inch of waste space under a Lamella constructed roof. 
Clear arched spans up to 150 feet. Unobstructed floors, no columns, 
—no trusses. Built of short length lumber they can be quickly erected 
without the use of cranes or skilled labor. The best and most inex- 
pensive construction for auditoriums and warehouses. 

For full information write 


LAMELLA ROOF SYNDICATE, Inc. 
45 WEST 45th STREET, NEW YORK 


THE TRUSSLESS ROOF CO. LAMELLA TRUSSLESS ROOF CO. 
1007 S. Harvard Blvd., Los Angeles. Calii. 801 Kirby Bidg., Houston, Texas 


LAMELLA CONSTRUCTIONS, Inc. MISSOURI LAMELLA ROOF CO. 








801 Norris Bidg., Atlanta, Ga. 904 Bank of Commerce Bidg., St. Louis, Mo. 
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Keystone Siding now has a running mate. The 
finest Red Cedar Shingle manufactured is now 
being shipped in mixed cars with that straight, 
smooth, perfect fitting siding. Both of these 
products give the home builder beauty and 
endurance. 


EDGWOOD 


SHINGLES 





HAMMOND CEDAR COMPANY, Ltd., 
NEW WESTMINSTER, B. C., CANADA 
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Paving the Way for Spring and Summer Sales 


even about making it more comfortable, convenient and 
“livable” generally, the important fact that every home has 
two sides is often, if not usually, overlooked. 

Or course, strictly speaking, every house has four sides—but the 
two sides that we are thinking of just now are the “inside” and the 
“outside.” The lumberman, both manufacturer and retailer, has 
learned that the inside of the completed house affords a market, or 
outlet, for lumber products of a scope that was hardly realized in 
the earlier stages of the industry. Hence the immeasurably greater 
use of built-in furniture and conveniences of many sorts, the total 
representing a huge net gain in the use of wood in home interiors— 
apart from structural or finishing purposes—even after making due 
allowance for a certain amount of displacement of movable wood 
furniture, as for example bookcases, by built-in furniture serving 
the same purposes. 

But while granting that the market for lumber products within 
the four walls of the home has been quite thoroughly cultivated, 
much remains to be done before the potentially larger market on 
the outside of the house can be said to have been fully developed. 

For years the AMERICAN LUMBERMAN has preached the gospel of 
beautifying the home surroundings, specifically porches, lawns and 
gardens, with products of wood. To that end it has sent its photog- 
raphers afield to secure views of homes thus beautified, showing 
how such accessories as pergolas, trellises, ornamental wood fences, 
gates and arches, lawn and garden seats, swings, children’s play- 
houses, sand-boxes etc. beautify the home and add to the joy of 
living. While this journal does not wish to take to itself credit 
for the increased interest shown in these items, and the increased 
consumption of lumber for their manufacture, it may modestly hope 
that its efforts may have supplied some, at least, of the needed 
impetus. At any rate, its interest has not waned, and notwith- 
standing near-zero weather now prevailing over much of the coun- 
try so that any mention of out-of-door accessories to the home 


VY eve SPEAKING or writing about beautifying the home, or 


seems unseasonable, this journal wishes to bring to its retail read- 
ers, and others interested in extending the use of wood in the 
direction indicated, a practical suggestion or two. 

In the first place, regardless of what the thermometer may 
register just now—spring is not far away, and now is the time to 
plan for bigger sales of “outdoor goods” this year. One thing that 
can be done now better than at any other season, is to conduct a 
sort of campaign of education. It is a little early for actual adver. 
tising of the items handled, but much can be done in an educa- 
tional way to make sales easier later on. For example, a lumber- 
man who is greatly interested in promoting the use of out-of-door 
home embellishments, as well as of lumber products of every sort, 
recently wrote the AMERICAN LUMBERMAN an interesting letter, in 
the course of which he said: 

“One thing which I have done, and which I think could be 
profitably done at other places, is to talk to the local garden club, 
explaining how to beautify lawns and home surroundings by the 
use of wood garden furniture, trellises, pergolas etc. There are 
garden clubs all over the United States. They welcome speakers 
who can tell them how to beautify their gardens. These clubs are 
composed largely of women, whom I have found interested and 
appreciative listeners, displaying a very lively interest in the possi- 
bilities along these lines. It seems to me that almost any retailer 
could create much business for himself by arranging to have some 
one give such a talk to his local garden club—if he does not feel 
competent or inclined to give the talk himself.” 

Besides the garden clubs to which our correspondent alludes, 
similar opportunities are offered by the women’s clubs and other 
civic organizations interested in community betterment. Most local 
newspaper editors would be glad to run short articles telling how 
the home surroundings may be beautified by use of the numerous 
articles of wood now available for that purpose. Such seed-sowing 
at this season will bring forth a harvest of sales later on. 





Rounding Out the Building Material Dealer’s Line 


TTENTION FREQUENTLY has been drawn to the steady 
growth of the department store idea in all lines of merchan- 
dising. This trend has been as noticeable in the retailing 

of building supplies as in any field. Dealers in lumber and other 
building supplies have recognized the advantage to them and to 
their customers in making accessible at one place all the materials 
needed to complete a structure, as some have put it, “from founda- 
tion to chimney top.” The policy of supplying building materials of 
every description is especially advantageous to dealers who sell 
the completed home. 

Retail dealers in building supplies are constantly being urged to 
add to their side-lines, but it is here contended that the term side- 
line is not the proper one to apply to goods and materials that are 
invariably used at some stage of the construction of a home or 
other building. In fact, the infallible test to be applied by the 
dealer in determining whether he shall add a line of merchandise 
ought to be whether it is or should be used in the building of struc- 
tures for which he commonly supplies part of the materials. If it 
is so used then it is a legitimate and proper line to be stocked by 
the dealer in building supplies. 

Sometimes, when a prospective purchaser asks the dealer or 
other merchant for an article he is met with the answer that it is 
not carried because there is no call for it. That must have been 
true at one period of practically everything now carried regularly 
by the retail lumber dealer, except the one commodity that gave 
him his title—lumber. Nowadays, however, nearly everybody looks 
to the lumber dealer for everything needed to build a house. This 
appears logical, and the extension of the department store idea 
will work to the advantage of the dealer who is able to supply 
everything needed in building. 

Notwithstanding the fact that dealers in building supplies now 
carry an infinitely larger number of items than formerly, their total 
stocks of nerchandise are not so much larger as that fact might 


seem to indicate. Stocks of lumber, for example, are much smaller 
than formerly, because it is practicable to secure much quicker 
delivery, and the buying of mixed cars is more common. By more 
careful assortment of stocks also it is practicable to avoid over- 
buying of slow-moving items and to turn the fast-moving goods 
many times a year. Merely to distinguish between fast- and slow- 
moving items implies greater discrimination in buying and greater 
enterprise in selling. 

A rather common complaint is that the retail lumber dealer is 
slow to accept a new line and he is sometimes charged with lack 
of enterprise in taking advantage of the helps supplied by manu- 
facturers to those who carry their goods. The better type of pro- 
ducer long ago recognized that his selling job was not completed 
when his goods had been placed on the dealer’s shelves; he has 
seen that future sales and steady demand can be created only 
through moving the goods off the dealer’s shelves into use and 
consumption. The manufacturer can not of course do all the selling 
for the dealer; he can only work with him. Co-operative selling of 
the kind here suggested, when enthusiastically engaged in by the 
dealer as well as by the producer, has proved to be highly profitable 
for both. It is well known that many a line that is potentially 
profitable has remained a drug on the dealer’s shelves because the 
dealer has not acquired the knack of selling the goods. : 

At times the dealer has gained the impression that the sales 
efforts of the producer were designed to compel him to stock goods 
that he did not want to carry, and more or less antagonism has been 
developed. But by far the greater volume of sales must move 
through the retail dealer because he is the most economical medium. 
What the producer is trying to do is to make it easy for the dealer 
to sell his goods. He is in fact helping the dealer to sell his goods, 
and a misinterpretation of his efforts results in a loss to the dealer 
as well as to the manufacturer. 

Reference has been made to the growth of the department store 
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idea in the building materials line. The trend in that direction is 
unmistakable and this trend will eventually force a similar devel- 
opment among dealers in building materials. Rounding out the 
jine of building materials, completing the stock until it includes 
everything needed in building, pushing sales by co-operative meth- 


ods, are means by which the building materials dealer can hope to 
keep the patronage that belongs to him. He will as in the past scan 
carefully every proposed addition to his line, but at the same time 
he will keep a keen lookout for every item that fits into his busi- 
ness and that offers opportunities to realize satisfactory profits. 





On the Folly of Hammering 


T 1S SAID THAT in the days of barter and trade it was the 
J custom for each party to a transaction to keep a good hold 
on his goods until he got an equally good hold on the 
article offered in exchange. For a long time, in fact until quite 
recently, the principle, Let the buyer beware, persisted in bartering 
and in business. Among backward peoples to this day every trans- 
action is a contest of wits, and the widest possible latitude is 
permitted the seller in crying up the goods and the buyer in crying 
down the price involved. Such methods of merchandising mark an 
advance but not enough to brag very much about. 

Some of the statements made about current lumber selling meth- 
ods smack of the period of trade and barter. A buyer announces 
that he is in the market for a block of stock. A friendly salesman 
makes a price; another makes a lower price, on being told that his 
first price is too high; a third comes along and the trick is repeated. 
Finally the order is placed, at a price that nobody is supposed to 
know but the two parties to the transaction.. Perhaps it leaks out. 
The “old man” wants to know why orders are not coming in and 
why his folks lost out on this particular order. The alibi is that 
his men held up the price and somebody else cut; the salesman 
could have had it “on an even break.” 

Very well, if that represents the market, the “old man” thinks, he 
might as well come down, and come down he does. Thus, a single 
sale made at a concession by a weak salesman, through a process 
of “grapevine” communication, serves to drag the market down $1, 
$2, $3 or even $5 or more a thousand. The net result is that not 
only one order of one mill, but all the orders of dozens or scores 
of mills are taken at the lower price. The actions of selling forces 
under such circumstances resemble nothing so much as a lot of 
Leghorn cockerels when a strange cat or dog runs through their 
yard. 

If a local retail lumberman or other merchant changed his prices 
in any such manner from day to day the people of his community 
would think him a fit candidate for a lunacy commission. He would 


Down the Price of Lumber 


demoralize the lumber business until nobody would buy. Much the 
same thing happens in the case of the mills already cited, for when 
prices are erratic nobody buys if he can help it because nobody 
knows when the bottom has been reached. Another aspect of the 
price situation is shown when an inquiry comes out for a big 
block of stock. The same seller who would cut his price on a small 
requisition would deem a big one an occasion for boosting his 
price. 1 

The bane of the lumber industry from the viewpoint of producers, 
distributers and users is price fluctuation. No more lumber is sold 
in a year, no greater average of profit is realized by any factor, 
and in the end nobody is as well satisfied as under stable price 
conditions. Uncertainty in price creates uncertainty in sales 
volume. Wide range of price discredits real values and cheapens a 
commodity in the estimate of all. When the price range may be 
anywhere from 5 to 25 percent, a fair inference is that the higher 
price is too high and that the lowest price is not too low. The 
salesman who can sell lumber cut by the same mill from the same 
sort of timber one week for $5 to $10 less per thousand than he 
could sell it for a fortnight before or after can hardly hope to be 
believed when he says the higher price is the bottom. Neither will 
his prediction regarding the course of the market carry much 
weight. 

What evidently is needed in the lumber business, as has been so 
well said, is some backbone. In this industry a consistent price 
policy would be a blessing to everybody interested in the manu- 
facture, distribution or use of lumber. There may be other industries 
in which the somebody-cut-the-price alibi will serve as it does in 
the lumber industry to protect a salesman, but those industries are 
not known to the writer. It may be that in other industries back- 
bone in the sales manager and in the general manager is as rare 
when price of product is concerned as in the lumber industry; 
if so, that industry may have the sympathy of lumbermen for the 
reason that “misery loves company.” 





Two Southern Timber Tracts Sold onstration of this phase of logging was given 
by Herman Holmes, Crystal Falls jobber. 

In the party are Andrew Albert, president 
of the Northwest Timber Trust, Sevzaples, 
Russia; Eugene Easkaaoff, manager in charge 


JACKSONVILLE, FLa., Jan. 8.—Announcement 
has been made by James D. Lacey & Co., timber 
land factors, of the sale of two tracts of 
timber within the last month. One tract of 
10,000 acres of pine saw timber and piling in 


of mills, Northwest Timber Trust; Samuel S. 
Cotton, director of the lumber division, An- 
torg Trade Corporation, New York City; and 
W. W. Gardner, Indianapolis, district manager 
of the Cleveland Tractor Co. 





Camden County, Georgia, was sold for the ac- 
count of the Gillican-Chipley Co., of New Or- 
leans, La., and Brunswick, Ga., to the Georgia 
Forest Products Co. also of Brunswick. 

The Lacey company also announces the sale 
of a turpentine property in Nassau County, 
Florida, comprising 1,900 acres of pine to 
Austin Cary, of Starks, Fla., and Mr. Nash, of 
the Columbia Naval Stores Co., of Savannah, 
Ga. The sale was made for the account of 
John Bryce, of Bryceville, Fla. The purchase 


ments were 108 percent 





Orders and Shipments Exceed Cut 


[Special telegram to AMERICAN LUMBERMAN] 


WasHINcGTON, D. C., Jan. 10—Five hundred and eight softwood mills of eight associations 
with normal production of 307,818,000 feet, gave actual production during the week ended Jan. 5 
as 73 percent, shipments 79 percent and orders 78 percent of normal production. The ship- 


and orders 106 percent of actual production. The week’s figures for 


normal and actual production, shipments and orders follow: 


prices have not been made public. No. of Normal Actual 
EINE Sorrwoops— Mills Output Output Shipments Orders 
of Southern Pine Association........ poste ses 130 10-767,000 Retry 59-027,008  £8:989.000 

r fation..... 2 2, ‘ ,864, 27,022, »t33, 

Makes Biggest Tractor Sale Wiens tke ike daa 34 16,060,000 15,953,000 18,723,000 21,895,000 
> . Calif. White & Sugar Pine Mfrs. Assn.... 16 12,020,000 12,060,000 14,236,000 12,367,000 
EscanaBa, Micu., Jan. 8.—To secure first Galifornia Redwood Association.......... 13 6,395,000 5,367,000 5,294,000 5,871,000 
hand information concerning American lumber- North Carolina Pine Association.......... 76 15,540,000 8,208,000 9,231,000 7,956,000 
ing methods, officials of the Northwest Timber Northern Pine Mfrs. Association.......... 9 6,111,000 3,505,000 6,122,000 5,528,000 
Trust, of Sevzaples, Russia, are making a tour Northern Hemlock & Hardwood Mfrs. Assn 37 18,228,000 — 3,832,000 += 3,109,000 = 1,26 4,000 


of inspection of the various logging operations, 








sawmills and wood chemical plants in the Totals, softwoods ...........0+ee+e+++++507 307,818,000 225,458,000 242,754,000 239,553,000 
Upper Peninsula of Michigan. py AED wooDe— ee el cok nieiies —— 5 ei 5.558.000 
The Northwest Timber Trust, one of the Northern Hemloc ardwoo rs. Assn 98 744-4 ret erty ert y 

. s P Institute. ....+.! ,532,000 ,073,000 32,483,000 32,242,000 
largest lumbering concerns of Europe, recently Hardwood Manufacturers’ Institute. 338t 48,532,00 29,07 
purchased 350 six-ton Model 40 “Cletracs” eo eee rer 406+ 62,741,000 37,679,000 38,184,000 37,800,000 


from the Cleveland Tractor Co. of Cleveland, 
Ohio. One of the main purposes of the visit 
of the Russian capitalists was to see one of 
the tractors at work in the woods, and a dem- 


Northern Hemlock & Hardwood figures are for week ended Dec. 29, and production is log 
converted to lumber scale. 


Northern Hemlock units represent daily capacity of 35,000 feet; those of Hardwood Insti- 
tute a capacity of 30,000 feet. 
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Relative Manufacturing Efficiency 


Your article on pages 1 and 30 of Dec. 22, 
1928, appears to be entirely out of line. We 
can readily see in the planing mill business 
where one concern has possibly thirty-three 
times as many man hours as another concern 
and each turn out the same amount of busi- 
ness but that certainly does not imply that 
the one is thirty-three times as efficient as 
the other. This new standard of measure- 
ment is no good in a planing mill. 

For instance, one concern buys all the doors, 
sash and frames, panels, stock trim etc., and 
makes a few odd things. Naturally its man 
hours are going to be few and its total busi- 
ness large. Another mill buys none of these 
things but makes them in its own mill. Its 
man hours are going to be very large, possibly 
thirty-three times, and its total business may 
be the same. This same thing applies to any 
other business. 

Anybody knows that there is no such thing 
as a difference of thirty-three times the effi- 
ciency of one concern over another, as long 
before he can reach such a low standard he 
has been automatically eliminated and the 
sheriff has closed him out.—INQuiry No. 2,247. 


[The foregoing comment is made by the 
president of one of the largest woodworking 
concerns in the middle West. One of the arti- 
cles referred to was a digest of a paper pre- 
sented before the American Society of Mechan- 
ical Engineers and dealt wholly with a proposed 
method of measuring the productivity of fac- 
tories, or the efficiency of manufacturing oper- 
ations. The other article referred to was an 
editorial commenting on the first-mentioned 
article. Comparisons between plants would be 
made, of course, on the basis of manufacturing 
operations, and could not properly include 
wholesaling transactions such as described by 
the correspondent. The digest of the paper has 
brought inquiries from a number of readers 
who have wished to secure the complete report. 
These inquirers have been referred to the so- 
ciety at 29 West 39th Street, New York City. 
—Enprror. } 


Plans for Home Remodeling Jobs 


I have been a reader of your publication for 
years and in a recent issue I noted an article 
which interested me very much; namely, 
“Modernizing Old Homes” and the TX adver- 
tising of the National Lumber Manufacturers’ 
Association. I only want to comment on what 
I believe to be the outstanding need of not 
only the lumber industry but the building 
business in general. 

First—In my opinion the thing that really 
interests the building business more than any- 
thing else is getting business and more of 
it at a profit. And modernizing old homes 
seems to be one of the most promising ways 
of doing so. There are thousands of old homes 
substantially built, both in the cities and 
country districts, which are going to decay 
but could be made over, and at a cost which 
would enhance the value of the properties 
considerably. 

The Trade Extension Bureau seems to have 
hit the nail on the head if it goes into this 
thing extensively in its national advertising. 
The paint, linoleum and roofing manufactur- 
ers and a score of building material manufac- 
turers’ associations have built up their trade 
in just this way, and why not the lumber 
industry? 

When it comes to remodeling or moderniz- 
ing old homes, it seems there ought to be 
more money in it for all concerned. More 
money for the retailer inasmuch as he will 
not have, as a general rule, ruinous compe- 
tition, can get his list price and therefore 
make more and increase his volume of busi- 
ness. The same holds good for the contractor, 
for as a rule he does this kind of work. Also 
the architect will fall into some new busi- 
ness. 

There is a world of this business and na- 
tional advertising will help get it going. Will 
the dealer, as a rule, reap a big harvest? Not 
if he depends on this alone. He can, how- 
ever, if he puts a salesman into the field who 


has the right qualifications, a salesman who 
not only can sell lumber but who has archi- 
tectural ability enough to make over the old 
house. One who can sketch a perspective of 
just what the job would look like when fin- 
ished. The owner is not particularly inter- 
ested in what has been done to other houses 
but what could be made out of his home.— 
INQUIRY No. 2,246. 


[It is believed that few subjects of interest to 
the lumber industry have received as much con- 
sideration in the pages of the AMerIcAN LuM- 
LERMAN as the matter of salesmanship, and 
particularly retail salesmanship as exemplified 
in the ability to supply plans and other helps 
in connection with the building of homes. A 
predecessor of this paper ‘published in 1881 a 
“Lumberman’s Hand-Book,” including with 
other helpful material, plans with bills of ma- 
terials for twenty-seven houses, barns and other 
buildings. Included also was a _ suggested 
layout or plan for locating all the farm 
buildings. Since that day, and especially in 
recent years, many books on estimating and 
planning have become available, and books of 
this class comprise a large part of the AmMErR- 
ICAN LUMBFRMAN’s sales to retail dealers. 
Thousand of copies of the two editions of “Old 
Homes Made New” were distributed to lumber- 
men. Frequent editorial comment has been 
made wpon the advisability of learning to 
sketch plants and figure estimates, and numer- 
ous plans for houses and other buildings have 
been supplied by the American LUMBERMAN. 
All these facts evidence improvement in retail 


selling methods, but there will always be op- 
portunities for enterprise and initiative in the 
selling of homes and the materials for build- 
ing them.—Eprror.) 


Endorses Recent Editorial 


EpItoR AMERICAN LUMBERMAN: Congrat- 
ulations on editorial appearing on page 31 of 
your Jan. 5 issue, entitled ‘“‘Aloofness Makes 
No Sales.” I reside in an entirely different 
suburb from the one wherein your editorial 
writer has his home, but have found prac- 
tically the same conditions existing. As a 
matter of fact, the only commodities that I 
have been solicited to buy, so far as I recol- 
lect, have been coal and oil. Whenever I have 
gone to the lumber yard to make purchases 
of material needed, there does not seem to 
have been any of that cordial “Here it is— 


what can | do for you?” attitude noticeable . 


elsewhere. I can not help feeling that if the 
retail lumbermen of the country would all 
go hard after what is logical retail business, 
and take care of the potential demand that 
exists, they would not have to worry about 100 
percent retail distribution, so called, but would 
be kept profitably busy taking care of what 
naturally and logically is retail business. As 
a home owner, I hope that you will keep stress- 
ing this question of the retailer pushing for 
retail or consumers’ sales, and letting consum- 
ers know that lumber can be secured for mis- 
cellaneous construction and repair purposes 
just as easily as other commodities. This, at 
least, should be true in every instance. All 
that has to be done is to get people thinking 
favorably of lumber and then they will want 
to buy it—A. FLETCHER MARSH, Marsh & Tru- 
man Lumber Co., Chicago. 
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At last. We always felt sure 
that the doleful predictions 
about a shortage of lumber 
were a little premature and un- 
necessary. Now comes an IIli- 
noisan and demonstrates it be- 
yond question. This genius, 
whose full name is S. H. Ham- 
ilton, claims to have discovered 
a process of making lumber 
out of common wheat straw. 
Think of that, ye grangers! | 
The method of manufacturing | 
this substitute for forest grown | 
lumber is described as follows: 
Sheets of ordinary straw board, 
such as are made at any paper 
mill, are placed upon each 
other, the number being gov- 
erned by the thickness of lum- 
ber required, and _ passed 
through a chemical solution 
that softens up the fiber, and 
completely saturates it. The 
mass is then passed between a 
series of rollers, subjected to 
heavy pressure, and dried, 
hardened and polished coming 
out of the last ones hard, dry 
lumber ready for use. The in- 
ventor further claims that the 
chemical solution hardens in| 
the fibers of the board, and 
renders it impervious to water 
and noncombustible except un- 
der great heat. It is suscepti- 
ble of a very high polish and 
imitations of walnut, ebony or 
mahogany may be successfully 
made from it. 








Mr. C. A. Paltzer, the genial 
and good looking junior of the 
firm of C. C. Thompson & Co., 
took upon himself the responsi- 
bilities of a Benedick on Thurs- 
day evening of last week. The 
wedding which was a very pri- 
vate but elegant affair, oc- 
curred at the Woodruff House 
in this city, the bride being a 
daughter of Mr. Charles Wood- 
ruff. 

* «# @ 

The largest amount of lum- 
ber ever cut on the Menominee 
River in any one season was 
cut during the season just 
closed by the Kirby-Carpenter 
Co., of Menominee, Mich. It 
footed up to 39,804,771 feet. 

* 2# @ 

Trade out of the yards is ex- 
ceedingly fair for this time of 
the year. Last year, as our 
dealers remember to their sor- 
row, the mud throughout the 
country was anywhere from a 
foot to a mile deep—and to 
haul lumber or anything else 
was impossible. 

* 2 @ 


A correspondent gives the 
following data on the resources 
of Humboldt County, Calif.: 
“All of the gentlemen with 
whom I have compared notes 
on the subject agree that an 
estimate of 100,000 feet of 
lumber for an acre of redwood 
land is moderate and within 





bounds. This would give the 
sum of $1,800 per acre as a 
starting point, with redwood 
lumber at $18 per thousand, 
the lowest point it has reached 
in San Francisco. . . . Mag- 
nificent as are the redwood pos-" 
sessions of Humboldt County, 
they by no means comprise the 
sum total of her resources in 
this direction. Spruce, fir and 
hemlock abound within her 
borders, although it is coming 
to be generally admitted that 
the former, which has con- 
tributed largely to her list of 
exports, is becoming scarce. 
Her fir forests, however—and 
by the way this species is per- 
haps better known as Oregon 
pine—are by no means ex- 
hausted, although the nearer 
sources of supply have been 
pretty well culled over. This 
Oregon pine, as it is called, is 
very valuable for shipbuilding, 
preferred, indeed, to the article 
found in higher latitudes. 
* # # ; 

There has been rafted gut of 
the Muskegon River; ‘Mich., 
this season and delivered to the 
mills over 300,000,000 feet of 
logs, and it is said that there 
is still back in the stream in 
the neighborhood of 25,000,000 
feet, making the total log crop 
for 1878 somewhere between 
325,000,000 and 340,000,000 feet. 
So much for summer logging! 
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Southern Pine Prospects Bright; Prices Are Steady 


Orders for southern pine averaged 292,609 feet a unit 
in the week ended Jan. 4, and this is a considerable im- 
provement on the showing for the previous week, of 240,875 
feet. Average production was high for this period, being 
about 13 percent below the 3-year average, so that orders 
were almost 21 percent below it. Shipments were heavy, 
as was to be expected in the post-inventory period, and 
effected a reduction of 4.5 percent in unfilled orders, which, 
however, were larger than in late November and early De- 
cember. As stocks at the mills are low, and those of re- 
tailers and other buyers have been held down, pine manu- 
facturers believe that demand will show much activity 
early in the new year. They have recently been receiving 
a very encouraging inquiry, but actual placement of busi- 
ness has been retarded by snowfall and cold weather in 


. consuming territory. Prices are well held. No. 2 boards, 


S1S, 1x8-inch, 10- to 20-foot, for instance, sold at $25.43 
average at Kansas City during the week ended Jan. 4. 


Arkansas Soft Pine Stocks Low and Quotations Firm 


Demand for Arkansas soft pine during the last week or 
so has been a little slow, but there is a large volume of 
inquiry in the market, especially from industrial con- 
sumers. Some of the buyers have been seeking conces- 
sions, but few mills will accept orders at lower prices than 
have prevailed during the last few months. Mill stocks are 
a good deal lower than they were at the beginning of 1928, 
and all sizes of No. 2 boards are in very low supply. 
Prices have been well maintained over the year end, a 
softening in some items being about offset by a hardening 
in quotations on others. There is a good movement to the 
southern States, and it is believed that the South will 
produce a larger volume of orders early in 1929. 

Carolina Pine and Georgia Roofer Prices Firmly Held 

As North Carolina pine mills shipped 3 percent more 
than they cut during 1928, there is no excess of stocks in 
producing territory, and operations during the next mofith 
or two will be curtailed by winter weather. Buyers are 
inclined to hold off purchasing for a while, some of them 
in the hope of getting lower prices. Most quotations have 
become stronger during the last few months, and the 
statistical situation is such that no declines are expected. 
There is a good inquiry, and sales are likely to expand 
enough in the next few weeks to build up order files, which 
became low during the last part of the year. In the week 
ended Dec. 29 the bookings exceeded the shipments by 
8 percent, so that the trend was reversed. 

Business in Georgia roofers is slow, for buyers have been 
counting on a price decline that appears unlikely to come. 
Average December price of 6-inch, f. 0. b. Macon, was 
above $21, althotfgh there had been a softening from above 
$22 in November. Production has been curtailed, and it 
is understood that the individual mills will avoid accumu- 
lation of any surplus. An increase in the inquiry promises 
that buying will soon attain volume. 

West Coast Output Low; Bookings Make Good Showing 

Production on the West Coast during the week ended 
Jan. 5 was one-third less than the weekly average for the 
year 1928, and these figures give evidence that the mills 
will not push operations until spring demand gets well un- 
der way. Bookings made an excellent showing, and ex- 
ceeded the actual production by 18.2 percent. Shipments 
were only 10.6 above production, and at the end of the 
week the unfilled orders amounted to more than five and a 
half weeks’ production at current rate. The larger part of 
the week’s business, 39 percent, came from rail territory, 


while domestic cargo made 35 percent and export business 
18 percent of the total. With mill stocks showing no: sur- 
plus, and accumulation likely to be avoided during the 
short period between now and the starting up of spring 
buying on a larger scale, prices are being firmly held. Re- 
ports for the period ended Jan. 7 show No. 1 dimension, 
2x4-inch, 12-foot, selling at $18.25, and vertical grain 
B&better flooring bringing $40.75, while No. 1 common 
boards, 1x8-inch, were $17.75. 


Eastern Spruce in Low Supply and Prices Are Firm 

There is not much demand for eastern spruce at present, 
but only a couple of large dimension mills are active, and 
their stock offerings are small. Prices of frames keep 
firm on a basis of $42, and there is every indication that 
this price will be maintained. Canadian random sells be- 
tween $33 and $34, and is very firm, because arrivals from 
the Maritime Provinces are light. Boards are in very 
low supply, and prices keep firm. There has been a cur- 
tailment in shipments of competitive West Coast woods, 
and this eases the pressure on eastern spruce. It is be- 
lieved yard demand should soon improve. 


Northern Pine Prices Firm; Hemlock Has Advanced 


While association mills shipped 2 percent more north- 
ern pine than they produced during 1928, total shipments 
from the territory, of both member and non-member mills, 
were almost one percent less than the production. Ship- 
ments from the few non-member mills reporting were 21 
percent less than their production. Total 1927 shipments 
had been 7 percent below production, and the situation 
in 1928 showed great improvement, for shipments from 
the territory gained 9 percent, against a gain of only 2 
percent in production. There are indications that demand 
will be well maintained during the winter, and as produc- 
tion will be low there will be a reduction in mill stocks. 
Consumers’ stocks are low, and they show an inclination 
to sort them up early in preparation for spring trade. 
Prices are firm. 

The market for northern hemlock is strong, and a num- 
ber of price advances have been made during the week. 
In No. 1 boards, S1S, 10- and 12-inch have been marked 
up $1, and in No. ft dimension, S1S1E, the 10- and 14-foot 
lengths of 2x6-, 10- and 12-inch have taken the same ad- 
vance. While shipments during 1928 made only 88 per- 
cent of the cut, stocks at the beginning of the year were 
at a very low point, 1927 shipments having exceeded the 
production by 14 percent. The Dec. 1 stocks of 33 iden- 
tical firms were 15 percent less than those of the same 
date in 1927, and figures from 36 firms indicate that 40 per- 
cent of the total hemlock on hand is green. 


Hardwood Production Small; Good Inquiry Reported 


Southern hardwood production during the week ended 
Jan. 5 was 40 percent below normal, and the curtailment is 
in part the result of bad weather in some producing sec- 
tions. In the domestic market, the best buyers are the 
automobile manufacturers, and there is an improved call 
from the furniture trade. Sales to flooring and millwork 
plants are rather dull, but the outlook is for an early in- 
crease. Export markets are offering somewhat higher 
prices for forward shipments. All quotations are very firm, 

Business in northern hardwoods has been slowed down 
over the year-end, but orders for the week ended Dec. 29 
were only 11 percent under production, which, however, 
was about 50 percent of capacity. Stocks of identical mills 
Dec. 1-were 4.6 percent lower than on the same date of 
1927, and dry stocks of hard maple were 26 percent less. 
Prices are unchanged. 


Lumber Statistics Appear on Pages 50, 51 and 72; Market Prices and Reports on Pages 77-79 and 81-83 
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Is Opposed to Tariff 


MINNEAPOLIS, MINN., Jan. 7.—The Minne- 
sota Farm Bureau, through the Minnesota 
Farm Bureau News, its official organ, urges 
the Northwest to oppose any move for putting 
a tariff on Canadian lumber and shingles which 
now enter the United States duty free. Bu- 
reau officials take the stand that “enactment of 
a tariff on Canadian lumber and shingles would 
undoubtedly set in motion a series of develop- 
ments cumulative in detrimental results to the 
consumer that will penalize the farmer from 
$3 to $7 per 1,000 feet in the cost of lumber.” 


To Speak for Lumber Tariff 


Everett, WasuH., Jan. 5.—N. C. Jamison, 
George Bergstrom and A. C. Edwards will 
leave this week-end for Washington, D. C., 
where they will make direct and personal ap- 
peal to members of Congress in behalf of a 
tariff on lumber and shingles coming into 
the United States from foreign nations. They 
were selected for this task by the permanent 
committee on tariff which has members from 
all branches of logging and lumbering. 


Canadian Views on Tariff 


MonrtTREAL, Que., Jan. 8.—If advocates of a 
stronger United States tariff on lumber and 
shingles succeed at the next session of Con- 
gress, British Columbia’s lumber industry will 
have to revise its entire marketing, and in the 
process will probably suffer serious losses, in 
the opinion of experts of the provincial for- 
estry service. These officials are watching 
with keen interest the attempt of the Pacific 
Northwest representatives in the Senate and 
House of Representatives to secure protection 
for American timber products. Advices from 
Washington state that a definite move for lum- 
ber and shingle duties will get under way be- 
fore a congressional committee on Jan. 17 
and 18, 

Between 75 and 90 percent of all British 
Columbia shingles are sold in the United 
States, while 50 to 60 percent of the lumber 
is marketed there also. The 50 cents a thou- 
sand duty proposed in Washington for shingles 
would be sufficient, it is considered at Victoria, 
to oust the Canadian shingle from the United 
States market. The increase in the United 
States shingle sale which would follow in the 
the home market, however, might result in a 
decrease in export and allow Canadian shingles 
a larger market in Japan, Australia and other 
overseas markets, it is pointed out. The reali- 
zation of markets involved, however, would 
cause serious depression while it was in prog- 
ress, it is feared. 

Provincial officials do not believe the Ca- 
nadian shingle is the chief competitor of the 
United States product, but rather that artificial 
roofing is its greater rival. 
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Tells What Advertising Does 


St. Louts, Mo., Jan. 8.—At the first luncheon 
meeting of the new year, of the Advertising 
Club of St. Louis, and the first meeting of 
the club in the Hotel Jefferson, held today, 
the principal speaker was Paul E. Kendall, 
advertising manager of the Long-Bell Lum- 
ber Co., Kansas City. Mr. Kendall was intro- 
duced by Julius Seidel, president of the Julius 
Seidel Lumber Co., and took for his topic, 
“What Right Have You to Advertise?” He 
introduced his remarks with an answer to the 
question, as follows, “None at all in some cases 
and not very much in others.” Mr. Kendall’s 
talk was a splendid exposition of advertisnig 
as a business force and was pointed with a 
number of illustrations taken from his own 
experiences as a buyer and incidents that have 
come under his observation of the right sort 
of merchandising, as well as merchandising 
done in such a manner as to make totally in- 
effective the advertising that had preceded it. 


He closed his address with this statement: 

Advertising does not succeed of itself. No 
business, save mail order, will succeed with 
advertising if it can not succeed without it. 
Advertising will not help a business to ad- 
vance if that business is not conducted in a 
businesslike, efficient manner. 





Chicago Market in 1878 


It may be of interest to many of 
our readers to compare lumber and 
shingle receipts and shipments in 
the Chicago market of fifty years 
ago with the big table in this issue 
giving figures for 1928. Fifty years 
ago Chicago was just getting into its 
stride as a great central lumber 
market. It is particularly interesting 
to note the difference in lake ship- 
ments in the course of a half cen- 
tury. The highest point in cargo 
receipts of lumber was reached in 


1882. 
LUMBER 
Receipts .........<. 1,179,814,000 feet 
Shipments ......... 692,549,000 feet 
Lake carriers ..... 1,093,088,000 feet 
, _ SHINGLES 

ES sons uae ewe 692,544,000 
SE re 123,233,000 
LMMS COETIONG..... 2602.00 605,941,000 











Why Company Liquidated 
New York, Jan. 7—Having been urged by 
his friends, because of varied and conflicting 
reports regarding the liquidation of the Bab- 
cock-Angell Lumber Co., to make a statement 
for publication, Ralph C. Angell has made this 
official statement : 


The Babcock-Angell Lumber Co. started Jan. 
1, 1922, with a paid in capital of $100,000. 
Today the net assets of the company are ap- 
proximately $600,000, half of which represents 
earnings. In addition to this, substantial cash 
dividends have been declared. 


In the face of this showing, which anybody 
engaged in the intercoastal lumber business 
will admit is a reasonably creditable one under 
existing conditions, the question very nat- 
urally arises, Why liquidation? 


I think it can be better understood when I 
explain that the Babcock-Angell Lumber Co, 
was planned, organized and set in motion by 
the writer in conjunction with the late Fred 
Babcock. In fact, while the company was in- 
corporated with all the Babcock brothers as 
stockholders and directors, it was conducted 
almost exclusively by Fred Babcock and the 
writer. Hence, upon his untimely death there 
was nothing strange in the attitude of his 
brothers in their lack of desire to carry on. 
In fact, it is quite probable liquidation would 
have taken place a year ago had we not al- 
ready entered into definite commitments for 
1928. 

I wish to take this occasion to thank all 
of my friends and patrons and assure them 
that I shall soon be back in the game. 


Chicago Lumber Receipts and 
Shipments for 1928 


There has been some falling off in lumber 
receipts in Chicago during the last year, but 
not to such an extent that there is need for any 
pessimism about the conditions in this market. 
The railroads and large carriers brought into 
the city during 1928 a total of 3,838,291,000 
feet of lumber. In view of the fact that a 
great deal of the lumber passing through this 
district to other consuming regions was trans- 
shipped just outside the city and is not in- 
cluded in this report, it is possible that the total 
shipments in and out of the district were even 
higher than the record breaking figure of two 
years ago. 

Receipts of lumber by lake, for the first time 
in many years, show an increase, a total of 
5,856,000 feet having been brought in during 
1928 by lake carriers as against 2,756,000 in 
1927. 

Of the total receipts there was shipped out 
of the city over eastern and other carriers a 
total of 1,331,210,000 feet, leaving for local con- 
sumption a total of 2,507,081,000 feet, a some- 
what larger quantity than that for 1927 and 
the greatest amount of lumber ever consumed 
in one year by the local trade. 

This is another reason for believing that the 
total lumber receipts in this region were higher 
than ever before and that very large quantities 








of lumber were transshipped at points just out- 
side of the city. At all events the local lumber 
consumption has passed all records. 

The following table shows the local consump- 
tion of lumber annually since 1904: 





Into Stock Into Stock 

and Local and Local 
Year Consumption Year Consumption 
) errs 2,507,081,000 WDB .cccccee 1,246,812,000 
BOGE cccoces 2,401,124,000 BED vecceeee 1,196,530,000 
1926 ........2,288,197,000 SEED ccccecce 1,850,275,000 
1925 a+eee1,797,943,000 TEES cccccces 1,600,922,000 
1924 ,607,443, BEES cececess 1,331,644,000 
1923 1,524,487,000 BED cccccees 1,556,581 ,000 
1922 ,403,208, 1908 nccccces 1,622,690,000 
1921 ,082,895,000 1908 .. ++ -1,282,100,000 
19 ,454,712,000 TEE éccccess 1,501,712,000 
1919 ,174,458,000 C—O 1,321,365,000 
1918 1,264,872,000 BOSD ccccccee 1,237,163,000 
1917 ,835,251, THOS ccccces - 849,264,000 
1916 1,624,218,000 





Shingle receipts have fallen below the 1927 
record but surpassed the record of 1926. A 
total of 403,949,000 shingles was received over 
railroads coming into the city during 1928, 
while the total for 1927 was 442,902,000 and for 
1926 was 400,158,000. Shipments out of the 
city totaled 361,768,000, leaving 42,181,000 for 
local consumption, considerably more than in 
1927. 

The following table shows the receipts and 
shipments of lumber at Chicago by years since 
1850: 











Receipts Shipments | Receipts Shipments | Receipts Shipments 
1850..... 100,364,779 55,423,750 | 1877..... 1,088,405,862 546,780,825 2,069,885,000 887,372,000 
1851..... 125,056,487 60,338,250 | 1878..... 1,179,814,119 692,549,000 1,711,848,000 803,846,000 
18B2..c- 147,816,232 77,080,500 | 1879..... 1,485,008,322 *1,442,500,123 1,670,272,000 821,008,000 
1858..... 202,101,078 93,483,784 | 1880 1,524,481,000 *1,475,872,386 2,193,540,000 956,377,000 
1854..... 336, 82,061,250 | 1,906,639,000 *1,844,065,831 - 2,862,856,000 1,041,491,000 
1855..... 806,547,401 108,647,250 | 1 . 2,116,841,000 °1,974,543,655 2,479,458,000 977,746,000 
1856..... 456,673,169 135,876,000 1,897,815,000 *1,906,592,356 2,053,639,000 771,539,000 
ee 459,639,198 181,830,250 - 1,802,727,000 1,095,200,166 2,584,512,000 961,822,000 
1858..... 8,943, 127,894,000 1,744,699 ,000 896,004,493 2,519,357,000 962,776,000 
1859. e 302,845,207 165,927,000 1,660,589,000 974,652,297 - 2,184,567,000 803,923,000 
1860..... 494, 127,894,000 1,846,187,000 1,088,013,018 - 2,693,805,000 1,002,274,000 
249,308,705 79,856,000 2,012,069,000 801,462,867 | 1918 - 2,804,434,000 954,159,000 
1862..... ,674, 131,255,000 1,930,227 ,000 739,510,000 | 1914..... 2,215,596,000 1,019,066,000 
1863..... 413,301,818 172,364,875 1,969,689,000 884,058,000 | 1915..... 2,879,729,000 1,133,417,000 
1864. 592, 190, 169,750 2,087 462,000 870,931,000 | 1916 + 8,017,240,000 1,893,022,000 
1865..... 647,145,734 310,897,350 2,250,298,000 1,058,407,000 | 1917..... 3,354,117,000 1,518,866,000 
1866..... 057, 400,125,250 1,621,627 ,000 742,150,000 | 1918..... 2,329,071,000 1,046,199,000 
oe 882,661,770 447,039,275 1,522,835,000 619,513,000 | 1919..... 2,087,804,000 862,846,000 
1868..... ,028,494, 514,434,100 1,547,727,000 972,391,000 | 1920..... 2,412,887,000 958,175,000 
1869..... 736, 673,166,000 1896..... 1,270,939,000 591,488,000 | 1921. - 2,070,593,000 987,698,000 
1,018,998,635 2,091,000 | 1897..... 1,415,623,000 556,518,000 | 1922..... 2,954,153,000 1,550,945,000 
,  . een ,089,828,375 647,595,000 | 1898..... 1,600,000,000 699,209,000 | 1923..... 3,537,921,000 2,013,484,000 
/ ae , 183,659, 610,824,420 1899..... 1,695,790,000 738,701,000 | 1924..... ,844,128,000 2,236,685,000 
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Lumber Statistics for 1928 Show 


Year’s Southern Pine Sales Greatly Exceeded Output middle of the year, and at the end of the year was around 


The reduction in stocks has been the outstanding feature $28. Byron ." aa —_ - oye flooring, ce tape ge 
of the year in the southern pine industry. A statement of ‘Uated aroun $38 during the first seven months of the 


. year, but after that this item sold mostly above $40. It is 
Jan. 1, 1928, was that stocks were 4.64 percent heavier than noteworthy that Georgia roofers, 1x6-inch air dried, were 


selling slightly above $17 at the beginning of the year, and 
had risen to above $22 during the fall. 

The mills ended the year with better order files than 
they had at the beginning. This fact is significant when 











Southern Piners Reduced Stocks; Built Up Order Files 


those of Jan. 1, 1927; 9 percent heavier than those of Jan. 
1, 1926, and 19.62 percent heavier than those of Jan. 1, 1925 
—showing a steady increase. The latest stock statement 
available, that for Dec. 1, 1928, showed that stocks were 
21.31 lower than they had been the first of the year. 

The reduction in stocks has been the result only in minor 
degree of curtailment in production. The cut during 1927 
was 90 percent of normal, and the 1928 cut was 89 percent 
of normal. It would appear that an improvement in mer- 
chandising methods had much more influence, as the 
southern mills have been cultivating their market more in- 
tensively than any other branch of the lumber industry, 
and have been effecting more refinement of their product. 
The industrial expansion of the South must not be lost 
sight of in this connection, for an increasing proportion of 
the product is finding a market on a shorter haul. Even 
the smaller mills in this territory have shown great prog- 
ress in manufacturing and merchandising. They have been 
almost forced into this, because the market is less recep- 
tive than ever it was to transit loadings of small-mill 
boards and dimension. They find that their new methods 
pay better. The competing large mills have gained as a 
result of the greater stability of the market. 

The northern market for southern pine was slow in open- 
ing up in 1928, as construction work was delayed. Con- 
sequently upper grades were dull and weak. The first 
items to gain from increased building activity were tim- 
bers, and these have continued in heavy demand by both 
foreign and domestic users, at steadily advancing prices. 
Dimension began to benefit about the third month of the 
year, and values have shown an almost constant improve- 
ment. At the beginning of the year, No. 1 shortleaf di- 
mension was selling for about $23, touched $26 at the Prices on Key Items of Major Species During the Year 
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the great reduction in mill stocks is considered, and it is 
understood that stocks of retail yards and other buyers 
are also low. On Jan. 7, 1928, the average unfilled orders 
per unit (of about 1,750,000 feet monthly capacity) 
amounted to 1,207,000 feet, climbed to a high point of 
1,526,000 feet on Oct. 6, dipped to 1,184,000 feet on Dec. 8, 
and on Dec. 28 had increased to 1,386,000 feet. The mills 
have good forward bookings of export and domestic tim- 
ber cutting and report a heavy inquiry. Retailers show a 
tendency to place business early, and have some orders on 
mill books for shipment after the first of the year. Larger 
line-yards have sent out inquiries for blocks of cars. There 
is promise of heavy purchases by the railroads. It may 
turn out, however, that the southern pine mills will find 
their best business this year originating from the location 
of large scale industries in the South, as these frequently 
require the building of complete towns. 


Inland Empire Pine Industry Improves Its Position 


In the Inland Empire pine industry there has been evi- 
dent a desire to stabilize production on the basis of de- 
mand. Mill stocks during each of the last three years have 
been steadily reduced. Shipments exceeded the production 
by 3 percent in 1926, by 4 percent in 1927 and by 7 percent 
in 1928. In considering average stock figures there must 
be taken into consideration the variations in number and 
size of reporting mills, but reports from the producing region 
are very definitely to the effect that stocks are at a low 





Inland Empire Pine Stocks Lower at End of the Year 


Industry’s Position Has Improved 


point, and that shipping-dry material is scarce. Produc- 
tion during the last third of the year was often above nor- 
mal for the late season, in an effort to replenish stocks, 
but the last stock report, for Dec. 1, showed average mill 
holdings of 21,892,000 feet, compared with 24,009,000 feet 
at the beginning of the year. Total weekly reports gave 
bookings for the year to date well above shipments, but 
average unfilled orders during the year had declined, an 
apparent contradiction. Prices throughout the year were 
quite stable. In the first part of the year, Pondosa No. 1 
shop was mostly selling between $35 and $36, but in the 
second part of the year it brought mostly $36 to $37. No. 
3 boards S1S, 1x8-inch, all lengths, were selling generally 
at a little better than $19 during the first two-thirds of 
the year, but in the last third were mostly around $20.50. 
The market ended the year with a strong undertone, and 
it is believed that spring volume will be better than it 
was last year, and that somewhat higher prices will pre- 
vail. 


Redwood Mills Exported Larger Part of Production 


California redwood production in 1926 amounted to 94 
percent of normal, in 1927 it was 89 percent, and in 1928 
it was only 85 percent of normal. The 1926 shipments 
were 4 percent less than the cut, those for 1927 were 4 
percent in excess of the cut, and 1928 shipments were 5 
percent less than the cut. At the end of 1928, therefore, 
stocks were larger than at the beginning of the year, but 
the total reported accumulation during the fifty-two weeks 
of 1928 amounted to only eighteen and a half million feet. 





Redwood Output Considerably Below Five-Year Average 
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The mills ended 1928 with rather small order files. Their 
unfilled orders on Jan. 1, 1927, amounted to 104 percent 
of the “normal,” or an average of 3,279,000 feet a mill; 
while on Dec. 29, 1928, unfilled made only 55 percent of 
“normal,” averaging 1,917,000 feet a mill. In comparing 
the course of 1928 trade with that of 1927, there is noted 
a decline in California sales, and an increase in foreign. 
In 1927, California took 65 percent of the total shipments, 
but took only 62 percent in 1928. Purchases by the north- 
ern part of the State declined from 42 to 40 percent, and 
those of the southern part from 23 to 22 percent. Ship- 
ments to the “western” States—Washington, Oregon, Ne- 
vada and Arizona—made less than one percent of each 
year’s shipments; and those to all the rest of the States 
made about 21 percent of each year’s shipments. Foreign 
business increased from 13 percent of total shipments in 
1927, to 16 percent of the 1928 total, and it is believed 
that the outlook for redwood export trade is healthy, as 
Australia is a leading buyer and has favored this wood in 
revising its import tariff. There is reason to expect larger 
sales to the middle western and eastern States as a result 
of arrangements for shipping large quantities of cants to 
the South for manufacture and marketing. 


Stocks of Higher Grade California Pine Much Reduced 


The California white and sugar pine mills during 1926 
shipped 4 percent less than their production, and inven- 
tories of identical mills at the end of the year showed an 
increase of 21 percent. The 1927 shipments exceeded the 





California Pine Stocks Reduced; Unfilled Orders Larger 


———. 


cut by 9 percent, and during that year identical mills re- 
duced their inventories 2.5 percent. Shipments during 
1928 were 2 percent larger than the output, and stocks 
are, of course, reduced, but year-end inventory figures are 
not yet available. It is noteworthy that in all of these 
years the stocks of higher grades showed smaller increases 
or larger decreases than total inventories. In 1926, stocks 
of No. 3 and better increased only 18 percent; in 1927 
they declined 11 percent, and the same trend has been 
quite marked during 1928. Production during 1928 was 
somewhat curtailed, and amounted to only 85 percent of 
the average during the preceding two years. A shortage 
of stocks was making itself felt at the end of the year, and 
it was becoming difficult to secure some popular items, 
The mills were, therefore, operating at above normal rate 
for the last two months of the year. Prices showed a good 
deal of fluctuation during 1928, but no very decided trend. 
In the first week of January, No. 1 white pine shop, 5/4 by 
all widths, was at bottom, $34.35, but was bringing almost 
$39 by the end of the month; it sometimes sold for a little 
above $41, but the prevailing figure was around $39. No. 
3 clear, 4/4 by all widths, is bringing less satisfactory 
prices than at the beginning of the year. During January, 
1928, it was mostly around $43, and in February and early 
March reached its high for the year above $49. From 
April to August, the prevailing figure was around $44 to 
$45, but toward the end of the year there was a softening 
to around $39 to $40. Results of the year’s operations 
were not any too satisfactory, except that a foundation 
was laid for improvement during 1929. Industrial con- 
sumption in the East was much better in the second half 
of the year than in the first half, but stocks of wholesale 
yards and consumers have had few additions, so that the 
general expectation is that there will be increased pur- 
chases of the California pines during the early months 


of 1929. 


Pacific Coast Mills Have Stabilized Their Operations 


The increasing restraint shown by the West Coast lum- 
ber industry in its production has been the most important 
influence on its market this year. This industry is operating 
in the last great area of virgin forest, and its becoming sta- 
bilized by manufacturing according to demand means that 
the whole softwood industry of the country will be on a 
sounder basis. Up to now, the opening up of one great 
lumber producing region after another has been followed 
by excessive production, and narrow margins of profit or 
even loss. : 


Exact comparisons of the output of 1928 and 1927 are 
difficult, because, first, there were about twice as many 
mills reporting at the end of 1928 as there were in 1927, 
and, second, because during 1928 the association mills 
changed their normal from an arbitrary figure adopted 
some years previously, to one based on the capacity of the 
reporting mills. 

The mills during 1927 had shipped only 97 percent of 
their year’s production, having booked orders for the same 
percentage of it. Their 1928 shipments were fully equal 
to the year’s cut, and bookings were :2 percent in excess 
of it. The shipment percentage indicates that stocks are 
about equal to what they were at the beginning of the 
year. During the first three months of 1928, shipments 
were behind production, despite the fact that all this time 
orders were in excess of production. From the beginning 
of April until about the end of September, shipments were 
steadily ahead of the cut, and stocks were being depleted. 
After that, although there was a constant decline in pro- 
duction, shipments remained below it. At the end of the 
year, stocks of over a hundred of the larger mills were 
almost 10 percent lower than they were on May 1. Files 
of unfilled orders, on the other hand, are fuller than they 
were at the beginning of the year. The average per mill 
Jan. 7, 1928, was 3,107,000 feet, the high point of 4,741,- 
000 feet was reached on May 26, and on Dec. 29 the aver- 
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age of unfilled orders was 3,221,000 feet—3.7 percent more 
than on Jan. 7. 

In the domestic cargo markets, accumulation of a sur- 
plus has been avoided for the greater part of the year. Fig- 
ures are available for only the first nine months, In this 
period, California took 3.6 percent more than it did in 1927, 





Coast Fir Mills End Year With Increased Order Files 


but 1927 shipments were 6.1 percent less than the 1926, and 
the 1926 were 1.7 percent less than the 1925. A recovery 
in consumption is indicated, and shipments to that market 
have been held down to about the level of demand, so that 
distribution is on a sound basis. Shipments to the Atlan- 
tic coast during the first nine months of 1928 were 3.8 
percent larger than those in the same period of 1927, but 
1927 had shown a decline of 5.9 percent below 1926, which 
was a year of great expansion in this trade, shipments 
being 33.2 percent larger than the 1925 for the first nine 
months. 

Export business held up extremely well, and total ship- 
ments for nine months of 1928 were 4.9 percent in excess 
of those for the same period of 1927. Japan has continued 
a leading buyer, and its nine months’ takings were con- 
siderably larger than those for 1927, and about equal to 
those of 1926, Chinese buying has been much larger than 
in 1927, and in view of the improved political and economic 
situation in China, even larger purchases may be expected 
in 1929. Australian trade has suffered somewhat from an 
adverse tariff on lumiber. The United Kingdom and Con- 
tinent are increasing their purchases of West Coast lum- 
ber, which in the first nine months of 1928 were more than 
three times as large as in the same period of 1926. Buying 
of the South American markets has maintained its volume. 

Demand from the middle West has been of rather good 
volume, but it was hardly up to the optimistic expectations 
entertained during the early part of the year. City con- 
sumption has been well maintained. Farm purchases have 
not increased as much as had been hoped for, for while 
there has been improvement in the financial condition of 
the farmer, it occurred somewhat too late in the year to 
benefit the retail trade. Yard stocks in the territory have 
been held to the minimum, with increasing emphasis being 
placed on quick delivery as needed. It is believed that 
there is every reason for expecting increased farm con- 
sumption this year, partly because of increased money re- 
turns already had, and partly because of the proposals of 


the Federal Government for tariff and other relief for 
agriculture. 

Mill realization has steadily increased this year, B&bet- 
ter vertical grain flooring at the beginning of the year sold 
at about $34 f. o. ‘b. mill, and at the end of the year was 
selling around $41—about the same price as prevailed dur- 
ing the first third of 1926. No. 1 boards, 1x8-inch, which at 
the beginning of the year sold for little more than $14, 
brought above $18 toward the end of the year, later sell- 
ing for below $16. Board prices did not show much gain 
over those of last year. Dimension prices have about pa- 
ralleled those of boards, and 1928 prices showed no very 
decided gain over those of the previous two years. 


Southern Hardwood Stock Reduction Strengthens Market 


Trade in southern hardwoods was rather draggy dufing 
1928. Most of the important consuming industries were 
proceeding very cautiously during the first half of the year. 
Building was slow in starting up and in reaching the fin- 
ishing stage, so that demand for flooring and millwork 
stock was dull, and retail furniture sales were only fair. 
The automobile industry had become more highly competi- 
tive and was diligent in searching for substitutes that 
would be cheaper than hardwoods, while of course there 
was a contraction in the total output. Persistent labor 
trouble in the mining industry had greatly curtailed its 
purchases of hardwoods. Fortunately the outlook is for 
greater activity in all these lines during 1929. 


The southern mills considerably curtailed their output 
during the year. The 1928 cut was only 70 percent of ca- 
pacity, compared with 80 percent in 1927, and 89 percent 
in 1926. Mention is here made of the facts that twice as 
many units are reporting now as reported during last year, 
and that during 1928 the unit of production was changed 
from 35,000 to 30,000 feet daily capacity. 


The southern hardwood industry can not be said to have 
improved its statistical position during the year, though 





Southern Hardwood Stocks Much Reduced During 1928 
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of course the prospects for larger sales have been putting 
While average stocks 
per unit have shown a steady decline during the year, files 
of unfilled orders have tapered off somewhat also. The 
average unfilled orders per unit on Jan. 1, 1928, amounted 
to 24.7 percent of the average total stocks, while on Dec. 
1 the unfilled orders amounted to only 23.4 percent of the 
That there has been a decided decline in stocks is 
a fact of great importance, however, and the mills have 
every hope of building up their order files during the early 
months of 1929, at better prices than are now being paid. 


a better undertone in the market. 


stocks. 


“Now listen,” said the dealer from two towns 
away. “Just what is the low-down about this 
farm stuff? My country customers are pretty 
keen in their ideas about buildings and such. 
They’re right smart boys and girls. Why all 
the crocodile tears about the low living stand- 
ards of rural America? Do farms need more 
buildings, or do dealers need more business?” 

The Elder examined a new cob pipe with a 
critical eye. 

“Did’ja ever get breakfast in a farm kitchen 
at five o’clock on a sub-zero morning?” he 
asked mildly. 

“Don’t pull that stuff, either,” said the visi- 
tor. “Because you’d hate to get up before 
daylight, you think anybody who does it rates 
about seven points below Uncle Tom when he 
was sold down the river. I know some farm 
ladies who don’t get up at five and never did 
and never will. See them slopping the hogs? 
Not much. You'll see them throwing a bridge 
dinner or driving the straight eight. If you 
want to touch the wellspring of my sympathy, 
talk about something pathetic or at least some- 
thing I don’t know so much about.” 

“Well,” said the Elder reflectively. “when I 
mentioned that five o’clock breakfast I talked 
about something pathetic and that you don’t 
know nothin’ about. I mourned unto you, but 
you ain’t lamented worth a cent. I guess the 
wellspring of your sympathy is full of mud. 

“Of course there’s now and then a curled 
darling among farm women who don’t need 
sympathy so much as she needs a social secre- 
tary or a physical trainer to see that she gets 
needed exercise. But if your acquaintance in- 
cludes only that variety, you’re doggoned care- 
ful about your introductions. 

“Farmers are like millionaires or tramps or 
motion picture cuties. Fix up a picture of a 
representative average, and it looks like only 


oak, 2 percent. 


year. 


one feller in the gang, and even he may not 
like it. It’s a sure thing that the rest of the 
outfit’ll deuteronomy on you if you insinuate 
that the portrait resembles them. Talk about 
the problems of the farmer, and you're takin’ 
in a lot of territory. Each of the boys has 
his own flock that hurt him in special places. 
Sometimes they’re like a pair of tight boots; 
he can’t get them oh until he’s wore them a day 
or two. 

“But these sons of the soil generally have a 
few sorrows in common. If they’ve been tilling 
the ancestral acres right along since the war, 
they’ve seen their income slide on them. Prices 
have been down and mortgages up. They can 
remember a living standard better than they 
can now afford, and they see all sorts of in- 
triguin’ doodads they could bear to own. 
They’ve got used to makin’ the paternal man- 
sion do, but they’ve run this economy into the 
ground. Ask them about it, and they’ll say that 
a barn may earn a house, but a house won't 
earn a barn; all of which is true and beautiful 
—within limits. 

“It just happens, though, that these hard- 
workin’ agriculturists ain’t precisely been let 
alone to allot their diminished earnings to the 
best advantage.. Not much. The apostles of 
consumptionism, each with his sales quota, has 
been on hand to help them do it. Say the 
barn is by way of earning a house; but before 
the money is all in hand, along comes a car 
selesman and a barker for a squawker-sockro- 
dine radio and the rest of the busy gleaners. 
Desire gets the better of judgment, and Mother 
continues to do the washing on the back porch. 

“Sometimes the barn ain’t quite up to earning 
a whole house. The logical result is remodeling 
and repair. But your farmer knows little 
enough about planning a new house, and his 
ideas about rejuvenating the old one wouldn’t 


Average per unit stocks of all species on Dec. 1 were 7 
percent lower than they were on Jan. 1. 
between these dates had declined 13 percent, and those of 


Stocks of gum 


Prices showed no very decided movement during the 
For most of 1928 they ran lower than in 1927, but 
by the end of the year the shortage of stocks was begin- 
ning to make itself felt in a strengthening of quotations, 
Buyers have been showing a willingness to place advance 
orders at year-end prices, but the mills have no surplus 
and are not eager to fill up their files at prevailing figures. 


Remodeling and Repairing on the Farm 


Elder Berry Airs His Views on Country Sales Campaign 





get him into the soviet 
of architects. Unless 
somebody with real 
knowledge on the sub- 
ject volunteers his serv- 
ices, the accumulated 
money will melt into 
thin air or thick auto- 
mobile tires. 


“Sure, I want to make more sales. Don't 
you? But I feel fairly honest and virtuous 
when I say that lopsided farm expenditures, 
the kind that lose sight of the convenience and 
ease of women’s work and the items of health 
and contentment and home pride, are a re- 
proach to lumber dealers. We ain’t playing 
fair with our customers or ourselves when we 
fail to raise our little tune about life being 
more than the fringes of luxury. Sometimes 
farm life consists pretty directly of running 
water in the kitchen and weather strips on the 
windows. As I see it, we have both the duty 
and the opportunity of startin’ a country sales 
campaign that’s mingled with brains and un- 
derstanding and the desire to see our customers 
into as good living quarters as they can really 
afford. We don’t have to strong-arm our pros- 
pects, but we can talk these things over with 
them, provided we know enough about the job 
to talk sense.” 

“Well, I don’t know.” said the dealer from 
two towns away. “I’m not so strong for horn- 
ing into the other fellow’s affairs. If he 
wants weather stripping, he can come and ask 
me about it.” ' 

“You make me tired,” said the Elder gen- 
ially. “I reckon if a stranger saw your nose 
getting white in the arctic blasts and suggested 
to you that it might be freezin’, you’d up and 
paste him one to learn him the virtue of mind- 
in’ his own business.” 














Endorsement of Reforestation Program 


BocatusA, La., Jan. 7—W. H. Sullivan, vice 
president and general manager of the Great 
Southern Lumber Co., recently has received 
a letter from Henry E. Hardtner, of Urania, 
which gives strong endorsement to the re- 
forestation program at Bogalusa. Coming as 
this does from the man who is generally looked 
upon as the father of reforestation in the 
South, this letter not only is greatly appre- 
ciated by Mr. Sullivan and his associates, but 
it should lend distinct encouragement to other 
concerns who are studying the question of 
forest conservation and reforestation. In his 
letter, Mr. Hardtner says: 

I have watched with interest and enthusi- 
asm the development and progress of refores- 
tation at Bogalusa. Years of close study of 
forest problems, of utilization of idle cut-over 


forest lands and early experiments in re- 
forestation at Urania caused us to recognize 
the herculean work of forest regeneration 
which you commenced at Bogalusa in 1921. I 
know the magnitude of the work; the disas- 
ters which you must face; the disappoint- 
ments and discouragements; the skepticism of 
the public and above all else the investment, 
the tremendous expenditure of money that 
Was necessary to insure success, I was afraid 
for a long time that the task would prove too 
difficult for even great captains of industry 
like yourselves, to carry on for years and then 
pass on to successive generations. 

It is gratifying to me to know that you 
had the determination to succeed and my visit 
today of your reforested areas was a trip 
into wonderland. I knew the land in its 
naked, desolate state only a few years ago, 
and now that same land as far as the vision 
will penetrate is covered with a mantle of 


green, thrifty pine trees, growing rapidly and 
rearing their tops heavenward until we shall 
again in the near future listen to the sweet, 
but solemn music of the soughing of the 
majestic pine. Your success is far beyond 
my greatest expectations, and your greatest 
difficulties are over. Go on and on to per- 
fection, and the sentiment, patriotism and 
confidence in a successful business invest- 
ment will inspire the admiration of an en- 
lightened public. You have done more real 
reforestation work than any other agency in 
America, and I doubt if the old world can 
afford such an example of forestry of such 
magnitude. If the Federal and State govern- 
ments could arouse the people to action there 
would soon be no problem of idle forest lands. 


(Signed) HENRY E. HARDTNER. 


P. S. Your gystem of forest management is 
perfect, 
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A Senior Co-Ed Considers Homes 


A College Girl Writes of Her Plans for the Future 


My Dearest Dad— 

You'll say it’s about time I wrote you, since I’ve been here 
two months now and never a single line for your own per- 
sonal consumption. But you'll have to admit I’ve written 
Mother often enough, good- 
ness knows. Twice a day 
some days. ‘That all im- 
portant subject of clothes 
— in which, poor dear, you 
can take no interest, except 
when the bills come in— 
has taken up all my spare 
time. For, of course, I 
didn’t have the right things. 
No one ever has! 

But I’m not going to 
talk clothes to you, Dad, 
but something you do know 
a lot about—houses! 

I’ve been dreaming some- 
times between lectures 
about houses—all kinds, 
tenements and mansions, 
wee bungalows and city 
apartments. I took a trip 
down to New York last 
month with my sociology 
class, to study housing con- 
ditions in the crowded city. 

When we came back from that awful maelstrom on the 
East Side and rode up along the beautiful Storm King High- 
way, through the pretty little villages and prosperous towns, 
I couldn’t help feeling the terrible contrast. Those crowded, 
dirty, sunless streets, and then the clean, trim little houses, 
each with its bit of grass, a tree or two and a flash of 
some brilliant flower color somewhere about the place. 

It actually makes me sick, Dad, sick, with the longing to 
take those wretched creatures out of their human ant-hill and 
put them into the sunlight, air, greenery and a real home! 

How can any one live in those crowded tenements, Dad? 
And I think the rich are about as badly off as the poor. The 
only difference is the elevator service and the brass buttons 
at the door. 

I'd like to build homes, Dad! Homes for all the people 
who know nothing about them, and who are only just half 
living without them. For a full life could never be lived in 
an apartment. It would be only a poor makeshift of a life. 

If I were taking up a profession when I leave college I 
would want to be a builder of homes. Why don’t some of 
our girls go in for that? It seems to me a logical profession 
for a woman. But since I can’t build for others, I am going 
to build one home, anyhow. 

When Billy and I are married we're going to have a real 
home. Not any silly imitation consisting of living room, 
turned into a bedroom by night, a dinette, (breakfast nook 
in the morning), a gas stove and a bath tub, with a picture 
show for the only place to go to keep from staring each other 
in the face all the time. 

Why you simply never can get away by yourself for an 
instant in a place like that! No wonder young folks spend 
most of their time at night clubs or riding around the streets. 
I'll do without a car and build me a home. 


It’s going to have six rooms in it. A lovely big, living 
room with a fireplace and all kinds of cozy couches and 
comfy chairs in nooks with soft, shaded lights in the right 
places. I want a big one, Dad, so Billy and I can have a 
lot of friends in and they can get off in corners and have 
little confidential chats. Oh, yes, I’m going to be a match 
maker! I’m going to be so happy myself I shall want to 
inveigle other young folks into happiness, too. 

But I wouldn’t be happy if we didn’t have our own home, 
Dad. You and mother have always seemed to me the ideal 
couple, but I can’t imagine either of you being so sweet in a 
tiny, cooped up apartment you didn’t own. 

I want to plan our house with Billy so we'll both have 
just the things we've always wanted—all the closets and 
hooks and cupboards I want, and all the shelves and wall 
sockets he, the old bookworm, will want. That could not be 
did in a flat, Mr., and you know it! 

Now, Dad, what all this is-leading up to is that baby 
grand you said you were going to give me for graduation in 
May. I’m proud of my music, and Billy loves it. But he’s 
not going to have much money when we start out next June. 
His job is a promising one, of course, but we can’t pay a big 
rent with promises. So, if we do rent, we'll have to get one 
of those little kitchenette apartments, and where, I ask you, 
would the baby grand go? ; 

There’s a nice lot to be had on the edge of town within 
easy transportation of Billy’s job. He’s going to keep that 
job, for he expects to work up to a superintendency in a 
year or two, and I think Billy will own the plant in ten. 
Now don’t laugh, Dad! You know Billy’s smart! 

What I’m getting at is this. If we can persuade Billy's 
father to give him the money instead of the car he promised, 
and you give me the money instead of the piano, we can pay 
cash down on that lot and have something to pay down on 
the house. We can begin planning it right away, and in the 
spring we can start building. That way we'll have it paid 
for in no time at all. 

Oh, Dad, I do want our home to be a happy one, like 
yours has been. I’ve seen so many of my girl friends living a 
silly, feverish, pointless life in that ceaseless round—break- 
fast of burned toast and weak coffee in a stiff little corner 
too small to crawl into or out of, rightly called a “nook”; 
then out into thé streets, shonping, calling, going to a tea or 
bridge, sitting in a hotel lobby. when the feet give out, or in 
a movie till dinner time—nothing to do, no place to stay. 

Then dinner in a restaurant, because its such a job getting 
a meal in those beastly little kitchenettes; then out again to 
a dance, a show, a night club. No use going home and sit- 
ting cooped up in a tiny little cubby hole, facing-a bed stuck 
away in the wall, alongside a congealed radiator. What's 
the use? What do they get out of life? 

And that’s what Billy and I would have to do, for we 
couldn’t afford even two rooms at present rents, especially if 
we kent up a car! Don’t you think I’m richt, Dad? 

My gracious, this letter has run off the sixth sheet of 
paper, and I'll have to pay extra postage. But I am so in- 
terested in this subject, Dad, and I want to have a good long 
talk with you when I get home, for Billy and I both know 
you can help us a lot with your experience in building and 
taking care of a home. So must stop right now, or I can’t 
squeeze in my usual kisses and love at the bottom. 


Your Own Nell. 


[A college boy’s plans for a farm home in next week's issue.) 
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Chain Stores Teach Credit Management 


Frank Eberhardt, of the Eberhardt Lum- 
ber Co., Salina, Kan., took this department 
out to see a new residential development 
on the edge of the city near the country 
club. A year ago last January, he told us, 
this handsome urban district was a farm; 
a genuine wheat and stock farm, earning 
its way as all Kansas farms do. A person 
never would have guessed it. There are 
paved streets, shrubbery and flowers and 
scores of handsome new houses. These 
houses range in cost from about $20,000 on 
up; and Mr. Eberhardt pointed out one that 
had recently been sold for $50,000. This is 
a beautiful tract and, like most such devel- 
opments, displays quantities of fine archi- 
tecture and landscaping. 


Importance of Architectural Service 


A development such as this presents its 
own problem to a lumber dealer, both in pro- 
moting and in actual building. The more 
modest small houses usually fall within a 
fairly narrow range of architectural styles 














Frank Eberhardt, of the Eberhardt Lumber 

Co., is trying to decide whether to maintain 

his yard on its present valuable site or move 
it to a less valuable site 


and can usually be built according to stand- 
ard designs. The minimum requirements 
of a small modern house can easily be in- 
corporated in a stock plan; but these larger 
houses are built not only with resale fea- 
tures in mind but also to fit the individual 
needs of the owner’s family. This usually 
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A Wheat City Talks of Its _ 
Merchandising Problems 
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R. A. Rearwin, of Salina, Kan., operates a gasoline filling station in 
connection with his lumber yard, the yard office force acting as the 


station attendants when occasion requires 


Fine Houses Call for Architectural Service— ¢aiis tor specific 


architectural service; 
adealer does not get 
far, if he plans to 
promote or to share in the making of such 
a subdivision, unless he has rather definite 
and competent architectural help. This may 
be furnished by local architects and usually 
is. But the fact remains that if the local 
dealer is to be more than the supplier of 
building materials, specified in some other 
person’s lists, if, in short, he is to apply 
salesmanship to the proposition and to pro- 
mote the idea as well as handle the lum- 
ber, he must be sure that adequate architec- 
tural skill is available, either through his 
own Office or from some source working in 
co-operation with him. It is easy to lose 
sight of the importance of architectural 
skill in the rush of handling material; and 
this is nearly always a serious mistake. 

Mr. Eberhardt takes much pride in this 
country club development. There are, of 
course, fine residence streets in the older 
parts of the city; streets of beautiful and 
substantial houses. These streets doubtless 
always will be highly desirable. But num- 
bers of wealthy sand arriving families are 
attracted to this new suburb, where build- 
ings are all about the same age and are 
all attractive in design and setting. 

The country club itself is a most extraor- 
dinary affair. It has a big and handsome 
club house with large and small dining 
rooms, living rooms, a fine locker room and 
all the rest of the features that go with 
an up-to-date club house. It stands on an 
elevation; and from one side a person looks 
over the golf course with its natural haz- 
ards and its fairways covered with native 
buffalo grass. From the other side he looks 
down on the city. 


A Metropolitan Sky Line 


From this point the visitor is impressed 
with the number of tall buildings to be 
seen against the sky. Some are’ office build- 
ings, but many are elevators either for the 
storage of wheat at a small rental charge 
or are attached to flour mills. Salina ranks 
seventh or eighth among the cities of the 
country in the production of flour. 

In a certain sense these flour mills and 
the great wheat belt which supplies them 
are monuments to an obscure scientist of 
the Federal Department of Agriculture. It 
is too long a story to retell here; but Mark 
A. Carlton, the wheat dreamer, spent the 
best part of his life studying the black rust 
that was turning this great granary into.a 
scene of desolation. He studied and dreamed 
and explored. Many of his notable expéri- 
ments were carried on in and around Sa- 
lina. Finally, after incredible difficulties 
and hardships he brought the Khartov 


wheat from a remote province of Russia; a 
wheat immune to rust and that fitted the 
climate and moisture conditions of our own 
West. It was a heart-breaking struggle both 
to find this hardy wheat and to popularize 
it with American millers; and Carlton’s ¢ca- 
reer and his life closed in tragedy. But out 
of his experiments came in very large meas- 
ure the vast wheat industry which turns all 
of this country into a gigantic bread basket. 
If you are interested in his story you can 
find it in Dr. Paul de Kruif’s book, “Hunger 
Fighters.” 

The Eberhardt Lumber Co. has an un- 
usual yard. It is located in the midst of 
an important retailing section of the city, 
and the company owns a large tract of very 
valuable real estate. The warehouse at pres- 
ent is located in the center of a long block 
and is flanked on either side by business 
houses, all of which are rented from the 
company. At the rear is a railroad, and 
the company has its own siding from which 
stock is unloaded, and across the street, 
beyond the railroad, the company owns an- 
other extensive area of ground; an area 
large enough. if fully developed, to support 
the entire yard. 


“Where Shall I Locate My Yard?” 


Mr. Eberhardt tells us he is trying to de- 
cide the best way of handling both this real 
estate and the lumber business. Without 
doubt the central location of the yard aids 
in making sales and collections. But the 
rental value of the land is quite large. So 
his problem is to decide whether to main- 
tain the plant on the present location or to 
move it across the rear street; and, if he 
makes this move, whether to put the office 
in the new yard or to locate it in a more 
accessible spot a block or so away on an- 
other piece of land which the company also 
owns. 

This is the sort of problem which con- 
fronts quite a number of dealers. if we may 
judge from the letters which come to the 
AMERICAN LUMBERMAN. It is not one to 
which a single answer can be given. Every- 
thing depends upon local conditions. In 
towns where practically all stock is sold to 
or through contractors, the location of the 
yard becomes less important. Where sales 
are made in large part to owners, advertis- 
ing can often bring customers to the yard, 
regardless of location. But there are con- 
ditions which make at least a down-town 
office a great aid in increasing volume and 
in selling quality goods and in popularizing 
quality service. A dealer has to appraise 
his own customers and decide what sort of 
trade he wishes to specialize in before mak- 
ing such a decision. This department is 
generally favorable to a location that per- 
mits efficiency of unloading and handling. 
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Labor inefficiency can not be corrected by 
advertising and saiesmanship, and incon- 
yenience of location oftentimes can be. But 
it is an important and puzzling question and 
one that no person but the dealer is in a 
favorable position to decide. 


Apartment Houses on the Plains 


Mr. Eberhardt tells us that Salina is build- 
ing a rather surprising number of apart- 
ment houses. At first glance this seems 
strange, with all the plains of Kansas offer- 
ing limitless room for lateral expansion. 
But the answer is easy, once a person knows 
the local situation. Salina is a great whole- 
saling center. It has among other things 
a great business in wholesale groceries. 
Large numbers of traveling salesmen live 
here; and these men don’t like to leave 
their families the tasks of caring for lawns 
and furnaces. Hence the apartments. 

Mr. Eberhardt is interested in a construc- 
tion company. It is a separate organization 
but includes about the same personnel. This 
construction company does not build houses 
but rather specializes in larger buildings 
and necessarily works all over the South- 
west. Mr. Eberhardt pointed out a new 
building which he has recently erected for 
the local Methodist college. It should be 
said in passing that Salina is a rather noted 
educational center. In addition to this 
Methodist college there is a big Catholic 








The central location of this modern office and warehouse, maintained! 
by the Eberhardt Lumber Co. in the downtown retail district of Salina, 
Kan., isan aid in making sales 


school for girls, located in the country club 
section of the city, and also a well known 
military school for boys., Salina is located 
at one of the cross roads of the country. 
Federal road 81, extending from Canada to 
Mexico, crosses road 40 2which extends, I 
believe, from ocean to océan. 

“At present,” Mr. Eberlardt said, “Salina 
is building more larg@-:buildings than 
homes, and of course thefJocal yards don’t 
share very much in the big stuff. We usu- 
ally sell something for those jobs, but the 
large part of the material is shipped in. 
However, there are some houses being built. 
The country club addition is always in the 
market, and we find that remodeling is fur- 
nishing us an increasingly important out- 
let.” 

Mr. Eberhardt took us through several 
very attractive parks and showed us a num- 
ber of fine schools. Trust your Kansas 
towns and cities to make adequate provi- 
sion for education. 

E. L. Larson, local manager for the Lei- 
digh & Havens Lumber Co., a company that 
operates more than thirty yards and has 
its head office in Kansas City, told us that 


the fall business was improving in a very 
satisfactory way. Not much faim business 
comes directly to the yard, but indirectly 
the tarm business is of much importance. 
lt is the foundation upon which al. Kansas 
business rests. At the time of our visit all 
Salina people were worried over the dry 
weather which was interfering with the fall 
planting of wheat. 


Arrival of Mail-Order Chain Stores 


Mr. Larson mentioned that a local con- 
cern is preparing to build a 10-story office 
building and that possibly still another 
story will be added. Our friends Montgom- 
ery Ward & Co. had built a new store build- 
ing which was opened in the summer. And 
not to be outdone in local welfare work, our 
equally good friends Sears, Roebuck & Co. 
were preparing to open one of their stores 
in the city. 

We heard quite a bit about the Ward 
store. F. C. Utt, of the Utt Lumber & Coal 
Co., told us that on the day the store was 
opened 16,000 people went through it. They 
came from clear out at the western border 
of the State. Think that over! It tells you 
considerable of a story about the power of 
publicity. There’s a good bit of speculation 
out here, as there is everywhere, about the 
probable effect of these chain stores on 
local, independent merchandising. Some of 
our friends are pessimistic over the amount 


could get hoid of a car, are tightening up 
and are leaining how to use the law in 
forcing orderly payment. Automobile deal- 
ers are getting more exact in their terms. 
The caances seem good that more orderly 
credits will come in all lines. The cloth- 
ing men, Mr. Larson thinks, have been most 
lax. Most of them allow any sort of credit 
asxed for. This is not only bad for. them 
but it also teaches the public to like and 
expect long and loose credits. J 
Mr. Utt told us that when a boy he used 
to do odd jobs for a retail lumberman, such 
as mowing the lawn. This man always took 
his copies of the AMERICAN LUMBERMAN 
home, and in the course of time they fell 
into Mr. Utt’s hands. He learned to look 
for the Realm of the Retailer, then written 
by Met L. Saley. Those genial articles in- 
terested him so much that they planted the 
desire to be a lumber retailer and even- 
tually led him into the lumber business. 
“I hope contracting doesn’t infect Kansas 
lumberman,”’ Mr. Utt remarked. “As I see 
it, the retailing business as it is now prac- 
ticed is difficult enough to claim a man’s 
entire time and thought. If he adds another 
complicated business, such as contracting 
undoubtedly is, I’m afraid he’ll have too 
much on his hands. One or the other or 
both will suffer. What the industry needs 
now, as I see it, is more intensive develop- 
ment of its own details and correction of 
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of money going out of the country in the 
form of net profits and the effect they have 
by reason of introducing goods of doubtful 
quality. Others take a more cheerful view. 
They say the chain management will serve 
as an object lesson in certain kinds of mer- 
chandise management; and they think that 
once these lessons are learned the inde- 
pendent merchants will have other advan- 
tages which will give thém more than an 
even break..* The chain stores are here and 
are likely to stay. As yet they are not so 
numerous as some pessimists are inclined 
to think; and whether or not they increase 
in number so that they really overshadow 
local dealers will depend in part at least on 
what the local men do. These latter have 
a good many natural advantages, and we’re 
betting on them. 


Object Lessons in Credit Handling 


Mr. Larson, in speaking of these things, 
said he thought the chain stores would 
serve to improve local credits and might 
teach more local dealers to sell for cash. 
Dealers in automobile tires, who used to be 
the game of every slow-paying jack who 


The Utt Lumber & Coal Yard, of Salina, Kan., keeps its lumber 
neatly piled in open bins, with a wide, clean alley separated from 
adjoining property by a neat fence 


its weak points in selling and in handling 
credits. Add another business, and I don’t 
see where the time or energy could be found 
for this development. I’m afraid the result 
would be an increased laxness instead of 
a tightening up of these important details. 


“Rather Bear Those Ills We Have—” 


“We probably have too many yards in Sa- 
lina, though the number has been reduced 
in the last few years. But as things go, 
I’m not anxious to see the number reduced 
Some person or other would immediately 
get the idea that here was a good place to 
start a yard, and he’d do it regardless of 
the state of local sales. There seems al- 
ways to be somebody or other with the op- 
timism of ignorance or a not very ethical 
plan for making enough trouble to get 
bought out at a profit, so that a town can’t 
hope to get the number of yards down to 
the point where everybody has a good trade. 
The Salina dealers are all first rate men. 
We have our own customers and get along 
well enough. I’d rather take my chanceés 
with these going concerns than to have a 


(Cont’nued on page 46) 
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Retailers’ Idea Exchange 




















Methods That Help Create Business 


Henry Guhleman, of the Scruggs-Guhleman 
Lumber Co., Jefferson City, Mo., is a believer 
in the efficacy of the attractive and convincing 
sales literature which most manufacturers are 
only too glad to supply to dealers who will 
make proper use of it. In fact, he regards it 
as almost a crime to let letters go out of the 
office without carrying some sort of printed 
sales appeal. 

“If the manufacturer knows that the dealer 
will do the right thing with him on his adver- 
tising material,” says Mr. Guhleman, “he will 
co-operate and supply him all the printed mat- 
ter and sales helps he needs. The trouble is 
that too many dealers look at this material as 
free stuff and throw it away, instead of putting 
it to proper use where it would bring them in 
sales and profits.” 

Mr. Guhleman keeps careful track of all 
sales prospects, and does not let go of a cus- 
tomer who has lately built a house, figuring 
that he will need various accessories, and 
materials for small jobs, from time to time, on 
the theory that a home is never really com- 
pleted, but calls continuously for more or less 
material from the lumber dealer’s stock, not 
only for its maintenance, but for its proper 
enjoyment by the owner and his family. 

Mr. Guhleman has a loose-leaf note book in 
which he keeps a sort of perpetual record of 
the company’s sales promotion work. In this 
book, one page to a prospect, is entered the 
mame of the prospective customer, his address, 
phone number and any other details that might 
be useful to know; especially what he stands 
in need of, or may be considering, in the way 
of large or small jobs, such as remodeling, 
repairs etc. If, for example, it looks as though 
he ought to be in the market for some wall- 
board at a certain time, a personal letter is 
written him on that subject. Usually in such 
a case, a copy of the letter is sent to the wall- 
board manufacturer, who writes the prospect 
from his end. The manufacturer sends a copy 
of his letter to the prospect back to the dealer, 
who then is in position to follow it up further 
and if possible close the sale. Dates and other 
details of such follow-up work are entered in 
the loose-leaf book referred to, so that the 
status of the prospective sale may be observed 
at any time. 


Opens New Retail Yard 


Crane, Tex., Jan. 7—Allen & Spaulding, 
who operate a retail lumber yard at this place, 
have established a new yard at Royalty, thirty 
miles south of Crane and eighteen miles from 
Monahans on the Texas & Pacific Railway. 
Royalty is a new town with a good producing 
oil well and prospects for more. Allen & 
Spaulding own most of the town site, and Mr. 
Spaulding is manager of the new yard. Mr. 
Allen was elected judge of Crane County last 
November. 

Oil development is rapidly changing the 
commercial geography of southwest Texas. 
The Texas & Pacific Railroad is extending 
from Monahans through Kermit, county seat 
of Winkler County, headed for southeast New 
Mexico, with a branch to Wink. Three lumber 
companies—Pickering Lumber Co., William 
Cameron & Co., and T. A. Stahlman—have 
moved their establishments from Pyote to 
Wink, now a town of about 4,000 people. 

It is rumored that the Texas & Pacific Rail- 
road may enter the Pecos Valley and build as 
far as the timbered areas of the mountains 
between Roswell and Alamogordo, N. M. Carls- 
bad, N. M., now has three lumber yards, a 


line-yard of the Panhandle Lumber Co., at 
Amarillo, Tex., having been added to those 
already here of the J. B. Morris Lumber Co. 
and Groves Lumber Co. 


Retail Yard Changes Ownership 


MINNEAPOLIS, MINN., Jan. 7.—The Robert- 
son Lumber Co., of this city, announces the 
purchase of the plant, lumber and fuel business 
of the Warfield Lumber Co. in Bemidji, Minn. 
H. C. Warfield, manager of the Warfield com- 
pany, has been retained as manager by the new 
proprietors. 

The Robertson Lumber Co., with the acqui- 
sition of the Bemidji plant, owns and operates 
a total of 44 yards in North Dakota and north- 
ern Minnesota. The Bemidji purchase is the 
farthest east, while Devils Lake, N. D., is the 
farthest west property site of the Minneapolis 
firm. 

Organized since 1881, the Robertson com- 
pany has carried on a general plan of expan- 
sion, of which the Bemidji plant is the latest 
acquisition. Louis Campbell of Minneapolis, 
secretary of the company, says the Bemidji 
business will be conducted along lines similar 
to those in the past. Ray Marcy, a division 
superintendent, visited the Bemidji plant to 
complete plans for the change of ownership. 


Club Furthers Company’s Policies 


EVANSVILLE, INp., Jan. 7.—Announcement is 
made by the Evansville Planing Mill Co. that 
the name of that concern is to be changed to 
the A-1 Building Material Co., effective Feb. 1, 

“We are so thoroughly sold on the quality 
idea,” said William Johann, vice president of 
the company, “that we have decided to make 
our firm name express the quality idea, by 
calling it the A-1 Building Material Co. We 
feel that this name is indicative of the line 
of merchandise which we now handle, as we 
no longer operate solely as a planing mill as we 
did when we first started in business about 
twenty years ago.” 

The above company has a very interesting 
“cog” in its organization, in the form of a 
club known as the A-1 Club, which is com- 
posed of the salesmen and such key men as 
foreman, superintendent and yard foreman, 
who are charged with the responsibility of 
carrying out the company’s “A-1” policies as 
well as delivering A-1 materials, with satis- 
faction wrapped up in every order sent out. 

The club meets the first Tuesday of each 
month, at which time a tip-top chicken dinner 
is served. Usually there is present at these 
meetings some outsider representing a product 
handled by the company, who gives an inter- 





This Week’s 


A Conveyor Idea That Saves Labor 


How the Dascomb-Daniels Lumber Co., Kansas City, Mo., uses 
gravity conveyors to send lumber through one shed to another is illus- 
trated in the accompanying reproduction of a photograph taken by an 
American Lumberman representative during a recent visit to its mod- 
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road siding runs 
through the yard 
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shed. Lumber 
being unloaded 
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terior of the shed the car is spotted in front of an opening in the shed 
wall, through which runs a chute, as shown in the picture. The half 
* of the chute nearest the car is laid with a permanent gravity conveyor, 
which gives the lumber velocity enough to shoot it down to where the 
workmen are waiting at the end of the chute, which is right up to 
the driveway. From there, the lumber is loaded into the bins on the 
same side of the driveway, or across it, with minimum carrying dis- 
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esting and instructive talk, which sends the 
employees out better equipped to sell those 
products than before, because they know more 
about them. 

Commenting on these club meetings Mr. 
Johann said to the AMERICAN LUMBERMAN 
representative : 

“We feel that these meetings are very in- 
structive, and well worth the expense of put- 
ting them on, as we get about three hours of 
undivided attention from our employees and 
are able to get across to them information that 
is very instructive and beneficial for the ad- 
vancement of our business. It is a fixed policy 
of this company to handle only high-grade 
materials—the best we can possibly get—with 
preference to nationally known, trade marked 
merchandise, for the reason that we find that 
a company that is able to advertise nationally 
usually builds satisfaction into its products, 
which satisfaction is passed along to the ulti- 
mate consumer whom we are endeavoring to 
serve, and whose satisfaction is the real, funda- 
mental basis of the success of our or any other 
business. 


Receives Thanks for Aviation Aid 


Osweco, N. Y., Jan. 8.—A handsomely en- 
graved certificate bearing the signature of Col. 
Charles A. Lindbergh has recently been received 
by Timothy J. Burke, head of the T. J. Burke 
Lumber Co., of this city, and one of the best 
known lumbermen of the State. The certificate 
was issued to Mr. Burke by the Daniel Gug- 
genheim Fund for the Promotion of Aviation, 
in recognition of the aid to aviation given by 
the Burke company in painting, in immense 
letters on the roof of the largest unit of its 
group of buildings, the name “Oswego,” for 
the guidance of flyers passing over the city. 


Lumberman Donates Land for Park 


MonmoutH, ILL., Jan. 7.—A belated but none 
the less welcome Christmas gift was handed 
the people of Monmouth by J. D. Diffenbaugh, 
president of the Diffenbaugh Lumber & Coal 
Co., of Monmouth, and the Harmon Founda- 
tion, of New York City, when announcement 
was made by officers of the Monmouth’ park 
commission that Mr. Diffenbaugh had donated 
two acres of ground for a park and recreation 
center in Sipher’s addition in this city, and 
that the Harmon Foundation had given the 
sum of $1,000 to be used in improving and 
beautifying the addition to the Monmouth park 
system. The land for the park and recreation 
center has been deeded to the Monmouth park 
commission by Mr. Diffenbaugh, and the check 
for $1,000 from the Harmon Foundation has 
been received. Work of improving the block 
will be started as soon as possible, and it fs 
hoped that it will be possible to dedicate the 
park early in the present year. The new park 
- be known as the Diffenbaugh-Harmon 

ark. 


A Service Hard to Rival 


Dealers handling the Mule-Hide products 
have learned to expect from “Tom” Lehon’s 
organization the sort of co-operation that really 
helps them to create demand and make sales. 
It is not too much to say, however, that the 
1929 Mule-Hide Business Building Service, 
which is embraced in a strikingly attractive 
and convenient book or, more properly, port- 
folio of merchandising and advertising sug- 
gestions and material, excels all former efforts 
and constitutes a service that will be hard to 
rival. The dealer co-operation planned and 
provided by the Lehon company is designed not 
only to help sell Mule-Hide shingles and roof- 
ing, but to stimulate sales throughout the deal- 
er’s entire business, and to enhance his prestige 
in the community. The service described and 
set forth in the book is marked by. a con- 
tinuity and consecutiveness that “carries 
through” the entire year—suggesting for each 
month’s problems exactly the type of co- 
Operation best fitted to help the dealer at that 
particular time and season. All in all, “Tom” 


and his efficient aides have scored again, and it 
goes without saying that their efforts will be 
appreciated by the dealers whom they serve. 


SEES GOOD BUSINESS AHEAD 


Southern Lumber Dealer Finds Many Favor- 
able Factors in Outlook 


BIRMINGHAM, ALA., Jan. 8.—In the current 
issue Of the Birmingham News is published a 
résumé of the lumber business for 1928 from 
the standpoint of a retail lumber dealer, writ- 
ten by Thornton Estes, president of the Estes 
Lumber Co., of this city. Mr. Estes is an 
outstanding retailer and has built up an excel- 
lent business under the policy of handling good 
lumber, grade-marked and properly identified. 
He is active in association work and recently 
was elected president of the Alabama Lumber 
& Building Material Association. He is opti- 
mistic as to the outlook for the retail lumber 
business in 1929 and in his review of the situ- 
ation says: 

The outlook for 1929 for the retail dealer in 
lumber and all other building materials is 
distinctly encouraging. Not only are the re- 
ports from over Alabama optimistic but re- 
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The Grand Ave. Lumber Co., Chicago, stacks 
all its moldings on end. The bins, of which 
there are fifty in six sections, are two feet 
wide and 3 feet 6 inches deep at the base, 
while they run all the way to the roof. Their 
construction is shown in the illustration above 





ports from. a much wider range, from the 
Gulf to the Great Lakes and from: California 
to Maine, all seem to indicate a more pros- 
perous year than in 1928. 

Viewed nationally, there are a number of 
encouraging factors that could not be taken 
into consideration last year. 

First, the great educational campaign of 
the National Lumber Manufacturers Associa- 
tion has gotten well under way during the 
last three months and the stimulus it is giv- 
ing to the revival of business on a sounder 
basis is just beginning to be felt. 

Second, the big merchandising campaign 
fostered by the National Retail Lumber 
Dealers Association, with its educational pub- 
licity appearing in 260 of our leading dailies 
and soon to start im our principal national 
‘magazine, has done much to challenge the 
leading dealers in building materials all over 
the country to use the most approved methods 


_of merchandising and to fit themselves for ex- 


ceptionally fine service to their respective 
communities. This campaign is being very 
effectively carried through in Birmingham. 


Third, in a general way the lumber and 
building material dealer has seen more 
clearly perhaps during the last year than ever 
before the advantages of closer co-operation 
between not only the individual dealers them- 
selves but also between all branches of the 
industries they represent. He has today a 
keener sense of personal obligation to the in- 
dustry, to his native state, to his home, to 
his fellow dealer, and, perhaps most important 
of all, to the public. 

Within the State we have just carried to 
completion the second year of the Alabama 
Lumber & Building Material Association, with 
local branches in the principal cities and 
towns. The remarkable growth of this or- 
ganization as an added arm of service to the 
advancement of Alabama is a decided grati- 
fication to its leaders. This organization is 
rapidly equipping itself to carry on effective 
research work covering the proper handling 
and marketing of Alabama products through 
its members and the rendering of a complete 
service to the prospective home builder. 

Locally there are a number of favorable 
factors. (1) The marked inactivity in build- 
ing operations during the last six months has 
given this district a chance to catch up in an 
apparent over-building. (2) The public has 
been awakened to the necessity of greater 
caution in the selection of materials, dealer, 
and contractor, in order to properly safeguard 
invested money. (3) The marked tightening 
of the loan market that characterized the last 
six months of 1928 has helped to greatly dis- 
courage both speculative building and the 
irresponsible builder. (4) There is apparently 
an abundance of funds available for legiti- 
mate purposes and an increasing tendency of 
the financing companies to offer inviting loans 
to the home-owner. (5) The building and ex- 
pansion programs announced for Bessemer, 
Fairfield, Ensley and Birmingham, already 
mounting up to over $25,000,000, mean more 
population, more pay-roll, and more home- 
buying, all of which in turn will stimulate 
in time a marked increase in home-building. 

Taking all these conditions into considera- 
tion, the retail building material dealers may 
well look forward to 1929 as a year of profit- 
able activity. 


Instruction on Wood Species 


Kansas City, Mo., Jan. 7.—In conjunction 
with the program of the American Savings, 
Building & Loan Institute, the Kansas City 
Hoo-Hoo Club plans to establish a course of 
instruction in the proper species of wood to be 
used for specific purposes. The institute, which 
directs its educational activities toward inform- 
ing the building and loan associations of the 
country, is encouraging this course of imstruc- 
tion, one object of which will be to make the 
building and loan association officials through- 
out the country familiar with proper construc- 
tion and suitable material. With this informa- 
tion, the associations would exercise care in 
making loans and would decline to authorize 
loans for structures built with inferior mate- 
rials and would insist on the home builder 
receiving full value for the money he invests 
in a home. 


Wisconsin’s Forestry Program 


MILWAUKEE, WIs., Jan. 8.—A forestry pro- 
gram for Wisconsin of greater proportions 
than ever before attempted will be presented 
to this session of the legislature by the interim 
forestry committee which has been conducting 
an investigation since the last session two years 
ago. 

A conference was held here two days last 
week and similar ones have been held with 
Gov.-elect W. J. Kohler and members of the 
State conservation committee. 

State Senator George W. Blanchard, chair- 
man of the committee, said that in all prob- 
ability the committee will recommend that the 
State embark upon an extensive State-owned 
forest program. Acquisition of additional land 
for State forests will be recommended, and 
such a program will naturally include increased 
facilities for protecting such areas against fire. 
It will also mean increased planting of trees 
by the State. 
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New Retail Yard Is a Real “Top Notcher” 


Planned For Appearance as Well as For Efficiency—Display Facilities 
Are Excellent—Formal Opening Is Largely Attended 


GERING, Nes., Jan. 7—One would have to 
travel a long way to find a better planned or 
more attractive retail lumber yard than the 
new plant of the Gering Lumber Co., which 
was formally opened to the public on Nov, 24. 
The opening was a local gala occasion, com- 
memorated by a special issue of the Gering 
Courier, which featured the opening promi- 
nently both in its news and advertising sections. 
Many of the advertisements conveyed con- 
gratulatory messages to the Gering Lumber Co. 
from manufacturing and wholesale concerns, 
as well as local firms. 

On the opening day over 200 persons visited 
the plant. Congratulatory messages came in by 
wire from many of the firm’s wholesale friends, 
as well as one from N. A. Allen, president of 
the Nebraska Lumber Merchants’ Association. 
There were also many floral remembrances, 
including a beautiful potted plant brought in 
early in the morning by one of the firm's 
farmer customers. The representation of farm- 
ers was exceptionally large, many of then: 
coming a considerable distance. 

The Gering Lumber Co. is headed, as presi- 
dent, by O. W. Dunn, secretary and general 
manager of the C. N. Dietz Lumber Co. of 
Omaha, Neb., of which concern it is a subsidi- 
ary. Other officers are M. E. Dillehay, vice 
president, and A. Anderson, secretary-treasurer. 
Mr. Anderson is auditor of the C. N. Dietz 
Lumber Co. 

The yard layout, buildings, etc., were planned 
to the last detail, and the construction super- 
vised, by Mr. Dillehay, who has had long ex- 
perience in the retail lumber business. Besides 
having been identified with the Gering Lumber 
Co., as part owner and manager, for the last 
nine years, he was for the preceding ten years 
engaged in the operation of the M. E. Dillehay 
Lumber Co., Waterloo, Neb., in which con- 
cern he still retains a financial interest. Mr. 
Dillehay is ably assisted in the conduct of the 
business by his wife, Mrs. Lettie A. Dillehay, 
who holds the position of office manager and 
accountant; M. M. Lee, foreman; L. F. 
Osborne, assistant foreman, and by Charles 
Manor and J. C. Dillehay, truckmen. 

It may be remarked, in passing, that it re- 
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quired business courage of a high order ‘on 
the part of the owners and officers, as well as 
unlimited confidence in the future of this city 
and surrounding country, to make the large 
investment required for building a retail plant 
of this character, in the face of the fact that 
there are five large retail lumber yards located 
in this immediate territory, insuring plentiful 
competition, so that it can be hoped to make 
the investment yield satisfactory returns only 











Center—O. W. Dunn, president. 


, Left—M. E. 
Dillehay, vice president. Right—A. Anderson, 
auditor 


by operating the yard in accordance with 
thoroughly uptodate merchandising ideas, to 
which policy the Gering Lumber Co. is com- 
mitted both by precedent and policy. 

The layout of the new plant was patterned 
with the idea of creating the sale and deliver- 
ing the goods with the least possible delay 
and resistance. Adequate space has been used, 
yet the whole has been kept compact for the 
greatest convenience. The corridors, walks, 
and alleys of the plant seem to radiate from, 
or center to the office, spreading out like the 
fingers of a hand. In turn, the manager’s 
desk is so located as to form a direct contact 
with the public. thus linking up the service 
outline direct to the purchaser. 





Connected directly with the office and sales- 
room, at the rear, is the door, window, paper, 
metals and molding warehouse, in which each 
of those commodities is stored for the great- 
est convenience and protection to the goods 
themselves. The doors are piled flat to prevent 
warping before they go out onto the job. 

An adequate wood-working shop is located a 
short distance from the office, where special 
woodwork can be turned out for the hurry-up 
jobs, and a special room is built in connection 
for storing the made-up goods until they are 
ready for delivery. Across the alley is the four- 
stall garage where the delivery trucks are kept. 
This puts anyone working either in the shop 
or garage within easy distance of the office, so 
that they can be contacted quick'y for cus- 
tomer service or delivery. 


Both the above units, as well as the cement 
and plaster house, open on the main court of 
entry, which leads through between the office 
and warehouse building and the lumber house 
unit beyond, to trackage and the coal house. 
The lumber storage bins are in the same unit 
as the shop and on either side of two loading 
alteys. Doors all along one side of the lum- 
ber unit, on the side next to the tracks, permit 
lumber being unloaded directly from the cars 
into the house. This is also done in the case 
of cement and plaster. 

The coal unit is a veritable plant in itself. 
There is trackage on both sides of the house, 
and the loading alley is located in the center. 
This permits coal being unloaded directly into 
the bins from the cars, with the minimum of 
breakage, at the same time allowing deliveries 
from the bin to continue uninterrupted. The 
bins and alley are all housed under one roof 
and the bins are constructed in the form of 
stalls; thus allowing trucks to enter the loading 
alley and to back right into the stall close up 
to the pile, in this way facilitating loading. 

The whole house is paved, bins and alleys, 
thus keeping the coal absolutely clean, free 
from blowing dirt and moisture. 

Drivers and yard men of the company are 
provided with good equipment and facilities to 
encourage them in giving the best possible 
service. Trucks are inspected and kept in first- 
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MAIN ENTRANCE OF GERING LUMBER CO. YARD, SHOWING LUMBER SHED AT RIGHT 


class repair by a competent foreman, and are 
kept in clean and comfortable quarters. Facil- 
ities for inside loading have a real appeal to 
the men, particularly in cold or stormy weather. 

Both the men, the clerical force and the cus- 
tomer are saved many steps by the I. B. X. 
telephone system which has been elaborated by 
a private signal code of ringing. Phone sta- 
tions are located in the lumber house and coal 
house as well as three stations in the office. The 
operator can be signaled from any station and 
outside calls may be received at any of the 
stations. 

The whole plant is adequately lighted by 
electricity, in fact noth- 
ing has been overlooked 
in providing for the 


green slate roofing, sided with drop siding, 
and painted in bright orange, trimmed in white. 
The coal house unit, 64 by 128 feet, is situ- 
ated between parallel unloading railroad tracks, 
constructed of corrugated galvanized iron over 
frame. There are a total of sixteen bins or 
stalls for the large variety of fuels usually 
stocked to meet the community requirements. 
While the plant is a beauty architecturally 
and otherwise on the exterior, the beauty is not 
all on the outside. The minute one enters the 
office and salesroom he is impressed with the 
beauty of the moulstone floor, which is a com- 
posite material poured, troweled and finished, 


and in its final state resembling a high-class 
linoleum, but much more durable. 

All the alleys in both buildings are roofed 
over, and doors are provided at each end so 
that loading can proceed unhindered in any 
kind of weather, and the stocks of both lum- 
ber and coal will be well protected. This same 
feature applies to the wagon scale which is 
likewise housed in, giving protection during 
stormy weather to both the scale and driver. 
An additional safeguard is thus provided 
against inaccuracies of weighing due to ac- 
cumulations of snow and ice. 

The office layout consists of a main show- 








efficiency of the plant 
itself, and in its attrac- 
tiveness to the customer. 

The office and ware- 
house buildings are of 
hydro - plastic cement 
applied over wood con- 
struction, the color be- 
ing light drab or ca- 
nary trimmed in green. 
The canary or body 
color has been applied 
with a dash texture, 
while the green trim- 
ming over the pilasters, 
belts, etc., is a brushed 
texture. 

The roof ledges ex- 
tending around the top 
of the office wall are 
covered with a three- 
color blend of asbestos 2 
shingles, samples hav- / 
ing been furnished for 
the purpose by the vari- 
ous manufacturers. The 
ledge over the west gate 
is a sample of creosote 
stained wood shing!es. 
The result of the har- 
monious colors is strik- 
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and confining 
all calls of 
their promo- 
tional sales- 
men to the 
architects. 
“Also, That 
we disap- 
prove of com- 
mis sions, 
bonuses 
or prizes be- 
ing offered to 
retail yard 
salesmen by 
manufac t u r- 
ers. 
“Further, 
That we dis- 
approve ot 
the _ practice 
by manufac- 
turers of do- 
nations to the 
builder in 
connec- 
tion with his 
advertising. 
“Recogniz- 
ing that as 
distributors 
for the manu- 
facturers we 
have an obli- 
gation prop- 








Officers and employees of Gering Lumber Co.: Left to right (Standing)—M. E. chandise their 


erly to mer- 


Dillehay, vice president and manager; Mrs. M. E. Dillehay; O. W. Dunn, ¢.o ™ ™o 4 i- 


president; J. C. Dillehay; M. M. Lee; L. E. Osborne. 
A. Anderson, secretary; H. Harrison 


room 24 by 42 feet, a show window, private 
office, hall, vault, ladies’ rest room and vesti- 
bule.. Enclosures are made in the main show- 
room for clerks’ and manager’s desks, scales, 
work tables etc. There is a full basement under 
the office, which contains the furnace, paint 
storage, storage vaults, men’s toilet and shower. 
and an inspection entrance to the scale pit. The 
vestibule walls were given a coat of washable 
interior colors. 

A personal touch is given the whole by the 
various framed photographs of scenes of inter- 
est which Mr. Dillehay has caught with his 
¢amera at various points. 

All in all, those who visit the new Gering 
Lumber Co. plant readily concede that it is 
wonderfully complete and beautiful, a credit to 
the company and to the city, and one which 
will make work convenient for the employees 
and a highly comfortable place for customers 
to transact their business. 





Opposes Solicitation Policies 


St. Paut, Minn., Jan. 7.—The Twin City 
Lumbermen’s Club, hoping to correct what it 
regards as detrimental methods in selling in- 
sulation, asphalt and asbestos products and 
stained cedar shingles in the 
twin cities, has adopted a res- 
olution asking manufacturers 
of those products to discon- 
tinue their policy of sending 
salesmen to call on contrac- 
tors and consumers. The 
resolution, which follows, re- 
quests manufacturers to de- 
pend upon dealers for con- 
tact with the twin cities trade: 

“Whereas, The Twin City 
Lumbermen’s Club believes 
that the intensive soliciting 
campaigns carried on in St. 
Paul and Minneapolis by the 
manufacturers of insulating 
materials, asphalt and as- 
bestos products and stained 
cedar shingles through sales- 
men calling on the contrac- 
tors and consumers are an 
unnecessary expense and are 
detrimental to the interests 
of the dealers, 

“Therefore, be it resolved, 
that we urge the manufac- 
turers to discontinue this 
practice, depending on the 
dealers to contact the trade, 


ties and that 
it is to our 
interest to do 
so, we pledge 
ourselves to see that our salesmen are thor- 
oughly instructed in the merits of the various 


products and to vigorously promote their 
sale.” 


(Sitting )—Charles Manor ; 


Copies of the resolution, together with an 
explanatory letter, have been sent to manu- 
facturers of the products under discussion. 
The letter, signed by A. R. Thompson, presi- 
dent of the club, says: 


“We are enclosing herewith a copy of a 
resolution recently passed by our Twin City 
Lumbermen’s Club relative to the intensive 
soliciting carried on by the salesmen for the 
manufacturers of insulating materials, asphalt 
= asbestos products and stained cedar shin- 
gles. 

“We are receiving a great many complaints 
from contractors and owners to the effect 
that they are bothered so much by the calls 
of salesmen that they have very little time 
left to devote to their own business. In some 
cases contractors have deferred taking out 
their building permits until after all materials 
have been purchased in order to save them- 
selves from the bother of listening to the 
sales talk of this horde of salesmen. The 
frantic efforts of these various salesmen to 
induce the buyer to change from one form 
of insulation to another, or the roofing mate- 
rial, as the case may be, together with the 
intensive soliciting by lumber salesmen, mill- 





work salesmen, heating and plumbing men 
and so on, tends to make the building indus. 
try ridiculous. It also has the effect of mak- 
ing the buyer lose sight of the fact that the 
purchase and sale of these various commodi- 
ties is a mutual business proposition whej 
his trade is sought after so eagerly. It gives 
him the idea that his particular businegs 
must be especially desirable, and has the ef- 
fect of making him very independent. He 
gets the idea that he can dictate the prite 
and terms and in many cases he finds that 
this is true. 

“Recognizing these conditions to be, to say 
the least, undesirable, we are taking steps 
to bring about the reduction of this in- 
tensive soliciting, hence the passing of this 
resolution by our club as a first step in this 
direction to be followed by other action in 
the determination to bring about some sanity 
in the building conditions in our market.” 


Realm of the Retailer 


(Continued from Page 41) 
new fellow come in and attempt to cut 
across existing habits of trade to build a 
business.” 

At the R. A. Rearwin yard we failed to 
find Mr. Rearwin. He has a business com- 
bination that is not exactly unique, since 
other yards in many different places have 
tried it, but it has not yet become com- 
monplace. He operates a gas station in con- 
nection with his yard, and the gas station 
serves as a lumber office. It is quite a 
striking structure. We were told by other 
people that Mr. Rearwin considers this a 
very successful combination. The office and 
station are so arranged that it is easy for 
the office force to manipulate the pumps 4s 
well as care for the office work. 

One of the rather recent buildings and one 
which reflects credit on the town is a hand- 
some Memorial Auditorium that seats about 
3,000 people. This was a community project. 
Salina is a favorite meeting place for con- 
ventions. The city has excellent hotels. The 
Central Kansas Lumbermen’s Association, 
of which Frank Fitzgerald, of Waterville, is 
president, meets each year in Salina for a 
three-day convention. 


SOME RETAILERS have found it a good salés 
stunt to have a bulletin board prominently dis- 
played where all persons passing will see it— 
a large blackboard will do—on which are listéd 
bargains and special items of seasonable inter- 
est. This plan may be made still more effective 
by the dealer running a line in his ad reading, 
“It pays to watch our bargain board,” or some- 
thing to that effect. 





Interior of office and salesroom of Gering Lumber Co., Gering, Neb. 
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Announces Home Modernizing Contest. 


NortH TONAWANDA, N. Y., Jan. 7.—The 
second Home Modernizing contest conducted 
by the Weatherbest Stained Shingle Co., with 
headquarters in this city, details of which have 
just been announced ‘to the retail lumber 
trade and other interested parties, promises to 
eclipse in interest and net results even the 
tremendously successful campaign staged by 
the same company in 1927. In fact, an official 
- the company informs the AMERICAN LuM- 
BERMAN that judging from all indications the 
1929 contest will show at least twice the re- 
sults of the former one, which proved a won- 
derful success in stimulating owners of old 
homes, and of homes growing old, to mod- 
ernize. Houses in nearly every part of the 
country were entered in the 1927 contest, and 
eyery type of modernizing job was represented, 
from the small ones costing $200 to $300 to 
those requiring expenditure of $20,000 to 
$30,000. The contest created business for the 
dealers reaching well up into the hundreds of 
thousands of dollars, most of which probably 
never would have materialized had it not been 
for the interest created by the contest. 

There have just been mailed from the offices 
of the Weatherbest company, to each of 12,000 
retail lumber dealers, a large wall poster con- 
taining full information, together with enroll- 
ment blanks and other data. The poster and 
accompanying literature embody the initial 
announcement to the trade, while beginning 
with the January magazines of national circu- 
lation the contest will be featured, so that each 
month millions of owners of old homes will 
read of it, and, judging from the previous 
contest, thousands of these prospects will write 
in inquiring for details. All of these live pros- 
pects will be referred by the Weatherbest com- 
pany back to the dealers in the communities 
where they originate, giving them an excellent 
opportunity to cash in on the contest, provided 
they will tie up with the national campaign by 
displaying the wall poster, securing enrollment 


blanks to give out to interested prospects, and 
otherwise co-operating. 

The “backbone” of the second Weatherbest 
home modernizing contest is the list of 28 cash 
prizes, aggregating $3,000, to be given for the 
best examples of old homes modernized by re- 
covering the side walls with edge grain red 
cedar stained shingles. First prize is $1,000; 
second, $500; third, $250; fourth, $150; which 
with four prizes of $75 each, ten of $50 each 
and ten of $30, each make up the grand total 
of $3,000. 

Owners of old homes throughout the coun- 
try whose interest has been stirred up by the 
national advertising are instructed to ask their 
local lumber dealers for entry blanks giving 
all details of the contest, or to send inquiry 
direct to the Weatherbest Stained Shingle Co., 











E always enjoy reading 

the American Lumber- 
man very much and feel that 
it really is the very best lumber- 
man’s magazine published.— 
C. R. Stauffer, H. M. Stauffer 
& Son, Leola, Pa. 











in which case the inquiry in due course will 
be referred back to dealers in the community 
from which it comes. 

The big wall poster announcing the prize 
offer and giving some details of the contest 
is a very striking. affair, attractively printed 
in two colors and illustrated with pictures of 
old homes before and after remodeling, the 
whole forming an ensemble that, displayed on 


the wall, can not help attracting the attention 
of everyone entering the dealer’s office. 

The contest began Jan. 1, 1929, and entries 
may be made at any time up to Oct. 31. The 
rules for entering the contest are very simple. 
Each contestant is required to send in snap- 
shot photos of the house that is to be mod- 
ernized, taken before the work is begun. After 
completion other snapshots taken from the 
same angle are sent, together with answers to 
several questions concerning the cost of mod- 
ernizing and the estimated increase in valua- 
tion. Full details are embodied in the enroll- 
ment blanks prepared by the company and 
available to all who ask for them. Dealers, 
upon request, will be furnished with these 
blanks so that they may have them on hand 
for applicants. 

One of the features of this contest is the 
free suggestion service offered by the service 
department of the Weatherbest Stained Shingle 
Co. to all contestants. This service, which is 
rendered entirely without partiality to every 
home owner who requests it, consists of fur- 
nishing suggestions, in sketch form, prepared 
from snapshot photos sent by the applicant, 
these sketches showing how the old house can 
be changed at minimum cost to conform with 
present day design. This service also is avail- 
able to every retail lumber dealer. It already 
has proved a wonderful help to hundreds of 
dealers in selling prospects on the idea of 
modernizing their homes. 

The contest of 1927 developed a great deal 
of very interesting and valuable information 
concerning the cost of modernizing old homes, 
especially as related to the appreciation in 
value resulting therefrom. Forty-nine percent 
of the contestants in the 1927 contest estimated 
that the increase in valuation was twice the 
cost of modernizing. The remaining 51 per- 
cent gave much greater increases, running 
from two to three and even four times the 
modernizing cost. 








THE YARDMAN SPEAKS 








[Some seasonable suggestions for increasing sales of coal, 
and for maintaining lumber stocks in good condition, are em- 
bodied in the two prose contributions printed this week. 
AMERICAN LUMBERMAN appreciates the ready response by 
managers and yardmen to tts invitation to send in for publica- 


INCREASES SALES OF COAL 


I will endeavor to explain the help that 
Simon Anderson, yardman, has been in 
creating new business. We handle coal, 
and this is one of the lines on which we 
have shown-a steady increase in volume 
since Mr. Anderson started to work here. 
We have storage room for approximately 
600 tons and we carry an average of 
eight different grades and sizes. All load- 
ing is done by hand, and we fork prac- 
tically all of our coal as we load it. In 
forking coal, a lot of slack coal is left at 
the foot of the coal pile in bins, which, of 
course, gives the coal a very unattractive 
appearance. Mr. Anderson is very par- 
ticular about keeping this slack cgal 
cleaned up and shoveled into the corners 
of the bins, and as a big proportion of 
our coal is sold to people who come to 
the yerd and look at it before buying, the 


The 


attractive appearance of the piles has 
helped us secure many an order.—E. A. 
Musgjerd, manager Woodford-Wheeler 
Lumber Co., Thornton, Iowa. 


“SPEAKS” IN RHYME 


I know a great big lumberman 
Who is always on the square 

And if you want to buy good goods 
You had better go right there. 


His price is right, his stock is fine 
As good as can be found 

And if you’re broke he always waits 
Till pay day comes around. 


So if you want some 2 x4 

Timber, lath or cellar door 

Some brick or plaster and cement 

No matter when you call around 

You find him just the same 

He is always pleased to meet you 

Herman Rizzi is his name. 
—Contributed by Herman Rizzi, 
No. 350, West 37th Place, Chicago. 


tion in this department, experiences, ideas and suggestions that 
point the way to increased business or greater efficiency in yard 
operation, It is hoped that many more yard managers and yard 
employes will send along brief reports of what they are doing 
to attract business, build up good will, etc —Ep1ror. | 


NEAT PILES, QUICK SERVICE 


I am a lumberman in a small lumber 
yard, and have gained some profitable 
business in several ways. A good way to 
attract business is to keep your lumber 
in good shape, stacked straight and 
smooth in the racks, so it will not crook 
and warp; also have all the ends together 
so that it will look even and nice. Always 
keep your lumber in good shape and this 
will attract business. 

Another way of making friends for 
your yard and adding to sales is to give 
good delivery service. When an order of 
lumber is sold, deliver it as soon as pos- 
sible, and be sure that the driver is polite 
and that he stacks the lumber where the 
buyer wants it. Attention to such matters 
will help to attract profitable business.— 
J. H. Mills, Builders Supply Co., Millen, 
Ga. 
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Southern Hardwood Survey Planned 


Ask Co-operation of Forest Service on Sustained Yield Study—TX Field 
Men Actively Co-operating with Lumber Consumers 


Wasuinerton, D. C., Jan. 7.—Roy L. Hogue, 
State forester of Mississippi, following the 
meeting of the American Society of Foresters 
in New York, came here for conferences with 
Maj. R. Y. Stuart, chief of the Forest Serv- 
ice, and some of his associates and Franklin 
W. Reed, industrial forester of the National 
Lumber Manufacturers’ Association, regarding 
the suggestion that a study be made during 
the next 100 days of certain problems concern- 
ing the feasibility of sustained yield operations 
in the southern hardwood region. 

Mr. Hogue also conferred with Wilson 
Compton, secretary and manager of the Na- 
tional association, regarding possible co-opera- 
tion by the National association in this study. 
It developed that Mr. Hogue was ready to 
put on one man for three months, that the 
Louisiana State forester was willing to spend 
$1,000 as his share, that the Hardwood Manu- 
facturers’ Institute would contribute one man 
to the work and that the National association 
would furnish one man. 

It was felt that the Forest Service ought to 
take the lead in directing the work and con- 
tribute two men, but no assurances could be 
obtained that the Forest Service would co- 
operate to that extent, officials indicating that 
all funds and personnel have already been allo- 
cated for 1929. 

Therefore, it appears that whether this prom- 
ising project is to be carried through depends 
on the Forest Service. Mr. Reed is continuing 
negotiations with Maj. Stuart and his asso- 
ciates in an effort to convince them that this 
project is of the utmost immediate benefit to 
the forestry movement and should be under- 
taken even if it is necessary to temporarily 
defer some other projects. 

The problem is to convince hardwood tim- 
ber owners that by cutting the smaller trees 
they are actually losing money, whereas if these 
trees were left standing for later cutting it 
would be possible to operate on the sustained 
yield basis, and at the same time realize a profit 
on timber the removal of which now results 
in an actual loss. An intensive survey must 
be made in order to procure the data to show 
the timber owners beyond peradventure of 
doubt the soundness of this contention. Hence 
the desire to have the Federal Forest Service 
assume the lead in directing the survey, the 
results of which should be of great practical 
value not only in the southern hardwood region 
but to the cause of forestry in general. 


* * * 


CONTACT WITH CARPENTERS 


Thoroughly in Accord With Trade 
Extension Work 


New York City, Jan. 7.—J. W. Simcoe, of 
the eastern division of the National Lumber 
Manufacturers’ Association, who recently has 
established contact with members of various 
local carpenters’ unions in the New England 
and middle Atlantic States, was much im- 
pressed by the friendly reception accorded him 
and the co-operation extended by union lead- 
ers and district councils. 

Following every address by Mr. Simcoe, car- 
penters in attendance freely expressed their 
views concerning the trade extension work of 
the National Lumber Manufacturers’ Associa- 
tion, indicating they were thoroughly in accord 
with it. The carpenters generally recognized 
this work as a move in the right direction, 
realizing that the lumber market has a bearing 
on the carpenter trade. 

Mr. Simcoe found in several instances that 
tha local unions had seen a report of the ad- 


dresses delivered at Lakeland, Fla., by John M. 
Gibbs, manager of the trade extension depart- 
ment. On that occasion Mr. Gibbs pointed out 
the close community of interests between the 
lumber industry and the carpenter. 

Carpenters generally seemed much alive to 
the importance of lumber trade promotion as 
it affects their business and employment and 
quite ready to co-operate wherever possible. 

Mr. Simcoe has left this work in the eastern 
division temporarily to report to Walter F. 
Shaw, manager of the central division, for 
work in the latter region. 

* * * 


Division Manager Again on Job 


New York, Jan. 7.—Arthur T. Upson, man- 
ager of the eastern division, National Lumber 
Manufacturers’ Association, who has been ill, 
is back on the job, but not yet altogether him- 
self. His trouble seems to be of an intestinal 
nature, and he is considering making a trip to 
Washington with a view to undergoing an 
operation. 

* — ° 


WANT INFORMATION ON WOOD 


National Publicity Creates Big Demand 
for Regional Publications 


Wasuincton, D. C., Jan. 7.—‘Information 
on Lumber and Where to Find It,” published 
by the National Lumber Manufacturers’ Asso- 
ciation in connection with the trade extension 
campaign, which has been widely distributed, 
has resulted in a greatly increased demand for 
publications of the various regional associations 
affiliated with the National, according to letters 
received from regional secretaries. 

For example, C. Stowell Smith, secretary- 
manager of the California White & Sugar Pine 
Manufacturers’ Association, in a letter to head- 
quarters says: “I would say that roughly one- 
third of the inquiries for literature coming 
into this office are a direct result of this par- 
ticular publication.” 

The auditor of the West Coast Lumbermen’s 
Association, H. E. Smith, writes: “We have 
not kept an exact record of these inquiries, but 
same have been approximately 300 to datg.and 
hardly a day goes by that there are not at 
least one or two received.” 

G. L. Hume, secretary-treasurer of the North 
Carolina Pine Association, says: “We are re- 
ceiving on an average approximately 30 to 35 
inquiries a week for literature which we feel 
is entirely due to the results of your efforts 
in connection with your advertising campaign 
and the information sent out from your office 
in connection with this campaign.” 

“Literally dozens of inquiries for redwood 
literature and trade helps” originate from this 
publication, according to the California Red- 
wood Association. 

L. E. Sigur, assistant advertising manager of 
the Southern Pine Association, says: “We feel 
that much good will be derived from inquiries 
that we receive from this source through your 
efforts.” 

F. M. Ducker, traffic manager, Northern 
Hemlock & Hardwood Manufacturers’ Asso- 
ciation, writes: “Due to the distribution of the 
pamphlet entitled ‘Information on Lumber and 
Where to Find It,’ the inquiries to this office 
have materially increased.” 

Such results from the national campaign are 
very gratifying to headquarters. The various 
pamphlets and bulletins published from time to 
time are designed to provoke inquiries all along 
the line, and regional associations are well for- 
tified with helpful literature to meet the de- 
mand. 


This and other forms of advertising unques- 
tionably are making the reader think and talk 
more about lumber, and headquarters daily re- 
ceives a large volume of inquiries in addition 
to those going to regional associations, to re- 
tailers, to division and district offices and to 
field workers of the National association and 


the regionals. 
oe? 


REAL NEED FOR TX SERVICE 


Architect Given Information on 
Wood Truss Design 


WENATCHEE, WasH., Jan. 5.—S. V. Fullaway, 
of the Pacific Northwest district office, found a 
warm welcome when he called at the office of 
L. Solberg, an independent architect of this 
city. Mr. Solberg feels that there is a very 
real need for the kind of service which the 
National Lumber Manufacturers’ Association 
is offering the lumber user. He had a specific 
problem calling for immediate attention—a roof 
truss design for a church job—on which W. D. 
Smith is now giving him assistance. 

Only a short time ago Mr. Solberg used 
steel roof construction for the main wing of 
this church because he lacked information on 
wood truss design. He thanked Mr. Fullaway 
for calling and placing him in contact with Mr. 
Smith. 

While here Mr. Fullaway called upon local 
retail lumber dealers and found them all in- 
terested in the information sent out by the 
National association dealing with the merits of 
lumber for specific purposes and in the as- 
sociation’s engineering literature. All of them 
maintain a plan service for customers. 

Mr. Fullaway found the retailers pushing 
lumber and wood products and the situatior 
generally very encouraging. He was told that 
5/2 vertical grain shingles have largely elim- 
inated the composition shingle. 

Mr. Churchill, manager of the Columbia 
Lumber Co., emphasized the need of the re- 
tailer for facts about the suitability of lumber 
for specific purposes and pointed out that all 
substitute manufacturers constantly furnish 
such information about their products. 

Wenatchee has a municipal airport and H. K. 
Boynton, of the Wenatchee Lumber Co., is 
placing the airplane hangar bulletin of the Na- 
tional association in the hands of all persons 
directly concerned with the erection of hangars, 
with a view to showing the advantages of the 
use of wood in hangar construction. 


* * * 


GRADE-MARKING PROGRESS 


Practical Step in Establishing Trade 
Relations With Foreign Buyers 


PHILADELPHIA, Pa., Jan. 7—Edwin B. 
George, district manager of the bureau of for- 
eign and domestic commerce, told H. L. Bravo, 
of the eastern division of the National Lumber 
Manufacturers’ Association, on a recent call 
that he was highly gratified with the progress 
the lumber industry is making with regard to 
the grade-marking of lumber. He considers 
this the most practical step toward establishing 
better and more substantial trade relations with 
users of lumber in foreign countries. 

In this connection Mr. George pointed out 
that inasmuch as the foreign countries which 
are producers of lumber grade-mark their own 
products, he felt that grade-marking of Amer- 
ican lumber would readily meet with the ap- 
proval of the foreign trade. 

He added that in Switzerland building activ- 
ities have been quite marked and the demand 
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for lumber is expected to reach well into 1929, 
as stocks are low and prices firm, and there 
is a good demand generally for American 
hardwoods and  softwoods for furniture 
making. 
In Java, Mr. George said, the bus building 
industry is using a considerable quantity of 
lumber. Teak is principally used for this pur- 
pose. This native wood, however, is very heavy 
in weight and hard on tires, adding mate- 
rially also to gas consumption. He sees the 
possibility of a market for American hardwoods 
in Java for bus building, especially since teak 
is becoming harder to obtain at a reasonable 
rice. 
i Mr. George stated he was familiar with the 
progress of standardization in the lumber in- 
dustry and had been able to use to great ad- 
vantage all Government bulletins on lumber. 
a * * 


TO REOPEN FRAME HOTEL 


Building in Excellent Shape After Being 
Unoccupied 1914 Years 


Lone Beacu, Cauir., Jan. 5—The Napoli 
Hotel in the Naples district of Long Beach, 
unoccupied for nineteen and one-half years, 
will soon be reopened. The structure is of 
wood frame throughout and was found to re- 
quire few repairs despite its long term of dis- 
use. In fact, this hotel was erected twenty 
years ago and operated for a period of only six 
months. 

Douglas fir lath were used throughout on all 
walls and ceilings, including use as a base for 
the exterior plastered walls. Barely a sign of 
cracking plaster can be 


duce wonderful results, not only for the man- 
ufacturer and retailer, but the ultimate con- 
sumer as well. I sincerely congratulate you for 
the wonderful way in which it is being 


handled.” 
a * 


FARM HOME CONTEST 


More Than Two Hundred Plans Entered, 
With Every State Represented 


WasHIncTon, D. C., Jan. 7.—The latest re- 
port received by the National Lumber Manu- 
facturers’ Association from the American Farm 
Bureau indicates that some 200 plans have so 
far been entered in the Ideal Farm Home Con- 
test. The contest does not close until Feb. 15. 
Every day brings its grist of plans. Every 
State in the Union is represented in the plans 
and inquiries received by the Farm Bureau, 
with which the National association is co-oper- 
ating. 

That the ideal farm home has a universal 
human interest appeal is amply shown in let- 
ters received from all sections of the United 
States. 

A man in Alabama who had attended a show- 
ing of “The' Transformation,” the home mod- 
ernizing film, wrote: “I don’t see how the 
people could build such a nice house out of 
that old shack. They surely must have had 
good lumber and paint to make it look so neat. 
Wouldn’t it be nice to come in from the field 
after a hard day’s work and spend your rest- 
ing hours on that porch?” 

An Oklahoma contestant makes this com- 





seen anywhere on the 

exterior walls of the ’ 
building, according to 
Earl E. Bowe, of the 
western division, Na- 
tional Lumber Manu- 
facturers’ Association, 
who came here to in- 
spect the hotel in con- 
nection with other field 
work. 

Until a short time 
ago the Napoli Hotel 
was owned by the Her- 
she ys — of Hersheys 
chocolate fame. The 
new owner made plans 
for reopening. 

The hotel is not more 
than 100 yards from the 
beach in a_ restricted 
residential section. It 














occupies a beautiful set- 

ting and is surrounded Napoli Hotel, Naples, 
by avenues of stately 

palms. 

C. D. Wailes, the building inspector, advised 
Mr. Bowe that only slight changes were re- 
quired in the hotel building to conform to the 
State housing laws. Mr. Wailes was especially 
pleased with the ease of movement of the 
double hung wood sash. He tried several win- 
dows and found none that stuck, despite their 
long rest from use. Close inspection showed 
that the sash were of California sugar pine. 

Mr. Bowe found the interior trim of the 
building in excellent shape. Stained Douglas 
fir was used for paneled side walls and ceilings 
in the lounge and dining-room, which occupy 
the ground floor. 

* * * 


Retailer Boosts Wood Campaign 


Wasuincton, D. C., Jan. 7.—While not a 
few “knocks” develop as the trade extension 
campaign of the National Lumber Manufactur- 
ers’ Association progresses, “boosts” are by no 
means lacking and they bring cheer in their 
wake. Here is one in a letter written to John 
M. Gibbs, manager of the TX department, by 
Thornton Estes, president of the Estes Lumber 
Co., Birmingham, Ala., widely known through- 
out the industry as a live wire: “Personally, I 
think you have one of the best campaigns I 
have ever seen, and I think it is going to pro- 


Long Beach, Calif., built 20 years ago but un- 


used for 19% years 


ment: “I have come to the conclusion that it 
is not the drudgery and monotony of farm life 
that ages us, but the ugly surroundings in 
which most of us exist—smoky walls, rags 
stuffed in windows, uneven floors, no paint on 
the outside and falling roofs which only add 
to our labor. Most of us dread to grow old, 
but to me there would be no dread if my ideal 
home was there to grow old in:” 

Many other letters show that the idea of 
idealizing the farm home is taking firm hold 
throughout the country. 

* * * 


WOOD FOR MUNICIPAL PIER 


American Lumber Standard Grades 
Win Engineer’s Approval 


Lone Beacu, Cauir., Jan. 5.—C. W. Cram, 
structural engineer for the Long Beach depart- 
ment of public works, is greatly pleased because 
he specified grades based on American Lumber 
Standards as contained in the West Coast Lum- 
bermen’s Association current grading rules for 
use in the municipal pleasure pier. He told Earl 
E. Bowe, of the western division, that the No. 
1 common grade of material already delivered 
is by far superior to material being used by one 


of the sub-contractors for temporary purposes 
and which will be removed when his contract is 
finished. The material the sub-contractor is 
using is No. 1 common according to 1917 Do- 
mestic 7 grading rules, which are still in use 
to some extent here. 

Mr. Cram feels that if the remaining lumber 
for the pier is as excellent as the several thou- 
sand feet already on the ground, the city will 
not reject any lumber. 

¢ 8s 2 


Interested in Home Modernizing 


PorTLAND, MeE., Jan. 7.—Walter Norris, 
bridge engineer of the Maine Central Railroad 
Co., told H. L. Bravo, of the eastern division, 
of the National association, that he was pre- 
pared to co-operate in a local home moderniz- 
ing bureau. 

Mr. Bravo explained the project in detail. 
In return Mr. Norris said his own house, built 
25 years ago, is a case in point. He decided it 
would be far more advantageous to remodel 
the old home, spending up to $5,000, rather than 
move it away and build a new one. 

Mr. Norris is a member of the local building 
and loan association. Armed with pertinent in- 
formation and literature, Mr. Norris will bring 
the modernizing project before the building and 
loan association, bankers, architects and other 
groups some time next month. 


* * * 


FIR FOR COUNTY BRIDGE 


West Coast Association Grading 
Rules to Apply 


Los ANGELES, CALir., Jan. 5.—W. D. Arm- 
strong, bridge engineer of Los Angeles County, 
has advised Earl E. Bowe, of the western divi- 
sion, National Lumber Manufacturers’ Associa- 
tion, that the next county bridge specification 
will include structural grade of Douglas fir ac- 
cording to current grading rules of the West 
Coast Lumbermen’s Association. The Lumber 
Dealers’ Association of Los Angeles approves 
of this action by the engineer and has offered 
Mr. Armstrong its co-operation. The change 
from the 1917 Domestic 7 grading rules hereto- 
fore used in specifications is the result of a 
previous discussion by Mr. Bowe. Other grades 
as recommended by the West Coast association 
for bridge items will be included in ‘the new 
specification. 


Buys Railroad; to Build Mill 


MINNEAPOLIS, MINN., Jan. 7.—M. J. Scanlon, 
of the Brooks-Scanlon Corporation, this city, 
announces that his company has acquired a 
Florida railroad 103 miles in length and will 
construct a large mill on the right-of-way at 
Perry, Fla. The corporation pyrchased the 
Live Oak, Perry & Gulf Railroad from the 
Atlantic Coast Line. It traverses parts of 
three counties, Suwanee, Taylor and Lafayette, 
and taps one of the finest large stands of long- 
leaf pine in the South. Terminals are at Live 
Oak and Mandalay, and there is a branch line 
to Alton. The road will be utilized both in 
transporting logs to the mill and in hauling 
mill products to market. 

The Brooks-Scanlon Corporation has been 
operating a mill at Eastport, Fla. This is now 
in process of dismantlement, part of the equip- 
ment being moved to Perry for use in the new 
plant. 

“We expect to saw about a hundred million 
feet a year,” said Mr. Scanlon, “with 1,500 men 
employed. They will work continuously, sum- 
mer and winter, and for the greater part of the 
time a night shift will be employed. The new 
mill will be practically a duplicate of the one 
ac Eastport. It will handle longleaf pine al- 
most exclusively. Some cypress in the region 
will be manufactured at Perry by the Burton- 
Swartz Cypress Co. of Florida, in which we 
are financially interested.” 

The southern operations of the Brooks- 
Scanlon Corporation are managed by J. S. 
Foley, formerly of Minneapolis, who has been 
associated with the company thirty-four years. 
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National Production, Shipments and Orders 




















Wasuincton, D. C., Jan. 7.—The following statistics for the periods ended Dec. 29, 1928, and Dec. 31, 1927, were compiled by the 
National Lumber Manufacturers’ Association: 
OXE WEEK No. Mill Reports Production gion ents 
Softwoods: 1928 1927 1928 1927 1928 1927 1928 1927 
Southern Pine Association.............c.ee0.8 127 104 41,094,000 54,121,000 39,373,000 50,349,000 41,551,000 48,642,000 
West Coast Lumbermen’s Association........ 197 113 74,414,000 63,877,000 119,075,000 68,366,000 118, 64,681,000 
Western Pine Manufacturers’ Association.... 23 33 11,148,000 7,371,000 11,598,000 16,465,000 14,692,000 16,959, ,000 
California White & Sugar Pine Mfrs.’ Assn... 17 22 7,933,000 10,469,000 10,256,000 ‘15, 242,000 9,678,000 14, 649,000 
California Redwood Association.............. 14 16 2,275, 5,986,000 3,288,000 4,985,000 4,271,000 5,652,000 
North Carolina Pine Association............. 78 22 9,008,000 3,489,000 7,799,000 4,016,000 8,455,000 2,013,000 
Northern Pine Manufacturers’ Association... 9 7 2,891,000 5,807,000 4,585,000 3,947,000 5,848,000 5,644,000 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 45 18 5,009,000 1,178,000 3,387,000 1,156,000 4,188,000 1,006,000 
a | eS ee ee ae 510 335 153,772,000 152,298,000 199,361,000 164,526,000 207,315,000 159,246,000 
woods: 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 71+ 18 10,776,000 4,344,000 8,744,000 3,120,000 8,394,000 2,991,000 
Hardwood Manufacturers’ Institute.......... 276+ 1137 31,858,000 10,329,000 31,943,000 12,105,000 34,069,000 12,250,000 
Total parewcees Serdar deuedsucedééceuaen 347+ 42,634,000 14,673,000 40,687,000 15,225,000 42,463,000 15,240,000 
Softwoods: 
Southern Pine Association................... 6831 6650 3,566,836, 3,470,324,000 3,856,760,000 3,435,862,000 3,841,874,000 3,445,883,000 
West Coast Lumbermen’s Association........ 7317 5021 6,999,847,000 5,243,995,000 '7,033,145,000 5,032,873,000 7,157,494,000 5,099,697,000 
Western Pine Manufacturers’ Association.... 1641 1857 1,466,768,000 1,472,625,000 1,570,416,000 1,533,824,000 1,600,007,000 1,537,548,000 
California White & Sugar Pine Mfrs.’ Assn... 1233 1163 1,360,370,000 ,185,417,000 1,385,507,000 1,288,722,000 1,348,694,000 1,228,227,000 
California Redwood Association.............. 796 828 399,448,000 403,387,000 381,004,000 421,126,000 338. ,000 428,386,000 
North Carolina Pine Association............. 3023 1893 459,787,000 368,516,000 474,870,000 369,608,000 450, ,000 317,510,000 
Northern Pine Manufacturers’ Association... 459 471 445,939,000 441,464,000 453,506,000 402,890,000 426, ,000 383,541,000 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 2090 1168 261,102,000 165,932,000 229,140,000 185,829,000 211,126,000 165,060,000 
poe asttweste Ke KOCK CATO SHES eb Gan Rem 23390 18051 14,960,097,000 12,751,660,000 15,384,348,000 12,670,734,000 15,425,114,000 12,605,852,000 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 20904 1168 446,671,000 238,331,000 422,459,000 226,488,000 421,817,000 213,594,000 
Hardwood Manufacturers’ Institute.......... 16125+ 8865f 2,191,000,000 1, 289, 529, 000 2,345,669,000 1,332,543,000 2,406,124,000 1,365,084,000 
I kn westeerasacackvabeken 18215+ re 2,637,671,000 1,527,860,000 2,768,128,000 1,559,031,000 2,827,941,000 1,578,678,000 
tUnits of production. 





California Redwood 


San Francisco, Cauir., Jan. 5.—The fol- 
lowing information is summarized from the 
report of the California Redwood Association 
for the week ended Dec. 29: 








White- 

No. of Percent of wood 

Mills Feet production Feet 
Production .... 14 2,275,000 100 935,000 
Shipments .... 14 3,288,000 145 1,021,000 

Orders— 

Received .... 14 4,271,000 187 778,000 
On hand .... 12 22,989,000 oe 3,534,000 


Detailed Distribution of Redwood 
Shipments Orders 





Northern California* ..... 539,000 1,043,000 
Southern California* ..... 962,000 1,190,00¢ 
, | ieee see 20,000 0,000 
EE ee 718,000 1,447,000 
PRE tetcabdecesvancrmed’ 1,049,000 571,000 

RE. « cumhwad eewmawan 3,288,000 4,271,000 

+Washington, Oregon, Nevada and Arizona. 


tAll other States and Canada. 


*North and south of line running through 
San Luis Obispo and Bakersfield. 





North Carolina Pine 


NorFro.tk, VA., Jan. 7.—The North Caro- 
lina Pine Association makes the following 
analysis of figures from seventy-eight mills 
for the week ended Dec. 29: 

Percent Percent oont 
Normal Actual Ship- 


Production— Feet ace ap eo —— 
Normal* ....16,080,000 
Actual ..... $,008,000 "56 
Shipments . 7,799,000 49 "87 one 
CNT sscecse 8,455,000 53 94 108 
Unfilled 
OFGOrs ...ce> 76,516,000 


+As compared with ociieaiiain week there is 
a decrease in orders of 5 percent, 
number of mills reporting. 

*“Normal” is based on the amount of lum- 
ber the mills would produce in a normal work- 
ing day. 





THERE WERE 21 millwork firms operating in 
Milwaukee, Wis., in 1928, compared with 22 
the previous year, and in 1928 they had a total 
production valued at 7,733,295, compared with 
$8,770,432 in 1927. A total of 1,559 persons 
were employed in 1928, compared with 1,724 the 
previous year, and wages paid in 1928 dropped 
to $2,957,688 from $3,273, 017 in 1927. Capital 
employed in this business in 1928 was $6,408,- 
128, compared with $6,262,733 the year before, 
and there was no export business in 1928 
against $44,505 the previous year. 








the same | 


Hemlock and Hardwood 


OsuxkosH, Wis., Jan. 7—The Northern 
Hemlock & Hardwood Manufacturers’ Asso- 
ciation makes the following report for the 
week ended Dec. 29: 


Hardwoods Hemlock 
Units of 35,000 

daily capacity ...... 
Productive capacity ... 


68 91 
14,209,000 19,266,000 


Actual cut log scale.. 7,172,000 3,543,000 
Percent of capacity.. 50 18 
ee 5,701,000 2,149,000 
Percent of actual cut 90 93 
Orders received ....... 5,558,000 2,041,000 
Percent of actual cut 89 92 
Orders on hand end week 58,369,000 13,867,000 


Lumber fabricated at mill and used in con- 
struction work is included in total orders and 
shipments. 

Production is based on mill log scale, and 
lumber cut overruns this by 20 percent. 





West Coast Review 


[Special telegram to AmMerRIcAN LUMBERMAN] 


Seatt-=, WasuH., Jan. 9—The West Coast 
Lumbermen’s Association reports that 192 mills 





orders—during the week ended Jan. 5 gave 
these figures : 


Production ...114,864,000 

Shipments .127,022,000 10.6 over production 

GUGOGS ceccces 135,733,000 18.2 over production 
A group of 229 mills, whose production re- 


ports for 1928 to date are complete, reported 

as follows: 

Weekly operating capacity......... 240,061,000 

Average weekly cut for one week— 
Sr re ee nee 91,187,000 

Actual cut week ended Jan. 5, 1929.127, 7198, "000 


A group of 191 identical mills, whose pro- 
duction for the week ended Jan. 5 was 114,- 
864,000 feet, reported distribution as follows: 





pine many 
Shipments Orders Orde 

re 40,603,000 53,711,000 175, 990, 000 
Domestic 

cargo . 43,291,000 48,503,000 212,020,000 

Export . 32,397,000 22,754,000 267,374,000 

eS ree 10,712,000 p ky 5 A arr ae 

127,003,000 135,680,000 655,384,000 





A group of 107 identical mills, whose re- 
ports of production, shipments and orders are 
complete for 1928 and 1929 to date, reported 
as follows: 


Average 

Weekended 52 weeks 
Jan. 5,1929 Dec. 29, 1928 
RN eng sale bende 72,698,000 69,509,000 
SD: oat cade ae ken 76,186,000 58,917,000 
EE wavoeecewacc bande 85,401,000 70,608,000 








West Coast Analysis 


SEATTLE, WASH., Jan. 5.—The West Coast 
Lumbermen’s Association furnishes the fol- 
lowing supplementary analysis of its operations 
for the weeks ended Dec. 22 and 29: 

Shipments of 103 mills during the 34 weeks, 
May 1 to Dec. 22, exceeded their production 
by 3.0 percent, and orders exceeded the pro- 
duction by 4.0 percent. Stocks of these 103 
mills during the same period decreased 9.9 
percent. These 103 mills are among the larg- 
est in the territory, and manufacture approxi- 
mately 50 percent of its output. 

The trend of production is shown by reports 
of 240 major mills. During the week ended 
Dec. 29 they produced 65.61 percent less than 
their normal weekly operating capacity as 
established by 3-year records, while for the 
52 weeks of 1928 they cut 21.93 percent les than 
normal operating capacity. This group of 240 
mills manufactured about 10,000,000,000 feet of 
lumber during 1927, or between one-fourth and 
one-third of the total United States production. 

An analysis of domestic cargo business for 
the week ended Dec. 22 follows: 

Washingtonand British 











Oregon Columbia 
85 Mills 14 Mills 
Orders on hand first 
of week— 
Ce! ee 74,787,159 933,650 
Atlantic Coast .... 83,242,681 9,459,931 
Miscellaneous .... ......e.- 659,199 
6 oes evenwe 158,029,840 11,052,770 
Orders received— 
0 ere 12,679,178 1,206,000 
Atlantic coast . 20,464,468 1,526,934 
BS Pe 0,000 
ee 33,143,646 2,932,934 
Cancellations— 
Se Se 8 sae 
Atlantic coast ..... 2.960.657  ......++:. 
Shipments— 
CORCOrmia .....c0% 16,200,415 1.112.000 
Atlantic Coast ... 11,621,075 1,594,800 
ee 27,821,490 2.706.800 
Orders on hand end of 
week— 
a eee 71,097.555 1.027.650 
Atlantic coast .... 89,125,417 9.392.065 
Miscellaneous .... .......++ 859,189 
Wee oot esade 160,132,972 11,278,904 





In THE Rocky Mountain national forest 
district, forty-two separate tracts of national 
forest land have recently been set aside as 
“wilderness” areas. These areas have been 


selected as lands in which natural forest 3 
ditions should be preserved, either for scienti 
or for recreational purposes. 
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Northern Hemlock and Hardwood Monthly Report 


OsHKoSH, WIs., 


Jan. 7—The Northern Hemlock & Hardwood Manufacturers Association 


reports as follows November production and shipments, and stocks Dec. 1: 


Statistics for November, 1928 


Unsold 
Production Shipments Dec. 1 

ie secant 152,000 267,000 5,267,000 
Basswood ..... 1,830,000 3,159,000 22,617,000 
Pe cesses 9,000 Aaa 
PS: ciemie md an 4,200,000 9,741,000 61, 626, 000 
NG x iene a 1,549,000 2,385,000 13,510,000 
OS ee 8,072,000 9,718,000 48,407,000 
ee ae 24,000 347,000 1,236,000 
Mxd. hrdwd.... 5,806,000 5,004,000 catrae 





Total hdwd. .21,642,000 30,646,000 152,663,000 
Hemlock, 1&2”.16,359,000 17,139,000 108,417,000 


Grand totals.38,001,000 47,785,000 261, 080,000 





Stock Summary Dec. 1, 1928 


Hardwoods— 
Unsold— Dry....119,043,000 
Green.. 33,620,000 
TORE. WHEE. 6604405465 152,663,000 
Sold, dry and green..... 50,193,000 
eS ee ae 202,856,000 
Hemlock— 
Unsold, 1x2” Dry.... 63,515,000 
Green.. 44,902,000 
TER BOONE bcccccccs 108,417,000 
BS eae re ,565,000 
Other thicknesses ...... 2,042,000 
yo BO ree ee 118,024,000 
a Se ree 320,880,000 


The figures for twelve months, Dec. 1, 1927, to Nov. 30, 1928, make the following percentages 


of those for the corresponding period of 1926- 1927: 


lock, 102; all woods, 102. 


Production—All hardwoods, 100.03; hem- 


Shipments—All hardwoods, 98; hemlock, 87; all woods, 92. 


Hardwood Stocks on Hand Dec. 1, 1928, by Grades 


















































Sold —Unsold Sold =e 
: Dry Green Green 
ASH— ROCK ELM— 
2) aera saa ete SURGES is vccuncs PY shud eh ana e 15,000 6,000 11,000 
aS ee 410,000 4,000 a © OU ak: Hs Seve po  erere ee 
MOGGERS  ccecvess 50,000 J). errr e ree. SO Behe «000 819,000 1,166,000 670,000 
No. 1 & btr.... 49,000 337,000 34,000 ee eee ee  s errterrr 
= i Be ee 237,000 27,000 Nos. 2 & 3 com. 7 SSS ae 
mem. 2 @ 2 OGG. sccacees Sr No. 3 GOM...+.. 86,000 657,000 172,000 
No. 2 & btr i 178,000 2,218,000 315, 000 
No. 2 ™ eae s 103'000 rye 16, 000 980,000 2,246,000 853,000 
No. 3 & btr Pere — 
No. 3 com...... 88,000 389,000 ~° 179,000 ie — ee a 
515,000 4,692,000 575,000 Selects & btr..: 489,000 1,194,000 70,000 
swoop— Eee A pUUS ceecsceocs 
FAS pa a See 518,000 807,000 126,000 Selects.& NO. 1. ..cesons scovccess 94,000 
Selects & btr... 34,000 865,000 77,000 a : & Wir... ag ty e+ ag tt aoe arty ts 
eee 77,000 670,000 10,000 No. cOM...... , , , , 
gy ee 482'000 2,729'000 858'000 Nos. 1 & 2 com. 1,197,000 -2,301,000 571,000 
No. 1 com...... 356,000 1,738,000 297,000 gh Pg he com. etry oo 5786'000 . 900°000 
y ft Sea eae Da 8 fecrnses oO. Teweee ’ , 96, , 
= Oe 434,000 2,606,000 i.484,000 No. 2 com...... 2;401,000 3,093,000 38,000 
No. 2 com...... 1,601,000 4.223,000 869,000 Nos. 2&3 com. 20,000 ........ sesseees 
Nos. 2 & 3 com. ........ teenie OO eaens ccenewen Sc 7 xa 
Nos. 3 com...... 2,322,000 4,024,000 1,169,000 No. 3 com...... 6,511,000 8,202,000 4,354,000 
"5,824,000 17,727,000 4,890,000 22,164,000 31,049,000 14,180,000 
BIRCH— SOFT MAPLE— 
| SPR 443,000 2,134,000 346,000 pag 79.000 
Selects & btr.. 333,000 5,452,000 728,000 Selects & btr... ........ 37000 7,000 
a 1 ,000 2: 300,000 134,000 Selects Br Sr Wher aare 44.000 ' 
No. 1 & btr..... 2,032,000 3,558,000 387,000 No 1&@btr..... 127.000 242'000 ° 76.000 
NO. 2 GOMER... <5 1, 384, 000 7, 542, 000 1,520,000 No. a... . 13.000 12°000 16.000 
pos. 4 S GO. secs cue 2, 36 2°000 101,000 No. 2& btr... 5 100.000 1 312000 834/000 
No. 2 & btr . 2,365,000 4. 838, 000 1,981,000 No. 2 com Le heis 8000 "452.000 99000 
No. 2, com 2,316,000 10, 1637, 000 1,501,000 No. 3 & btr..... , 266,000 : 
Nos. 2 OOM. 2iceséee  . Ce eanceeer a l,l ||| 
No. 3 com...... 8,338,000 12,922'000 3,115,000 No 3 com...... 30,000 — 158,000 44,000 
17,312,000 51,813,000 9,813,000 278,000 2,602,000 576,000 
SOFT ELM— OAK— 
.. Spear 185,000 OS eee 0 SAE ee eee fern 
PG -@e OEE cc kt mo ene 160,000 63,000 NSD ee ee 2 eee 
Ee ae ee So Parr e SN ih os rs: Gr aol Wve en. adwarwun 
Ss) ear 915,000 136,000 - 3 Fee 44,000 5,000 
= _— ee 6,000 yee 6,000 =e 1 —. te 15,000 anane ere 
os. COO. saws ne ¢necenns os. 1 DOORS  istewcas cS! eee re 
me. 3 & Wl ccs 1,238,000 3,664,000 1,702,000 No, 3:@ dtr..... 24,000 641,000 64,000 
me. S GOMER. 6 .css 236,000 831.000 40,000 | 8 fF Serer eee 68.000 a ae 
ag SF Fee ee a De a Gta oce veencans 93,000 7,000 
No. 3 com...... 1,358,000 1,869,000 701,000 O.."S GOMB. .2< 58,000 244,000 9,000 
3,023,000 7,763,000 2,648,000 97,000 1,151,000 85,000 
Hemlock Stocks on Hand Dec. 1, 1928, by Grades 
1- and 2-inch 
Unsold (82 Hemlock Units) Sold (71 Units) Other 
eee ane wider Bey -inch -—_ wider , a + Deer 
ry reen reen -ine -ine ry reen 
i eee 1,277,000 958,000 9,577, 00 6,850,000 404,000 576,000 851,000 69,000 
emanate ° ete ety ped ox 463, rood eater ‘ ety ted pep yee ba yee 127,000 
eeke saws ae ,145,000 1,307,00 S B é 7 193,000 1,210,000 ‘ voneeee 
Rees 3,072,000 1,966,000 13,694,000 9,742,000 1,798,000 1,745,000 275,000 ....... 
ee. 4 one $..... See Eee «De SU lntttada 8 § wettcce swderee snsne0r 
mea, 3. 2 & 8.60% 287,000 25,000 268,000 Dt psenisee -.'eXcebnd. eehieae - eam eee a 
i. eae 320,000 144,000 252,000 DE \icituse |< takubee? seaehin ikeaiea 
Column totals. ..12,034,000 8,479,000 51,481,000 36,423,000 3,632,000 3.933.000 1,846,000 196,000 


Unsold 108,417,000 


Identical mill stocks of Dec. 1: 


Sold 7,565,000 Other 2,042,000 


Thirty-two firms, representing 57 units of daily capacity of 


35,000 feet, reported on Dec. 1, 1927, a total of 156.620,000 feet of unsold hardwoods, and the 
same firms reported on Dec. 1, 1928, a total of 149,383. 000 feet of hardwoods, so that total Dec. 


1 hardwood stocks were 4.6 percent less than those of Dec. 1, 1927. 


Thirty- three identical 


firms, representing 80 a ag units, reported on Dec. 1, 1927, a total of 105. 546,000 feet of hem- 


lock unsold, and on Dec. 


1, 1928, had 89,827 feet unsold, the decrease having been 15 percent. 





To Enlarge Sales Force and Factory 


Cotumsus, Onto, Jan. 7.—The Columbus 
branch of the Huttig Sash & Door Co., which 
has headquarters in St. Louis, has been given 
much additional territory which will necessitate 
the doubling of the factory force and a number 
of additional salesmen. The change was an- 
nounced Jan. 6 by H. C. Gorbet, manager of 
the Columbus branch. Since the branch was 
established two years ago it has covered Ohio. 


Now Pennsylvania, New York, all of New 
England, West Virginia and a portion of Vir- 
ginia will be covered from the Columbus 
branch. As a result the factory force will 
be increased from twenty to about forty within 
the next six months and five additional travel- 
ing salesmen will report to the branch. The 
reason for the change is that the Columbus 
branch, which is located at 902 West Goodale 
Street, has superior facilities for distributing 
the company’s product. 





National Analysis 


Wasuinocton, D. C., Jan. 7.—The National 
Lumber Manufacturers’ Association issued the 
following analysis for the period ended Dec. 
29—shipments and orders being shown as per- 
centages of production: 





One Week 52 Weeks 
cr ‘= — A... — 
Ship- Or- Ship- Or- 
Softwoods— ments ders» ments ders 
Southern Pine ..... 96 101 108 108 
.. | ee 160 159 100 102 
Western Pine ...... 104 132 107 109 
California Pines.... 129 122 102 99 
California Redwood. 145 188 95 97 
N. Carolina Pine.... 87 94 103 98 
Northern Pine ..... 159 202 102 96 
N. Hem.&Hardwood. 68 84 88 81 
All softwoods .... 130 135 103 103 
Hardwoods— 
N. Hem.&Hardwood. 81 78 95 94 
Hdw. Mfrs. Inst.... 100 107 107 110 
All hardwoods ... 95. 100 105 107 
AE WOOEE vcicses 122 127 103 104 


For the periods ended Jan. 7, 1927, ship- 
ments and orders made the following per- 
centages of actual production: 








One Week 52 Weeks 
—— ~“ F.. A > 
Ship- Or- Ship- Or- 
Softwoods— ments ders ments ders 
Southern Pine ..... 86 89 99 99 
WrOe. COE cc c0cciee 135 137 97 97 
Western Pine ...... 131 172 104 104 
California Pines.... 122 138 109 103 
California Redwood. 114 101 104 106 
North Carolina Pine 99 102 100 86 
Northern Pine ..... 80 120 91 87 
N. Hem. & Hdw.... 94 41 114 101 
Satie ‘aes. ete » saan 
All softwoods .... 112 119 100 99 
Hardwoods— 
N. Hem. & Hdw.... 89 103 95 90 
Hdw. Mfrs. Inst.... 119 126 103 106 
All hardwoods.... 113 121 102 103 
Ee WD weaesas 112 119 100 99.4 


Actual production reported in the periods 
indicated made the following percentages of 
the average production during periods of two 
to five years: 








1928 1927 
1 52 1 52 
Softwoods— Wk. Wks. Wk. Wks. 
Southern Pine ....... A 56 89 81 90 
Li OD eee x 383 mee 63 111 
Western Pine ....... A FF 97 48 82 
C.. E aiknciceees A 147 103 - aie 
Calif. Redwood ...... A 29 85 91 89 
ee ee C 56 70 44 73 
Northern Pine ...... A 53 92 137 op 
N. Hem. & Hdw...... C 25 32 62 re 
All softwoods ....... 43 
Hardwoods— 
N. Hem & Hdw...... © 33 99 a 
Hdw. Mfrs. Inst..... Cc 64 70 63 80 
All hardwoods ...... 66 70 ee om 
Eee TE vce nsscees 46 nie is ee 


A—Normal based on actual output for pe- 
riods of two to five years.° 

C—Normal based on estimated mill capacity. 

X—West Coast normal for 1927 was arbi- 
trary; the 1928 percentage is based on ca- 
pacity. 





Southern Pine Barometer 


New Orteans, La., Jan. 7.—For the week 
ended Jan. 4, Friday, 130 mills of the total 
capacity of 1673 units (a unit representing 
monthly output of 1,500,000 to 2,000,000 feet 
between Nov. 1, 1924, and Oct. 31, 1927) re- 
port as follows to the Southern Pine Asso- 
ciation: 

Percent Percent 
3-year Actual 


Production— Carst Feet Av.Prod. — 

Average 3yrs. .... 70,767,224 

a 2a ..-- 61,668,695 87.1 i4 
Shipments* .... 2,764 59,016,928 83.40 95.70 
Orders— 

Received* . 2,292 48,938,784 69.15 79.36 

On hand end 

weekt ..... 10,098 215,612,496 ° 


*Orders were 82.92 percent of shipments. ' 
tOrders on hand showed a decrease of 4.47 
percent, or 10,078,144 feet, during the week. 
+Basis of car loadings is November average, 
21,352 feet. 
(Concluded on page 72) 
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Trend of Hardwood Inquiry ls Upward 


Demand Picking Up 


Lovisvitte, Ky., Jan. 7—The hardwood mar- 
ket up to Jan. 1 was quite good, but suffered a 
little slump over the week. Now, however, de- 
mand is coming again, with every indication 
that spring business will be steady. There are 
some rush shipment orders being placed, which 
give rise to the opinion that consumers are 
not at all long on supplies, and that movement 
will be generally good. Prices are firm, with 
indications of higher levels. 

Poplar and sap gum have been two of the 
most active items. Walnut has been moving 
well and there has been scattered business in 
cottonwood, oak, common ash, and soft maple, 
while hard maple, magnolia and elm look to 
be about as good as ever. 

Prices on inch stock are: Poplar, FAS, south- 
ern, $85; Appalachian, $95; selects, $62 and $70; 
No. 1 common, $48 to $52; No. 2A, $36 and 2B, 
$26. Walnut, FAS, $240; selects, $160; No. 1 
common, $90, and No. 2, $40. Sap gum, FAS, $58 ; 
common, $40 to $42; quartered sap, FAS, $61 
to $62; common $46 to $47; plain red, $96 and 
$50; quartered red, $98 and $52; cottonwood, 
$51, $37 and $33; ash, $75, $49 and $29; south- 
ern red oak, $67, $50 and $40; southern white 
oak, $83, $52 and $42; northern or Appalachian 
red, $85 and $52: white oak, $90 and $55; 
quartered white, $130 and $75; quartered red, 
$110 and $60. 





Active Business Indicated 
CINCINNATI, Onto, Jan. 
the characteristic feature of the reports of 
wholesalers on the Cincinnati market this week, 
but it was an optimism based on volume of 
inquiry rather than upon actual sales. The 
dealers and millmen alike feel a degree of con- 
fidence which is remarkable and the general 
sentiment expressed is that the tide has turned 
in favor of the lumber trade. According to all 
reports, numbers of inquiries are being re- 
ceived by the wholesalers from the furniture 
trade, from flooring factories and from auto- 
mobile factories and body builders, as well as 
from the industrial buyers for hardwood lum- 
ber. In fact, the inquiry is unusually strong 
and indicates an active business following in- 
ventory period, 

The auto factories are asking for large lots 
of ash, hard and soft maple, basswood, elm, 
gum and poplar, while the body builders want 
gum, ash and oak principally. The furniture 
trade is asking for poplar, oak, walnut and 
gum, with some sound wormy chestnut. The 
panel trade is after Nos. 1 and 2 cherry, panel 
poplar and A and B poplar, oak, and walnut. 
The box factories are coming back into the 
market for basswood, lower grades of poplar 
and chestnut and cottonwood. 

Flooring factories are in the market for 
white and red plain oak, both from the Ap- 
palachian and southern districts, and they are 
taking good lots if they can get them at a 
price. There is some variance in price ideas, 
but the firm position of the southern and 
Appalachian mills is straightening out this kink 
more or less satisfactorily. 

Planing mills are taking good lots of wal- 
nut, oak and chestnut. The coffin factories also 
are taking on more chestnut, so that the chestnut 
situation is looking up and prices are improving 
although unchanged. In general the price situ- 
ation is steady, with some indications of firm- 
ness. Wholesalers report better co-operation 
from the mills and say that there are no com- 
plaints of price cutting, as were heard in the 
fall. 

The export situation is a little slow, but 
inquiries received indicate that British, French 
and German factories are coming back into 
the market for Appalachian oak, poplar and 
walnut. Inquiries are rather slow in develop- 


7.—Optimism was 


ing into orders but better things are hoped for 
on this line. 

In the southern pine situation there is also 
an encouraging outlook, although all whole- 
salers report dullness due to inventory. There 
is a feeling, however, that retailers will be 
restocking about Jan. 15 to 30, as stocks are 
reported lower than usual at this time. Orders 
for common lumber, dimension, millwork and 
flooring, siding and ceiling are looked for in 
good volume. Prices at this writing are steady 
with a higher trend noted in reports from “the 
southern mills. Pacific coast woods are mov- 
ing better and representatives report good in- 
quiry, although they have not been trying to 
close much business, due to stock taking. Good 
bookings are expected in January and Feb- 
ruary. Prices are firm. 


Foreign Outlook for Hardwoods 


3aLTIMORE, Mp., Jan. 7.—Discussing condi- 
tions in the export trade today, Harvey M. 
Dickson, secretary of the National Lumber 
Exporters’ Association, had this to say about 
the existing situation: 

There is no gainsaying the fact that 1928 
has been a very unsatisfactory and unprofit- 
able year for exporters of American hardwoods. 
During practically the entire year the foreign 
markets, especially the United Kingdom, have 
been pretty well flooded constantly with hard- 
woods, not only from American exporters, but 
from other foreign countries. This has re- 
sulted in a buyers’ market and foreign buyers 
have not lost sight of this fact for one mo- 
ment, 

The demand in the United Kingdom during 
the entire year has been very irregular and 
sluggish, most of the time very light. But 
regardless of this fact American exporters, 
especially during the first half of 1928, con- 
tinued to send hardwoods forward on consign- 
ment, which in most instances were obliged 


to go into storage and the supply during the 


entire year has been more than ample. 

The last few months of 1928 have seen con- 
ditions improved to _some extent. There have 
been fewer consignment parcels going forward, 
but at no time has the demand for American 
hardwoods been what could be termed active, 
and the large stocks in storage have, toa large 
extent, prevented the placing of firm order 
business. 

Nineteen hundred and twenty-eight closed 
with more indications of activity—more indi- 
cations of an increase in foreign demand, than 
have prevailed for months. 

Reports from the United Kingdom state that 
the demand is improving slightly, but that 
firm order business is still hard to obtain, 
owing to the fact that American exporters 
have increased their selling prices to some 
extent. These increases have caused many 
foreign buyers to take their supplies from 
lumber already in storage, which has tended 
to decrease the quantities and indications are 
that the early months of 1929 are going to 
show considerable improvement, not only in 
the foreign demand, but in prices as well. 

If the American exporters have become con- 
vinced that consigning hardwoods to the 
United Kingdom is bad business policy, and 
will hold their stocks on this side until firm 
orders can be received, there is ng question 
but what there will be a marked improvement, 
both in demand and in prices in the United 
Kingdom during the next two or three months. 


‘ Buyers Come to Market 


Macon, Ga., Jan. 7.—Re-appearance of buy- 
ers for automobile bodies, for radio companies 
and for furniture factories in the hardwood 
field just as inventories were being completed, 
brightened up the market this week. Trading, 
however, has not reached its normal stage after 
the holidays, though from reports business is 
beginning to pick up. Manufacturers reported 
that there was a good inquiry at the opening 
of this week. Bad weather conditions slowed 
up logging in some camps. Mill production 
was below normal. 


For Current Market Prices on Hardwoods See 


Dry Stocks Continue Scarce 


BROOKHAVEN, Miss., Jan. 7.—There has re- 
cently been a slight increase in mill stocks in 
this section, as there is so very little dry lum- 
ber that it is physically impossible to reduce 
stocks when the mills are producing full capac- 
ity. Less than 25 percent of normal produc- 
tion remains on hand in dry stocks. Rains 
have interfered with operations only very 
slightly this fall and winter. There is good 
inquiry for ash right along, but logs are very 
scarce and theré is no surp!us lumber. Beech 
logs have been scarce, too; inquiry for beech 
lumber is good, and stocks of dry and partly 
dry are extremely low. Cypress stocks remain 
low, but as inquiry is rather weak, very little 
effort is being made to get logs. Soft elm is 
very scarce and inquiry is good. Plain black 
gum is scarce, inquiry is fair, and prices are 
rather low, as usual. Quartered black gum 
has strengthened in price, as orders have been 
fairly plentiful, with stocks very low. Plain 
sap gum has been an excellent seller, particu- 


larly the No. 2 in all thicknesses, with mills ° 


now oversold on green and dry stock. Recent 
sales of quartered sap gum took up all of the 
surplus, and inquiry continues heavy. Hickory 
stocks are low, but there is every tendency to 
bring in hickory logs. Plain red oak and 
white oak stocks are rather low, and inquiry 
has been very heavy with orders coming right 
along. Quartered white oak and red oak are 
sold ahead. Poplar stocks continue rather 
low, due to heavy orders and inquiry is good. 
There has been a shortage of sycamore for 
several months. Tupelo stocks, both plain and 
quartered, continue low. Inquiry for tupelo is 
very heavy. Magnolia stocks continue very 
low, with orders plentiful enough to keep the 
mills busy for several weeks. 


Demand Up to Normal 


BurFrao, N. Y., Jan. 8—Hardwood demand 
is fully up to normal for this time of year, 
though the fact that inventories are still being 
made causes some hindrance to sales. Some 
wholesalers express themselves as confident of 
a big year in the trade and they base their 
prediction largely on the increased inquiry for 
stock during the last two or three weeks. More 
people are in the market and the inquiries are 
distributed over more woods than was the case 
a few weeks ago. 

Lumbermen are advised that a hearing wil 
be given at Washington on Jan. 17 and 18 on 
a proposed tariff on lumber. Most lumbermen 
in this market are not in favor of a duty on 
Canadian lumber. They say it would have a 
very detrimental effect on Canadian white pine 
business. 

The following lumbermen have been named 
as candidates for director of the Chamber of 
Commerce of the Tonawandas: Harry E. 
Gosch, president Creo-Dipt Co.; William H. 
Griffin, president Enterprise Lumber Co.; F. 
A. Hofheins, president Weatherbest Stained 
Shingle Co.; H. Morton Jones, vice president 
and treasurer R. T. Jones Lumber Co.; Frank 
J. Moore, Becker-Moore Co.; T. J. Wilson, 
Wilson Lumber & Box Co. 

Buffalo building costs for 1928 were $24,- 
515,083, a decline of 26 percent from the pre- 
vious year, when the total was $33,076,303. The 
figures were the smallest in several years. The 
outlook for this year is regarded as favorable, 
though it is not believed that any boom in 
building will take place. 

Ganson Depew gave a dinner at his home 
this evening to the former presidents of the 
Buffalo Automobile Club. A number of lum- 
bermen have held the office as president, includ- 
ing Mr. Depew himself, Orson E. Yeager, C. 
Walter Betts, Maurice M. Wall and Harry L. 


Pages 82 and 83 











~ 


— ee yn ero Oe 


ae 45 Pao st eee Ow 





ind 
ar, 
ng 
me 

of 
eir 
for 
re 
ire 
ise 


ft! 
on 
len 
on 


ine 


ed 


H. 


ied 
ent 
nk 


on, 


4,- 
re- 
‘he 
‘he 
le, 

in 


me 
the 
m- 
id- 





January 12, 192 


AMERICAN LUMBERMAN 


53 





Abbott. All are here except Mr. Wall, who is 
spending the winter in California. ; 

The R. T. Jones Lumber Co., North Tona- 
wanda, will have an exhibit at the Benjamin 
Franklin Hotel, Philadelphia, next week, at the 
annual convention of the Pennsylvania Lum- 
bermen’s Association, and at the Hotel Penn- 
sylvania, New York, on Jan. 22 to 24, at the 
annual meeting of the Northeastern Retail 
Lumbermen’s Association. H. Morton Jones 
will be present at both meetings and a corps 
of salesmen will also attend. 

M. G. Campbell, formerly of Asheville, 
N. C., has been engaged as salesman for Mixer 
& Co. in eastern Pennsylvania, succeeding J. G. 
Wells. 

A. J. Brady, vice president of Palburn (Inc.), 
has returned to business after being laid up 
with the influenza for about ten days. 

Newell Bodge, for some time with C. W. 
Bodge & Co., has taken a sales position with 
the R. T. Jones Lumber Co., North Tona- 
wanda. 

M. E. Preisch, president of tthe Lumber 
Mutual Casualty Insurance Co., New York, 
spent the holidays here. 

James D. McCallum, of the Hugh McLean 
Lumber Co., spent the New Year’s holiday at 
his home in Ottawa, Ont. 

H. C. Kelleran and Charles F. Johnson, of 
the Trotter-Kelleran Lumber Co., are on a 
three weeks’ trip to southern mills. 

Albert J. Phinney, president of the Iroquois 
Door Co., will leave for California the last 
month and sail from there on Feb. 7 for 
Honolulu. 


To Use Coast Hardwoods 


Jan. 5.—The 
Manufacturers, of 


ABERDEEN-HoguIAM, WASH., 
Consolidated Furniture 


five years the furniture purchasing agent for 
Montgomery Ward & Co. Mr. Binford is vice 
president.of the Citizens Bank of Portland. 

The Aberdeen plant will operate exclusively 
on hardwood veneer and lumber, the bulk of 
its product being used in the four furniture 
factories of the parent corporation. Two of 
these are in Portland, one in Seattle, and the 
other a chair factory in Olympia. The two 
units will employ 100 men to a shift. The 
present plans contemplate a plant that will 
cover about five acres. Fifteen acres have been 
secured, to meet the contemplated increase in 
the business which it is thought will come 
within a period of two years. 


Hardwood Outlook Encouraging 


Boston, Mass., Jan. 8—Hardwood distribu- 
ters consider the market outlook to be dis- 
tinctly encouraging for the next quarter. De- 
mand from furniture and automobile industries 
is growing. Makers of radio cabinets are ac- 
tive buyers of common and better birch. 
There are signs of improvement in the de- 
mand from the sash and door industry. Floor- 
ing manufacturers are making some satisfac- 
tory purchases of the grades of oak they use. 
The general tone of the market is rather 
firmer and some sellers are looking for mod- 


erate advances in the near future. Hardwood 
flooring is quiet and prices continue to be a 
little irregular. First grade of plain white 
oak flooring is $81@85.50; second grade $71 
@76.50, and third grade $60@64.50. Some 
first grade maple flooring is being sold at 
$82.50@83.50. Quotations on first grade birci 
flooring range from $73.50 to $80. 


Better Demand Noted 


Mempuis, TENN., Jan. 9.—A slightly better 
demand has been noted in the southern hard- 
wood territory during the last week and prices 
are firm. Production remains low, and even 
during the holiday season did not exceed or- 
ders, according to the last report of the Hard- 
wood Manufacturers’ Institute. The demand 
is coming from practically all. consuming 
groups, but best from the automobile an@# fur- 
niture trade, which-is most encouraging to 
hardwood producers. Flooring manufacturers 
are buying only sparingly of flooring oak. 
However, manufacturers are not reducing 
prices in order to encourage this buying. Due 
to the volume of business now on the books 
of the flooring manufacturers, it is felt cer- 
tain that this group will re-enter the market 
soon. Export demand continues exceptionally 


(Continued on page 73) 


Advertising With Lumber 


[By R. D. Waddell, Central Division, National Lumber Manufacturers’ Association.] 


“Does it pay to advertise?” is a question 
often asked and many people wonder if it 
really does. Regardless of what individuals 


think, large companies and corporations look 
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Lumber constructed pedestrian shelter along sides of new Foreman 


National Bank Building, 


La Salle and Washington Streets, Chicago 


Portland, Ore., have secured a site on the 
Elliott waterway, one-half mile east of Aber- 
deen, and will construct immediately a plywood 
plant and sawmili to cut alder, maple and cot- 
tonwood. The first unit of the new plant is 
scheduled to begin operations before April 1. 
The plant to be erected will be the first of its 
kind on the Pacific coast, as heretofore raw 
material has been brought from the eastern 
seaboard. As the business here develops, it is 
planned to use foreign hardwoods, such as 
Philippine and Honduras mahogany, to make 
finer grades of furniture. The local operations 
will be carried on by the Consolidated Plywood 
& Lumber Co., which will be incorporated for 
about $200,000. All the stock will be held by 
the Consolidated Furniture Manufacturers. 
The officers of the company are W. B. 
Knauer, of Portland. president; A. R. De Burg, 
of Portland, vice president; A. A. Binford, of 
Portland, secretary-treasurer; L. A. Davis, of 
Seattle, director. G. A. McChesney, of Seattle, 
will be vice president and general manager of 
the Aherdeen company. Mr. De Burg was for 


upon advertising as a necessary part of busi- 
ness. 

This is evidenced at the foot of one of 
Chicago’s most recent loop “skyscrapers” at the 
southeast corner of LaSalle and Washington 
streets. This monumental structure, the new 
Foreman Bank Building, is now enclosed on 
two sides by a veritable lumber subway ex- 
tending 123 feet on Washington and 181 feet 
on LaSalle, through which pedestrian traffic 
passes in safety from possible flying debris. 
This canopy is most elaborately constructed of 
lumber, with beautiful paneling, and is lined 
throughout with beaded ceiling. The entire 
structure is painted with two coats of paint; 
the interior is light gray and the exterior has 
a background of dark blue trimmed in white, 
with lettering also in white. To complete the 
beauty of this temporary structure,‘an illumi- 
nated model of the huge 40-story building has 
been placed in a glass case at the center corner 
of the canopy. The $3,000 necessary to secure 
construction protection has been charged to 
the advertising account of the Foreman Na- 


tional Bank. Evidently this banking concern 
believes that “it does pay to advertise,” and 
the officials have happily attained their purpose 
through a charming use of America’s favorite 
building material. 

According to Milton H. Schwartz, advertis- 
ing manager of the Foreman National Bank, it 
was decided to utilize this valuable corner for 
advertising during the construction of the build- 
ing. Space for a 12x50-foot billboard located 
on the corner of the site, as estimated by the 
General Advertising Co., has an advertising 
value of $2.000 a month. It would be a mere 
guess to estimate how many thousands of 
dollars the whole space is worth for advertis- 
ing. In order that the architectural firm and 
construction company connected with the actual 
building may share in the advertising, a large 
panel has been allotted to each company on 
which their names have been printed in large 
white letters against a b!ue background. The 
bank itself utilizes other panels to announce: 

“A Business Home of Character.” 

“A Monument to the Iinancial Greatness of 
Chicago.” 

“Future Home of Foreman Banks.” 

“40 Stories Ready for May 1, 1929—now 
leasing.” 

This pedestrian covering will be in place 
until next April, making a total of six months, 
during which time thousands of people will 
walk through in perfect safety and make some 
casual remark about this attractive structure. 

Lumber naturally plays the most important 
part in the above picture, and it, too, will re- 
ceive a share of the advertising value. Accord- 
ing to H. D. Cromwell, superintendent of con- 
struction, the framework of the canopy is made 
of steel with 3x12 wood joists used on top. 
This part was erected by the Patent Scaffolding 
Co., of Chicago. The entire frame was then 
covered with approximately 23,000 feet of lum- 
ber in the following amounts: 

Feet 
135 pieces 2x10-16-3600 No. 

20 pieces 2x 8-16- 427 No. 

400 pieces 2x 4-16-4267 No. 


1 Com. YP S1S1E 
1 Com, YP S1S1E 
1 Com. YP SI1S1E 


Ix 8 6000 No. 1 Com. YP S48 
1x 6 500 

Ix 4 500 

1x 4 7000 C—headed ceiling 


Thirty-eight hundred lineal feet of various 
kinds of battens and moldings costing approxi- 
mately $200 was also used. 

Lumber continues to play a most important 
part in the building program of Chicago. 
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PirtspurGH, Pa., Jan. 
7—Hundreds of per- 
sons nightly are tread- 
ing the sawdust trail in 
Glory Barn—the larg- 
est tabernacle in the 








GEORGE O. ROGERS 
Pittsburgh, Pa.; 
Architect for Glory 
Barn 





world—located in this 
city. Constructed at dra- 
matic speed, this enor- 
mous structure covering one full city block— 
also one of the la argest wood buildings in the 
world—shelters some 20,000 persons who come 
to hear the celebrated evangelist, Rev. John 
W. Sproul. 

All Pittsburgh is aware of what is transpir- 
ing at Glory Barn, the stirring sermons, the 
inspiring hymns carried to the skies by 20,000 
voices, the romanticism of Biblical teachings 
and the soul gripping personality of the Rev. 
Sproul—but in the construction of the taber- 
nacle is a story as dramatic, if not more so, 
than all the rest. 

In a period of twenty-seven days this struc- 
ture was designed and constructed, ready for 
the first of the evangelistic services which are 
now entering the fourth successive month. 
Lumber delivery trucks were called into play 
day and night during this time in order to 
supply the more than half million feet of 
southern pine needed for the scheduled com- 
pletion of Glory Barn. At times, 250 workmen, 
carpenters and mechanics were engaged 24 
hours a day in the construction activity. 

Located in West Carson Street, near Point 
Bridge, within easy walking distance of the 
Pittsburgh business district, the lumber con- 
struction of Glory Barn is the cynosure of 
many eyes. Supporting the roof covering an 
area of 60,000 square feet are five 100-foot 
trusses of longleaf southern pine, said by the 
architect, George O. Rogers, of Pittsburgh, to 











Wood Used in Quick Construction of 


Biggest Tabernacle 


be the largest of their kind in the world. Sup- 
plementing these trusses are twenty smaller 
ones with spans of 50 feet. There are only 
twenty upright post supports in the entire 
structure. 

The southern pine construction of Glory 
Barn, both longleaf and shortleaf, runs the 
gauntlet, of structural and utility requirements. 
It provides not only the gigantic rvof area 
with its truss and upright supports, but al! 
the sheathing of roof and side-walls as well as 
side-wall studs. The choir loft and pulpit 
space elevated far above the ground level, pro- 
vide ample room for 200 persons and are con- 





Association representative to set forth the rea- 
sons for his specification of this material, he 
pointed out four principles as follows: 

1. Immediate availability of lumber and as 
Pittsburgh is largely a southern pine market, 
longleaf and shortleaf southern pine was 
called for. 

2. Workability of lumber, enabling the 
greatest speed possible in construction, 

3. Resale and salvage value of lumber, 
especially southern pine because of its in- 
herent qualities of strength and durability 
under all conditions, also suitable for the 
greatest variety of use. 


4. Previous construction experience in 








Glory Barn, at Pittsburgh, Pa., 








the largest all-wood building of its kind in the world. More 


than a half million feet of longleaf and shortleaf southern pine was used in the construction. 


structed solely of this lumber. Even down to 
the benches, seating the hall’s capacity crowds 
of 20,000, southern pine was called into service. 

Since a structure of such stupendous size was 
constructed of lumber in the very cradle of 
the steel industry, much interest has been 
aroused in this building, according to Mr. 
Rogers. When asked by a Southern Pine 
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The interior of Glory Barn, 


which seats 20,000 persons. Southern pine was used not only in all 
the structural requirements for this huge auditorium, but even down to the platform and seats. 


which lumber had proved the equal or superior 
to other materials at less cost. 

Mr. Rogers stated’ that in his forty years’ 
architectural experience he has used lumber to 
the exclusion of most other materials. He 
learned his profession with the art of wood- 
working as his pride and has followed it 
closely in all developments. Mr. Rogers is 
one of the most widely recognized authorities 
on architecture and structural design in the 
East. He also has an international reputa- 
tion, having designed thirty-seven church edi- 
fices in foreign countries. Buildings of his de- 
signing are located in every State of the Union. 

In detailing the design of the roof trusses, 
Mr. Rogers stated that they were of the lami- 
nated wing truss type, solidly braced and cob- 
bled. The upright posts are of laminated con- 
struction, 2x12’s being used. From five to eight 
such pieces were used in the width and thick- 
ness of each of these posts, which average 50 
feet in height. 

Referring to southern pine as the “supreme 
structural wood of the world,” Mr. Rogers 
said: 

Throughout more than forty years in the 
architectural profession, I have had the op- 
portunity of using many kinds of woods and 
building materials. Being of the old school, 
I know wood construction from the bottom up 
and I have used it in most of my buildings, 
including a number of church edifices in the 
old country. Why did I specify southern pine 
in Glory Barn? Because I believe longleaf 
southern pine is the preferred wood for struc- 
tural purposes. Its lasting qualities are be- 
yond question. I have used it for forty years 
and intend to continue to do so. 


Another dramatic episode in supplying the 
half million feet of southern pine for Glory 
Barn was told by Henry W. Broido, of the 
Center Street Lumber Co., of Pittsburgh, which 
furnished the entire order, most of which was 
removed from stocks on hand and delivered 
directly to the building site. Delivery trucks 


were kept on the job night and day for a long 
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period, but due to the efficient organization of 
his yard and delivery force no extra help of an 
appreciable nature was hired. In fact, Mr. 
Broido estimates that the handling of this 
entire order cost only $160 above normal. 

Five hundred windows and sash and 100 
doors and door frames were included in the 
delivery. More than 130,000 feet of 6-inch 
flooring, and 2,000 pieces of 2x12’s, 16 to 26 


feet in length, were required for immediate 
use. Five hundred pieces of random length 
lumber with several thousands of feet each in 
2x4-12’s, 2x6-12’s and 2x10-12’s had to be fur- 
nished for the construction of the seats in 
Glory Barn. 

Mr. Broido stated that Glory Barn is one of 
the most impressive examples of the success- 
ful use of lumber ever known in the Pitts- 


burgh district. He estimated that the adver- 
tising and publicity he has received from the 
fact that he supplied this job on record time 
and in good order already have been worth 
several thousand dollars to his organization. 

Eli Abbott, Pittsburgh contractor, was in 
charge of the construction while John A. Fer- 
guson, engineer, was retained with Mr. Rogers 
in a consulting capacity. 


Varied Lumber News from Southern Centers 


Finest Lumber Plant He Has Seen 


ALBUQUERQUE, N. M., Jan. 7.—“The Kirby 
Lumber Co.’s new sawmill at Voth, Tex., which 
began operation Jan. 1, is the finest lumber 
manufacturing plant I have ever seen,” said 
Al S. Sherrill, just before leaving for his home 
in Beaumont, Tex., last Wednesday evening. 
“This mill is a double band with resaws, has 
an available supply of timber for an indefi- 
nite run, and is a material addition to the Kirby 
hardwood plants which have a capacity of from 
350,000 to 400,000 feet a day. Part of the 
products of this mill will be used in the fab- 
ricating plant that makes a carload of automo- 
bile parts daily.” 

Still interested in the Sherrill-Russell Lumber 
Co. at Paducah, Ky., in the active management 
of which his brother, C. H. Sherrill, is asso- 
ciated with Luke Russell, Mr. Sherrill says 
that subsequent to the flood in the Mississippi 
Valley, beech flooring largely has taken the 
place of oak in the Paducah trade and is main- 
taining the supremacy. On the other hand, fir 
doors from the Northwest are crowding out 
the maple doors that heretofore have enjoyed 
the chief demand. A woodworking mill, spe- 
cializing in interior finish, is still operating at 
the Paducah yard. 

Lumbermen for thirty-five years, A. S. and 
C. H. Sherrill and the late H. V. Sherrill 
began business in 1893 at Union City, Tenn. 
Subsequently they entered the larger field at 
Paducah and continued the manufacture of 
hardwoods at Colfax and later at Merryville, 
La., cutting 85 percent gum and oak and cater- 
ing to the automobile trade. Since selling this 
latter mill to the Kirby Lumber Co. in 1926, 
Mr. Sherrill has devoted most of his time to 
investments. 


To Rebuild Planing Mill 


Jackson, Muiss., Jan. %7.—The Pelahatchie 
Lumber Co., with headquarters in this city, 
had the misfortune to lose its entire planing 
mill at Pelahatchie, Miss., by fire which oc- 
curred on Dec. 28. J. T. Allen, of the Jackson 
office, advises that the operations at Pela- 
hatchie will be retarded for at least sixty days, 
during which time the plant will be rebuilt. 
This company is a manufacturer and whole- 
saler of yellow pine. 


General Offices in New Location 


SHAMROCK, FLa., Jan. 7.—The work of re- 
moving the general offices of the Putnam Lum- 
ber Co. from Jacksonville to this place has 
been completed and all of the office personnel 
now is comfortably located here except the 
cypress sales department. This department will 
continue to function from the Jacksonville of- 
fice until the present stock of cypress lumber 
at the old Ortega plant in Jacksonville, totaling 
approximately 15,000,000 feet, has been dis- 
posed of. As soon as this lumber has been 
sold and shipped, that department also will be 
moved to Shamrock, where the Putnam Lumber 
Co. recently has completed two of the most 
complete and modern sawmills in the South. 
One of these, an entirely new plant, is devoted 
to the manufacture of yellow pine, while the 
other plant, which was removed to this loca- 
tion from Jacksonville, is devoted exclusively 
to the manufacture of tidewater red cypress 
lumber, lath and shingles. M. L. Fileishel, 
president and general manager of the company, 


whose home is in Jacksonville, is dividing his 
time between the offices in that city and the 
plant and general offices in Shamrock. 

All yellow pine sales are now handled from 
the Shamrock office, and the company is in 
position to ship mixed cars of yellow pine and 
cypress when desired by the dealers. 


Enjoy Successful Shooting Trip 


BirMINGHAM, ALaA., Jan. 7.—J. H. Eddy, gen- 
eral manager of the Kaul Lumber Co., Bir- 
mingham, with mills at Tuscaloosa, and Thorn- 
ton Estes, president of the Estes Lumber Co., 
a large retail lumber concern at Birmingham, 
recently decided to lay aside business cares and 











Result of a day’s shooting excursion. (Left to 

right) J. H. Eddy, general manager, Kaul Lum- 

ber Co., with goose he brought down; Thornton 

Estes, president, Estes Lumber Co., with one 
day’s bag. 


indulge in a duck and goose shooting trip in 
the wilds of Arkansas. The point selected for 
the shooting excursion was on the White River, 
Arkansas, where the White, the Mississippi 
and the Arkansas come together, forming big 
marshes that are favorite feeding grounds for 
ducks and wild geese. That the shooting trip 
was successful is evidenced in the accompany- 
ing photograph and in the fact that the limit 
of ducks was killed every day and in addition 
the two hunters secured sixteen Canadian ring 
neck geese. Both Mr. Eddy and Mr. Estes 
have been receiving many congratulations from 
their friends since their return from this suc- 
cessful hunting trip, on their prowess as duck 
shooters. 


Annual Hearing on Tax Matters 


Baton Rovuce, La., Jan. 7.—Officials of the 
Louisiana tax commission have announced the 
following dates for conferring with representa- 
tives of the lumber manufacturers in respect to 
the assessed valuations of their property for 
1929: 


(0. were eer ere Jan. 15 
EE ng cb eee ewewsseveces Jan. 16 
CE |. a kead baw ile come eee Jan. 17 


This is an annual hearing, and on those dates 
representatives of the lumber manufacturers 
and other interested parties are invited to ap- 
pear before the Louisiana tax commission at 
Baton Rouge. 


Car Needs for Southeastern Shippers 


TAMPA, FLa., Jan. 8.—Generally speaking the 
estimates for the lumber industry of the south- 
eastern territory for the first quarter of 1929 
are regarded as conservative. Few, if any, 
think them too low, especially as they affect 


‘Florida territory. These estimates were made 


at the recent convention of the Southeast 
Shippers’ Advisory Board of Jacksonville, and 
forecast a demand for 257,000 cars, as com- 
pared to 251,960 cars for the same three 
months in 1928, 

Pine manufacturers feel that the 1929 
record will be as good as 1928, because of a 
fair building program and improved agricul- 
tural outlook. The cypress people, recalling 
the heavy February and March shipments of 
last year, anticipate a 5 percent increase over 
1928, based on all conditions. Hardwood in- 
terests also look upon the situation as promis- 
ing at least a 5 percent betterment over a year 
ago. 

Reporting to the advisory board, R. C. Cope- 
land, chairman of the lumber section, said that 
while pine was 13 percert below a 3-year pro- 
duction average at the first of the year, cypress 
and hardwoods were normal. The prospects 
for pine, he thought, were about the same, with 
cypress outlook for normal and hardwood 10 
percent increase. Stocks on hand were: South- 
ern pine, 17 percent below January, 1928, and 
hardwoods 15 percent. Cypress stocks were 
“somewhat broken.” Railroad haul and ter- 
minal transportation service were found to 
be “good,” and car supply “satisfactory.” Mr. 
Copeland also says that the outlook for the 
creosoting branch of the industry is encourag- 
ing, and that there is an increase in the demand 
for gum and oak, and “strong statistical posi- 
tion” in the southern pine industry. Mr. Cope- 
land is with the Shepherd Lumber Co., of 
Montgomery, Ala. 

In a special report for the furniture division, 
I. O. Payne, of the Tennessee Furniture Cor- 
poration, Chattanooga, set out that “the furni- 
ture industry anticipates a 10 percent increase 
during the first quarter of 1929, over business 
of the first quarter of 1928.” The car re- 
quirement outlook for the first quarter of 1929 
was placed at 10,329, compared to 9,390 in 1928, 
such increase being * ‘due to slightly improved 
business conditions.” There is slight improve- 
ment in current markets, with stocks below 
normal and transportation and car supply satis- 
factory. Current production is below normal. 

The value of these forecasts of requirements 
is shown in a statement by W. C. Kendall, 
manager of the car service division of the 
American Railway Association, that the com- 
bined estimates of all boards throughout the 
country are within 2 percent of the actual per- 
formance. Mr. Kendall also said that the “com- 
-modity reports of the Southeast Shippers’ Ad- 
visory Board, as now prepared, give, generally 
speaking, the best practical information for 
which they are designed.” 


SAP ABAABAEBAABAEES 


THE LARGEST city forest in New York State 
is that of New York City, with 2,541,000 trees. 
Glens Falls comes next, with 2,207,600 trees, 
and Rochester is third, with 1,545,000 trees. 
The Rochester forest was begun in 1909 and 
consists chiefly of the forested area around 
Hemlock and Canadice lakes. The State has 
316 community forests, with 20,817,575 trees. 
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News From the West 


“Board Feet” of a Novel Kind 


Hoouviam, Wasu., Jan. 5.—The Hoquiam 
Chamber of Commerce, of which F. W. 
Mathias is executive secretary, has been adver- 
tising the lumber industry all over the country 
by distribution of a novel kind of “board foot.” 

This is a novelty in the form of a piece of 
plywood cut to conform to the outline of the 
sole of a human foot. On one side appears 
the legend, “The Board Foot from Hoquiam,” 
while on the reverse side appear statistics 
showing annual water shipment of lumber 
from Grays Harbor. 

One of these novelties was recently sent to 
each member of Congress. They also were 
given a good distribution during the meeting 
of the Washington State Chamber of Com- 
merce held in Hoquiam last June. 

In short, the “board foot” is used for gen- 
eral publicity. During “Wood Week,” held 
in Hoquiam in November, 3,000 of these nov- 
elties were sold at five cents each. They were 
sent all over the United States, and to many 
foreign countries. 

Wood is given a further boost by the Ho- 
quiam chamber by its use of letterheads of 
Sitka spruce veneer, cut to thinness of 1/80th 
of an inch. Letters typed in the usual way 
on this unique letterhead never fail to arouse 
interest on the part of the recipient, drawing 
his attention anew to the versatility of wood 
and the many uses to which it may be adapted. 


Pulp Productioh in Washington 


SEATTLE, WasH., Jan. 5.—Probably the 
greatest industrial progress in the State of 
Washington during the last year has been that 
of the pulp and paper industry. This industry 
not only has a great effect on the lumber in- 
dustry, but as operated in this State is actually 
part and parcel of that industry. 

Just two weeks before the end of 1929 the 
latest addition to the pulp-producing plants of 
the State had its formal opening—the Shaffer 
sulphite pulp mill of the Shaffer Box Co., of 
Tacoma. The Shaffer Box Co., with its saw- 
mill plant and box factory, has an annual cut 
of 40,000,000 feet of hemlock and spruce. This 
gives the concern practically enough waste and 
low grade lumber available to the pulp mill at 
lew cost to furnish the raw material for the 
manufacture of 50 tons of sulphite pulp daily. 
In-additjon to this there is, of course, the whole 
Puget Sound log market for the purchase of 
logs, and also additional material suitable for 
pulp from a large number of sawmills in the 
immediate neighborhood of the Shaffer box 
plant. 

Ralph H. Shaffer, manager of the Shaffer 
Box Co. and the Shaffer pulp mill in Tacoma, 
on the occasion of the opening of the new pulp 
plant, made a number of very pertinent state- 
ments regarding the development of the pulp 
industry in the State of Washington, sume of 
which are quoted below: 

Washington will be the leading pulp-pro- 
ducing State in the country within ten or 
twelve years. 

Washington was one of the only four States 
of the Union which showed an increase in 
volume and value of wood pulp produced in 
1927 over 1926, and this State showed the 
greatest progress of the four. None of the 
other States which showed increases produces 
as much pulp as does Washington. 

The three leading States in nulp production 
——Maine, Wisconsin and New York—all showed 
decreases in production during 1927, as com- 
pared with 1926. 

Seven or eight years ago Washington pro- 
duced only a negligible amount of pulp as 
compared with the country’s production. In 
1923 this State turned out 73,000 tons, as 
compared with 490,000 tons produced in New 
York, which was then the leading State in the 
industry. In 1925 Washington produced 78,- 
000 tons. In 1926 the production in Wash- 
ington was 200,000 tons. 





Washington is now the fourth State in the 
Union, with an output of 268,349 tons in 1927. 

Three new factories started up during the 
year just ended, located in Hoquiam, Port 
Townsend and Tacoma. They represent a 
total investment of several million dollars. 

In 1921 there were seven factories in Wash- 
ington engaged in the manufacture of wood 
pulp. Today there are at least seventeen such 
establishments in the State, two more under 
construction and the third additional one 
ready to start operation. Announcement is 
made that eight more will be erected. 


Elected Head of City Commission 


Beno, Ore., Jan. 5.—George P. Gove, super- 
intendent Brooks-Scanlon Lumber Co., was 
elected chairman of the new Bend city com- 
mission which took office on Jan. 2. This 
position makes him mayor of Bend. Mr. Gove 
received the greatest number of votes among 
a list of six candidates for the three positions 
on the commission at an election held follow- 
ing adoption of the commission-manager form 
of government last October. By receiving the 
greatest number of votes he automaatically gets 
the 4-year term, the other two commissioners 
retiring in two years. Of the two named to 











George P. Gove, superintendent of the Brooks- 
Scanlon Lumber Co., who has been elected 
chairman of the city commission of Bend, Ore. 


succeed them, the one receiving the greatest 
number of votes will serve four years and 
the low man the 2-year term. Other members 
of the new commission are J. F. Hosch, phys- 
ician and surgeon, and N. R. Gilbert, grocer. 

Mr. Gove has served on the city water board 
since the city purchased the water system in 
1926. He was chairman of the board which 
was automatically retired when the commis- 
sion-manager form of government went into 
effect. He came to Bend 17 years ago to work 
for the Brooks-Scanlon Lumber Co. as mill 
foreman, and has been superintendent of the 
sawmill since it was started in 1917. 


Fire Destroys Fir Door Plant 


McCreary, Wasu., Jan. 5.—The large fir 
door manufacturing plant of the Henry Mc- 
Cleary Timber Co. at this place was destroyed 
by fire Dec. 31. The loss is estimated at more 
than $1,500,000. The Henry McCleary Timber 
Co. is one of the older and largest fir door fac- 
tories of the Pacific coast territory and is the 
successor to the old Chehalis Fir Door Co. 
The plant was moved from Chehalis to McCleary 
several years ago. It was a modern, up-to- 
date plant for the manufacture of fir doors, 
and its products have been sold in many parts 
of the United States, also in England and other 
foreign countries. 


ee 


oast Fields 


Field Men to Help Shingle Salesmen 


SEATTLE, WasH., Jan. 5.—Starks Stained 
Shingles (Inc.), of this city, is starting 1929 
with an expansion of its sales force and efforts 
by the addition of two field men, L. G. Black- 
well and W. B. Moorehead. Mr. Blackwell 
leaves for the East during the early part of 
January, and will make his headquarters in 
New York State, probably at Albany. He is 
a paint and stain expert of many years’ experj- 
ence, and during the last few months has been 
working among the shingle mills and with the 
association and shingle inspectors on this par- 
ticular branch of the paint and stain business, 
Mr. Moorehead is the son of the late J. R, 
Moorehead, formerly secretary-manager of the 
Southwestern Lumbermen’s Association with 
headquarters at Kansas City. Young Moore- 
head has spent the last year with the Snoqual- 
mie Falls Lumber Co. at Snoqualmie Falls, 
Wash. He has had several years’ experience 
in the lumber and shingle business, and will 
spend some time at the Starks staining plant 
in this city, and follow this up with a trip 
among the shingle manufacturers with the in- 
spectors in the field. 

Don Clark, manager of Starks Stained Shin- 
gles (Inc.), will go East with Mr. Moorehead 
early in February. Mr. Moorehead’s headquar- 
ters will be established in Chicago. Later Mr. 
Clark will go on further east and visit some of 
the territory with Mr. Blackwell. 


Two Take Over Duties 


ABERDEEN-Hoovu1aM, WasH., Jan. 5.—The 
work performed by Thorpe Babcock, who re- 
cently resigned his position as vice president 
and general manager of the North Western 
Lumber Co., at Hoquiam, will be taken over 
by two of the stockholders in the company. 
A. W. Callow will have the management of 
the timber and logging and W. H. Dole, of 
Aloha, will have charge of the manufacturing 
and sales. Mr. Callow has just returned from 
a trip taken with Frank Lamb to the Orient. 
W. H. Dole is manager of the Aloha Lumber 
Co. at Aloha and will continue to handle the 
affairs of that company along with his duties 
as manager of the North Western mill. The 
change became effective Jan. 1. 


Field Studies of Forestry School 


SpoKANE, WasH., Jan. 5—W. C. Geddes, 
chairman of the advisory committee to the 
Idaho forest experiment station, and former 
president of the Western Pine Manufacturers’ 
Association, most interestingly outlines the 
work of the University of Idaho experiment 
station in cutting down losses. In a signed 
interview, Mr. Geddes states: 

The field activities of the University of 
Idaho school of forestry, as represented by 
the Idaho forest experiment station, are at- 
tacking many problems in northern Idaho 
forests, which are of considerable economic 
significance to the industry and therefore to 
the general prosperity of the State. Co-oper- 
ating in these studies are the United States 
Forest Service and western lumbermen, 
through their State and regional associations. 

One of the important projects now being 
carried on by the station is a forest survey 
of Benewah County to show the place of 
forestry in the economic life. It will point 
out means of perpetuating the industries de- 
pendent upon the forests. The Benewah 
County project was undertaken in an effort 
to assist in the solution of the cut-over and 
burned-over land problems of northern Idaho, 
which are of significance both to forestry 
and to agriculture. 

In the Coeur d’Alene national forest last 
summer the station began investigating ways 
of utilizing white fir and hemlock trees, the 
quality of which was damaged by heart rot. 
This project is one step in the general pro- 
gram of bringing about a closer utilization of 
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trees. Lumbermen are not only interested in 
field operations, but are attempting to cut 
down in factory operations and to develop 
greater uses of by-products. 

In the Coeur d’Alene and upper Clearwater 
districts there was started an important pro- 
ject to cut down losses in standing lumber 
from end checking and sap staining. In most 
lumbering districts it is necessary to leave 
the freshly cut timber for a considerable time 
pefore it can be moved to the mill. This 
exposure brings cracks and stains to the ends 
of the logs and necessitates cutting off sev- 
eral inches from each log to obtain a healthy 
surface again. 

The university experiment station has a 
resinous water-proofing mixture which it is 
applying to the ends of logs as an experiment. 
Logs water-proofed with this mixture during 
last summer showed fine ability to withstand 
outdocr exposure. If this end checking can 
be reduced to a minimum it will mean a sav- 
ing of several hundred thousands a year in 
lumbering operations in the State. 

With forestry one of the principal sources 
of income in northern Idaho it is significant 
that all agencies are united to make the in- 
dustry as profitable as possible and at the 


Program 


MINNEAPOLIS, MINN., Jan. 7—Fun and seri- 
ous business will be mixed in liberal portions 
when some 3,000 delegates of the Northwest- 
ern Lumbermen’s Association and their friends 
meet here for a three-day convention begin- 
ning Tuesday, Jan. 15, it was revealed today 
when Secretary William H. Badeaux, of Min- 
neapolis, announced the completed program. 
High lights of the meeting, besides the busi- 
ness sessions, will be a banquet Wednesday 
night at the Minneapolis auditorium, with a 
dance and vaudeville features as added attrac- 
tions; big Hoo-Hoo concatenation Tuesday 
afternoon, a visit to the University of Minne- 
sota farm school Thursday, and a trip to Wold- 
Chamberlain field, the municipal airport, also 
on Thursday. Besides these and minor attrac- 
tions, there will be plenty of excitement at the 
convention sessions proper, with some short 
humorous talks and drawing of attendance 
prizes. 

The Retail Lumbermen’s Inter-Insurance 
Exchange will hold its thirty-fifth annual meet- 
ing in connection with the association sessions. 

Convention activities will get under way 
Tuesday, Jan. 15, at 9 a. m., at the new Minne- 
apolis Auditorium, with the registration of 
delegates. Some 130 building material exhibits 
will be opened to delegates and the public at 
large alike at 9 a.m. The first business session 
will start at 2 p. m., at the auditorium, with 
a song by the Northern Pacific railway’s girl 
quartet, followed by an address of welcome by 
Mayor George E. Leach, of Minneapolis. S. Q. 
French, of the French Lumber Co., Hawarden, 
Iowa, will give a recitation, “In Association 
Service.” 

President Warren S. Richardson, of Clar- 
inda, Iowa, responding to Mayor Leach’s ad- 
dress, also will speak on “Some Notions for 
1929.” He also will announce the personnel of 
convention committees at this time. John V. 
Dobson, of the J. F. Anderson Lumber Co., 
Minneapolis, and W. H. Badeaux will give the 
treasurer’s and secretary’s reports, respectively. 

The reports will be followed by an address 
by C. E. Stedman, of the Home Modernization 
Bureau, Chicago. Burt L. White, president of 
Burt L. White (Inc.), Chicago, will speak, 
and the drawing of an attendance prize will 
conclude the morning’s session. 

Tuesday afternoon at 4:39 p. m., Hoo-Hoo 
will stage a concatenation in the Flame room 
of the Hotel Radisson. 

Tuesday evening at 6:59 o’clock members of 
the Twin City Hoo-Hoo Club and the Missis- 
sippi Valley Lumber & Sash & Door Sales- 
men’s Association will hold a joint dinner at 
the Hotel Radisson. 

The lumbermen will hold no business session 





same time organize it on a basis which will 
insure perpetuation. 

Mr. Geddes is vice president and manager 
of the Craig Mountain Lumber Co., of Win- 
chester, Idaho. 


Sells Mill and Logging Equipment 


PorTLAND, Ore., Jan. 5.—The Standard Box 
& Lumber Co., of Portland has disposed of its 
logging equipment and sawmill at Scofield, ou 
the Tillamook branch of the Southern Pacific, 
about 50 miles from this city, and is dispos- 
ing ot other assets accumulated during the 
last 35 years. Operations at Scofield ceased 
Nov. 5, when the last log of the company’s 
once large stand of timber had been reduced 
to lumber. The logging equipment and the 
sawmiil machinery is being dismantled and sold 
by a Portland firm specializing in that line 
of activity. 

The Standard Box & Lumber Co. was or- 
ganized Feb. 29, 1893, and since that time has 
been an active factor in the fir business here. 
Most of this time its affairs have been man- 
aged by S. B. Cobb, general manager, who is 


Wednesday morning, but exhibits at the audi- 
torium will be inspected and an opportunity 
will be given for visiting points of interest in 
the city. At 12:15, at the Curtis Hotel sun room, 
there will be a luncheon of the nominating, 
resolutions and auditing committees. The sec- 
ond business session of the convention will 
open at 1:30 p. m. with a talk on “The Model 











A speaker at a recent meeting 
said that in the last sixteen 
years he has owned nine auto- 
mobiles and one house. The 
house, old and antiquated, was 
thrown in free with the lot he 
purchased from a real estate 
man. The purchaser wanted to 
remodel his house, but found so 
many conflicting opinions and 
different kinds of advice from 
the people he went to see, that 
he decided because so many 
factors were involved to “put it 
off,” and he has been putting it 
off ever since. In the meantime, 
because of the aggressive mer- 
chandising of the automobile 
dealers, he has owned nine auto- 
mobiles. During this time he 
has expended a good deal of 
money making urgent repairs on 
the old house, all of which 
should have been done in one 
modernizing job several years 
ago. 











Lien Law a Misnomer,” by Arthur H. Ander- 
son, Minneapolis attorney. 

Norman A. Aimer, of Chicago, will discuss 
“Asphalt Roofing and Shingles, Their Manu- 
facture, Market and Merchandising Methods.” 
Ormie C. Lance, of Minneapolis, secretary of 
the Northwest Retail Coal Dealers’ Associa- 
tion, will speak on “Five High Points in Coal 
Retailing.” A motion picture, “The Transfor- 
mation,” will be shown under the auspices of 
the National Lumber Manufacturers’ Associa- 
tion, 


for the present on a vacation in California. 
The sales were handled by C. W. Whittlesey, 
who went to work for the company 33 years 
ago. Charles C. Woodcock, who died in 1924, 
was vice president and in charge of the com- 
pany’s logging operations. 

“The company during the last 15 years 
logged an area of about 4,000 acres,” said Mr. 
Whittlesey today, “and transformed into lum- 
ber approximately 400,000,000 feet of timber.” 

The company had a good mill of about 100,- 
000 feet daily capacity, electrically driven. 

The affairs are being wound up in the com- 
pany’s Portland offices. 


Buys Tract and Will Cut 


Wueeinc, W. Va., Jan. 8—J. H. Fitz- 
patrick, of this city, recently purchased what 


- are known as the Reymann timberlands, lo- 


cated on the Cacapon River near Wardensville, 
W. Va. He has a tract of 5,150 acres, prin- 
cipally of white oak timber, and announces 
that he will begin operations there within a 
short time. 


for Northwestern Annual 


The social highlight of the convention is 
scheduled for Wednesday evening at the audi- 
torium, when some 1,500 delegates and their 
triends will banquet, enjoy vaudeville attrac- 
tions, and dance. The dinner will be “called 
to order” at 6:45 p. m. 

The third business session of the convention, 
devoted largely to the insurance angle of the 
lumber industry, will be called to order at 10 
a. m., Thursday, the thirty-fifth annual meet- 
ing of the Retail Lumbermen’s Insurance 
Exchange being held in conjunction with that 
of the association. 

A talk by G. A. Pettibone, of Chicago, on 
“Time Payments as Applied to the Retail Lum- 
ber Business,” is the first address on the pro- 
gram. It will be followed by a discussion on 
why “Profits Can Be Maintained When Vol- 
ume Decreases If Simple Business Principles 
Are Applied,” by Harry Co!man, also of Chi- 
cago. 

A report of the association nominating com- 
mittee will be followed by election of officers. 
The audit and resolutions committee also will 
report at this time. 

Officers and directors of the Northwestern 
Lumbermen’s Association and the insurance 
exchange wiil have a Juncheon at the Minne- 
apolis Athletic Clu at 12:30 p. m, and at the 
same time, at the Hotel Radisson, the Twin 
City Hoo-Hoo Club will hold its bi-weekly 
luncheon. Gov. Theodore Christianson of 
Minnesota will be among the speakers. 

Thursday afternoon the fourth business ses- 
sion will be held, but the management has 
chosen the engineering building at the Univer- 
sity cf Minnesota farm schooi, St. Paul, as 
the site, rather than the Minneapolis Audi- 
torium. Every dealer is urged to attend this 
meeting. It will open with a talk by C. H. 
Eckles, of the farm school faculty, on “Shelter 
Essential for Dairy Cows.” 8B. B. Scott, of 
the Louden Machinery Co., of Fairfield, Towa, 
will speak on “Practical Farm Equipment and 
Conveniences.” “Choosing Your Silo” will be 
the subject of a discussion by F. F. Rowell, of 
the Independent Silo Co., of St. Paul. The 
concluding address will be given by H. B. 
White, of the University, who will speak on 
“Building From Plans.” 

One of the attractive “sideshows” of the 
three-day convention will be a program at the 
Wold-Chamberlain municipal airport, Minne- 
apolis. Those who wish to visit the field will 
have an opportunity to go on special busses. 
They will hear a talk, in a heated hangar, on 
“The Progress of Aviation,” will be taken on 
a tour of the other hangars, and be given a 
chance to take a trip to the sky in planes of 
the Universal Air Lines, 
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Associations Plans and Activities 


Jan. 15—Roofer Manufacturers’ Club, Columbus, 
Ga. Annual, 
Jan. 15—Louisville Branch, Southern Hardwood 


Traffic Association, Brown Hotel, 
Ky. Annual, 

Jan. 15-17—Northwestern Lumbermen’s Associa- 
tion, Municipal Auditorium, Minneapolis, Minn. 
Annual, 

Jan. 15-17—Pennsylvania Lumbermen’s Association, 
Benjamin Franklin Hotel, Philadelphia, Pa. 


Louisville, 


Annual. 
Jan. 16—West Side Hardwood Club, Pine Bluff, 
Ark 


Jan, 16-17—Western Pennsylvania Builders’ Supply 
Association, Pittsburgh, Pa. Annual. 

Jan. 16-17—Retail Lumber Dealers’ Association of 
Indiana, Claypool Hotel, Indianapolis, Ind. 
Annual, 

Jan. 17-18—Carolina Retail Lumber Dealers’ Asso- 
ciation, Charlotte, N. C. Annual. 


Jan. 18-19—vVirginia Lumber & Building Supply 
Dealers’ Association, Virginian Hotel, Lynch- 
burg, Va. Annual. 

Jan. 19—East Texas Mill Managers’ Association, 
Youree Hotel, Shreveport, La. 

Jan, 22—Northern Pine Manufacturers’ Association, 
Radisson Hotel, Minneapolis, Minn. Annual. 

Jan. 22—Empire State Association of Wholesale 


Lumber & Sash & Door Salesmen, Hotel Penn- 
sylvania, New York City. Annual, 
Jan. 22-23—Northern White Cedar Association, 


Minneapolis, Minn. Annual. 
Jan, 22-24—American Wood Preservers’ Associa- 
tion, Brown Hotel, Louisville, Ky. Annual. 
Jan. 22-24—Northeastern Retail Lumbermen’s As- 
sociation, Hotel Pennsylvania, New York City. 

Annual. 

Jan. 23-25 Lumbermen’s Associa- 
tion, Missouri Theatre, Kansas City, Mo. An- 
nual, 

Jan, 24—California White & Sugar Pine Manufac- 
turers’ Association, San Francisco, Calif. An- 
nual. 

Jan. 24-25—West Virginia Lumber & Builders’ 
Supply Dealers’ Association, Wheeling, W. Va. 
Annual. 

Jan, 25—Nylta Ciub, New York City. 








Annual, 


Jan. 25—West Coast Lumbermen’s Association, 
Olympic Hotel, Seattle, Wash. Annual. 


Jan. 28-30—Ohio Association of Retail Lumber 
Dealers, Neil House, Columbus, Ohio. Annual. 

Jan. 28-30—Union Association of Lumber & Sash 
& Door Salesmen, Deshler-Wallick Hotel, Co- 
lumbus, Ohio. Annual. 

Jan. 28-31—Western Retail Lumbermen’s Associa- 
tion (Canada), Hotel Vancouver, Vancouver, 
B. C. Annual. 


Jan. 29—Southern Hardwood Traffic Association, 
Hotel Peabody, Memphis, Tenn. Annual. 

Jan, 29-30—Western Red Cedar Association, Spo- 
kane, Wash. Annual. 


Jan. 29-31—Southeastern Iowa Retail Lumbermen’s 
Association, Hotel Maytag, Newton, Iowa. 
Annual, 


Jan. 29-31—Canadian Lumbermen’s Association, 
Windsor Hotel, Montreal, Que. Annual, 


Jan. 30-31—National Lumber Exporters’ Associa- 
tion, St. Charles Hotel, New Orleans, La. 
Annual. 

Jan. 31-Feb, 1—Hardwood Manufacturers’ Insti- 
tute, Hotel Roosevelt, New Orleans, La. An- 
nual. 

Feb. 1-2—New England Forestry Congress, Hotel 
Bond, Hartford, Conn. Annual. 


Feb. 5—Western Pine Manufacturers’ Association, 
Davenport Hotel, Spokane Wash. Annual, 


Feb. 5-6—Kentucky Retail Lumber Dealers’ Asso- 
ciation, Brown Hotel, Louisville, Ky. Annual. 


Feb. 5-7—Southwestern Iowa Retail Lumbermen’s 
Association, Chieftain Hotel, Council Bluffs, 
lowa. Annual. 

Feb. 6-8—Retail Lumber Dealers’ Association of 
Western Pennsylvania, William Penn Hotel, 
Pittsburgh, Pa. Annual. 

Feb. 6-8—Michigan Retail Lumber Dealers’ Asso- 
ciation, Pantlind Hotel, Grand Rapids, Mich. 
Annual. 

Feb. 6-8—Michigan Association of the Traveling 
Lumber & Sash & Door Salesmen, Pantlind 
Hotel, Grand Rapids, Mich. Annual. 


Feb. 6-8—Tennessee Retail Lumber & Millwork 
Dealers’ Association, Whittle Springs Hotel, 
Knoxville, Tenn. Annual, 


Feb. 13-14—North Dakota Retail Lumbermen’s 
Association, Fargo, N. D. Annual. 


Feb. 13-15—Nebraska Lumber Merchants’ Assocta- 
tion, Rome Hotel, Omaha, Neb. Annual, 


Feb. 13-15—Illinois Lumber & Material Dealers’ 
Seen, Edgewater Beach Hotel, Chicago, 
Annual, 


Feb. 14—Central Association of the Traveling Lum- 
ber & Sash & Door Salesmen, Edgewater Beach 
Hotel, Chicago. Annual, 


Feb. 19—Eastern Iowa Retail Lumbermen’s Asgo- 
ciation, LaFayette Hotel, Clinton, Ia, 


Feb, 19—Northern Wholesale Hardwood Lumber 
Association, Milwaukee, Wis. Annual, 


Feb. 19-21—Wisconsin Retail Lumbermen’s Asgso- 
ciation, Milwaukee Auditorium, Milwaukee, 
Wis. Annual. 


Feb. 20-21—National Association of Commission 
Lumber Salesmen, Congress Hotel, Chicago, 
Annual. 


Feb. 21-23—Western Retail Lumbermen’s Associa- 
tion (U. S.), Butte, Mont. Annual. 


Feb. 27—Northern Indiana & Southern Michigan 
Retail Lumber Dealers’ Association, Oliver 
Hotel, South Bend, Ind. Annual, 


Feb. 27-28—Iowa Lumber & Material Dealers’ As- 
sociation, Hotel Fort Des Moines, Des Moines, 
lowa. Annual, 


March 6-7—South Dakota Retail Lumbermen’s 
Association, Sioux Falls Auditorium, Sioux 
Falls, S. D. Annual, 


March New Jersey Lumbermen’s Associa- 
tion, ‘Traymore Hotel, Atlantic City, N. J. 
Annual, 


March 18-19—Western Forestry & Conservation 
Association, Seattle, Wash. Annual. 


March 22—Eastern Millwork Bureau, New York 
City. Annual. 


April 10-11—National-American Wholesale Lumber 
Association, Mayflower Hotel, Washington, 
D. Cc. Annual. 


April 23-25—National Association of Railroad Tie 
Producers, Arlington Hotel, Hot Springs, Ark. 
Annual. 








Kentuckians Get Busy 


LouisviLLe, Ky., Jan. 8.—The Kentucky Re- 
tail Lumber Dealers’ Association is now busy 
arranging for its 1929 convention, to be held 
at the Brown Hotel, here, on Feb. 5 and 6, 
This will be the twenty-fourth annual con- 
vention, and it is planned to hold the business 
sessions in the roof garden, with the annual 
banquet in the crystal ballroom, the banquet 
to be held on the first evening. 

The association’s rustic booth, and exhibits 
by lumbermen throughout the State will be 
on display during the business meetings, Thomas 
R. Brown, of the Mutual Service Co., heads 
the committee to carry on the convention and 
Emil Anderson, of the Southern Planing Mill 
Co., has charge of advance plans. H. C. 
Gramig, of the Lumbermen’s Credit Bureau, 
will direct registration. 


(SS aeaeaeaeaeaeaeaen: 


Northeastern Program Details 


New York, Jan. 7.—Finishing touches have 
been put on the program for the annual con- 
vention of the Northeastern Retail Lumber- 
men’s Association, to be held at Hotel Penn- 
sylvania, here, on Jan. 22, 23 and 24. Accord- 
ing to Paul S. Collier, the secretary-manager, 
who has been assisted by a large committee, 
it will be the biggest gathering the Northeast- 
erners have ever held and with the most com- 
prehensive program. 

The illustrious speakers booked include Pro- 
fessors Busse and Borden, of New York Uni- 
versity, who will speak on “Salesmanship’; 
Stanley E. Gilbert, of Utica, who will tatk 
on “The Utica Second Mortgage Co.” Harry 
Colman and William Lucas will speak on cost 
accounting and retail profits. 

Frank Carnahan, of Washington, D. C., will 
lead the discussions on transportation. Dealer 
co-operation topics will be presented by J. P. 
Williams, of Orlando, Fla., secretary of the 
Florida Lumber & Millwork Association. 
William B. Greeley, of Seattle, secretary of 
the West Coast Lumbermen’s Association, will 
discuss the “Relations of Manufacturers and 


Wholesalers.” Ben. S. Woodhead, president 
the National-American Wholesale Lumber As- 
sociation, will be another speaker. 

The high spot in the entertainment program, 
which will be very elaborate, will include a 
theater party at “Whoopee,” for which the 
entire house has been purchased for the night 
of Jan. 24. Stanley Cox, Thomas Jenkins and 
Robert Mahlstedt comprise a special com- 
mittee that is arranging entertainment for the 
women visitors. 

The convention committee is made up of 
Howard Conklin, chairman; J. C. Venter, New 
Haven; James A. Floyd, Yonkers; Herbert 
3rown, Mount Vernon, N. Y.; George A. 
Bahr, Mineola, L. I.; Herbert B. Coho, New 


York City. wseanmeanaaneaes 


East Texas Mill Managers 


Houston, Tex., Jan. 7.—Secretary George R. 
Christie, of the East Texas Mill Managers’ 
Association, this city, announces that the or- 
ganization will meet on Jan. 19 at the Youree 
Hotel in Shreveport, La. All Louisiana mill 
managers are invited to attend this meeting 
and it is urged that all East Texas millmen be 
present, as the subject of the consolidation of 
the two associations will come up for discus- 
sion at that time. 


Central Travelers Set Date 


INDIANAPOLIS, IND., Jan. 7.—Announcement 
is made by W. H. Bultman, secretary-treasurer 
of the Central Association of the Traveling 
Lumber & Sash & Door Salesmen, this city, 
that the annual meeting of the organization 
will be held on Feb. 14 at the Edgewater Beach 
Hotel, Chicago. There will be a luncheon at 
12:30 sharp, followed immediately after by the 
business session. A very interesting program 
is being prepared and indications are that this 
meeting will surpass all previous affairs of this 
kind. The salesmen will meet during the annual 
convention of the Illinois Lumber & Material 
Dealers’ Association, which will be held at 
the same time and place, 


Canadian Retailers’ Plans 


WIinnipsc, MAn., Jan. 7—An elaborate pro- 
gram is being prepared for the thirty-eighth 
annual convention of the Western Retail Lum- 
bermen’s Association (Canada) which will be 
held at Vancouver, B. C., on Jan. 28, 29, 30 
and 31. This will be the first trip to the far 
West that has been taken by the organization 
and consequently an itinerary has been planned 
and a special train will leave Winnipeg on 
Monday, Jan. 21. The next day delegates from 
Moose Jaw, Regina, Saskatoon and interme- 
diate points will join the party. On Wednes- 
day, at Jasper, a short time will be spent in 
sightseeing and during the remainder of the 
day the party will pass through some of the 
most beautiful scenery in the Canadian Rockies. 
Prince Rupert will be reached on Thursday 
afternoon and a special program is being ar- 
ranged for the night’s stay in that city. 


On Friday morning the steamer Prince Ru- 
pert will be boarded and the morning will be 
spent in getting settled. In the afternoon the 
annual meeting of the board of directors of 
the association will be held and there will be 
group conferences etc. A general business 
session will be held Saturday morning and will 
be continued over into the afternoon if neces- 
sary. Otherwise sight-seeing and cards will 
be in order. Vancouver will be reached at 9 
o'clock Saturday evening. 


Sunday afternoon will be spent in sight- 
seeing tours, transportation to be provided by 
friends, and the British Columbia Lumber As- 
sociation to provide busses. 

The business session of the convention proper 
will open on Monday morning with the an- 
nual report of the secretary. At noon the 
association will give a luncheon for the British 
Columbia lumbermen and during the course 
of the luncheon President R. G. Roberts, of 
the Western Retailers, will make his annual 
address. Election of officers will be held in 
the afternoon and the new board of directors 
will meet in the evening. Delegates will be 


guests of the British Columbia Lumber & 
Shingle Manufacturers’ Association at a smo- 
On Tuesday morning, 


ker and entertainment, 
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if the weather is propitious, a boat trip will 
be taken on the Princess Louise to Chemainus, 
Vancouver Island, with luncheon and after- 
noon tea served on the boat. At Chemainus 
the visitors will have the opportunity of visit- 
ing the Chemainus mill as guests of the British 
Columbia lumbermen. In the evening there 
will be group dinner parties and theater par- 
ties. 

On Wednesday morning group conferences 
with manufacturers will be held, followed by 
group iuncheons. In the afternoon delegates 
will visit the lumber exhibits and the educa- 
tional class rooms maintained by the British 
Columbia Lumber & Shingle Manufacturers’ 
Assocation at New Westminster, B. C., and 
two association inspectors will make talks. 

The group conferences will be continued on 
Thursday morning and at noon a general 
luncheon will be held with a special speaker to 
grace the occasion. The conferences will be 
concluded in the afternoon and in the evening 
a dinner, followed by a grand cabaret dance 
and entertainment will bring the convention to 
an end. 


SAAR EZEEEae 


Plans of Nebraska Dealers 


Lincotn, Nen., Jan. 8—A feature of the 
program for the annual meeting of the Nebraska 
Lumber Merchants’ Association to be held in 
Omaha on Feb. 13, 14 and 15 will be the 
appearance of Douglas Malloch, the Lumber- 
man Poet of the AMERICAN LuMBERMAN, Chi- 
cago. Other talks will be made by such widely 
known men as Harry Colman, of Chicago; 
W. F. Shaw, manager central district, Na- 
tional Lumber Manufacturers’ Association; 
Harry K. Rogers, the Fire Clown; Ivan D. 
Wood, of the engineering department of the 
Nebraska College of Agriculture. In addition 


a representative of the National Retail Lum- . 


ber Dealers’ Association is expected to tell 
about the organization’s advertising campaign. 

The Nebraska association features the at- 
tendance of ladies at its conventions and plans 
for their entertainment this year are being 
worked out to include luncheons, theater par- 
ties, dance etc. 


Northern Pine Manufacturers 


MINNEAPOLIS, MINN., Jan. 7.—W. A. Ellin- 
ger, secretary Northern Pine Manufacturers’ 
Association, this city, announces that the twen- 
ty-fourth annual meeting of the organization 
will be held on the afternoon of Jan. 22 at 
the Radisson Hotel in Minneapolis. Reports 
of officers and committees will be made and 
on of officers for the new year will take 
place. 


Hardwood Branch Annual 


LouIsvILLE, Ky., Jan. 8—Jess Thompson, 
manager of the Louisville office of the South- 
ern Hardwood Traffic Association, announces 
that the annual meeting of the Louisville divi- 
sion members would be held at the Brown 
Hotel, here, on Tuesday evening, Jan. 15. 


(Sa e2ea@e2a202888: 


California Piners Change Date 


San Francisco, Cauir., Jan. 7.—The date of 
the annual meeting of the California White & 
Sugar Pine Manufacturers’ Association, which 
had been announced for Jan. 18, has been 
changed to Jan. 24, according to an announce- 
ment by Bernard Scott, acting secretary of the 
association. The meeting will be held in the 
association offices in the Call Building here, 
and a large attendance is expected, as it is 
understood that several important matters are 
to come up for consideration. 

One of the important subjects to be acted 
upon, it is understood, will be the selection of 
a new secretary to succeed C. Stowell Smith, 
whose resignation became effective Jan. 1. 
Members of the association are extremely 
reticent about mentioning the probable succes- 
sor to Mr. Smith, but it is understood that a 
conference of officials and directors of the as- 
sociation will be held prior to the meeting, at 


which time the name of the new secretary will 
be agreed upon for presentation to the members. 

Another important matter expected to be 
brought up for definite action is the question 
of trade- and grade-marking of lumber. Those 
favoring official action by West Coast lumber- 
men on this subject are hoping that favorable 
action will be taken on the matter by the asso- 
ciation, 


Modernizing Movement Growing 


MINNEAPOLIS, MINN., Jan. 7—The Minne- 
apolis Home Modernizing Bureau thus far has 
spent but $1,800 on promotional work, and 
this small investment has resulted in about 
$100,000 worth of business to the building ma- 
terials and allied industries, it was reported at 
a joint meeting of members of the Minneapolis 
Builders’ Exchange and the bureau here last 
week. The session was called to discuss a 
budget for the year’s activities and talk over 
the work generally. T. P. Bonner, of the Red 
Diamond Lumber Co., presided. He presented 


a tentative budget calling for the expenditure 
of $52,000 for 1929. 

H. K. Nygaard, of Chicago, assistant secre- 

tary of the national bureau, was among those 
in attendance. He expressed surprise that so 
much had been accomplished to date with the 
funds available. 
_ Engagement of a full-time director and as- 
sistant was urged as part of the year’s pro- 
gram. Plans for raising money with which to 
carry out a definite program will be formu- 
lated by a committee of five. 


dd 


Cutting Lath for Snow Fence 


Toronto, Ont., Jan. 8—D. C. Baird, retail 
lumber dealer of St. Mary’s Ont., has recently 
been turning out about 600 feet a day of 
snow fence, which is made of lath woven to- 
gether by galvanized wire, the weaving being 
done by a machine of Mr. Baird’s own inven- 
tion. The upright lath are placed about 114 
inches apart. Mr. Baird reports a fair demand 
for this fencing. 


Final Plans of Southwesterners 


Kansas City, Mo., Jan. 7.—The program 
for the forty-first annual convention of the 
Southwestern Lumbermen’s Association which 
will be held here Jan. 23-25 has been completed 
and the first business session will open with 
the annual message of the president, Cliff G. 
Scruggs, of the Scruggs-Guhleman Lumber Co., 
Jefferson City, Mo. 

L. C. Oberlies, of Lincoln, Neb., a life long 
lumberman, orator and scholar, will deliver an 





AMERICAN LUMBERMAN, 
Chicago: 

Just a word of appreciation coming 
from the Northwestern association for 
the excellent co-operation and the 
many ideas your good organization has 
furnished us this year in the prepara- 
tion of our convention and convention 
program. We have been reading with 
a great deal of interest the many ac- 
counts of the associations that have 
already had their conventions and we 
know of no other magazine that so 
efficiently reports all conventions as 
does the American Lumberman. 

W. H. Badeaux, Secretary, 
Northwestern Lumbermen’s Ass’n. 


AMERICAN LUMBERMAN, 
Chicago: 

I have been reading with interest and 
profit the articles in the last few issues 
of the American Lumberman in re- 
gard to subjects for annual confer- 
ences, and I want to again assure you 
that this activity on your part is of 
great assistance and benefit to us lum- 
ber secretaries. 

R. S. Brown, Secretary, 

Western Retail Lumbermen’s Ass'n. 














address on the subject, “My Competitor and I.” 

Snark of the Universe M. M. Riner of 
Kansas City, Mo., will tell the story, “The 
Mission of Hoo-Hoo.” 

G. A. La Vallee, vice president Marietta 
Paint & Color Co., Marietta, Ohio, will ad- 
dress the convention on the subject, “The New 
Era in Lumber Merchandising.” Mr. LaVallee 
has talked to numerous groups of lumbermen 
on different occasions. He emphasizes the 
value of color in the selling of lumber. 

The second day will be “Dealer’s Day” and 
will be given entirely over to speakers from 
the Southwestern organization. Mrs. Ted San- 
born, of Belleville, a retail lumber dealer’s 


wife, will tell how a retail lumberman's wife 
may be of real assistance in the conduct of 
the business. A dealer from each of the four 
States comprising the Southwestern—Missouri, 
Kansas, Oklahoma and Arkansas—will then, in 
rotation, discuss specific dealer topics. W. C. 
Washburn, of the Star Lumber Co., Elkhart, 
Kan., will talk on “Grain Storage”; John Mc- 
Connell, of the Mansfield Lumber Co., Ft. 
Smith, Ark., on “Soliciting Business;” C. C. 
Wall, of the LaCrosse Lumber Co., Montgom- 
ery City, Mo., on “Paths to Lumber Yards,” 
and Roy Gaither, of William Cameron & Co., 
Altus, Okla., on “Side Lines as Service Acces- 
sories and Profit Builders.” These talks will 
lay the foundation for the general “free for 
all” discussions which wiil consume the most 
of this business session. 

F. E. Tyler, the Southwestern’s counsel, will 
close the day’s program with a presentation of 
lien law legislation. 

The Southwestern will go out of its regular 
field this year in bringing a man to its program 
from the auto industry. Floyd A. Allen, as- 
sistant to Alfred Stone, president of the Gen- 
eral Motors ‘Co., will talk on “Modern Business 
Trends.” 

Marion R. Allen, Weatherbest Stained Shingle 
Co., the man who is credited with a large part 
in the first big “modernization” program at 
Decatur, IIl., will consume a considerable part 
of the morning’s program telling the story of 
“Home Modernization.” Mr. Allen has ad- 
dressed seventy meetings of lumber dealers, 
contractors, women’s clubs etc. during recent 
months. His subject is of interest to dealers 
in Southwestern territory. 

Harry Colman, of Chicago, who has prob- 
ably addressed more large lumber gatherings 
than any convention speaker in America, will 
make his first appearance before a Southwest- 
ern audience. “Making a Profit” is of first 
interest to every lumber dealer, and Mr. Col- 
man presents this subject so enthusiastically 
that his message drives home. 

The annual meeting of the board of direc- 
tors will be held on the day previous to the 
opening of the convention at the Kansas City 
Athletic Club. The general plan of the con- 
vention proper is the same as in the past. The 
business sessions will be held in the Missouri 
Theater in the mornings, while the afternoons 
will be devoted to visiting exhibits at Con- 
vention Hall, just one block from the theater. 

For the first time in years a general ban- 
quet will be held on the evening of Jan. 24 
at the Ararat Shrine Temple. The entire 
entertainment program of the convention will 
be handled by the Kansas City Hoo-Hoo Club. 

Special rates of fare-and-a-half for the 
round trip have been made by the railroad 
companies from all points in Missouri, Kan- 
sas, Oklahoma, Arkansas, Nebraska and Texas, 
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Lumbermen’s Club Activities 


Jacksonville Club Committees 


JACKSONVILLE, FLa., Jan. 7.—The appoint- 
ment of committees to serve the Lumbermen’s 
Club during 1929, have been announced by 
President W. L. Terrell as follows: 





Entertainment—E. L. Chiasson, Terrell- 
Chiasson Lumber Co., chairman; B. F. Mc- 
Cormick, McCormick Lumber Co.; H. L. Bes- 


sent, Fretwell-Bessent Lumber Co., and A. D. 


Holley, Coney Lumber Co. 
House—W. E. Law, W. E. Law Co., chair- 
man; E. L. Chiasson, S. J. Hall, James D. 


and F. R. Ickes, W. A. Evans Co. 

Finance—P. N. Coleman, American Cross 
Arm Co., chairman; Clyde Taylor, Hirsch Lum- 
ber Co., and C. J. Williams, jr., Moore Dry 
Kiln Co. 

Membership—J. S. Shands, Associated Lum- 
ber & Supply Co., chairman; J. B. Wand, B. 
F. McCormick, and W. G. Smith, the Ruberoid 
Co. 


Lacey Co., 


Thanked for Christmas Party 


MINNEAPOLIS, MINN., Jan. 7.—“I know you 
spent a lot of money, but I’m sure you'll get 
out of the woods, and the expressions on your 
faces showed me you were well repaid,” the 
Rev. J. W. Johnson, of Augustana Mission, 
Minneapolis, told members of the Twin City 
Hoo-Hoo Club, thanking them for a Christ- 
mas party they staged for children and work- 
ers of the mission. The Rev. Johnson was the 
chief speaker at the regular meeting of the 
club at the Hotel Radisson last Thursday. He 
brought new year’s greetings from the children 
the lumbermen had befriended, and added a 
word of thanks on his own behalf. 

President T. T. Jones, responding, recalled 
that the club was well represented at the 
Augustana fete, 99 members being present. 
“And we certainly enjoyed ourselves as much 
as the children did,” he commented. 

Then Mr. Jones paid a tribute to the late 
Gilbert M. Walker, vice president of the Red 
River Lumber Co., whose funeral was held 
here last Wednesday. 

Turning to announcements of future activ- 
ities, which will be intensified because of the 
convention of the Northwestern Lumbermen’s 
Association convention. here Jan. 15-17, Mr. 
Jones informed the club that Gov. Theodore 
Christianson would address the next regular 
session, Jan. 17, at the Hotel Radisson. 

L. S. Clark, Vicegerent Snark, warned mem- 
bers not to forget that a big attendance is 
expected at a joint banquet with the Mississip»i 
Valley Lumber & Sash & Door Salesmen’s 
Association the evening of Jan. 15. He said 
between twenty-five and fifty kittens would be 
initiated into the mysteries of Hoo-Hoo at a 
concatenation to be held the same afternoon. 


Club Holds First Meeting of Year 


CINCINNATI, Onto, Jan. 7.—More than an 
usually good attendance was noted tonight at 
the January meeting of the Cincinnati Lum- 
bermen’s Club held at the Hotel Metropole. 
General regret was expressed at the news of 
the resignations of E. R. Dunlap, vice presi- 
dent of the Wood Mosaic Co., and R. E. Fox, 
manager of the Buskirk Lumber & Mill Co. 
The Wood Mosaic Co.’s plant at Cincinnati 
was moved to New Albany, Ind., and the 
Suskirk company went out of business Jan. 
1, selling its land to the Union Terminal Co. 
for depot purposes. The William H. Hop- 
kins Lumber Co., the president of which died 
ecently, also resigned. 

Reports of business conditions called for 
by President Ed H. Ward, indicated a better 
feeling and more inquiries. Montgomery 
Christie, of the entertainment committee, was 
reported sick, and John R. O’Neill acted as 
chairman of the committee. The speaker was 
Capt. Carl Stridsberg, a veteran of the World 
War, who talked on “Peace and War,” 


It was reported that the Appalachian Hard- 
wood Club meeting which was to have been 
held here on Jan. 11 had been postponed until 
February. 


Columbus Wholesalers Elect 


Co.umsus, Onto, Jan. 7.—The Wholesale 
Lumbermen’s Club of Columbus at its annual 
meeting held at the Neil House, Jan. 5, elected 
Walter E. Morgan, of the Morgan Lumber 
Sales Co., president for the coming year, suc- 
ceeding E. C. Callanan, of the W. M. Ritter 
Lumber Co. Herbert R. Vance, of the Throop- 
Martin Co., was elected vice president, and 
H. J. Baumeister, of the Central West Coal & 
Lumber Co., was re-elected secretary-treasurer. 
The committee on nominations consisted of 
Ralph R. Adams, chairman; Harry D. Jones 
and Thomas P. Hart. 

The club will give its annual “prolog” or 
dinner and reception to the retailers of Frank- 
lin County about the middle of February, the 
date to be announced later. President Morgan 
named C. A. Dawson, E. C. Callanan and Ralph 
R. Adams, a special committee to arrange for 
the dinner. 


News of the 


Additional Directors Elected 


PirtspurGH, Pa., Jan. 8.—Additional direc- 
tors have been elected to the Retail Lumber 
Dealers’ Association of Western Pennsylvania 
by local associations as follows: 


A. M. F. Stiteler, of the Beaver Falls Planing 
Mill Co., for the Beaver County association; 
H. A. Brandon, of the Pennsylvania Lumber 
Co., Butler, for the Butler County association ; 
Col. F. A. Moesta, of the Hileman Lumber 
Co., Ford City, for the Armstrong County 
association. 


Inspection Force in Annual 


Sr. Louis, Mo., Jan. 8.—Members of the 
inspection force of the Southern Pine Asso- 
ciation, who have been in session at Hotel 
Statler here for the last two days, this after- 
noon adjourned with a discussion of extended 
activities, including field work and trade pro- 
motion. 

It was proposed that since members of this 
department of the organization contact in an 
official measure every branch of the southern 
pine producing and consuming industry their 
activities can be further co-ordinated with the 
association’s trade extension program. 


Twenty-six mill and field inspectors from 
all parts of the country east of the Rocky 
Mountains with staff members and officials of 
the Southern Pine Association were present 
for the two-day annual meeting which opened 
yesterday morning. Chief Inspector J. E. 
Jones, presiding, urged the inspectors to ex- 
tended inspection activities. H. C. Berckes, 
secretary-manager of the association, and L. R. 
Putman, merchandising counsel, outlined ways 
and means by which this can be accomplished 
without interfering with regular inspection du- 
ties, which, of course, were held out as of 
fundamental and primary importance. 

As a part of the inspectors’ program, in 
groups of two and threes, they were as- 
signed to visit a number of lumber yards in 
St. Louis at the invitation of retail lumber 
dealers. Monday night they met at dinner 
when observations of the afternoon’s tour were 
discussed. 


Today’s morning session was devoted to a 
discussion of the field inspector’s co-operation 
through local and State retail lumber dealers’ 
associations, This plan, by which retail lum- 


———— 


Plan to Boost Wood’s Uses 


MonrTrEAL, Que., Jan. 7.—A feature of the 
recent meeting of the Montreal Hoo-Hoo, held 
in the Lumbermen’s Club here, was the de- 
cision to do some trade extension work among 
the lumber industry’s wage earners of this 
city. To that end it is planned to make an 
exhibit in various forms of the many uses 
of wood, the whole to be shown in some large 
hall. Tickets will also be distributed to the 
general public through the various wholesalers, 
retailers and woodworking plants of Montreal. 
The employees of the various lumber concerns 
would be requested to attend so that they 
would get imbued with the necessity for boost- 
ing the use of lumber and particularly its 
many excellent qualities. 


After a discussion of Hoo-Hoo activities for 
the coming year, the election of officers took 
place, and resulted as follows: Vicegerent 
Snark, J. L. Bourbonniere; Senior Hoo-Hoo, 
H. H. Sheppard; Junior Hoo-Hoo, F. J. Mc- 
Golydrick; Scrivenoter, F. H. Devenish; Bo- 
jum, J. Green; Custocatian, J. M. Labonte: 
Jabberwock, Louis Dupuy ; Arcanoper, Oswald 
Blair; Gurdon, Roland Bock. Following up 
the suggestions for activity, Supreme Arcan- 
oper Beaudette proposed that a _ bowling 
league should be formed. This was agreed to 
and the details were left in the hands of a 
committee. 


Associations 


ber dealers notify their local or State organi- 
zations of their desire for the services of a 
Southern Pine Association inspector, is now 
in operation in Illinois. The local association 
then notifies the inspector, and in many cases 
is enabled to secure his services more quickly 
than when individuals attempt to locate the 
inspector, who of necessity is required to be 
away from his base much of the time. 

‘It was suggested that the inspectors main- 
tain close contact with the retail associations 
in order to speed up the matter of claim in- 
spections. 

Mayor Victor J. Miller received the inspec- 
tors at noon, after which the closing session 
was turned over to a discussion of Southern 
Pine Association grading rules and technical 
problems of the force as well as field and trade 
promotion possibilities. 


Pennsylvania Unit Elects 


PHILADELPHIA, Pa., Jan. 7.—Harry Gerhart 
has been elected president of the Lancaster unit 
of the Pennsylvania Lumbermen’s Association 
for the coming year. Other officers chosen at 
the annual meeting were: Daniel Graybill, 
vice president; Albert Mellinger, treasurer, and 
C. M. Walker, secretary. 


Montreal Wholesalers’ Committees 


MonTreEAL, Que., Jan. 7.—Following is a list 
of committees for 1929 appointed by the direc- 
tors of the Montreal Wholesale Lumber 
Dealers’ Association: 

Revision of by-laws—A. J. Smith, J. S&S. 
Bock, E. M. Wall, J. R. Gareau, J. E. Green, 
J. A. Laferte and F. Power; Membership—E. 
M. Ball, chairman; O. Page, C. McDonald, and 
J. A. Laferte; Arbitration and grading—J. A. 
Laferte, chairman; R. P. Blair, C. Villiers, 
J. R. Gareau, and J. S. Bock; Entertainment— 
A. J. Smith, chairman; J. E. Green, F. Power, 


P. Pare, O. T. Blair, James Buchanan, and 
C. Villiers; Transportation—A. H. Campbell, 
chairman; A. R. Bock, L. G. Gravel, J. E. 


Green, and P. Pare. 


THE WEEKLY index of wholesale commodity 
prices as computed by Harvard Economic So- 
ciety has risen to 96.5 for the week ended 
Jan. 2, 1929, from 96.4 for the week ended 


Dec. 26, 1928. 
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Indiana Hardwood Lumbermen Hold Annual 


INDIANAPOLIS, IND., Jan. 9.—One of the most 
successful conventions ever held by the organ- 
ization was concluded tonight with a banquet 
and vaudeville entertainment by the Indiana 
Hardwood Lumbermen’s Association. For the 
first time in history the convention was held in 
the big assembly room of the Claypool Hotel 
instead of the smaller Palm room. Perhaps the 
keynote of the convention was the contemplated 
extension work for hardwoods as proposed by 
the National Hardwood Lumber Asosciation 
and the Hardwood Manufacturers’ Institute. In 
this the associations need have no fear from 
the Indiana organization, for the expressions 
were wholeheartedly in favor of such action. 

Sickness handicapped the convention officially, 
for John S. Kitchen, of Columbus, president, 
and Edgar Richardson, of Indianapolis, secre- 
tary-treasurer, were unable to be present. Roy 
Amos, vice president, of Edinburg, presided, 
and W. W. Knight, of Indianapolis, substituted 
as secretary-treasurer. The secretary-treasur- 
er’s report showed a total loss in membership 
for the year of six, all caused by death. Four 
new members were admitted, making a net loss 
of two. The financial report showed the as- 
sociation in good shape. 


Officers Re-elected 


The entire roster of officers was re-elected, 
as follows: 

President—John S. Kitchen, Columbus, Ind. 

First Vice President—Roy Amos, Edinburg, 
Ind. 

Second Vice 
South Bend, Ind. 

Secretary-treasurer—Edgar Richardson, In- 
dianapolis, Ind. 

Board of directors—C. H. Barnaby, Green- 
castle; Fred Stimson, Huntingburg; C. H. 
Kramer, Richmond; Claude Wertz, Evansville; 
T. B. Coppock, Fort Wayne; John N. Graham, 
Franklin; Walter H. Crim, Salem; F. L. 
Donnell, Morristown; C. J. Roach, Indianapolis; 
D. H. Sanders, South Bend; Bruce Montgomery, 
Frankfort; A. J. Smith, Decatur; W. W. 
Knight, Indianapolis; R. E. Hollowell, Indian- 
apolis; Frank R. Shepard, Indianapolis; George 
A. Litchfield, Fort Wayne; H. B. Sale, Fort 
Wayne and William H. Day, New Albany. 

Mr. Barnaby preesnted the association with 
a new gavel, the gift of Wilson Compton, of 
the National organization. The wood, longleaf 
yellow pine, was from the White House and 
was put there in 1815 and taken out in 1927, 
which is some age for wood. 

The resolutions committee was composed of 
Mr. Shafer, Mr. Stimson and Mr. Kramer and 
the nominating committee of W. H. Day, 
Claude Wertz and R. E. Hollowell. 


Sees Reasons for Optimism 





President-—John I. Shafer, 


One of the principal speakers was Robert C. 
Stimson, president of the National Hardwood 
Lumber Association, from Memphis. Mr. 
Stimson and quite a crowd of southerners at- 
tended the convention. Mr. Stimson expressed 
the opinion that there was more cause for opti- 
mism this year than there had been for some 
years. “The automobile body situation is good,” 
he said. “There are more orders coming in 
now than there were a year ago, when we ex- 
perienced an exceptionally fine year, and the 
indications are excellent. Much the same thing 
is true of the radio cabinet manufacturers. The 
oak flooring situation is good as compared with 
a year ago and the millmen in our section are 
perking up their ears. In fact, some of them 
believe business will be even better than they 
now hope.” 

J. H. Townshend, executive vice president of 
the Hardwood Manufacturers’ Institute, was 
another of the southern delegation to speak. 
He complimented the association on the interest 
shown at the convention year after year. He 
spoke of the interest Col. Donovan had taken 
In conservation and the work of the institute 


in limiting supply to something near demand 
and expressed the hope that he will be made 
one of the néw presidential cabinet. 

In our effort to curtail production to more 
nearly balance demand, the Lord worked with 
us, Mr. Townshend said. Weather conditions, 


, the disposition of the manufacturers them- 


selves, and the fact that some went broke, 
all combined in the southern field to limit 
production. Oak particularly was cut down. 

I can remember five or six years ago when 
little lumber was fabricated in the South. 
Today more than 50 percent of the lumber cut 
there is fabricated in the territory and it will 
not be long, in my opinion, before this reaches 
80 percent. More and more low grade lumber 
among the hardwoods is being used directly 
in the South. 

For example, the automobile body factories 
are going back to lumber and forsaking steel. 
There have been some automotive engineers 
in my office during the last sixty days mak- 
ing surveys and doing statistical work. They 
say it is almost impossible to use anything 
but hardwoods in body manufacture. This is 
encouraging. One of the large body plants 
now is constructing a branch in our territory 
where bodies will be made. 


National Secretary Talks 


Frank Fish, secretary of the National Hard- 
wood Lumber Association, complimented the 
association on the report of the secretary, which 
was of the briefest nature. He said if more 
secretaries would make similarly brief reports 
they would not tire out their organizations by 
long-winded speeches. He talked of the six 
deaths in the association during the year, the 
largest the organization ever has had in one 
year. “You must expect these losses,” he said. 
“Remember, yours is an old organization. You 
have been together for years and the fact that 
there are not more than six losses from death 
in one year bespeaks the hardihood of the 
lumberman. We in the National association 
have had our losses, too. The last year has 
seen several. At least 90 percent of them are 
due directly either to voluntary or involuntary 
liquidation. Yet this is not such a discourag- 
ing sign. It merely means the weeding out of 
those not capable, according to present day 
business standards, and will accrue to the bene- 
fit of those who are able to weather the storm.” 

He spoke of the co-operation of the National 
Hardwood Lumber Association and the Credit 
Clearing House Adjustment Corporation. He 
urged that all members at least investigate the 
work done by this organization in conjunction 
with the National. He said at one meeting of 
creditors before this organization was employed, 
there were twenty-one attorneys. He pointed 
to the additional expense by having so many 
employed to protect the interests of the credi- 
tors. 

J. W. Bailey, of the Eastman Gardiner Hard- 
wood Co., Laurel, Miss., made his first appear- 
ance at an Indiana convention. He said In- 
diana lumbermen were the pioneers in the hard- 
wood field and he urged all of them to attend 
the meeting of the Hardwood Manufacturers’ 
Institute in New Orelans Jan. 31 and Feb. 1. 


Tells of Walnut Situation 


Another speaker was George Lamb, secre- 
tary of the Walnut association. Speaking from 
a purely walnut viewpoint, he said the two 
principal markets at the present time were 
furniture and interior trim. 

The furniture outlook is encouraging, he 
said. During 1928 the furniture manufactur- 
ers had a rather disastrous first six months. 
The third quarter was better and the fourth 
quarter showed further improvement. I hate 
to tell you oak people this, but at the recent 
shows, one furniture factory that had been 
showing 100 percent walnut, this year is show- 
ing 100 percent oak. I also hate to tell you, 
but we have in prospect a building in Chicago 
twice as large as the Furniture Mart. The 
specifications as originally drawn call for 100 


percent oak interior trim. Of course, I am 
working now to see if it is not possible to 
get at least four floors of walnut trim. There 
can be no doubt that the $4,000,000 publicity 
campaign the furniture industry is getting 
ready to launch will help that industry. The 
interlor trim business is holding up well. The 
smaller markets appear to be in better shape 
than a year ago, with the manufacturers’ 
stocks smaller and better balanced. 

We walnut men now know that it doesn’t 
pay to make walnut faster than it will be soid. 
Our advertising has helped and our manufac- 
turers now know it has helped. The hard- 
wood industry should support some central 
campaign that is calculated to offset the 
propaganda of substitutes in the fight for 
business. Such a campaign has helped us 
and it will help you. 


E. V. Babcock, of Pittsburgh, Pa., who is a 
familiar figure at Indiana hardwood conven- 
tions, declared in a talk that the Indiana organ- 
ization was novel in that it always was devoid 
of controversies of any description. He said: 

I can remember when the lumber industry 
was the largest in the country. We have 
been outstripped by steel and some other 
industries, Consolidation and _ co-operation 
caused us to be outstripped. In spite of the 
optimistic reports of our various secretaries, 
1 can not help being slightly conservative. 
The Pacific coast industry this year reduced 
its production, some burned out, others had 
financial troubles, and in the face of this, the 
section had the worst season in years. We 
must not be over optimistic. Remember, we 
have no more cheap labor. It is high and per- 
haps more efficient. We do not want cheap 
labor, anyway. We are not that kind of a 
country. 

Charles H. Barnaby, of Greencastle, urged 
that the Indiana association do everything in 
its power to further an advertising campaign. 
“We should have begun eight years ago,” he 
declared. “Had we done this then we now 
would be on a par with other industries in this 
regard. You will hear more of this campaign 
shortly and I urge you to get behind it with 
all your resources, for we are going to ask 
your wholehearted support.” 

Dan Wertz, of Evansville, another member 
of the Indiana association, said he did not know 
what the remedy was, but if advertising would 
aid, he certainly would be for it. “We have a 
long and tortuous road to travel,” he said, “be- 
fore we emerge from the morass that sur- 
rounds us.” 

The convention adopted a resolution thank- 
ing E. '\C. Atkins & Co., saw manufacturers of 
Indianapolis, for providing the badges for the 
convention. Another resolution pledged sup- 
port to a movement for the extension of the 
hardwood market as advocated by Secretary 
Fish, of the National Hardwood Lumber As- 
sociation. 

The convention stood in silent prayer for a 
moment in voting on the resolution of con- 
dolence for the six deceased members during 
the last year. They were Howard Barnaby, 
Bloomington; John Herdric, New Augusta; J. 
A. Meeks, Muncie; Jesse E. May, Columbus: 
George M. Waters, Indianapolis, and James F. 
Pruitt, Plainfield. 


Secures Large Plywood Contract 


INDIANAPOLIS, IND., Jan. 8—Word has been 
received here that the New Albany Veneering 
Co., of New Albany, Ind., has signed a con- 
tract with the Grigsby-Grunow Co., of Chi- 
cago, which calls for between $25,000,000 and 
$30,000,000 worth of plywood during the next 
five years. As a result the factory is employ- 
ing 450 men and is running 24 hours a day, 
including Sundays. E. V. Knight is president 
of the company. 


THE MAN who always does what he pleases 
often is not pleased with what he does. 
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Oral Argument Dates Set 


WASHINGTON, D. C., Jan. 7.—On Feb. 15 
Division 4 of the Interstate Commerce Com- 
mission will listen to oral argument in Docket 
No. 20,372—Cady Lumber Co, et al. vs. Apache 
Railway Co. et al. 

On the following day Division 4 will hear 
argument in No. 20,539—Hammond Lumber 
Co. vs. Southern Pacific Co. et al. 


Three Thousand Freight Cars Ordered 


Contracts have been placed by the Missouri 
Pacific Railroad Co. for 3,000 freight cars 
during the last week. The orders have been 
distributed as_ follows: General-American 
Tank Car Corporation 500 stock cars; Mt. 
Vernon Car Manufacturing Co. 1,000 auto 
ears; American Car & Foundry Co. 1,000 box 
ears, and Standard Steel Car Co. 500 hoppers. 


Year’s Car Loadings Decrease 


WASHINGTON, D. C., Jan. 9.—Complete re- 


ports for the year show that 51,576,731 cars” 


were loaded with revenue freight in 1928, the 
car service division of the American Railway 
Association, announced today. This was a de- 
crease of 59,075 cars, or .1 percent, compared 
with 1927, and a decrease of 1,522,088 cars, or 
2.9 percent, compared with 1926. 

Although the volume of freight traffic, 
measured by the total number of cars loaded 
with revenue freight, was less in 1928 than 
in either 1927 or 1926, the movement during 
the last year was handled with the greatest 
operating efficiency ever attained by the rail- 
roads of this country. Not only were fewer 
trains and locomotives required than ever be- 
fore in proportion to the amount of traffic 
transported, but the average load per train 
was greater and shippers received the best 
service ever afforded them due to the increased 
promptness with which freight shipments 
were handled in 1928. 

Loading of revenue freight exceeded one 
million cars in 24 weeks in 1928 compared 
with 28 weeks in 1927 and 27 weeks in 1926. 

Total loading by commodities for 1928 com- 
pared with 1927 follows: 





1928 1927 

Grain and grain products. 2,511,055 2,378,742 
NE ree 1,520,387 1,546,967 
CE wecawiswiedees sewn 8,769,373 9,233,221 
a i ad a ae tee 552,338 548,443 
Forest products ......:.. 3,334,679 3,422,609 
Nh Paani OA ew ee ee 1,907,658 1,891,773 
Merchandise less than 

carload lot freight..... 13,155,067 13,245,186 
Miscellaneous freight ...19,846,174 19,368,865 

Aner 51,635,806 


Holiday Reduces Week’s Loadings 

For the week ended on Dec. 29, loading of 
revenue freight amounted to 667,586 cars, a 
decrease, due to the Christmas holidays of 
230,382 cars compared with the preceding 
week. It also was a decrease of 12,968 cars 
compared with the corresponding week in 1927 
and a decrease of 66,695 cars under the same 
week in 1926. 

Miscellaneous freight loading for the week 
totaled 245,609 cars, an increase of 8,070 cars 
over the corresponding week in 1927 but 1,727 
cars below the same week in 1926. 

Coal loading totaled 119,095 cars, a decrease 
of 22,237 cars under the same week in 1927 
and 52,053 cars below the same period two 
years ago, 

Grain and grain products loading amounted 
to 36,984 cars, an increase of 960 cars above 
the same week in 1927 and 1,771 cars over the 
same week in 1926. 

Live stock loading amounted to 21,502 cars, 
a decrease of 652 cars under the same week 
in 1927 and 2,260 cars below the correspond- 
ing week in 1926. 

Loading of merchandise less than carload 
lot freight totaled 192,905 cars, an increase of 
673 cars above the same week in 1927 but 
5,403 cars below the same week in 1926. 

Forest products loading amounted to 32,859 
cars, 2,360 cars below the same week in 1927 
and 5,178 cars under the corresponding week 
in 1926. 


No Justification for Increases 


WASHINGTON, D. C., Jan. 7.—The Weyer- 
haeuser Timber Co. has filed with the Inter- 
state Commerce Commission a brief pointing 
out the increases in lumber rates that would 
result should the commission approve the 
schedules involved in Investigation and Sus- 
pension Docket No. 3,182—Combination Rule 
and rates on lumber and related articles from 
the Pacific Northwest to various interstate 
destinations. 

The schedules were filed by Agent H. G. 
Toll and suspended pending investigation. 
The Weyerhaeuser company declares that the 
plan of the carriers as expressed in these 
schedules would have the following results: 


1. It would increase the rates upon non- 
transit shipments direct from the sawmill to 
final destination. 

2. It would increase the rates from sawmill 
to final destination upon transit shipments, 
these increases ranging from 1% to 4 cents 
a hundred pounds, 

3. It would increase the spread in the rates 
between different mills in the same or other 
related origin groups. 

4. It would increase the spread in the rates 
as between direct shipments from the sawmill 
and similar shipments from the same origin 
points transited and reforwarded to the same 
destinations. 








It is likewise contended that “an examina- 
tion of the record does not disclose any 
testimony whatever on the part of respondents 
in justification of the increases which will re- 
sult should the suspended supplements be per- 
mitted to become effective.” 


Trouble and Litigation 


BUFFALO, N. Y., Jan. 7.—A meeting of the 
creditors of William Rein, retail lumberman, 
was called recently and a committee was ap. 
pointed to investigate and report. Peter En- 
gelhardt, a wholesale lumberman, and W. W. 
Saperston, an attorney, have been appointed 
receivers. A compromise offer of settlement 
is expected. 


SPOKANE, WASH., Jay. 7.—Pending notice 
to creditors of Fred errick, well-known 
lumberman, Judge Stanley Webster refused 
to issue a decree in response to a voluntary 
petition in bankruptcy. An involuntary pe- 
tition had been filed a few hours previously 
against Herrick in the United States district 
court of Idaho, northern division. Recently, 
Mr. Herrick made an assignment of his as- 
sets for the benefit of creditors, whose claims 
amount to approximately $5,000,000. A verit- 
able legal snarl presents itself in this case. 
The question of court jurisdiction; the proper 
disposition of claims by banks from Spokane 
to Chicago; preferred claims; dissatisfied 
creditors; Mr. Herrick’s personal interests in 
the properties of telephone companies, lum- 
ber companies, steamship lines, and railroad 
lines—all are reported to be clamoring for 
due consideration in the ultimate settlement 
of Herrick’s affairs. Although the claims 
against Herrick properties and holdings are 
large, the board of creditérs hope to pay off 
a high percentage, if not 100 cents on the 
dollar, of all accounts. 























Economical Handling of Wood Refuse 


Many prominent lumber manufacturers and 
industrial firms have cut boiler room labor 
and reduced the cost of handling wood refuse 
by installing the No-Nife hog manufactured 
by the Williams Patent Crusher & Pulverizer 


Co., of St. Louis, Mo. Among the concerns 
that have found this equipment a paying in- 
vestment are the Long-Bell Lumber Co., of 
Longview, Wash.; Chicago Mill & Lumber Co., 
Blytheville, Ark.; Bradley Lumber Co., of 
Arkansas, Warren, Ark., and the Anderson- 
Tully Co., of Memphis, Tenn. At the plant 
of the latter company the waste wood is all 
hogged to uniform size chips which 
permits easy handling, then elevated 
over the ovens and fed by chutes to 
the fire boxes. Gates in the chutes 
regulate the flow of fuel to each 
furnace, and to give any boiler more 
or less fuel it is only necessary to 
open or close the proper gate, a 
job which is easily taken care of 
even by an armless man. If the 
were not hogged at least three able-bodied 
men would be required to fire the awkward, 
unwieldly pieces to the boilers by hand. Fur- 
thermore, more steam is raised from the 
hogged fuel than from the same amount of 
un-hogged refuse, as the chips permit uni- 
form depth of fire bed and even passage of 
air, and it is not necessary to open the fur- 
nace doors to fire the waste, nor do protrud- 
ing pieces of waste keep the doors open. 

In most cases the hog is placed in a cen- 
tral location and takes the waste as fast as 
it comes from the saws, edgers, trimmers 
ete., and converts it into uniform size chips 
which can be conveyed to the boiler room 
through the regular blow pipe system, and 
then forked into the fire box like so much 
coal, or fed by chutes as at the plant of the 
Anderson-Tully Co. This method does away 
with moving the refuse through the plant by 
hand-propelled trucks, eliminating such labor, 
blocked aisles and similar disadvantages. It 
also saves two-thirds of the labor in the 
boiler room, as one man with a fork can 
fire the same tonnage of hogged fuel as re- 
quires three men to handle in the shape of 
un-hogged waste, each piece of which must 
be handled separately. 

In a 4-page illustrated circular, the Wil- 
liams Patent Crusher & Pulverizer Co. sets 
forth the advantages of the No-Nife hog, 
and also points out that wood contains 6,000 
to 8,000 heat units compared with 12,000 to 


refuse 


14,000 contained in the best coal, but this 
high fuel value is most likely to be ob- 
tained if the refuse is hogged, as un-hogged 
waste smothers parts of the fire and permits 
excess air through other parts, whereas chips 
assure uniform depth of fire bed and even 
passage of air. 
(Sega aaa aaeaeaean 


For the Small Mill Operator 


The Dixie 22-inch pony edger, having two 
14-inch saws, the product of Hill-Curtis Co., 
Kalamazoo, Mich., is not only the original 
small gang edger, but is claimed by its maker 
to be the best designed and built, as well as 






Dixie 22-inch pony edger, with two 14-inch 
saws, manufactured by Hill-Curtis Co., of 
Kalamazoo, Mich. 


the lowest priced machine of its kind. The 
best proof that a machine is filling a need is 
in the record of its sale, and the Hill-Curtis 
Co. advises that the Dixie has outsold not 
only all competing makes, but every other 
sized edger the company has ever built. This 
machine is so well designed and constructed 
that it will make perfect lumber and continue 
to do so over a period of many years. Asked 
how this machine can be marketed at the price 
for which it is sold, the manufacturer replied 
that it had in mind providing the small saw- 
mill operator with a machine it knew he 
needed at a price so low that he could not 
afford longer to go without it. The company 
has a record of many owners who report that 
the saving and profits on their output have 
paid for the Dixie within two months; others 
in three to six months, and some within a 
year. 

Manufacturers, and especially small mill op- 
erators, who are interested in securing details 
of construction and other information can 
secure these by writing direct to the Hill- 
Curtis Co., Kalamazoo, Mich. 
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ALBERT SIDNEY JOHNSON, aged 68, 
founder and president of the Mansfield Hard- 
wood Lumber Co., also head of the Reader 
(Ark.) Railroad and the Reader Gravel Co., 
died at a sanitarium in Shreveport, La., 
Wednesday morning, Jan. 2, following an ill- 
ness of about three weeks. The funeral was 
held at Lewisville, Ark., where Mr. Johnson 
resided for a quarter of a century, conducting 
a general mercantile business there. Later 
he moved to Mansfield, La., where he entered 
the hardwood lumber business, remaining there 
until 1911, when he moved to Shreveport, 
where the Mansfield Hardwood Lumber Co. 
has main offices now. Funeral services were 
conducted by Dr. Jasper K. Smith, pastor of 
the First Presbyterian church of Shreveport, 
of which Mr. Johnson was an elder, a church 
position Mr. Johnson had held in different 
churches of the Presbyterian denomination for 
about thirty years; and by Rev. E. D. Brown 
of Stamps, Ark. Mr. Johnson is survived by 
his wife, Mrs. Hattie Johnson, one daughter, 
Jeannette, and one son, H. Ben Johnson, as- 
sociated in business with his father. Mr. 
Johnson had a large circle of friends, espe- 
cially in Lewisville, Mansfield and Shreveport. 
Mr. Johnson was a native of Nashville, Tenn., 
born on Sept. 22, 1860. He went to Shreveport 
with his parents when a mere lad but after 
attaining his majority moved to Lewisville 
and engaged in business. He was a pioneer 
in the hardwood lumber industry, being prom- 
inently identified with the industry in Louisi- 
ana and Arkansas for many years. He is said 
to have been among the first to introduce 
Louisiana hardwood in European markets, 
having established an office in London in 1921, 
to handle his European interests. He estab- 
lished hardwood lumber mills at Mansfield 
and Winnfield, La., and at Reader, Ark., and 
at the time of his death was constructing a 
mill at Zwolle, La. 


WILLIAM B. NEWBEGIN, founder and 
president of the Newbegin Lumber Co., of 
Tacoma, Wash., died Dec. 29 at his residence 
in Tacoma. Mr. Newbegin was 85 years of 
age and had been in his usual health until 
ten days before his death, when he began to 
sink without any special cause and passed 
away peacefully. Mr. Newbegin was born on 
the island of Jamaica in the West Indies in 
1843. He spent his boyhood at school in Eng- 
land and came to the United States in 1873, 
locating in Tacoma in 1901. The Newbegin 
Lumber Co. was established in 1903. Mr. 
Newbegin, besides his business interests, took 
an active part in public affairs and served a 
term on the Metropolitan park board of Ta- 
coma. For the past six years he had retired 
from active participation in business. Sur- 
viving Mr. Newbegin are two sons, both prom- 
inent in the Northwest lumber industry, 
George B. Newbegin, of the Cascade Timber 
Co., and James G. Newbegin, manager of the 
Newbegin Lumber Co., and a former president 
of the Tacoma Lumbermen’s Club. Mr. New- 
begin’s wife died two years ago. There are 
six grandchildren and two great grandchildren 
surviving. The funeral was held Dec. 31 and 
was attended by a large number of Tacoma 
lumbermen. 


MANLEY CHEW, ex-M.P. of Midland, Ont., 
passed away recently at Preston Springs, Ont., 
after a protracted illness, at the age of 54. 
Egbert Chew, of Midland, a brother, died sud- 
denly only a few days previously while having 
some teeth extracted. Egbert Chew was 45 
years of age and unmarried. In the passing 
of Manley and Egbert Chew, the Canadian 
lumber industry loses two of its most ener- 
getic and well known members. Manley Chew 
was born in Rugby, Ont., in 1874. He was a 
son of the late George Chew, of Midland, who 
in 1899 erected a sawmill in that town. The 
style of the firm was George Chew & Sons, 

ebert and Manley Chew being associated with 
their father. Manley Chew was the sole 
owner of the business for the last twenty- 
seven years, until operations ceased a year 
or two ago. Manley Chew was also a member 
of the firm of Letherby & Chew (Ltd.), suc- 
cessors to Chew Bros., lumber manufacturers, 
Midland. He was elected to Parliament in 
1911 and again in 1921. 


JAMES H. HENDERSON, a Minneapolis, 
Minn., lumber dealer for many years, died 
Thursday at his home, 2618 Aldrich Avenue 
South, in that city, following an illness of a 
year. He was 89 years old. When he retired 
from active business several years ago, he 
was president of the Henderson-Morris Lum- 
ber Co. Mr. Henderson, who was _ born in 
Troy, N. Y., was engaged in the lumber busi- 
ness in Muskegon, Mich., for several years, 
being associated for a time with the late 
Thomas Shevlin, sr. He went to Minneapolis 
45 years ago as a representative of the Hall- 
Ducey Lumber Co., of Chicago. A short time 
later he went into the lumber brokerage busi- 


ness for himself. The only immediate rela- 
tive surviving is a daughter, Miss Elizabeth 
Henderson. 


JOSEPH MILLER, prominent business man 
of Peoria, Ill, died at St. Francis hospital 
in that city recently following an operation 
for appendicitis. He was 49 years old. Mr. 
Miller was one of Peoria’s best loved citizens 
and had been a resident all of his life. He 
was engaged in the lumber business there 
under name of Joseph Miller & Sons. Mr. 
Miller was born in Peoria, the son of Joseph 
Miller, founder of the business. He married 
Theresa K. McDermott, of that city, in 1904. 
She, with a son, Joseph, Jr., and daughter, 
Helen Elizabeth, survives. Mr. Miller was a 
member of St. Mark’s Church, the fourth de- 
gree of the Knights of Columbus, the Alham- 
se Creve Coeur and the Peoria Country 
clubs. 


DANIEL 8S. KYSOR, for many years a mill- 
man of the Upper Peninsula of Michigan and 
other sections, died suddenly at his home at 
Northville, Mich., on Dec. 5. Mr. Kysor had 
been a millman in or near Cadillac, Mich., 
for a number of years and then went to 
Foster City in the Upper Peninsula. Later 
he was associated with the Chicago Mill & 
Lumber Co. at Blytheville, Ark. He retired 
about ten years ago and had since made his 
home at Northville. A widow survives him. 


EDWIN M. HILL, a life-long resident of 
Pittsburgh, Pa., and head of the E. M. Hill 
Lumber Co. of that city, which was perhaps 
the first lumber company formed west of the 
Allegheny mountains, 
died Wednesday Jan. 2, 
at his residence, 1205 
Heberton avenue, Pitts- 
burgh, after a brief ill- 
ness with pneumonia. 
Mr. Hill was a son of 
James B. Hill, who em- | 
barked in the lumber 
business on the site of 
the present Union Sta- 
tion in Pittsburgh in 








_THE LATE 
EDWIN M. HILL 





1848, shortly before the 
first railroad was built 
into the city. Lum- 
ber at that time was 
brought down the Alle- 
gheny river for deliv- 
ery in Pittsburgh. Ed- 
win M. Hill started in 
the lumber business 
with his father in 1872, 
some years after the 
business had been 
moved to its present 
location, Penn avenue and Twenty-sixth street, 
Pittsburgh, where the company conducts a 
lumber yard and planing mill. In 1901, on 
the death of his father, Mr. Hill succeeded to 
the management, which now descends to his 
son, E. Bruce Hill, who has been associated 
with him for a number of years. Mr. Hill 
was an enthusiastic believer in trade associa- 
tions and during his whole business career 
was an active member. He was one of the 
organizers of the Pittsburgh Lumbermen’s 
Club, the Retail Lumber Dealers’ Association 
of Western Pennsylvania, and of the National 
Retail Lumber Dealers’ Association. He also 
helped organize in 1907, and was president of, 
the Pittsburgh Lumbermen’s Mutual Fire In- 
surance Association. He also remained a 
director of the State association at the time 
of his death. Throughout his life, Mr. Hill 
was active in church and civic affairs. He 
‘served 44 years as an elder in Sixth United 
Presbyterian church, East End; was a mem- 
ber of the board of directors of Westminster 
College, New Wilmington, Pa., a member of 
the Board of Publication and Bible School 
Work of the United Presbyterian church and 
chairman of its missionary and donation com- 
mittee, and a director of the Boys’ Club of 
Pittsburgh. He is survived by his wife, Mrs. 
Mary Mitchell Hill; one son, E. Bruce Hill, 
one. oo brothers, John C., Elgin A., and 


WAINWRIGHT RIPLBY, secretary-treasurer 
of D. Ripley & Sons, Newark, N. J., died very 
suddenly on Dec. 22. Mr. Ripley was stricken 
with heart disease on a street car and died 
a few moments later in a drug store. Wain- 
wright Ripley was the youngest son of Wil- 
liam A. Ripley, whose father established the 
business in 1845 under the style of David 
Ripley. Wainwright attended Newark Acad- 
emy and Chester (Pa.) Academy, accepting his 
first position with a firm of surveyors. He 








was 57 years old and is survived by his widow 
and two daughters. Funeral services took 
place on Dec. 24 from the chapel of Grace 
church, Newark, and interment was in Mount 
Pleasant Cemetery. 


THOMAS MALONEY, pioneer lumberman of 
the Pacific Northwest, died at his home in 
Gig Harbor, Wash., Jan. 2, after a brief ill- 
ness. Mr. Maloney was born in Ontario, 
Canada, 76 years ago and went to Tacoma, 
Wash., in 1884 from Chicago. He became in- 
terested in the sawmill business and built and 
operated the first shingle mill in Pierce 
County. Still later he engaged in the steam- 
ship business on Puget Sound.’ Mr. Maloney 
served two terms as mayor of Sumner, Wash., 
and was chief of police at Tacoma for four 
years. He was appointed warden of the fed- 
eral penitentiary at McNeil island by Presi- 
dent Wilson and served until the end of the 
president’s term of office. He is survived by 
his wife, one son, two daughters, three broth- 
ers and two sisters. 





JOHN CHRISTOPH, owner of the O. K. 
Lumber & Fuel Co., Neenah, Wis., died Thurs- 
day, Jan. 3, of bronchial pneumonia, which 
was brought on by the flu. Mr. Christoph was 
in business at Neenah for many years and 
was one of the best known lumber retailers 
in Wisconsin. He was born in Beaver Dam, 
Wis., and was 69 years old at the time of his 
death. He is survived by his wife, four sons: 
H. E. Christoph, who is associated with the 
O. K. company; John J, Christoph, vice presi- 
dent of the Arthur Kuesel Coal Co., Milwau- 
kee; Ernst Christoph, of De Pere, Wis.; and 
George Christoph, Emporia, Kans., and three 
daughters, all of Menasha, Wis. 


HENRY FLAUTT, president of the Snider- 
Flautt Lumber Co., of Somerset, Ohio, which 
operates branch yards in Zanesville and New 
Lexington, died at his residence in Somerset, 
Dec. 30, after a long illness. Mr. Flautt was 
about 75 years of age and was one of the 
founders of the company in which he was 
associated with his brother, James Flautt, and 
William Snider. The company was founded 
35 years ago. Both of his partners died sev- 
eral years ago. The management of the com- 
pany will be taken over by William Flautt, 
another brother, and William Welker, who has 
been acting as manager of the Zanesville yard. 


CHARLES E. GROSS, 59, Homeworth, Ohio, 
lumber dealer and building contractor, died 
suddenly at his home there Wednesday, Jan. 2. 
He had been ill but a short time. Mr. Gross 
was long identified with the lumber business 
and was associated in business with his 
brother, W. E. Gross. The firm has been in 
existence for more than 25 years and does an 
extensive retail and mill business in the Home- 
worth area. Mr. Gross was a member of the 
Ohio Retail Lumber Dealers Association. 





JACOB B. DURDUE, retired Michigan lum- 
berman, died Jan. 2 at the residence of his 
daughter, Mrs. Ernest Bergloff, of Puyallup, 
Wash. Mr. Durdue was 75 years of age and 
left his Michigan home six years ago to join 
his daughter at Tacoma, Wash. Besides Mrs. 
Bergloff he is survived by three other daugh- 
ters, a son, three brothers, two sisters and 
seven grandchildren. : 

CHARLES C. DOWNER, aged 65, for many 
years a lumber dealer in Utica, N. Y., died 
at his home in Slocomb, Ala., on Jan. Ss. mae. 
Downer, while a resident of Utica, was en- 
gaged with his father in the lumber business 
under the name of Edward F. Downer & Son, 
in West Utica. He moved to Alabama 13 years 
ago. The father’s death was noted in these 
columns several weeks ago. 


Timber Land Sales 


KANSAS CITY, Mo., Jan. 8.—A deal was 
consummated here last week by which the 
Pickering Lumber Co. disposed of 96,000 acres 
of its cut-over lands in Louisiana, taking 
over in the transaction three apartment 
hotels in Kansas City, two of them among 
the largest in the city. The transaction is 
said to have been based on a valuation of 
$3,000,000, the McCanles Building Co., the 
seller, taking the cut-over lands as part of 
the payment. The hotels are the Villa Serena, 
the Villa Locarno and the Casa Loma, all on 
Ward Parkway, and built within the past 
year. 


PIKEVILLE, KY., Jan. 8.—The Pike Hard- 
wood Lumber Co. purchased several thou- 
sand acres of hardwood timber lands in the 
eastern section of Pike County, along Black- 
berry Creek. It was announced that the 
property would be opened for development 
in the early spring. Two mills are to be 
installed. In the Lower John’s Creek section 
of Pike County the Toleson timber lands, 
consisting of about 700 acres, were purchased 
this week by the Rayburn interests of Ten- 
nessee who plan early development. 
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These Tiger 
Bunks Stand 
Punishment 











Cut your overhead costs by buying bunks 
that don’t come to pieces after a few 
months. Get the bunks that are good for 
many jobs, many years—Tiger Bunks! 

Built for hard usage of heavy steel with 
triangular braces at every joint. Even the 
link fabric will hold the weight of half a 
dozen men. 

No bolts to drop out and get lost. Re- 
movable lower deck is held in place by 
lugs. Uprights fold snug under upper deck 
for compact shipment. Entirely protected 
by brown rust- 
proof enamel. 

All-steel— they 
are easily kept 
clean, sanitary and 
free from vermin, 
the curse of old- 
fashioned, breaka- 
ble wooden bunks. 

Comfortable and 
roomy, too. Your 
men willlike them. 
Link fabric held at each end by high 
carbon, oil-tempered helical springs. 

Low in price because of our quantity 
production. By far the best bunk for the 
money—and the cheapest in the long run. 
Popular with lumbermen and contractors 
the world over. 

















Also made for wall attachment 
Write for specifications 











Number Style Size Weight 
1485 Double (Extra Heavy)..| 4-6x6-5 146 
1485 Double (Extra Heavy)..| 3-0x6-5 107 
1485 Double (Extra Heavy)..| 2-6x6-5 100 
1585 Double (Heavy) ---...-.-- 4-6 x 6-5 142 
1585 Double (Heavy) ......-- 3-0 x 6-5 93 
1585 Double (Heavy) -.-.---.--. 2-6 x 6-5 85 
1586 SPREE 4-6 x 6-5 75 
1586 ED ceutiseninwsecwind 3-0 x 6-5 49 
1586 0 ee 2-6 x 6-5 45 

















If your supply house doesn’t carry Tiger Bunks in 
stock—with the crouching tiger stamped on each 
bunk—write us direct for prices. No reason why you 
shouldn't have the best! 


Haggard & Marcusson Co. 
1107 West 37th Street 
CHICAGO 


ee 








Business Changes 


Gibbs—The 
chased the business of Quarles Bros. 
ILLINOIS. 
ceeded by G. 
Mattoon—Parker 


IDAHO, Winton Mill Co. has pur- 


Chicago—G. Merz & Son (Inc.) suc- 
Merz & Son Box Co. 

Lumber Co. sold to E. F. & 
P,. F. Kent. 

Nokomis and Ohlman—O. H. Paddock 
Co. sold yards to Hargrave Lumber Co. 

Polo—MecGrath & Attley Lumber Co. and A. J. 
Hersch Lumber Co. merging under name of Mc- 
Grath-Hersch Lumber Co. 

Rock Island—Mueller Lumber Co. 
Dimock, Gould & Co., of Moline. 
worth appointed manager. 
with headquarters in Rock 
Moline branch with 


INDIANA. Bedford—Moore-Tresslar Lumber Co, 
changing name to J. Herschel Moore Lumber Co. 

MAINE. Norway—Chas. G. 
Denison-Greenlaw Co. 

MICHIGAN. 
ber Yards 
Sturgis. 


MINNESOTA, Bemidji—The Robertson Lumber 
Co. has purchased the lumber and fuel business of 
the Warfield Lumber Co, E. C. Warfield retained 
as manager, 

Hibbing—Frederick Lumber Co. soid to R. W. 
Gray, for thirty years superintendent for the Ross 
Lumber Co. at Marshall, Minn. His son Max Gray 
will be manager. 

MISSISSIPPI. 
Son (Inc.) 
Corporation. 

Pineville—Ozark Electric 
Hulett-Meek Lumber Co. 


NEBRASKA. Lincoln—Bruce McIntyre and F. A. 
Phillips have purchased an interest in the Perry 
Lumber & Coal Co. 

NORTH DAKOTA. 
ber Co. has 
Stinson Co. 


PENNSYLVANIA. Oxford—West Grove Mill- 
work Co. changing name to Oxford Millwork Co. 


TEXAS, Dawson-—L. W. Edwards has purchased 
the interest of V. T. Mathews in the Dawson Lum- 
ber Co, of which he has been manager. 

Harrisburg—Peoples Lumber Co. sold to Thomas 
W. Blake Lumber Co, 

Mineral Wells—Llewellyn Lumber Co. sold to 
oO. L. Wilkerson Lumber Co., of Grandview. 


VERMONT. Barre—Allen Lumber Co. has pur- 
chased the business of the United States Clothes 
Pin Co., and will enlarge own business. Also open- 
ing branch in Montpelier. 

WASHINGTON. 
succeeded to the 
Johnston. 

La Conner—Harry Ferguson has sold his shin- 
gle mill to L. J. Geiger, O. Bruner and Robert 
Stover. 

Skamokawa—The Newberg Shingle Mfg. Co 
move its plant to Cathlamet. 

WISCONSIN, Milwaukee—Woodwork Mfg. Co. 
changing name to W. A. Getzel Woodwork Co. 

Whitehall—W. J. Webb has sold his yard to the 
Iverson & Larson Co., of Houston, Minn. 


Lumber 


succeeded by 
Chas. F. Ains- 
The Mueller Lbr. Co., 
Island, will expand its 
Arno Beckman in charge. 


Blake succeeded by 


Lawton and Paw Paw—Free Lum- 
taken over by Cavin Chain Yards, of 





Greenville 
succeeded by 


J. H, 
Chicago 


Leavenworth & 
Mill & Lumber 


& Mfg. Co. sold to 


Grand Forks—Central Lum- 
purchased the fuel business of the 


Belfair—Charles 


Johnston has 
iogging 


business of Leonard 


. will 





Incorporations 


ALABAMA, Mobile—Singleton 


Lumber Co., in- 


corporated; capital, $25,000. 
GEORGIA. La Grange—Newman Lumber Co., 
incorporated; capital, $30,000. 


Savannah—tThe Carolina Land Co., incorporated; 
capital, $1,000,000; lumber, turpentine and naval 
stores business. 


ILLINOIS. Macon—Macon Lumber Co., 
porated; capital, $15,000. 
Mt. Auburn—Mt. Auburn 
rated; capital, $18,000. 
Mt. Zion—Mt. Zion Lumber Co., incorporated; 
capital, $18,000. 
Moweaqua—Moweaqua Lumber Co., incorporated: 
capital, $18,000. (Note: These four Illinois com- 
panies are incorporated by Mac Thompson, A. E. 
Weaver and Ralph Manner, all of Decatur, III.) 
INDIANA. Indianapolis—Russell Fortune, incor- 
porated; capital, 25,000 shares no par value; to 
buy and sell trees and logs. 
Indianapolis—Killinger Mfg. Co., incorporated: 
capital, $10,000; to engage in general manufactur- 
ing of crates, boxes, containers and wooden frames, 
KENTUCKY. 
Mfg. Co., 


incor- 


Lumber Co., incorpo- 


Central City—Curtis 


incorporated; capital, $1,000. 

LOUISIANA. Lake Providence—Hyde-Hennen 
Cooperage Co., incorporated; capital, $75,000. 

MICHIGAN. Detroit—Lowrie & Webb Lumber 
Co., incorporated; capital, $40,000 and 600,000 shares 
common stock. 

Detroit—F. J. Robinson 
rated; capital, 50,000 shares no par value, and 
750,000 shares at $10. (Albert B. Lowrie, 651 Bos- 


ton Blivd., an incorporator in each of the Detroit 
companies. ) 


Lumber & 


Lumber Co., incorpo- 


MISSOURI. St. Louis—Clover Leaf Lumber Co.. 
incorporated; capital, $25,000; Stanley M. Masters, 
810 Olive St. 

St. Louis—Theiling-Lothman Mfg. Co. 
ing capital from $35,000 to $160,000, 


increas- 


St. Louis—Ideal Floor Co., incorporated; capital, 
$5,000; J. H. Chamblin, 5843 Highland St., St. Louis, 


NEW JERSEY. Long Branch—Rogers Lumber 
Co., incorporated; capital, $125,000. 
Phillipsburg—-John H. Hagerty Lumber Co., in- 


corporated, 6,000 shares, no par value. 
NORTH CAROLINA. Asheville—Asheville In- 
dustrial Corporation, incorporated; to engage in 


the lumber business. 
Charlotte—McGuinn 
capital, $50,000. 


OREGON. Portland—Oregon 
Co., incorporated; capital, 


TENNESSEE. Jackson—City Lumber Co. in- 
creasing capital from $20,000 to $150,000. 

Memphis—Murray Wood Products Co., incorpo- 
rated; capital, $75,000. 

TEXAS. Lott—Walter Harrell has acquired the 
business of the Lyon-Gray Lumber Co. 

WASHINGTON. Hoquiam—Knox & Toombs, in- 
corporated; capital, $25,000; to manufacture doors, 

Seattle—Alaska Pulp, Paper & Hardwood Co., 
incorporated; capital, $45,000. 


BRITISH NORTH AMERICA 


ONTARIO. Haliburton — Provincial charter 
granted to Frank Austin (Ltd.); capital, $150,000; 


Lumber Co., incorporated; 


Okanogan 
25,000; logging. 


Pine 


general lumbering, logging and sawmilling busi- 
ness. 
North Bay—Dominion Tie & Lumber Co. (Ltd.), 


granted provincial charter; capital, $40,000; general 
lumber and logging business. 


Casualties 


ARKANSAS. Pine Bluff—Pine 
Factory destroyed by fire; loss, $60,000. 

GEORGIA. Fort Gaines—Sawmill of Davis- 
“Richardson Lumber Co. and about 300,000 feet of 
lumber destroyed by fire. 


Bluft Heading 





OHIO. Anna—Klipstine Lumber Co., loss by 
fire, $7,500. 
TEXAS. Malakoff—Hawn Lumber Co., loss by 


fire, $25,000. 
Weatherford—Weatherford 
fire, $27,000; yard destroyed. 
UTAH. Salt Lake City—Salt 
plant at 51 North Fifth 
fire; loss, $15,000. 


Lumber Co., loss by 


Lake 
West St. 


Mill Co.'s 
destroyed by 


New Ventures 


CALIFORNIA. Los Angeles—Edgar & 
Lumber Co. has opened retail yards at 
108th St. and 445 Lanzit Ave. 


GEORGIA. Atlanta—Standard Timber & Lum- 
ber Mills recently began wholesale business, 

MISSISSIPPI. Holly Springs—Clyde Neely, of 
Byhalia, opening branch lumber yard. 

OKLAHOMA, Altus—C. D, Shamburger Lbr. Co. 
opening a new lumber yard. 

OREGON. Marshfield—Ira M. Weich recently 
began a wood novelty manufacturing business. 


Portland—Duty Lumber Co. opening wholesale 
lumber business. 


PENNSYLVANIA, Scottdale—Dexter Lumber 
Co. starting a parquet and hardwood flooring busi- 
ness. 

TENNESSEE. Petros—J. E. 
open a lumber yard. 


Larsen 
200 W. 


Jones & Son will 


UTAH. Salt Lake City—C. J. Welch has started 
a planing mill. 
VERMONT. Montpelier—The Allen Lumber Co.., 


of Barre, is opening a new yard. 


WASHINGTON. Aberdeen—Consolidated 
wood & Lumber Co. recently began business. 


BRITISH NORTH AMERICA 


QUEBEC. Montreal—W. Charles McDonald, who 
represented the Fesserton Timber Co. (Ltd.) in 
Montreal for the last six years, has started in the 
wholesale lumber business on his own behalf at 
815 Castle Bldg., Stanley St. 


New Mills and Equipment 


OHIO. Canton—Harvey Loehr Lumber Co. erect- 
ing a factory unit, cost, $5,000, for storage of 
doors and finish lumber. 


PENNSYLVANIA. Pittsburgh—F. J. Kress Box 
Co. has let contract for construction of one-story 
250x400 ft. box factory, cost about $250,000. 


SOUTH CAROLINA. St. Matthews—Bradley 
Lumber Co., E. W. Milford, president, will erect 
planing mill, boiler house, office, lumber sheds, 
etc. - 

WASHINGTON. Aberdeen—Consolidated Ply- 
wood & Lumber Co. will erect a veneer plant. 

Aberdeen—Reported that Consolidated Furniture 
Manufacturers, of Portland, will establish $250,000 
plywood plant here. 

Bellingham—Bellingham Sash & Door Co, plans 
remodeling plant and building additions. 

Raymond—A pulp mill is to be established on 
the site of the Siler mill. Martin C. Welsh repre- 
sents the owners. 


WEST VIRGINIA. Newell—The Newell Lumber 


Co. is rebuilding its yards and offices recently de- 
stroyed by fire. 


Ply- 
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Get Out and Walk 


We all have troubles now and then, 

For that’s the common lot of men, 

And even women have been known 

To have some troubles of their own. 

But there’s a remedy that | 

Would like to urge you all to try, 

That beats a lot of tears and talk, 

And that’s just this: get out and walk. 


When I have trouble with my kin, 
Or when the money won’t come in, 
Or when my seven shares go down, 
Or when I’m knocked all over town, 

I find I never find much hope 
When I just sit around and mope, 
And so I never squawk one squawk, 
Instead I just get out and walk. 


[ don’t ask mercy from my foes, 

Nor ask exception from life’s blows, 
Nor drown my sorrows in the bowl, 
Nor ask my neighbor for his roll. 

Of all the friends that I have known 
I’ve found the best when quite alone. 
My car may stall, my horse may balk, 
And then I just get out and walk. 


Get out and get a breath of air, 

And find a little path somewhere, 
With no one else on earth about, 

And think it over, think it out. 

A simple message mine today, 

A simple remedy, you say, 

But here it is, as plain as chalk— 
When you're all in, get out and walk! 


We See b’ the Papers 

Garlic is 90 cents a pound, and isn’t worth 
a scent of it. 

Wall Street believes that what goes up must 
keep on going up. 

We'll say this for the girls: 
but they never weaken. 

It’s a far cry from the old-fashion mother 
to the bootlegging one. 


As for the income tax, the worse off you 
are the better off you are. 


Strange as it may seem, a lamb is something 
between a bull and a. bear. 

The Kellogg pact is a forward step, but re- 
member this is a backward Congress. 

Now that Mr. Hoover is home, we wish some 
of our senators would do the same thing. 


_ Not all the bad bills are passed by counter- 
feiters. Let us not forget our legislatures. 


The new official golf ball will be larger and 
weigh less, but it will act about the same. 


An eastern college prohibits marriage among 
students. What they ought to do in some cases 
is to insist on it. 


Wonder what the endorsement is worth of a 
celebrity who never was heard of until she en- 
dorsed something? 


Germany drank a billion dollars worth of 
beer last year, and America a billion dollars 
worth of something. 


Our business mail was two to six days late 
during Christmas card week. That’s a thing 
for Hoover to tackle. 


The Hoovers sent out 1,200 Christmas cards, 
but we do not seem to have seen one from the 
Coolidges. 


sut, if the Coolidges didn’t send out any 
Christmas cards, they are about the only 
Americans who didn’t. 


The Michigan man who stole an airplane 
probably wanted to go up, so an obliging judge 
sent him up for six months. 

A Milwaukee survey says that a family of 
eight can live on $145 a month. Why, a girl 
of eight can hard’y live on that. 


zero weather, 





The new calendar will have hard sledding 
when people remember that it does away with 
the months with five paydays in them. 

The Illinois legislature is considering a one- 
day-rest-in-seven bill. It’s all right, if working 
the other six is also made compulsory. 

Michigan is getting itself disliked by its 
strict enforcement of the law, but maybe it is 
by people that it likes to be disliked by. 

Americans paid $9,169,000,000 in Federal, 
State and local taxes in 1928. We always sup- 
posed that the cow was the most docile animal. 

Mr. Ziegfeld’s five shows took in $260,000 in 
one week, which convinces us that there is 
something after all in that statement about 
certain people and their money. 

It is a good thing that Washington has a 
team in the big leagues, or some of our 
citizenry wouldn’t know anything that was 
going on in Washington at all. 


At the Grub Street Club in New York Jan. 
14 David P. Berenberg will discuss “The De- 
cline of Western Literature.” If New York 
editors didn’t decline so much of it perhaps it 
wouldn't decline so much. 

Statistics show marriages on the decrease 
and divorces on the increase. Someway jazz, 
atheism, booze, smutty plays, dirty books and 
some of these other things don’t seem to be 
making the world as happy as their advocates 
thought they would. 


Between Trains 


BeLoir, Wis.—Mr. and Mrs. C. H. Hill, 
whom we used to meet at those famous Wis- 
consin retail lumber meetings at Milwaukee, 
were on hand to greet us tonight at the Ro- 
tary Club, so it was nice to be in the hands of 
old friends as well as new ones. President 
Thompson is also a former lumberman, George 
Carey ought to be one, or ought to have been 
one, but he got into the machine tool business 
some way. One of the nicest things about the 
whole affair was the courtesy that the Hilton 
extended to the club and to ourself. There 
are just two things that a hotel can do—make 
you feel at home or make you wish you were. 


MILWAUKEE, Wis.—The men’s club and the 
girls’ club of the American Appraisal Co. had 
their annual dinner tonight. There were -450 
of us present, including the president’s wife 
and the newest office boy. What a fine thing 
a meeting like that is! How often do your 
employees get together socially, as your em- 
ployees, proud of their company and glad of 
their jobs? We ate, we sang, and a few of us 
talked, and then the young folks danced. And 
it looked like a first night at the opera, with 
all the dinner coats, party dresses, the dia- 
monds and the pearls; for a company with 
that kind of esprit de corps can afford to pay 
that kind of salaries to that kind of people. 


Beauty 


Beauty is like the blossom on 
The tree of April, fair to see, 
But when the April blossom’s gone 
Then you will understand the tree. 
For then it throws a deeper shade 
Than April branches ever ‘made, 
And then the fruit of summer bears, 
And then its beauty really shares. 


The face of beauty may be sweet 
But not unless within its eyes 
We see a beauty more complete 
Than in mere beauty ever lies. 
For friendship is a finer thing 
Than blossoms in the fickle spring, 
And beauty oftentimes is flown 
Before the beautiful is known. 








Carry Your Hammer 
on a “Hi-Lo” 





Heigh, ho,— ‘‘Hi-Lo’’! 

Fits like tailored shoes: 
Slides on braided tie- strings, 
Does not bind or bruise. 

Has a place for hammer 
Snugly within reach. 
Let me tell you, brother, 
“Hi-Lo” is a peach. 


Moral :—In advertising be a jump 
ahead of the other fellow; 
use “Allied’’ combination 
color printing and com- 
fort-fitting Aprons. 


Allied Cloth Specialties, Inc. 


Desk BAL GREENVILLE, OHIO 




















WEEDS need not 


cause fires....destroy 
them this easy way!!! 
Simply dilute 1 gallon of Wilson’s Weed Killer to 40 


gallons of water and just sprinkle around your lumber 
piles and buildings. . . at the mills or in your yards. One 
good application a year is sufficient. This is cheap fire 
insurance! Send in a trial order today! 1 Gallon $2 00; 
5 Gallons $8 00; 10 Gallons $15.00; 25 Gallons $30.00; 
50 gallons $50.00; freight allowed on 5 gallons or over, 
East of the Mississippi River. 


Booklet mailed on request. 
Department R 


SPRINGFIELD, NEW JERSEY 





DAVIS - PARADIS 
Watchmen’s Clock Corp. 
95 Nassau Street, NEW YORK, N. Y. 


Check your Watchman. 
Receive Insurance Reductions. 
Our devices are High Grade. 








[LOG STAMPS 


TRADE CHECKS, STENCILS 
BURNING BRANDS, ETC. 
SEND FOR CATALOGUE 


MEYER & WENTHE 


31 NORTH CLARK ST. CHICAGO 














WARREN AXE & TOOL CO. 


WARREN, PA. 


ere award 
honors Panama-Pactie GRAND PRIZE 
S eenemnaneemeanedl 


International Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS torycapacity 3500 Axes& Tools 
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Baker White Pine Lumber 
Company Properties 


FOR SALE 


The Baker White Pine Lumber Com- 
pany plant located at Baker, Oregon, 
with a capacity of 125,000 feet per eight 
hours with dry kilns, planing mill, box 
factory, dry lumber sheds, etc., etc., all 
in good condition, is offered for sale by 
the Receiver of the Baker White Pine 
Lumber Company. Operating costs fa- 
vorable. Plant complete and in good 
condition and ready for immediate 
operation. 

There is no timber to be sold with 
the plant but there is approximately 
one-half billion feet of merchantable 
Pondosa pine which can be advantage- 
ously milled and marketed through this 
plant In addition to the plant there 
is about 9,000 acres of cut over land in 
townships 10 and 11 South, Range 37 
Kk. W. M., which can be sold with the 
plant or separately, as the buyer may 
prefer. 

The plant will be sold at private sale 
and for cash or upon terms subject to 
the approval of the Court. All sales 
subject to confirmation by the Court. 

This presents an opportunity to any- 
one desiring to engage in the lumber 
business to secure an excellent plant at 
a figure far below present replacement 
costs. 

For full particulars write, wire, pnone 
or call 

Chas. H. Mimnaugh, Receiver, 
Baker White Pine Lumber Company, 
Baker, Oregon. 

Telephone 236. 








QUICK TURNOVER 


The new Curtis Woodwork designs offer 
you opportunities to attract customers with 
exceptional values and to turn your money 
into profits quickly. Write for details. 
to Curtis Companies Service Bureau, 938 
Curtis Building, Clinton, Iowa. 








An introduction 


to prospective customers is worth much. 
Cards of Wood provide it at little cost. 


A dignified business card plus a sample of 
the wood you sell. 


Write for samples. 


CARDS OF WOOD, Lowville, N.Y. 








Builders’ Commercial Agency 


ESTABLISHED 1890 


1350 Builders’ Bldg., 228 N. LaSalle St., CHICAGO 


A rating guide to the contracting trade of 
Cook County and Cook County Dealers 


Telephone Randolph 4893 Collection and Mechanics Liens 

















Tote-Road 
and Trail 


Superbly illustrat- 
ed in colors by 
Oliver Kemp, and 
filled from cover 
to cover with 
songs of the saw 
and ax. 


$1.50 postpaid. 
AMERICAN LUMBERMAN, Publisher 


431 South Dearborn Street, CHICAGO 


TOTE-ROAD 


a2 82 





3 DOUCLAS MALLUCH 























News Notes from Ame 


Aberdeen-Hoquiam, Wash. 


Jan. 5.—With very few exceptions, the shut- 
down of the mills on Grays Harbor was for 
Christmas day only. The logging camps shut 
down Dec. 21, and there was a general re- 
sumption of work on Jan. 2. The Clemons 
Logging camp will not reopen until Jan. 7. 
The Polson Logging Co. camps started their 
close down about Dec. 19 and will resume 
shortly. The mill of the Robert Gray Shingle 
Co. was down since the Saturday before 
Christmas, but reopened Dec. 31. A. H. Kuhn, 
manager of the mill, has been confined to his 
home during the holidays on account of ill- 
ness, 

Members of the Mutual Benefit Society of 
the Posey Manufacturing Co. gathered Dec. 27 
to honor Miss Mary Malcolm Treher, who is 
leaving Hoquiam to make her home in Los An- 
gales. Miss Treher was presented with an 
overnight case. A program of musical num- 
bers, games and short talks was followed by 
refreshments. Miss Treher has been with the 
Posey Manufacturing Co. twenty-five years. 
tefore coming to Hoquiam she was with the 
organization in California and came here with 
J. V. G. Posey when he organized the Hoquiam 
plant. She is a stockholder and retains her 
interest, although she has resigned her posi- 
tion as bookkeeper and office manager. Mr. 
Posey, who was here from Portland to attend 
the meeting, praised Miss Treher very highly 
for her work with the organization. 

Hugh J. Bailey, sales manager Saginaw 
Timber Co., returned last week from his an- 
nual business trip throughout the East, visit- 
ing the dealers and working with the repre- 
sentatives of the shingle department of the 
Saginaw Timber Co. 


Tacoma, Wash. 


Jan. 5.—Disecussion of the best means to 
obtain legislative action on the proposal to 
withdraw the towboat companies of Puget 
Sound from the jurisdiction of the State pub- 
lic service commission occupied most of the 
regular session of the Tacoma Lumbermen’s 
Club yesterday. The legislature convenes next 
week for a two-months’ session and it will be 
necessary to prepare data for submission to 
the legislative committees. The present club 
committee, headed by Paul H. Jones, will have 
charge of the work. 

W. Yale Henry presided at the meeting in 
the absence of President Karl B. Kellogg who 
is ill. William L. Rawn, chairman of the 
tariff committee, reported that a large amount 
of data must be prepared before the committee 
can begin active work on the matter in its 
charge. He asked the assistance of all the 
club members. 

Cargo shipments of lumber over the Tacoma 
docks during the last week: From the Shaffer, 
Baker, Milwaukee and McCormick docks and 
Portacoma piers 3,610,000 feet; Defiance Lum- 
ber Co., 1,300,000 feet; Dickman Lumber Co., 
1,300,000 feet; Tidewater Mill Co., 600,000 feet; 
Puget Sound Lumber Co., 400,000 feet; and 
St. Paul & Tacoma Lumber Co., 2,500,000 feet 
—a total of 9,710,000 feet. Destinations: At- 
lantic coast 3,325,000 feet; California 900,000 
feet; Japan and China 3,660,000 feet; Europe 
75,000 feet. South America, East Coast,. 600,- 
000 feet; South America, West Coast, 900,000 
feet; Australia 250,000 feet. Other than lum- 
ber: The Atlantic coast took 2,400 doors; Japan 
took 300 tons box shook; Europe took 15,000 
doors, 35 tons plywood, 900 bundles broom 
handles and 25,900 feet airplane spruce. Aus- 
tralia took 750 tons box shook, 5,000 doors and 
100 tons plywood. 

The St. Paul & Tacoma Lumber Co. has 
started work on the construction of a new 
storage building for protecting dry common 
lumber. The structure will be 600 feet long 
and 100 feet wide. 

It is estimated that Tacoma door factories 
turned out more than 3,000,000 doors during 
1928. The Wheeler, Osgood Co. alone reported 
an output of 1,600,000 doors for the year. The 
Peterman Manufacturing Co. made 525,000 and 
the Clear Fir Lumber Co., 260,000. The other 
local plants have not compiled their figures. 

The offices of the Pacific-Atlantic Lumber 
Corporation, the new organization of North- 
west lumber mills and intercoastal shipping 


lines, were opened in the Washington Building 
this week. Guy E. Crow, now in New York, 
will be general manager of the company with 
headquarters here. J. E. Madison, formerly 
manager at Portland for Sudden & Christen- 
son, will have charge of the Tacoma office and 
J. N. Manning, formerly traffic manager at 
Portland for the Charles R. McCormick Lum- 
ber Co., has been named traffic manager. Mr, 
Madison and Mr. Manning arrived in Tacoma 
this week to assume their now duties. 

New residence construction valued at more 
than $1,500,000 was begun in Tacoma during 
1926 according to figures compiled by the city 
building inspector. More than $1,000,000 was 
spent on the construction of apartment houses 
and $400,000 on new factory buildings. The 
total building permits for the year was $4,- 
622,765. There were 542 new residences con- 
structed and eight new apartment houses. 

Kk. J. MeNeeley, formerly president of the 
Patonville Lumber Co., left Tacoma this week 
to spend the remainder of the winter at Pasa- 
dena, Calif. 

The Tumwater Paper Mills will resume op- 
eration next week after a shutdown of six 
months. The plant is located at Olympia and 
employs 80 men. 


Eugene, Ore. 


Jan. 7.—Mill order files are light. Railroad 
maintenance and cutting business has been 
fair, and the car material market is showing 
an upward trend. Demand from eastern and 
middlewestern retail yards, and from Cali- 
fornia, is still quiet. The long dimension mar- 
ket is stronger than it has been for a long 
time. The bulk of this material is produced 
in this territory. Some of the rail shipping 
mills in the Willamette Valley are now start- 
ing up on a short-week operation. Others 
plan to curtail at different dates during the 
next sixty days. Resumption of operations by 
the seasonal operators will be regulated by 
weather which will not be favorable until the 
first of April or May. Contraction of mill 
stocks to a point in line with demand; reduc- 
tion of unsold transit shipments to a neg- 
ligible amount, and favorable conditions in 
lumber consuming sections have created a gen- 
eral feeling of optimism:among manufactur- 
ing lumbermen for 1929. The medium and 
small size sawmills in the Willamette Valley 
territory are acquainting themselves with 
market conditions, 


Spokane, Wash. 


Jan. 5.—As a result of an order issued this 
week by the State department of public works, 
box shook manufacturers here will save $5,000 
yearly in freight on shooks from Spokane into 
apple districts of Wenatchee and the Puget 
Sound. The freight reductions under the de- 
partment’s order will amount to from one- 
half cent to 4% cents a hundred pounds on 
shipments of carload lots. The average daily 
shipment during the 150 days of the season 
runs around two carloads. 

Reports of production of sawed lumber in 
southern British Columbia for 1928 compare 
favorably with similar reports for the pre- 
vious year, each year producing about 165,- 
000,000 feet. Shipments from this region fell 
about 20 percent below those of 1927, due to 
inactivity of several mills which ceased oper- 
ations in 1927. There is a spirit of optimism 
in western Canadian lumber regions. Mills 
have improved their financial positions, cut 
down stocks, and established higher levels of 
values. Bumper crops have been harvested and, 
despite serious losses due to degrade of grain 
resulting from early frosts, business conditions 
generally are expected to experience continued 
improvements. 

With only $2,000 of its $12,000 budget yet 
to be received, the Spokane home and building 
modernization bureau will meet this week to 
perfect plans for completion of the year’s pro- 
gram. An advertising campaign is being 
worked out by the finance and executive com- 
mittees. A contact man is to be employed on 
full time, and the results of bureau efforts 
are expected in the form of increased property 
values, relieved midwinter labor problems, and 
a general beautifying of the city residential 
districts. 
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With the leasing from the Washington Water 
Power Co. of the west half of the Medital Lake 
and Cheney depot, the Union Sash & Door Co. 
announces a program of expansion which will 
require alterations of the building to provide 
pusiness offices and salesrooms, The factory is 
located in the south end of the old Phoenix 
mill, owned by the Long Lake Lumber Co. M. 
J. Jorgensen is manager, 

George S. Jewett, new manager of the Ed- 
ward Rutledge Timber Co., Coeur d'Alene, 
Idaho, who succeeds Huntington Taylor (re- 
signed) assumed his managerial duties Jan. 1. 

Spokane Hoo-Hoo announces the _ second 
course in public speaking for lumbermen to 
begin Jan, 12, at the Davenport Hotel. Inter- 
est in developing the ‘‘voice of lumber” grow- 
ing out of the first course, which closed Dec. 
9, has been such that provision is being made 
for increased attendance in the series of meet- 
ings beginning in January. 

George W. Finch, Hirsch Lumber Co., New 
York City, is spending several days in Spokane 
visiting his mill connections here. He is on 
his way to Coast and California points. 

The Schmitten Lumber Co., of Cashmere, 
Washington, is making extensive improve- 
ments in its box factory. These include a 
complete electrification of motive power. The 
work will take about two months and cost 
approximately $25,000. 

A carpenters’ and contractors’ smoker will 
be held in the Marie Antoinette room of the 
Davenport Hotel under the auspices of the 
Spokane Hoo-Hoo club, Jan. 30. The announce- 
ment of the date was made by R. L. Bayne at 
the meeting of the Hoo-Hoo club yesterday. 
Mr. Bayne is chairman of the committee which 
has been working on this for some weeks. 
Details are to be announced later. 

Miss Bleanor Brown, daughter of James M. 
Brown, president of the Long Lake Lumber 
Co., after a visit to the home of her parents 
in Spokane, left last night to continue her 
studies at Marymount College, Tarrytown-on- 
the-Hudson. Miss Virginia Brown, another 
daughter, who spent the fall semester in the 
Dominion College in San Rafael, will prolong 
her visit indefinitely in Spokane. 

After spending the holidays with his parents 
in Helena, Mont., Walter Luethold returned 
Sunday with Mrs. Leuthold, Samuel and Caro- 
line to their Spokane home. Samuel Leuthold 
is a student at St. John’s Military Academy, 
Delafield, Wis. 

Logging trains are now operating over the 
new spur on the Somers Lumber Co., between 
Somers and Lupfer, Mont. The average run 
is 20 cars a day. 


Kansas City, Mo. 


Jan. 8.—The New Year did not start off 

with the volume of business that sales mana- 
gers expected to be placed. This probably was 
due largely to that snow and cold weather 
that prevailed over the middle West, and it 
is probable that the near-blizzard last Satur- 
day will give some further setback to demand 
in this section. From other sections, some 
g00d business was received, but it is a little 
early yet to say whether the volume eventually 
will reach the proportions counted on. The 
inquiry that is out is very encouraging if it 
can be looked upon as a forecast. The delay 
in buying has had no effect on prices, which 
show unimpaired strength all along the line. 
Sales managers say the market will not re- 
quire any artificial stimulation and that when 
buyers are ready they will not complain of 
prices. Industrial demand is good, and this 
takes in hardwoods, cypress and redwoods, on 
which most of the buying at present is for 
factory account. Wholesalers have placed 
some business and are ready to place con- 
siderable more when the market begins to 
show real activity. 
- A location downtown jis being sought for a 
permanent better homes exhibit, which will 
cover all phases of home building and furnish- 
ing. It is the plan to keep this exhibit open 
daily, and to make changes as often as some- 
thing new and better is offered. It is expected 
that the various lumber associations as 
well as local retailers will provide the neces- 
Sary lumber exhibits and millwork and built-in 
conveniences. 

The Universal Vacuum Dry Kiln Co., of 


ricas Lumber Centers 


this city, formerly located at 417 City Bank 
Building, has changed its address to 3715-17 
Fast Eighteenth Street. 


Macon, Ga. 


Jan. 7.—The longleaf pine market was slow 
this week, according to wholesalers here who 
have been in close touch with the larger mills 
in southwest Georgia and southeastern Ala- 
bama. Actual sales were said to have been 
equal to the average at this season of the 
year, but there was a good inquiry list in the 
mills this week, and it is believed that busi- 
ness will soon be up to normal. Mills are 
reported to be running below normal produc- 
tion. 

While trading is rather light in the roofer 
market, manufacturers in this territory are 
not weakening, insisting on receiving $21 and 
22, or better, for their products, according 
to reports from members of the Roofer Manu- 
facturers’ Club. That is considered as low as 
producers can accept to obtain a reasonable 
profit above the actual cost of production. In- 
quiries for roofers picked up this week. Man- 
ufacturers have made some sales for early 
delivery and the trade believes that there will 
be an improvement in the demand as the sea- 
son advances, 


Brookhaven, Miss. 


fod 


Jan. 7.—Southern pine orders last week were 
only about 80 percent of production. Demand 
for yard and shed stocks has slowed up rather 
noticeably. Most of orders are for interior 
and export timbers. The Christmas shutdown 
in this section was not as long as it usually 
is, but the shutdown of planing mills was 
possibly a little longer. For December there 
was a slight increase in stocks at all mills. 
Weather conditions have been most favorable, 
but the flu epidemic has been a heavy handi- 
cap. 

Flooring has held its own fairly well, sales 
having kept pace with production. There has 
been very little increase in stocks of 3-inch 
flooring, but a fairly sizable increase in those 
of 4-inch, especially shortleaf. Stocks of long- 
leaf 4-inch flooring have shown only a slight 
increase, as it has sold better than shortleaf. 
Railroad orders have helped the flooring mar- 
ket, mills being oversold on all items of 
B&better car siding and lining. There are 
additional buyers coming into the car material 
market right along. Drop siding seems to be 
easing off in No. 1 and better grades, while 
No. 2 is very badly oversold in practically all 
patterns. There is less No. 2 available than 
for a long time. There is a fair assortment 
of upper grades but stock of no one item can 
be called heavy. Demand for ceiling seems 
to be holding up remarkably well with the 
production, Stocks of %x4-inch partition 
seem to be showing a decided reduction, as 
the mills make very little and demand has 
been fair. Sales of bevel and square edge 
siding have been fair. Pine moldings con- 
tinue to sell fairly well in mixed car orders, 
but mills in this section have been unwilling 
to make prices necessary to secure the 
straight car business. Export orders are ab- 
sorbing finish stocks in No. 1 and better 
grades. Some mills seem to be getting a 
fairly good volume of orders for automobile 
running boards but the prices are not satis- 
factory. 

No. 2 4-inch fencing has been selling in 
light volume, but stocks are not heavy. The 
6-inch longleaf No. 2 fencing and flooring 
have been selling in heavy volume, some mills 
are oversold for about forty-five days and 
price advanced this week. Of shortleaf 6-inch 
No. 2 there is no surplus. Sales of 8- and 
10-inch No. 2 shortleaf about equal output 
and stocks are rather light, but orders for 
12-inch seem to have slowed off, due to the 
advance in prices and the undesirability of 
lengths left at mills. In longleaf 8- and 10- 
inch No. 2 appears to be holding firm, stocks 
are low and orders are coming fairly well, 
while stocks of 12-inch are very low, and price 
is quite firm. The export trade has been tak- 
ing 12-inch right along. Stocks of 5/ and 
6/4 No. 2 are extremely low, and prices are 
quite firm, with orders in good volume. No. 








Hardwoods 
Plain and Quartered 


OA Uniform Color, Soft Texture 


Poplar, Ash, Chestnut 
Hickory and Walnut 


TIMBERS — PLANKING 








MADE RIGHT 


OAK FLOORING 


The 


Mowbray GRobinson 


Lumber Company 
CINCINNATI, OHIO 
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Reliable 


Maple, Birch, Beech 


FLOORING 


Made fron. Michigan’s Finest Stumpage 








We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Reciever for WILLIAM HORNER 


Plant: Perkins Building, 
Newberry, Mich. Grand Rapids, Mich. 


























North Carolina Pine and 
West Virginia Hardwood 














iIn Dried, Well Manu- CASING, 
Newcd High Grade. BASE AND 
Capacity, 250,000 feet MOULDINGS 
or Dey. Mixed Cars Our Specialty. 
WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bldg., PITTSBURGH, PA, 











HANS BERG, Guatemala, C. A. | 


Cable Address: Hansberg. 


Mahogany, Cedar, Lignum Vitae 


and other tropical woods 
in logs and lumber. 














Established 1247 | 


/C.B. Richard & Co, es 


29 Broadway, NEW YORK Customs Brokers. We 


handle oe ene ©. 
Ocean Freight i ‘iiscount drafts. | 
Brokers 
Special department handling export lumber shipments ) 


Commercial Credits 
for exports & imports 











ee it er gl 


we - 


68 


AMERICAN LUMBERMAN 


January 12, 1929 








Babcock Lumber Co. 


PITTSBURGH, PA. 
Manufacturers and Wholesalers of 


“keware’ Hardwoods 


Kentucky and 
West Virginia 
White and Pondosa Pine 
West Coast Products 
N. C. Pine and Yellow Pine 
Spruce and Hemlock. 


BRANCH OFFICES 
New York City, 415 Lexington Ave. 


Chicago, IIL, 1518 Fisher Bidg. 
Providence, R. I., 115 Adelaide Ave, 
Philadelphia, Pa., 1629 Land Title Bldg. 


Detroit, Mich., 525 Maccabees Bldg. 
Johnstown, Pa., Title & Trust Bldg. 
Sea‘tle, Wash., 4432 White Bldg. 
Cincinnati, Ohio, 324 First Nat'l Bank Bldg. 
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N.C. PINE 


ROOFERS and 2” SIZES 








MILLS AT Raman 5/4 and 64 
3 ° D ° Sh 
Bonlee, N.C. Kiln Dried Shed Stock 
Beulaville,N.C. | Longleaf and 
Camden, S. C. 
ane & Shortleaf 
Columbia, S, C. TIMBERS AND 
Holly Hill, S. C. PLANKING 
Both Rough and Dressed 








P. M. Barger Lumber Co., Inc. 


Manufacturers and Wholesale Dealers Ae 
NN MOORESVILLE, N. C. Yi 


Caddo River 


Lumber Company 
R.A. Long Bidg., KANSAS CITY, MO. 
MANUFACTURER 


Yeliow Pine 


aa Oak Lumber 


Softest, Close Grain Arkansas Pine 
Grades Uniformly Good, Manufacture Perfect 


e— Ark. We Solicit 
et Ae Your Patronage 




















FRANK PAYNE 


WHOLESALE 


LUMBER TIES TIMBERS PILING 
JACKSON, Miss. 
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Manufacturers 


Short Leaf Pine and Hardwoods 


3, 4-inch fencing sold extremely well last 
week, and unfilled orders will keep the mills 
busy for several weeks. No. 3, 6-inch fencing 
and flooring have continued to sell in excel- 
lent volume and stocks are very low. In 
No. 3 longleaf, 8- and 10-inch have been selling 
quite well, and prices are being advanced 
slightly, while 12-inch was a whirlwind of a 
seller for a while and prices had to be ad- 
vanced. In shortleaf No. 3, 8-, 10- and 12-inch 
are oversold for several months. Box shook 
trade is showing a decided improvement. 

No. 1 dimension stocks, shortleaf and long- 
leaf, continue very badly broken. No. 2 has 
been selling in very heavy volume in both 
longleaf and shortleaf, and many sales have 
to be made against stock partly dry. No. 3 
dimension is quite well sold ahead and in- 
quiry is very heavy. 

A nice volume of export orders is being 
received for timbers, as well as export prime, 
Genoa prime, scantling, deals, saps etc. 

Lath prices are being held remarkably well, 
and buyers appear willing to place their 
orders. No. 2 are oversold, while No. 1 are 
not to any appreciable extent. The going 
market appears to be about $3.60 to $3.75 
f. o. b. mill for No. 1 kiln dried and around 
$3.25 for No. 2. There have been some sales 
of No. 1 lath as low as $3.50. Lath sales last 
week were double those of any recent weeks, 
and far in excess of production. Pine shingles 
have been selling quite well in No. 1 heart 
and better grades, but the No. 2 saps continue 
in surplus. 

W. J. Noone, eastern sales manager J. J. 
Newman Lumber Co., of Scranton, Pa, is due 
in Brookhaven today on a visit to the general 
sales office and its various mills. 

‘Fred Montgomery, formerly of Brookhaven, 
was home for the Christmas holidays visiting 
his mother. Mr. Montgomery has been at 
Bragman’s Bluff, Nicaragua, connected with 
the Bragman’s Bluff Lumber Co. 


Shreveport, La. 


Jan. 7.—There is not a great deal of busi- 
ness in southern pine, but prices are quite 
steady, and there is considerable inquiry. 

Logging conditions are poor, and produc- 
tion is slow. The air drying of common stock 
on the open yard has been difficult and the 
supply ready to load is somewhat less than 
usual for the beginning of the year. Hard. 
woods are in good demand and the market 
is steady. 

Randle T. Moore, of the Peavy-Moore Lum- 
ber Co., presented to the local Rotary Club on 
Friday a gavel made of southern pine taken 
from the White House at Washington two 
years ago when it was remodeled. It was a 
gift from the Southern Pine Association. 

John S. Welch, secretary-treasurer Peavy- 
Byrnes Lumber Co. and affiliated companies, 
was honored by the Norwela Council of Boy 
Scouts by being elected chairman of a com- 
mittee to nominate officers. 


Norfolk, Va. 


Jan. 7.—Most North Carolina pine mills will 
start up today. While order books are not 
exceptionally thick, there is not much unsold 
stock on hand. The weather during the next 
three months is likely to result in curtailed 
production. Yards are getting a line on prices. 

There have recently been few sales of better 
grades, but there are many inquiries in circu- 
lation. There has been a better demand for 
5/4 and thicker stock widths and also for bark 
strip partition, but 4/4 No. 2 and better mis- 
cuts have been quiet. 

Shipments of 4/4 edge No. 1 box, kiln dried 
rough, were recently very heavy, as mills 
were anxious to reduce their stocks by Jan. 1 
because of inventory taxes, and box plants 
have held off making further purchases. The 
question of price has influenced them to hold 
off. Only a small quantity of good air dried 
is available, and more dependence will have 
to be placed on kiln dried, so price is going 
to be strong. Edge 4/4 No. 2 box has been 
very quiet. No. 1, 4/4 stock box, rough, air 
or kiln dried, continues in very good demand, 
and mills have little to offer. No. 2, 4/4 stock 
box dressed is moving well, but rough stock 
is not so active. Box bark strips, 4/4 dressed, 
are in very good demand and far from plenti- 
ful. Some buyers have bought more stock 
for quick shipment, as their stocks had be- 
come depleted. 

Planing mill men have not looked for any 
great amount. of business. There is not a 
great quantity of unsold stock available. 


There has been a better demand for 6-, g. 
and 10-inch roofers, kiln dried, and a num- 
ber of mills are oversold for some time on 
6- and 8-inch widths. Air dried roofers have 
not been moving so well, but prices remain 
the same. Those mills that advanced their 
prices about ten days ago are holding firm, 


St. Louis, Mo. 


Jan. 6.—A fairly steady buying movement 
in southern pine is reported here. Of course, 
individual purchases are not so large as they 
were a few years ago when transportation 
service was not so good as it is now, but 
some nice orders are being received from 
dealers in the large cities and from line yards, 
Not all dealers have finished their inventory 
taking, and factors here are looking for a 
steady increase in buying from now on. 

Dimensions, Nos. 1 and 2, in all lengths and 
No. 2 boards from 4- to 10-inch seem the most 
wanted items in southern pine. Dealers seem 
to realize that dimension prices are at a 
comparatively low level and probably will go 
higher, and so there is an absence of quib- 
bling over prices on these items. Buying of 
shed stock is rather light. What orders are 
being placed are largely for items in mixed 
cars with lower grades, 

The Missouri racic Railway placed orders 
today for 3,000 automobile cars. Two thousand 
were purchased from manufacturers in this 
district; that is, 1,000 each from Mount Ver- 
non Car Manufacturing Co., Mount Vernon, IIL, 
and American Car & Foundry Co., St. Louis. 
The General American Car Co., of Chicago, 
and Standard Steel Car Co., Hammond, Ind., 
each will build 500 of these cars. 

The United Lumber Co. has purchased a 
tract fronting approximately 800 feet on the 
west side of Hanley Road by a depth of about 
1,000 feet on Eager Road westerly to the St. 
Louis Belt & Terminal Tracks for its fourth 
yard. About $100,000 will be spent for office 
buildings and lumber sheds. The United Lum- 
ber Co. began operations Jan. 1, 1924, at the 
southwest corner of Sixth Street and Chouteau 
Avenue, where the main offices and yard are 
located. Other yards are at Rankin and 
Market Streets and 4014 Easton Avenue. 


Birmingham, Ala. 


be sound. Retail stocks of lumber are in fair 
shape, and buying is strictly confined to filling 
them in. Buildings are being rushed to com- 
pletion, and sash and door plants have large 
order files and are running full time. An eas- 
ing up in loan money is encouraging to the 
retailers. Some items are being quoted $2 
higher than in Dec. 15 lists, especially 6- and 
8-inch No. 2 common. Center matched and 
S4S are quoted $23.50 to $26.50. Rough or 
S4S sold at $25 to $26. Shiplap went as low 
as $23.50; the fact that this market uses very 
little accounts for the price. No. 3 and better 
common sells just above the No. 3 price. 
When a maximum of 20 percent No. 3 is 
specified, some mills ask $14.50, others $1 or 
$2 more. Sales have been made as low as 
$14, when there was no restriction as to 
quantity of No. 3. Siding and ceiling are 
lower than for two months. Partition is 
draggy. The small difference in price between 
end matched and plain end sheathing and sub- 
flooring had encouraged use of end matched, 
but an increase in the spread has turned more 
orders to plain end. No. 2 end matched, 2- 
to 16-foot, is $25.50, mill, and 5- to 16-foot, 
$27.50, whereas plain end air dried stock is 
$19, though some mills refuse to sell at the 
latter figure. There have been offers of 10-car 
orders for 1x6-inch center matched air dried 
stock at $20, with no takers, so that prices 
will probably advance. Wholesalers are offer- 
ing $25.50 for No. 2 and better Georgia and 
Alabama shortleaf, Chicago rate. The 8- and 
10-inch widths are slow. New wholesale lists 
show few advances, and many reductions. 
Timbers are in good demand, and bring better 
prices than other stock. The old grade of No. 
2 and better shortleaf dimension is not in 
demand, straight Nos. 1 or 2 grades being 
preferred. Yards here buy rough dimension 
stock and work as, needed. Rosemary mills, 
that can not get their stock accepted for ex- 
port, have been able to dispose of more of 
it as joists, as they are able to quote prices 
that longleaf mills can not meet. In the con- 
struction of a number of factories throughout 
the State, West Coast stock will be used, but 
there has been some delay recently in delivery 
of this. 

Six yards went out of business here during 
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the year, three of them through bankruptcy 
proceedings, but six new firms entered busi- 
ness, sO that the total number is the same 
as at the beginning of the year. Three dealers 
in secondhand or used lumber started here 
during 1928. Two sash and door plants moved 
from here to other locations, one of them to 
Gadsden, Ala. 


Philadelphia, Pa. 


Jan. 7.—Two hundred lumbermen attended 
the annual New Year’s party staged in the 
Bellevue Stratford Hotel Monday afternoon, 
Dec. 31, by the Lumbermen’s Exchange of 
Philadelphia. In addition to the leading 
wholesalers, retailers and specialists in this 
city, there were a number of out of town 
guests from Atlantic City, Camden and 
Pennsylvania towns nearby. Following din- 
ner, Which was served at 1:00 o’clock, Presi- 
dent Finley extended New Year’s greetings on 
behalf of the exchange. H. M. Cotter pre- 
sented a vaudeville show of six snappy num- 
bers, interspersed with community singing. 

An extension to the new Ocean City board- 
walk, of about one mile, will be started this 
week by the Bader Construction Co. of Atlantic 
City. For the decking there will be used 
550,000 feet of vertical grain hemlock 3x4s. 
The contract was for $210,000. The ap- 
proaches to the boardwalk, to be built of 
vertical grain Sitka spruce, are being con- 
structed by Wright & Co. 

The Beatty Lumber & Millwork Co. has 
included a modern warehouse in its program 
of expansion. The new building will be used 
to store worked lumber. 

J. L. Rumbarger celebrated his 93rd birth- 
day anniversary this week by recalling tales 


Toronto, Ont. 


Jan. 7.—The annual meeting of the Lake- 


‘head branch of the Concatenated Order of Hoo- 


Hoo was held recently at Port Arthur, Ont., 
Officers for the ensuing year were elected as 
follows: Snark, O. A. Knights; Senior Hoo-Hoo, 
George Schneider; Junior Hoo-Hoo, Hugh 
Lewis; Bojum, J. Boswell; Scrivenoter, H. 
Tuckwell; Jabberwock, E. E. Johnson; Custo- 
catian, C. W. Cox; Arcanoper, L. J. Spofford; 
Gurdon, W. Laubengayer. Snark M. J. Mc- 
Donald presided at the meeting. 

Charles H. Millen, general superintendent 
of the E. B. Eddy Co., Hull, P. Q., has resigned 
on account of ill health, after nearly forty 
years in the employ of the company. He is 
60 years old and is a son of the late George 
Millen, who was president of the company at 
the time of his death. 

E. A. Dunlop, M. L. A., Pembroke, Ont., 
president of the Pembroke Lumber Co., was 
recently appointed a minister without portfolio 
in the Ontario government. 

Samuel McBride, former lumberman, was re- 
elected mayor of Toronto for a second term, 
in the recent municipal elections. 


Milwaukee, Wis. 


Jan. 9.—Extreme cold weather the last few 
days has kept the retailers in Milwaukee and 
other parts of the State inactive, as building 
operations have practically ceased until the 
weather abates. Little building is expected to 
be done in most of the State from now until 
the opening of spring, for a heavy snow blank- 
eted practically the entire State and forced 
suspension of all outside work. 


The cessation in business will give the re- 




















This is the standard type of hangar with No-Truss 
The city of Latrobe, Pa., 


tion, of Houston, Tex. 


roof built by the Notrus Hangar Corpora- 
intends to establish an airport there, and 


Harry E. Weaver, a former Latrobe boy and president of the Notrus corporation, sent this pic- 


ture and hangar literature to George C. 
Latrobe. 


Anderson & Sons (Inc.), retail lumber dealers of 
A brief story concerning this appeared on page 51 of the Jan. 5 issue of the AmeEr- 
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of logging days back in 1865, when he was 
a lumber jack. Later he operated his own 
sawmills in the Southland. His son, John J. 
Rumbarger, is head of the local office of the 
Babcock Lumber Co. 


Pittsburgh, Pa. 


Jan. 8.—Wholesalers report that the lumber 
business has not yet struck its stride after 
the holidays, with many of the retail yards 
still taking stock. Some inquiries have been 
received from the yards that have completed 
inventories. The production of bituminous 
coal in December was disappointing owing to 
the fact that unusually mild weather prevailed 
throughout the East. Coal shipments fell a 
little below the corresponding period of 1927. 
Iron and steel production seems to be hold- 
ing well up to the expectations of the large 
producers. 


Idaho white pine, Pondosa pine, and Cali- 
fornia Pondosa and sugar pines are holding to 
previous prices, with some of the mills trying 
to get more money on some items. Several 
items are reported very scarce. Yellow pine 
mills are reported closed down for the most 
part during the holiday season. Very little 
of this lumber is being manufactured or 
shipped just now and prices are being well 
maintained. West Virginia hemlock, too, is a 
little slow just now. 


tailers an opportunity to check over their 
stocks completely, following the inventory, 
and place orders for those items which they 
will need for spring operations. They antici- 
pate a heavy business just as soon as the 
building projects are put under way and the 
wholesalers in this market consequently look 
for a good business from the retailers. 

Everyone is optimistic about the outlook for 
the new year as far as building is concerned, 
and those firms selling to the wood-using in- 
dustries feel that their volume is going to be 
larger in 1929 than it was during the last 
year. In 1928 the wood-using industries came 
into the lumber markets with more satisfac- 
tory orders than they had been in the custom 
of doing for a long time, and it is felt that 
the business has taken a firm grip now and 
will continue on a good plane during the year. 

Northern operators are securing a more fa- 
vorable business and they look for such buy- 
ers as the automobile body plants, furniture 
factories, box and container factories, and the 
like, to be in the market with sizeable orders 
within a short time. 

Members of the woodworking section of the 
Milwaukee Foremen’s safety school, held their 
second meeting of the season today, when they 
were addressed by Fred W. Braun, chief engi- 
neer Of the safety department of the Employ- 
ers Mutual Liability Insurance Co., Wausau, 
Wis., on “Snags in the Safety Stream.” 

Employes of the Lieder-Lampert Lumber Co., 


Supercedar 
Advertising 


sends customer to the 


lumber dealer 


Women want Supercedar clo- 
sets. Thousands have written 
us so. We refer them to retail 
lumber dealers, who in turn can 
recommend a carpenter for the 
job. 

Good clean profit for you in 
this superior closet lining seal- 
ed at the mill in substantial 
cartons. 


Write for samples, 
circulars and prices. 


CRROWN ¢ @ 


Ge MEMPIIS 
WORLDS LARGEST MANUFACTURER 
OF TENNESSEE AROMATIC RED CEDAR. 








CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Red Cypress 
Lumber. th 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & Brown Cypress Co. Ltd. 


Manufacturers DONNER, LOUISIANA 














Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 








CENTURY, FLORIDA 














COUNTERFEIT CHECKS 


are frequent except where our 


Two Piece 
Geometrical 
Barter Coin 


is in use, then 
anaamee isn’t 


Serpe le if you 


‘or it. 


S. D. 
CHILDS & CO. 
CHICAGO 


We also make Time 
Checks, Stencils and 
Log Hammers. 


DEPARTMENT 2 
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Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 


Manufacturers of 


Cypress and Tupelo 


WE SPECIALIZE IN TUPELO 
FLOORING, TRIM and MOULDING 











Northern Woods 








We Can 
SHIP 


Straight Cars— Mixed Cars or L.C. L. 
of the following woods: — 


ASH-BASSWOOD 
BIRCH SOFT ELM 

Try HARD MAPLE -OAK-SPRUCE 
WISCONSIN HEMLOCK 

Us — “sure Fit” MAPLE AND 
BIRCH FLOORING 
WHITE CEDAR PRODUCTS 


Foster- Latimer 
MELLEN, 


Wis. Lumber Co. 

















A Brand to 
Tie to 


Peerless) _ 


ROCK MAPLE, BEECH 
AND BIRCH 





Flooring 
Manafacturing 


FLOORING 


manufactured according to standards guar- 
anteed to hold trade and shipped in straight 
cars and cargoes or mixed with Hemlock 
Lumber, Lath, Shingles and Posts. 


Manufacturers of and dealers in Poles, Ties and 
Hemlock Tan Bark. Also leading manufacturers of 
Rotary Cut Northern Veneers and Plywood. 


The Northwestern Cooperage| 
fladstone, Mich. & Lumber Company 


Chicago Office: N. J. Clears Lumber Co., 1331 Monadnock Block 
Minneapolis Office: G. W. Critten. 516 Lumber Exchange 











Remember 


Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 
Specialize in Mixed Cars of WHITE PINL and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW, 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 
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Iron Mountain, Michigan 
Manufacturers of 17 different species 


7 
VON PLATEN-FOX COMPANY 
of Northern Hardwoods 


1 








17 








La Crosse, Wis., were guests of the officers of 
the company on Jan. 3 at a dinner and theater 
party. Plans for 1929 were outlined to them 
during the dinner. 


Jackson, Miss. 


Jan, 7.—Inclement weather has prevented 
mills that have completed their repair work 
from running full time. A number of the 
larger plants are still closed for repairs, with 
only the shipping departments functioning. 
Orders have not been numerous. Some grades 
are short at mills, and are being sought by 
yards that are in the market. The orders re- 
ceived have carried full list prices, and some 
items for unusually prompt shipment have 
been bringing premiums. Car material stocks 
have been in large demand, and prices of all 
items have shown a steady advance. There has 
been several large sales of lining, decking and 


- siding. In shed stock, No. 2 flooring has been 


the strongest item, followed by 6-inch No. 3 
center matched and %x4-inch No. 2 ceiling. 
Nos. 2 and 3, 8-inch shiplap is also in good 
demand, with stocks broken and prices show- 
ing an advancing tendency. Dimension orders 
have been in fair volume, but shipments have 
been delayed by heavy rains. Prices of Nos. 
2 and 3 boards and longleaf timbers are en- 
tirely out of line with those of B&better finish. 
An advance of $5 on C and B&better finish is 
thought probable. 


Warren, Ark. 


Jan. 7.—The usual holiday shutdown by the 
mills and the inventory period at the retail 
yards last week accounted for the decrease in 
production and shipments. Orders booked 
were not quite up to expectations but a num- 
ber of active inquiries are making the rounds 
and the situation is encouraging from the 
mills’ standpoint. It is reported that several 
sizable orders were placed with the Arkansas 
mills by industrial concerns covering their 
requirements for the next several months. 
This will relieve the mills of any possible 
surplus of inch No. 2 along with some items 
of uppers and common dimension. Prices are 
holding firm all along the list and, while some 
large buyers are sending in offers at conces- 
sions, they are being rejected for the most 
part. The general feeling prevails that floor- 
ing and common items will show some in- 
ereases in price. Many dealers are putting 
off making their purchases until the stock is 
actually needed. 

Some of the hardwood mills in this district 
report a good demand for general stock, with 
a shortage existing in common oak. Rough 
stock in good, dry shipping condition is sal- 
able at a slight premium for quick shipment 
in No. 1 common. The larger mills are oper- 
ating near capacity, but wet weather still 
hinders the small mills. Hardwood flooring 
prices are still under the par side of the 


New York, N. Y. 


Jan. 7.—The new year has not as yet cast 
off its dullness, so far as the lumber industry 
is concerned. However, there is a high de- 
gree of optimism and there perhaps is not a 
man in the business, wholesaler or retailer, 
who does not feel that 1929 will produce bet- 
ter results than its predecessor. 

At the moment, prices on all lumber are 
holding firm, if they are not advancing. Par- 
ticularly in fir and other West Coast prod- 
ucts the tone of things has improved of late 
and whereas sales for the fortnight have been 
comparatively light, the market is being 
watched more closely than ever before. The 
fact that there are large supplies of fir al- 
ready in the market has served to keep prices 
in restraint, it is felt, but with curtailment 
of shipments and a lessening of the num- 
ber of distributing firms the West Coast situ- 
ation is expected to take a much brighter 
aspect in the near future. 

Charles Hill, general sales manager of the 
Southern Pine Sales Corporation, is visiting 
mills in the South and expects to be back 
here Jan. 21. Salesmen and mill managers 
of the corporation were called to New York 
for a conference sometime ago and for this 
reason the usual New Year gathering of the 
corporation forces was dispensed with. 

Members of the New York Lumber Trade 
Association have been invited to state their 
position with respect to a proposed tariff duty 
on lumber. The association’s committee, of 





which R. E. Stocking is chairman, has in- 
formation that a. duty of 20 percent has been 
proposed, which would mean a virtual embargo 
on Canadian shipments. The purpose of the 
canvass is to furnish the committee with in- 
structions to follow when a hearing is held 
before a committee of the House of Represen- 
tatives at Washington on Jan. 18 and 19, It 
was recalled that the trustees of the New 
York Lumber Trade Association, when a simi- 
lar proposal was made in 1921, recommended 
that no duty should be imposed, giving as 
the reason that Canada is a valuable cus- 
tomer of the United States and nothing should 
be done to jeopardize these relations. 

Monroe F. Ellis, one of the most prominent 
members of the New Jersey Lumbermen’s 
Association, has retired as president of the 
Conkling Lumber Co., retailer of Bernards- 
ville, N. J., and is motoring to the West 
Coast with Mrs, Ellis. George C. Ellis has 
taken over affairs of the firm as vice presi- 
dent and general manager. 

Six new directors of the Nylta Club will 
be chosen at the annual meeting to be held 
Jan. 25. The following tentative schedule of 
meetings for the rest of the winter has been 
arranged for the club: Walt S. Goodwin, 
chalk talk on salesmanship, Jan. 18; Otto 
Hartwig and annual meeting, Jan. 25; Prof, 
George A. Garratt, on lumber measurements, 
Feb. 1; O. J. McClure, salesmanship, Feb. 8; 
advertising, Feb. 15; holiday on Feb. 22, no 
meeting; Prof. H. S. Newins, kiln drying, 
March 1, 

The Watsontown Door & Sash Co., of Wat- 
sontown, Pa., has opened a New York office 
in Grand Central Terminal, under the man- 
agement of William B. Jones. 


Duluth, Minn. 


Jan. 7.—Demand for all classes of northern 
pine lumber has shown improvement on this 
market since the turn of the year and ship- 
ments of mixed cars to dealers over the terri- 
tory were reported to be fully normal for the 
period. That is attributed to the generally 
light stocks being carried by retailers and the 
necessity of doing some sorting up in order to 
take care of current demands. Sales officials 
of the sawmill companies noted a satisfactory 
inquiry for box lumber especially. Quotations 
were described as firm through the northern 
pine list reflecting the stronger market in hard- 
woods. Officials of the interior sawmill com- 
panies at Cloquet, Virginia and International 
Falls, Minn., reported increases in their woods 
forces following the colder weather. Camps 
were reported to be fully filled up with the 
labor turnover lighter than for several sea- 
sons. 


Vancouver, B. C. 


Jan. 5.—The majority of the mills have re- 
sumed operations. Every one seems to be in 
a very hopeful mood as prospects look ex- 
ceedingly bright for the coming year.. Export 
business is normal, and the mills have prac- 
tically all of this business they require for 
the next thirty to sixty days. Japan is buying 
considerable lumber for February-March ship- 
ment. Australian buyers are also in the mar- 
ket for the same period. Conditions in South 
Africa are extremely good. Two boats have 
been chartered for February-March loading for 
this market. Monthly sailings to the West 
Indies show increased shipments of lumber. 
The prospects are that large quantities of ties 
for export shipment will be placed with Doug- 
las fir mills during the coming year. 

The majority of the shingle mills are still 
down and will be until the end of the month. 
Reports indicate that some business is being 
placed. The shingle manufacturers view 1929 
very optimistically. 


Minneapolis, Minn. 


Jan. 7.—A heavy snowfall beginning yester- 
day, and colder weather throughout the North- 
west, will facilitate logging. There has been 
considerable activity among sash and door 
factories, because several large buildings in 
construction downtown are using hardwood 
interior finish and frames. A number of mill- 
work plants are down, and will work only part 
time when they start up again. The demand 
for upper grades of birch has been fairly 
active. There has been no radical change in 
quotations, but many of the low prices have 
been withdrawn. It is expected that following 
the rise in southern hardwood prices, northern 
hardwoods will step up. Orders for northern 
and southern species again are coming in quite 
freely. The northern pine market is firm, 
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with few special offers being made except on 
odd lots of surplus items, and these are 
scarcer than is usual at this time of year. The 
market stability is proving satisfactory to 
sellers and buyers alike, retail and factory. 
Encouraging inquiries are being received from 
railroads. Box and crating manufacturers’ re- 
quirements have shown seasonal diminution, 
put inquiries indicate that the box makers will 
absorb a normal volume of suitable grades 
early this year. Trade in northern white 
cedar products is inactive. There is little 
change in the northern lath market. 

W. FE. Bertram, head of the Bertram- 
Wright Lumber Co., has returned to his Twin 
Cities headquarters after two inventory trips 
to the company’s yards. The yards are located 
at Viking, Oklee, Duluth, Halma, Brooks, New- 
folden, Plummer, Strandquist, Twin Valley 
and Karlstad in Minnesota and at Bruce and 
Weyerhaeuser, Wis. 


Jacksonville, Fla. 


Jan. 7.—Now that a determined effort is 
being made to see that 1929 is one of the 
best years, there has been a better tone to the 
market on all species of wood. Of course, 
this betterment is gradual and will probably 
not reach any great stage until the latter 
part of the month, for many of the larger 
yards and manufacturing plants have not com- 
pleted their inventories and other businesses 
pertaining to the closing of their books. 
Florida as a whole reports a fair building 
program and as very few of the yards have 
surplus stocks on hand, they are bound to 
do some buying, even though it may just be 
fill-ins. 

The mills have practically all started up 
after the holidays and some of them are go- 
ing right ahead with a double shift. Stocks 
are in only fair shape. Very little of the 
lower grades of cypress is to be had at any 
price and especially does this pertain to 
specified lengths. “C” finish in 4- 6- and 8- 
inch is easy to buy, but when orders for 
large quantities of 10- and 12-inch are offered, 
the mills simply can not fill them. A quan- 
tity of upper grades is offered, but little is 
being bought. Demand for thick tank con- 
tinues good and the stock is extremely hard 
to buy. The mills have about as many cut- 
ting orders for this stock for spring ship- 
ment as they can take care of, 

The pine mills are doing an excellent busi- 
ness in export stocks. There is no surplus 
of yard stocks because manufacturers are 
putting every possible foot of timber into 
export sizes. What little stock that can not 
be turned into export items and timbers, is 
going into yard and shed items. The mills 
report prices as holding up very satisfac- 
torily. 

Hardwood mills report that they are ship- 
ping their stocks about as fast as accumu- 
lated. They, too, are receiving some atten- 
tion from the export trade, especially in poplar 
and ash with a little red gum moving. Prices 
are good and the demand such as to indicate 
that the hardwood manufacturer will have 
little other to worry about than getting his 
stocks ready for shipment during the first 
few months of this year. 

Commodore’s Point terminals during the 
last week or ten days have presented a very 
busy aspect in the arrival of five large 
schooners to load for eastern and export 
markets. The Putnam Lumber Co. will load 
the Bainbridge with 800,000 feet for Portland, 
Me.; the Frederick P. Elkins, with 500,000 feet 
for Porto Rico and the J. W. Clisse with 672,- 
000 feet for Porto Rico. Loading the Ada 
Towers with about 700,000 feet for the West 
Indies will start shortly. The schooners Alvena 
and Chiquamula are both loading at Commo- 
dore’s Point, the former for Portland, Me., and 
the latter for the West Indies. The motor 
vessel Bahamian is also taking on about 150,- 
000 feet of lumber for Nassau. 

George A. Hollister, of Peoria, Ill., a mem- 
ber of the Hunter Lumber Co., Springfield, 
Ill., has been in Jacksonville, for several days 
visiting the plants of the Putnam Lumber 
Co. of Jacksonville, Cross City and Glenwood. 
The Hunter company is the exclusive repre- 
sentative of the Putnam company in Illinois. 

Among orders recently placed with the 
Moore Dry Kiln Co., of this city, is one from 
the Wren-Columbia Furniture Co., of High 
Point, N. C., for a new kiln 24x120 feet, for 
seasoning hardwood furniture stock. This 
kiln will be equipped with four Moore fire- 
Proof doors and many modern patented fea- 


tures which make for better quality lumber, 
dried to the desired moisture content. The 
Willis Lumber Co., Repton, Ala., also has pur- 
chased a Moore kiln for drying hardwoods. 
The Moore Dry Kiln Co. is installing the 
necessary equipment, which includes auto- 
matic controlling instruments to control and 
record temperature and humidity. 


Tampa, Fla. 


Jan. 7.—Lumber is one of the active lines 
of trade in Florida as the new year gets into 
high. Business is looking up, and asserting 
in far greater measure than for some time its 
place in the commerce and industry of the 
State. While these are general statements 
they are borne out by the figures and building 
permits and the movements for additions and 
improvements. 

This condition is largely due to the heavy 
increase in lumber exports from this and other 
ports of the State. The figures for Tampa 
for the year ended Dec. 31, 1928, were 69,498,- 
430 feet, almost double the 1927 record and 
thirteen times what they were in 1926. It is 
estimated that the coastwise trade brings 
these totals to a hundred million feet in 1928, 
but the data are not given out because of com- 
petition between ship companies in the coast- 
wise trade. 

Another indication that the lumber business 
is reasserting itself is increased activity for 
promotion and progress of the right kind of 
propaganda in the education of the public. 
One activity of this kind is a campaign in 
embryo at Lakeland, where William F. Sneed, 
director of the Florida Lumber & Millwork 
Association, is co-operating with the chamber 
of commerce in a movement to create interest 
in local products, especially cypress. While 
the idea is not to push any special thing, 
there is a plan to sell the notion of support- 
ing home industry in every way possible. 

The work of State Forester Harry L. Baker 
is having effect. The Jacksonville Times- 
Union recently spoke editorially in the highest 
terms of what has been done by his depart- 
ment. Considerable information was gained 
and some practical plans laid out as a result 
of a recent visit of S. B. Hastings, acting 
assistant forester of the Federal Forest Serv- 
ice, and S. H. Marsh, of his inspection depart- 
ment. Seven 100-foot steel lookout towers 
have been set up in various sections, and the 
area now under protection is given at 700,000 
acres, 

Florida mills and turpentine factors will 
have to face the practical certainty that the 
legislature which convenes in April will pass 
a compensation bill, this being one of five 
States in the Union not having this form of 
insurance. The interests noted above have 
generally opposed such a measure, and per- 
haps will do so again. However, it is very 
likely that a bill of some sort will pass. 


Seattle, Wash. 


Jan, 5.--With few exceptions retail lumber- 
men of this city had a fair amount of busi- 
ness in 1928 and made a little profit. Sev- 
eral new yards were started during the year, 
and naturally competition has been keen. 

Lee Farrell, president and manager of the 
Farrell Lumber Co. (Inc.), thinks 1929 will 
produce a larger volume of business for re- 
tail lumbermen of the city than did last year. 
In speaking of 1928 he said: “The yards sold 
considerably more lumber in 1928 than in 1927. 
While residence building in 1928 was not up 
to that which we have had for several years, 
there was a tremendous lot of lumber used 
in large downtown buildings, apartments and 
several good-sized hotel apartments.” The 
Farrell company opened its Lake Union yard 
in July, 1928, inasmuch as its yard at 2109 
Westlake Avenue—being in a merchandise 
business district—could not be expanded suffi- 
ciently to take care of the growing needs, 
except by the purchase of very expensive 
business property. The Lake Union yard is 
close enough so stock stored in either yard 
is quickly available for customers of either 
establishment. 

The Retail Lumbermen’s Credit Association 
will hold its annual entertainment at the 
Yacht Club, Seattle, on Friday, Jan. 25. This 
is easily the most popular retail lumbermen’s 
social affair held during the year, and is al- 
ways well attended. 

Last Saturday evening employees of the 
West Coast Lumbermen’s Association and 
their families were entertained at the home 


of Col. W. B. Greeley, secretary-manager of 
the association. The meeting was simply a 
social gathering and of a good will nature, 
watching the old year out and the arrival of 
the new year. : 

Cc. W. Hager, sales manager for the 
Ostrander Railway & Timber Co. at Ostrander, 
Wash., has resigned his position after having 
been with the company for nearly twelve 
years. Resignation was effective Jan. 1 and 
Mr. Hager has not announced his future plans. 

Of interest to the lumbermen visiting Seattle 
is an addition being erected on the roof of 
the White Building, to take care of the grow- 
ing business of the General Insurance Com- 
pany of America. The additional structure 
will be in the nature of bungalow construc- 
tion. 

Early the past week, a disastrous fire oc- 
curred at the McCleary Timber Co.’s plant at 
McCleary, Wash., razing the door manufac- 
turing plant and causing a loss estimated at 
a million dollars. Recently, new machinery 
had been installed which was valued at about 
$300,000. It is understood that the loss was 
virtually covered by insurance. This mill, 
which employs about 600 men will be rebuilt 
at once, according to advices from Henry 
McCYary, who is one of the largest owners 
of timber in the State. 

Lumber orders and shipments far exceeded 
the production for week ended Dec, 31 and the 
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manufacturers are going into the new year 
with a much better feeling than in former 
years. Prices are fairly firm in the rail mar- 
ket and stocks seem to be depleted to a very 
large extent. <A feeling exists that 1929 is 
to be a banner year. 

The Seattle Export Lumber Co., which has 
taken over the old Stetson-Post sawmill No. 
2, expects to start operations about Jan. 15. 
Mr. Lindstrom, of the Lindstrom-Handforth 
Lumber Co., who heads the new company, 
states that it. will do a cargo business and 
expects to be able to take care of a good de- 
mand for its product. An electric crane has 
recently been installed which will carry lum- 
ber to any section of the mill yard, traveling 
on a circular track. 


Boston, Mass. 


Jan. 8&.—Lumber wholesalers report nor- 
mally quiet business and no startling price 
developments. Spruce frames are firm at $42 
base, and random lengths, too, are firm. 
There is no change in eastern and northern 
boards, which continue scarce and firm. Oak 
flooring prices are just as last week. Yellow 
pine flooring is quiet at irregular prices. 
Roofer prices are irregular and weak. Idaho 
white and Pondosa pine are steady. The last 
quarter has witnessed an appreciable im- 
provement in the market for Pacific coast fir 
and hemlock, largely due to curtailment of 
transits. The building situation is satisfac- 
tory and a substantial volume of winter work 
is under way. 

The Palmer & Parker Co. received 237 logs 
of African mahogany on the American steamer 
West Kedron, which arrived from Grand 
Bassam last Wednesday. A large cargo of 
Douglas fir and western hemlock also arrived 
that day from British Columbia for local 
wholesalers. 

Harry L. Folsom, of Leatherbee-McDonough 
Co., is making a satisfactory recovery from 
the operation he recently underwent at the 
Homeopathic Hospital. 

The W. H. Sawyer Lumber Co. is erecting a 
$100,000 warehouse and store at the company’s 
retail yard in Worcester. 


Portland, Ore. 


Jan. 5.—Viewed from this point of vantage 
the lumber industry for the early part of 
1929 looks much more encouraging than it 
did at the corresponding time of 1928 and a 
great deal better than during the closing 
month of the year that has passed. One strong 
ray of sunshine in the midst of winter is the 
flood of inquiries coming in for large quanti- 
ties of car material. It is said that among 
the prospective buyers are several who here- 
tofore have not been factors in this market. 
Indications are that many millions of feet of 
fir lumber, ranging from common to clear, 
inclusive, will soon be on the way from this 
district for the various railroad car building 
plants. Evidently the nation’s carriers are 
looking forward to an increase in traffic and 
are making preparations to meet it with suffi- 
cient equipment. 

Stabilization of the Atlantic coast business 
through merging of the several interests that 
have been catering in a large way to that 
business, is expected to be one of the good 
things coming with the new year from the 
viewpoint of both those who manufacture and 
ship the lumber and those who buy and dis- 
tribute it on the other side. It is expected 
to stabilize a business that in the past, in 
spite of its growth, has been shot to pieces 
more or less by shipments far in excess of 
what the markets could comfortably absorb. 

During the holidays most of the mills in 
this section have been given their annual 
overhauling and are now resuming cutting. 
Some are still undergoing repairs, but in an- 
other week or two there will be few saws idle. 

The logging camps in the Columbia River 
district are not rushing into action, a survey 
today showing that only one camp, that of 
the Clark & Wilson company, is in operation, 
with three sides active. Some other camps 
will go into action again Jan. 8, it is reported, 
but not a few will remain idle till Feb. 1. 
The log supply, however, is said to be suffi- 
cient to meet all requirements. Many mills 
assured themselves of a plentiful supply be- 
fore winter set in. 

From the Inland Empire, where pine is the 
big output, comes the report that shipments 
are heavy, much heavier than during closing 
weeks of the old year. This is due, to a cer- 


ss 


tain extent, to the fact that many line-yards 
follow the practice of placing orders during 
the closing month of one year with instruc- 
tions to ship after the opening of the new 
year. Still, many indications point to a good 
active demand for pine at present, with good 
prospects. 

It was announced definitely today that the 
annual meeting of the Western Pine Manu- 
facturers’ Association will be held at the 
Davenport Hotel, Spokane, Wash., Tuesday, 
Feb. 5. 

Statistics compiled by the Merchants Ex. 
change of this city today reveal that during 
1928 Portland shipped by water more lumber 
than ever before in the port’s history, the 
amount being 715,882,060 board feet. Ship- 
ments during 1927 aggregated 571,631,499 feet. 
Indications are that water shipments for 1929 
will show further expansion in this trade, as 
a result of systematic effort on the part of 
a number of shippers. 

Darling-Singer Lumber Co., of this city, has 
announced the opening of a rail department 
under the management of S. E. Nygren. Mr, 
Nygren has had many years experience in the 
wholesale as well as the producing end of the 
West Coast lumber business. This department 
will handle fir, spruce, hemlock, cedar and 
pine, catering particularly to the railroad, in- 
dustrial and factory trade. 


Laurel, Miss. 


Jan. 7.—The outlook for 1929 seems to be 
very good. Buying is brisk and much better 
than expected. A satisfactory volume of busi- 
ness is assured for the first quarter and 
possibly for the first half. Stocks are low in 
the hands of both manufacturers and retail 
dealers. Orders for both pine and hardwood 
have been coming in very freely. Prices are 
being well maintained and some advances are 
being made. Stocks of many items for both 
pine and hardwood are distressingly low and 
no surpluses of any items are to be found in 
the manufacturers’ hand. Considerable stocks 
are moving export, and the export demand 
continues active. In longleaf pine, the de- 
mand for railroad and car material as well 
as industrial stocks, is unusually _ strong. 
Prices on such items are very firm with an 
advancing tendency. 


(Statistics—Continued from page 51) 
Western Pine Summary 


PorTLAND, OrRE., Jan. 5—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended Dec. 29 from 





25 member mills: Per- 
cent 
Percent Ship- 
Production— Carst Feet of cut ments 
Normal* «vs Sarees “ ene 
pe eee --- 138,875,000 
Shipm’ts (car). 496 12,896,000 
Local Deliv. 555,000 cial 
Tot. shipm’ts 13,451,000 96.94 
Orders— 
Cancelled ... 4 104,000 
Booked (car) 699 18,174,000 
rere ace 555,000 





Total orders. 18,729,000 134.98 139.24 
On hand end 


week ..... 2,180 56,680,000 


Bookings for the week by twenty-five iden- 
tical mills were 110.94 percent of those for 
the previous week, showing a decrease of 
1,794,000 feet. 


¢Car basis is 26.000 fect. 


*Normal takes into consideration mill capac- 
ity, number of months usually operated and 
usual number of shifts—reduced to a weekly 
basis which is constant throughout the year. 


During the week production was 64 percent 
of normal, shipments 62 percent of normal, 
and orders 86 percent of normal. Average for 
the corresponding week of the preceding four 
years was as follows: Production, 38 per- 
cent; shipments, 57 percent, and orders 73 
percent of normal. 


Production is so seasonable that during 
winter months actual production amounts to 
less than 50 percent of normal, while during 
peak summer months the production increases 
to well over 100 percent of normal. 





Timper “sick” with heart rot can be cured 
for rail ties, according to the Department of 
Commerce, by treating under pressure with a 
mixture of creosote and petroleum. 
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Trend of Hardwood 


(Concluded from Page 53) 


good, with orders being placed through the 
frst six months of the new year at higher 
prices. Weather conditions have been fair 
during the last week and many mills that pre- 
viously were shut down are again preparing 
to operate. However, in some sections high 
water is keeping loggers otit of the forests. 


Log Cut to Be Short 


Wausau, Wis., Jan. 8.—The cold weather 
of the last week has had a decidedly stimu- 
lating effect upon all logging operations 
throughout the upper Wisconsin River Val- 
ley as well as in other portions of the State 
where lumbering is still carried on.. However, 
the open winter conditions which prevailed 
prior to the first of the year have greatly re- 
duced the possibilities of most companies com- 
pleting the log cut originally planned for this 
winter. With litthe more than six weeks of 
hauling weather in prospect the annual inpui 
of logs for this season will be several mil- 
lions short of the average. 


Healthy Increase Expected 


PirrspuRGH, Pa., Jan. 8—Dealers who make 
a specialty of West Virginia hardwoods report 
that the demand continues very good for all 
except chestnut. Maple, which is being used 
largely by the automobile manufacturers just 
now, is becoming scarce. White oak, used for 
interior trim, is moving especially well. While 
there have been no definite advances in prices 
yet, the dealers say that all signs point to a 
healthy increase in business. 

A good volume of business for November 
and December is reported by all of the whole- 


Inquiry Is Upward 


sale yards throughout this section with a con- 
tinuance of inquiries for future quotations. 
Dry hardwood stocks have been practically ex- 
hausted. Maple flooring and rough stocks are 
off the market entirely. 

Price advances of from $1 to $2 a thousand 
have been reported on most hardwood lines 
while slightly smaller advances have been ex- 
perienced in softwoods. The market in the 
latter continues very good. 

Several mills in this section have gone into 
production since the first of the year with 
others to follow later on. Many of the smaller 
operators will not start up their plants until 
later in the season. 

Retailers look forward to a quickening of 
sales in the rural trade if the experience of 
former years is to be borne out, for farmers 
have found the winter months the most ad- 
vantageous time to haul home lumber needed 
for summer building operations. Up _ until 
last week there has been no sleighing. The 
recent heavy snow fall, however, has radically 
changed conditions throughout the central and 
northern portions of the State. Forest prod- 
ucts are beginning to move and the farmer 
finds himself in a position to take advantage 
of the opportunities for thrifty winter buying. 


Tendency to Buy Ahead 


Lauret, Miss., Jan. 7—In hardwoods much 
interest is being shown by the furniture trade, 
as well as by the oak flooring manufacturers. 
In addition to stocks for prompt shipment, 
there is a decided indication of consumers de- 
siring to purchase as far ahead as early sum- 
mer. Retailers heard from all anticipate a 
very fair volume of business for the first 
half of the year. 
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Lumber Export and Import Data 


Export of lumber increased slightly during 
1928, while imports declined about one-seventh. 
according to Department of Commerce figures 
corrected to the end of November. Exports in 
1928 to November had an aggregate value of 
$147, 631,533. The value of imports totaled 
$73,206,757. The export total for 1927 was 
$145,721,979. 

Unmanufactured wood, including cedar logs, 
hemlock logs, poles and piling, led the export 
increase, while sawmill products showed a 
slight increase and manufactures a slight de- 
cline. The decline from 1927 in imports was 
reflected in all three classes of items, being 
especially marked in unmanufactured wood and 
sawmill products. 

Softwood exports last year were fairly close 
to the 1927 value. Hardwood lumber gained 
for all species from 369,000,000 feet to 404,- 
600,000 feet. The total value of hardwood ex- 
ports was $26,500,000. 


Appropriations for Forestry Work 


The agricultural appropriation bill as passed 
by the House of Representatives carries a total 
of $12,914,280, an increase of $769,175 over ap- 
propriations for the present fiscal year. The 
American Forestry Association points out that 
while this increase is encouraging, as far as it 
goes, about one-half of the general increase is 
to take care of salary boosts under the Welch 
act. The House granted certain increases over 
the recommendations of the bureau of the 
budget, but as passed the bill carries substan- 
tially a half million dollars less than the total 
recommended by that bureau for forestry. 

For forest fire co-operation the bill carries 
$1,400,000, an increase of $100,000 over the 
recommendation of the appropriations com- 
mittee, put in on motion of Representative 


Leavitt of Montana. Smaller increases were 
provided for forest products investigations, 
forest research, construction of improvements 
on national forests and co-operative surveys. 

The forest survey which is to be undertaken 
in the Pacific Northwest will undertake to ob- 
tain data on the annual drain on the forests, 
the rate of growth, and volume of all stands. 

Economic investigations in forestry will be 
started in the southern pine region and will 
develop facts on which commercial forestry 
can be soundly based. 


Trade Practice Agreements 


Rapid progress in the formulation of trade 
practice agreements in various lines of indus- 
try has brought into view the next step in the 
self-government of business now under con- 
sideration by the committee on trade relations 
of the Chamber of Commerce of the United 
States. This is the enforcement of the rules 
of practice adopted by an industry and ap- 
proved by the Federal Trade Commission. It 
is not enough, according to the business view- 
point, merely to fix standards of trade prac- 
tice. Like all regulatory measures, their effec- 
tiveness will depend upon the observance. How 
this can best be brought about by the members 
of the particular industry themselves is the 
question now being weighed by the national 
chamber’s committee, of which Judge Edwin 
B. Parker is chairman. 


Sulphate Wood Turpentine Standard 


Secretary of Agriculture Jardine, under au- 
thority of the Naval Stores act, has promul- 
gated the following United States standard for 
sulphates wood turpentine, effective March 20, 
next: “Sulphate wood turpentine means wood 
turpentine obtained from wood by the sul- 
phate process.” 


“1 PACIFIC COAST C3 








TRY OUR 
No. 2 Common S45 


Dimension 


The grade is good—You will 
like it. 

Straight cars any length or mixed 
with other items of yard stock in 
any assortment. 


Shipments “Right Now.” 


Pacific States 


Twasn” Lumber Co. 


WASH. 
REPRESENTATIVES : 


S.B.Marvin, 518 Peoples Gas Bldg., Gieep, i Ill. 
K. J. Clarkson, 833 McKnight Bldg., Minneapolis, M: 

JamesA Harrison, P.O. Box 745, Sioux Falls, S. "D. 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P. O. , Box, 171, Denver, Colorado 
H.E. Wade, - - - - ‘Lincoln, Nebraska 














r 
Soft Yellow 


FIR 








Flooring Finish 

Siding Moulding SPRUCE 

Ceiling Thick Clears CEDAR 

Factory & Industrial Stock HEMLOCK 
Fir Plywood WESTERN 

Try us on your next order. PINE 





SULLIVAN 
LUMBER CO. 


Portland, Oregon 
3 











Willapa Lumber Co. 


Fir 
Spruce 
Hemlock 
Our Specialty 
Vertical Grain Uppers 
Carefully dried—Well manufactured. 


Mills: RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE, 
- Chicago Representative 
Western Wood Products Co., 2251 S. Loomis St. 


Old 
Growth 








' ’ 
Cirewud Dies 
HIGH LINE STRUCTURAL ~ GRADE 
DOUGLAS FIR 


Saves Freight—Strength, not bulk. 


ERNEST DOLGE, Inc. 
TACOMA, WASH. 
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WALNUT SQUARES 


AND DIMENSION 


For table legs, chairs, dressers and other fur- 
niture. Clear four sides andtwoends. Cut 
to exact size, steamed and ends paraffined. 


Gram-Willis Lumber Co. 


228 N. LaSalle St., CHICAGO, ILL. 
Telephones: Franklin 3485-6 








Redwood Products 





Redwood Sales Company 
360 No. Michigan Ave. Chicago, Il. 


Collections 


If you can’t collect it let the 


RED BOOK 


people handle it for you. They are the peo 
ple for intelligent collection service. 


Rates low for results obtained. 


No charge if no collection, unless special serv- 
ices rendered 


Ask Department $ to send Pamphlet No. 49-C 
giving rates. 


Use Clancy's Red Book Service for accurate 
credit ratings. 


LUMBERMEN’S CREDIT 
ASSOCIATION 
608 So. Dearborn St., CHICAGO 
Eastern Headquarters: 35 S. Wiliam St., NEW YORK CITY 


FIGURE 
Any House 


in > Minutes 


With the wonder bdéok, “ Automatic 
Building Costs,” you can figure the 
cost of any house, frame, brick, or tile, 
any price,in 5 minutes. Simple to use, 
absolutely reliable. Sounds unbeliev- 
able, but it’s true. 


We will send this book for 10 days 
FREE examination to any * accredited 
lumber dealer. If you don’t think it 
will save you 10 times its cost the 
first year, return it and the trans- 























action is closed. 


SEND NO MONEY 





Just Mail This Coupon J 


American Lumberman 
431 South Dearborn St. | 
Chicago, Illinois. 


Send “Automatic Building Costs.” After 10 days I | 
will either return the book by parcel post insured or 
remit $15 in full payment. | 


—— 











Geo. C. Robson, 
Forest County Lumber Co., 
in Chicago last week sizing up northern hard- 
wood conditions in local territory. 


general manager of the 
Elcho, Wis., was 


J. A. Grefe, sales manager of the Under- 
wood Veneer Co., Wausau, Wis., spent several 
days in Chicago last week calling on local 
distributers of northern hardwoods. 


J. C. Simpson, of the J. C. Simpson Lumber 
Co., line-yard operator with headquarters at 
Galesburg, Ill., was in Chicago Jan. 8 calling 
on some of his friends in the local trade. 

Dr. Raphael Zon, of St. Paul, Minn., di- 
rector of the Lake States Forest Experiment 
Station, is giving a series of forestry lectures 
at Ithaca and Syracuse, N. Y., and Amherst, 
Mass. 


At the fifth wiia meeting of the Midwest 
Shippers’ Advisory Board, held in Chicago on 
Jan. 3, an increase was forecast of 3 percent 
in the movement of lumber in the first quarter 
of 1929. 


J. R. Thoman, who travels southwest Kan- 
sas, Oklahoma, west Texas and eastern New 
Mexico for Louis Wuichet (Inc.), of Chicago, 
spent the holidays at his home in Albuquerque, 
New Mexico. 

Frank F. Fish, secretary-treasurer, and L. S. 
Beale, assistant secretary, of the National Hard- 
wood Lumber Association, attended the annual 
meeting of the Indiana Hardwood Lumbermen’s 
Association in Indianapolis on Jan. 9. 


Hugh A. Hazen, of Rockford, IIl., sales rep- 
resentative for the Bissell Lumber Co., of 
Ladysmith, Wis., made a business trip to ‘Chi- 
cago this week, and reported the northern 
hardwood outlook fairly satisfactory for the 
next few months. 


The Southern Iron & Equipment Co., of 
Atlanta, Ga., recently has announced a change 
in the location of its general offices. These 
offices have been moved from the Grant Build- 
ing in Atlanta to the factory at Hemphill and 
Southern Railway, Atlanta. 


P. D. Bailey, formerly of the Plunkett-Web- 
ster Lumber Co., has been appointed district 
sales representative at Detroit, Mich., by the 
Babcock Lumber Co., of Pittsburgh, Pa., suc- 
ceeding C. H. Booth. Mr. Bailey’s headquar- 
ters will be at 2-219 General Motors Building, 
Detroit. 


Pete Smith, manager of the yellow pine de- 
partment of the Hilgard Lumber Co., is spend- 
ing this week in central and western Ohio call- 
ing on the consuming trade. He is accompanied 
by V. L. Finley and R. R. Wedekind, sales rep- 
resentatives for the Hilgard company in that 
territory. 

On Jan. 1 the Davis Lumber Co. entered the 
lumber business at Milton, Fla. The company 
will handle pine lumber and piling, and in a 
letter to the AMERICAN LUMBERMAN says, “We 
will do a general lumber business and will be 
glad to hear from reliable wholesale lumber 
buyers and lumber yards.” 


In business for seventy-five years is the rec- 
ord for Watson Malone & Sons, of Philadel- 
phia, Pa., who, on Jan. 1 sent out cards to 
their friends in the trade, announcing the 
seventy-fifth anniversary of their business, 
which was established Jan. 1, 1854. This at- 
tractive announcement card carried at the top 
a photograph of the founder of the business. 


Gerard de Langle, hardwood lumber ex- 
porter, 15 Moore Street, New York City, was 
in Chicago Jan. 8 conferring with W. W. 
Brown, manager of the Northern Hardwoods 
Sales Co. Mr. de Langle reported that Europe 
is getting a lot of woods from Africa which 
are taking the place of American hardwoods. 
However, he stated that the outlook for Ameri- 
can hardwoods in Europe this year is encourag- 
ing. 


W. Y. Slocum, one of the best known white 
pine and hardwood salesmen in New England 
territory, on Jan. 1 opened a sales office at 
148 State Street, Boston, Mass., and will handle 
the product of two large Michigan and Wis- 
consin manufacturers of white pine and hard- 
woods; also other stocks of Pennsylvania hard- 
woods and white pine, which he has sold for 
many years. Mr. Slocum has a well estab- 
lished trade with the large industrials through- 
out New England. 


The many friends in the lumber industry of 
George A. Townsend, former director of sales 
for the Great Southern Lumber Co., Boga- 
lusa, La., will be interested to learn that he 
and Mrs. Townsend, who have been tcuring 
Europe for the last few months, are now en 
route back to the United States. They expect 
to visit relatives in Nashville, Tenn., and from 
there go to Miami, Fla., for a short visit, after 
which it is probable that Mr. Townsend will 
engage in business. 


The annual meeting of the managers of the 
various offices of James D. Lacey & Co. 
timber land factors, was held last week at the 
company’s Chicago office. The office managers 
in attendance from out of town were E. A. 
Sterling, New York City; C. A. Lyford, Seat- 
tle, Wash.; Thomas W. Alexander, Asheville, 
N. C.; F. T. Jenkins and M. J. Commins, 
Montreal, Que.; S. J. Hall, Jacksonville, Fla.; 
W. D. Durland, New Orleans, La., and C. 
W. Griffith, Memphis, Tenn. 


F, E. Tuxworth, who for many years was 
connected with the W. R. Pickering Lumber 
Co., but whose most recent connection was 
as manager of the Bragman’s Bluff Lumber 
Co. at Port Cabezas, Nicaragua, is back on 
his old stamping ground again, having recently 
been made manager of the Kirby Lumber 
Co.’s sawmill operation at Honey Island, Tex. 
The R. A. Meyer Lumber Co.’s plant at this 
place recently was purchased by the Kirby 
Lumber Co., and Mr. Tuxworth has been 
made manager. 


Max A. Berns, publicity manager of the Uni- 
versal Portland Cement Co., was on Jan. 10 
elected chairman of the advertising council of 
the Chicago Association of Commerce. He 
succeeds Homer J. Buckley, who has served as 
chairman for five years. In the engineering 
and construction field, Mr. Berns has been 
identified with the movements for winter build- 
ing, for fire-safe construction, for grade separa- 
tions and for wider roads and streets. Last 
year Mr. Berns was chairman of Division 15— 
contractors and building material—of the Chi- 
cago Association of Commerce. 


W. S. Dickason, general manager Dickasoi- 
Goodman Lumber Co., Tulsa, Okla., accom- 
panied by Mrs. Dickason, has been spending 
the last week in Chicago. Mr. Dickason has 
been attending the furniture show at the Fur- 
niture Mart, together with two other repre- 
sentatives of his company who have been look- 
ing over the exhibits, posting themselves as to 
the trend in furniture styles and placing orders 
for the Dickason-Goodman Lumber Co.’s fur- 
niture store in Tulsa. Mr. Dickason reports 
a very satisfactory year, both in the company’s 
lumber yard and furniture store, and is look- 
ing forward to an even better business in 1929. 


Ed Munger, veteran Indiana retail lumber 
dealer, head of the Munger Lumber Co., La- 
fayette, Ind., was in Chicago one day this 
week, looking after important business mat- 
ters. Mr. Munger reports a very satisfactory 
year for his business and says 1929 has opened 
with excellent prospects. As an evidence oi 
improved conditions in his territory may be 
cited the fact that while Mr. Munger’s com- 
pany did practically the same volume of busi- 
ness in 1928 that it did in 1927, its cash re- 
ceipts were much larger. Mr. Munger, always 


a familiar figure at the annual conventions of 
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the Indiana retailers, expects again to mingle 
with his friends at the convention in Indian- 
apolis next week. 


Curry & Co., with offices in the Old Colony 
Building in Chicago, recently have been ap- 
pointed distributing agents in the northern 
Mississippi Valley for hand rived (split) heart 
Louisiana red cypress shingles, manufactured 
by the Robinson Lumber Co., of New Orleans. 
An exhibit of these shingles is on display in 
the Builders Building in Chicago, where they 
have attracted considerable attention. Some 
of these shingles already had been marketed 
in Chicago territory, and since Curry & Co. 
have been appointed distributing agents these 
shingles have been specified for several high 
grade residences in Chicago and the suburbs. 
The idea for these shingles originated with 
Theodore Henry, of New York City, and they 
are marketed under the “Henrob” brand, this 
being a part of the name of the originator of 
the idea and that of the manufacturer of the 
shingles. 

A. E. Pope, of Detroit, Mich., whose long 
connection with the automobile industry has 
brought him into intimate contact with many 
leading lumbermen and who has a host of 
warm friends in the lumber industry, was in 
Chicago for a day or two this week, en route 
to Memphis and other points South before 
locating in Corpus Christi, Tex., for the win- 
ter. He is accompanied by Mrs. Pope and 
they are making the trip by automobile. After 
visiting with friends in Memphis, Mr. Pope 
will spend a short time duck shooting on some 
of the Mississippi hunting grounds and then 
he and Mrs. Pope will continue their journey 
to Corpus Christi. Mr. Pope recently severed 
his active connection with the Murray Body 
Corporation of America, to which concern he 
went from Dodge Bros., for whom he was 
lumber purchasing agent for a great many 
years. During that time he initiated a move- 
ment for more general use of dimension stock 
in automobile plants and has had the pleasure 
of seeing his ideas finally adopted by a num- 
ber of the large concerns in the automobile 
industry. 


Resigns Association Secretaryship 


San Francisco, Cauir., Jan. 5.—C. Stowell 
Smith, secretary-manager California White & 
Sugar Pine Manufacturers’ Association, has 
resigned that position, effective Jan. 1. When 
Mr. Smith became secretary-manager of that 
organization in 1916, it was generally conceded 
that co-operation among pine manufacturers 
was an unknown quan- 
tity in that territory. 
An analysis of the prog- 
ress made by the asso- 
ciation during the last 
decade would show that 
this co-operation has 
become practically 100 
percent effective, with 
possibly one notable ex- 





Cc. STOWELL SMITH, 
San Francisco, Calif. 





ference of opinion re- 
garding the status of 
the trade name, Cali- 
fornia White Pine. The 
industry has in a re- 
markable way come to- 
gether into one organ- 
ization, working for a common good. 

Mr. Smith says: “In leaving the association 
I do so with the hope that the organization 
will continue to prosper, and whatever I may 
do or wherever I may be, I will always be 
for it 100 percent.” 

Mr. Smith came to the California Pine as- 
sociation with a good background of experi- 
ence and education. He was a graduate of 
the University of Michigan, having two de- 














grees, one in forestry. He spent eleven years 
in the United States Forest Service, all in 
the forest products department. During that 
time he was engaged in practically every activ- 
ity of the service relating to forest products, 
and in addition to that made a special eco- 
nomic study of the lumber industry of the 
southeastern States and in California. 


Heads Lumber Sales Department 


Announcement has been made by the Bigelow- 
Lamoreaux Lumber Co. that C. Ross Garvey 
has become associated with the organization, 
and will be in charge of lumber sales. Mr. 
Garvey has had wide experience in the lumber 
business. He is 
a graduate of 
the University 
of Washington, 
where he se- 
cured a degree 
in forestry, 
after which he 





Cc. R. GARVEY, 
Chicago; 


In Charge of 
Lumber Sales 
for Bigelow- 
Lamoreaux 
Lumber Co. 





spent. several 
years with the 
United States 
Forest Service 
in California 
and Washing- 
ton State as 
forest assistant 
in charge of timber cruising. Following this 
Mr. Garvey was for three years deputy super- 
visor in charge of Federal timber sales in Cali- 
fornia, Washington and Oregon, later spend- 
ing several years with the Sawyer Goodman 
Co., of Marinette, Wis., and the Frank Porter 
Lumber Co., of Chicago. 

The Bigelow-Lamoreaux Lumber Co. is a 
manufacturer and wholesaler of lumber, crat- 
ing and box shook with general offices at 500 
North Dearborn Street, Chicago, and mills in 
Minnesota, Wisconsin, Arkansas and Oregon. 
It is felt that the addition of Mr. Garvey to 
the sales force will be valuable as he has many 
friends throughout the North and Northwest. 


SESSSS244888: 


Virginia Hardwood Bond Issue 


Baker, Fentress & Co., of Chicago, have 
brought out an issue of $750,000 first mortgage 
6 percent sinking fund bonds of the Virginia 
Hardwood Lumber Co., of Tazewell, Va., at 
prices netting 6 percent to the holder. The 
borrower puts up security conservatively val- 
ued at $2,014,712 and the net tangible assets 
of the company over all debts except this bond 
issue figure $3,233 for each $1,000 of the bonds 
outstanding. To make the investment quality of 
this issue exceptionally high, there is a feature 
not often found in trust deeds, whereby Presi- 
dent C. W. Boyd and his associates assign to 
the trustees subscriptions for $200,000 of the 
company’s common stock, subject to payment 
on demand if the trustees deem it necessary 
for the service of the bonds. 

The Virginia Hardwood Lumber Co. owns 
49,878 acres of woodlands and has timber rights 
on 1,355 acres more. The stumpage is esti- 
mated at 190,000,000 feet, of which 60 percent 
is oak. The logging show is good and the 
mil] plant at Bastian, Va., enjoys a freight rate 
to the chief lumber markets lower by from 
$1 to $3 a thousand feet than most hardwood 
operators can obtain. The company has a 20,- 
000,000-foot single shift mill, modern in all re- 
spects; and the logging equipment, including 
railroads and rolling stock, is abundant for 
economical operation. 

The sinking fund is figured at $5 a thousand 
feet of the mortgaged timber, but the bonds 








CHICAGO 





INLAND EMPIRE LUMBER CO. 
WE SPECIALIZE! 
INLAND EMPIRE PRODUCTS 





Idaho White Pine §Englemann Spruce 
Pondosa Pine White Fir 
Fir & Larch Cedar 


Telephone Central 5691 


111 W. Washington St., CHICAGO 





Wineyar-Gorman 
Lumber Co. 


Three double band mills sawing northern 
hardwoods: 
Lake Linden, Michigan 


Mareinsco, Michigan 
Winegar, Wisconsin 


Sales Office:— 
39 So. LaSalle St. CHICAGO, ILL. 





WHITE STAR LUMBER COMPANY 


811 Roanoke Bidg., CHICAGO 
Randolph 1069 ills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 
Sales Agents for Redwood Manufacturers’ Co., and 

Soo Brand” Maple, Beech and Birch Flooring. 





and air Driea ENGLEMANN SPRUCE 


We own and represent exceptional li ks i 
Engelmann Spruce, TN eyed, Wotan! Pine. 
We represent Nicola Pine Mills,Ltd., Merritt, B. C. 
PAUL MILLER CO. 
LUMBER 
General Offices: 308 W. Washington St., CHICAGO 


PIKE - DIAL LUMBER CO. 
AND 
WESTERN WOOD PRODUCTS CO. 


High Grade Western Yard and Factory Stocks 
DOUGLAS FIR — SITKA SPRUCE 
From Our Chicago Yard or Direct From Mill. 

Phone, CANAL 0049 2251 So. Loomis St., CHICAGO 








GEO. D. GRIFFITH Cc. C. HUBBARD 
Telephone: Randolph 2444 


Griffith-Hubbard Lumber Co. 


Northern and Southern 
Hardwood and Pine 


Room 1364, 228 N. LaSalle St., Chicago, IIL 





DONALD F. KAEHLER . 
LUMBER CO., Inc. 


COMMISSION 
310 So. Michigan Ave., CHICAGO 
Telephones, Harrison 1289 - 1686 


White Pine. Fir. Yellow Pine 











O TIMBER ESTIMATORS O 





JAMES W. SEWALL 


Consulting Forester 
Old Town, tet Maine 








TIMBER asper Lemieux 
ESTIMATORS | Fii‘bw 
Lemieux Brothers & Co. 
ESTABLISHED 1906 


1441-42 Canal Bank Bidg., NEW ORLEANS 
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amount to less than $4 a thousand. In view of 
the growing demands of the automotive indus- 
try for hardwoods, this bond issue should ap- 
peal strongly to exacting investors. 


Hardwood Men Resume Meetings 


Arrangements have been made by the hard- 
wood lumbermen of Chicago to meet together 
for lunch each day in private dining room 
No. 1 of the Boston Oyster House, operated 
by the Morrison Hotel Co. at Clark and Madi- 
son streets. It has also been decided to hold 
the regular weekly business sessions at the 
same place on Monday noon. At the meeting 
on Jan. 7, V. J. Euler was elected chairman of 
this hardwood group, which was formerly 
known as Division “C” of the Lumbermen’s 
Association of Chicago. All visiting hardwood 
ijumbermen when in Chicago are cordially in- 
vited to attend any of the weekly business 
sessions or daily luncheons. 


Executive Committee to Meet 


The executive committee of the National 
Hardwood Lumber Association will meet at 
Chicago headquarters on Friday, Jan. 11. 
Among the important matters coming up for 
discussion will be trade extension. This is 
the regular mid-year meeting of the executive 
committee, and it is expected that the date and 
place of the annual convention of the associa- 
tion will be chosen. 


To Exhibit at Retail Conventions 


A unique and very attractive exhibit has 
been prepared by the Hammond Cedar Co. 
(Ltd.), of New Westminster, B. C., for dis- 
play at some of the conventions of the middle 
West and East. This winter C. J. Culter will 
be in charge of the exhibit at the convention 
cf the Northeastern Retail Lumbermen’s Asso- 
ciation, Hotel Pennsylvania, New York City, 
Jan. 22-24. W. F. Manson will attend the an- 








E. H. VAN OSTRAND, President 


Alex W. Stewart, 931 Lumber Exch. Bldg., 
Minneapolis, Minn. 








- For Your Spring Trade 
Let Craig Mountain light, soft and white Pondosa Pine 
help you win spring business. 


This lumber will appeal to your carpenters and con- 
tractors, because it is easy to work and light to handle. 


If you have a competitor who is crowding you close for 
business, try a mixed car of Craig Mountain Pine. 


May we quote on your needs? 


CRAIG MOUNTAIN LUMBER Co. 
WINCHESTER, IDAHO 


SALES REPRESENTATIVES: 


G. S. Patterson, P. O. Box 96, Oconomowoc, Wis. 
W. J. Schiller, 4347 Benton Blvd., Kansas City, Mo. Omaha, Nebr. 


W. C. GEDDES, Vice-Pres. & Gen. Mgr. 


D. Clinton Van Ostrand, P. O. Box 99, 


W. H. Lewis, 406 Chamber of Commerce 
Bldg., Denver, Col. 











nual of the Michigan Retail Lumber Dealers’ 
Association at the Pantlind Hotel, Grand Rap. 
ids, Mich., Feb. 6-8. T. E. Bevin will have 
charge of the exhibit at the Wisconsin Retail 
Lumbermen’s Association meeting at Milway- 
kee, Wis., Feb. 19-21. 


To Handle Oak Flooring Sales 


The Charles O. Aschmann Lumber Co. an- 
nounces that it has been appointed exclusive 
sales representative in Chicago and adjacent 
territory for the Texas Oak Flooring Co. of 
Dallas, Tex., which operates a modern plant 
for the manufacture of red and white oak 
flooring. The Texas Oak Flooring Co. was 
organized early in 1928 and acquired a large 
hardwood plant in the Maple Avenue indus- 
trial district of Dallas. The company has an 
investment of $500,000; has a plant covering 
14 acres of ground, and has every modern fa- 
cility for the economical manufacture of oak 
flooring. The officers of the Texas Oak Floor- 
ing Co. are E, L. Kurth, chairman board of 
directors; J. R. Neece, jr., president; R. Jemi- 
son, vice president and secretary. Mr. Kurth 
is president of the Angelina Hardwood Co. and 
the Kurth-Zeagler Lumber Co.; vice president 
Angelina County Lumber Co. and the Martin 
Wagon Co., and treasurer of the Vernon 
Parish Lumber Co. 


Hold Quarterly Sales Conference 


The regular quarterly sales conference of the 
district managers of the Weyerhaeuser Sales 
Co. was held Jan. 4 and 5 at the Palmer House, 
Chicago. Discussions centered around general 
conditions and plans for the new year. It was 
the consensus of those present that the out- 
look for 1929 was quite encouraging. Those 
attending the conference were: F. K. Weyer- 
haeuser, vice president, Minneapolis, Minn.; 
I. N. Tate, general manager, Spokane, Wash.; 
C. L. Hamilton, manager, D. H. Bartlett, serv- 
ice manager, and Foss Simonson, all of Weyer- 
haeuser Forest Products, St. Paul, Minn., and 
the following district managers of the Weyer- 
haeuser Sales Co.: F. H. Burke, Chicago; 
M. W. Williamson, New York City; L. W. 
Rick, Pittsburgh, Pa.; H. H. Grace, Toledo, 
Ohio; C. M. Cooke, Philadelphia, Pa.; T. H. 
Goodhue, Kansas City, Mo.; Tom McCulloch, 
manager of the box department, Chicago. 


Hymeneal 


WEGEMANN-TSCHAPPAT. An event of un- 
usual interest was the marriage of Arnold C. 
Wegemann to Babette Voltz Tschappat, which 
took place in Chicago. The wedding cere- 
mony occurred at exactly midnight on Dec. 
31—New Year's Eve—and the many friends 
of the couple wished them not only a happy 
New Year but likewise a happy life. Mr. 
Wegemann is connected with the Bigelow- 
Lamoreaux Lumber Co., manufacturer and 
wholesaler of lumber, crating and box shook, 
with headquarters at 500 North Dearborn 
Street, Chicago. 


McCAMPBELL-ENGLISH. Sara Mae Eng- 
lish and Richard A. McCampbell were mar- 
ried on Dec. 27 at the Gethsemane Episcopal 
church, Minneapolis, Minn., Rev. Don Frank 
Fenn officiating. The bride is the daughter 
of C. E. English, president of the Midland 
Lumber & Coal Co., of Minneapolis, and the 
groom is the second son of J. A. McCampbell, 
well known in the lumber wholesale trade of 
the Northwest. Six years ago a brother of 
the groom, John D. McCampbell, and sister 
of the bride, Marion English, were married. 








CAMPBELL-ADAMS. At Turkey Creek, 
Ky., Jan. 1, Davis Campbell, a lumber opera- 
tor and stave manufacturer of Turkey Creek, 
was married to Miss Mattie Bell Adams, the 
daughter of a lumberman of that section. 
Following the ceremony the couple left for 
a two weeks’ honeymoon tripinthe East and 
South, after which they will be at home to 
friends at Turkey Creek. 








THE DEVELOPMENT of the port facilities of 
Havre, France, will be undertaken by the De- 
partment of the Seine as soon as possible. 
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- HARDWOOD FLOORING 
| Sales by Michigan and Wisconsin flooring 
u- mills of maple, beech and birch flooring, as 
reported to the Maple Flooring Manufactur- 
ers’ Association, averaged as follows, f. o. b. 
ears flooring mill basis, during the week ended 
Jan, 09: 
MFMA MFMA MFMA 
n- Maple—- First Second Third 
> et) arr er ree ree $75.30 $61.37 $41.37 
e 
nt . 
of For Editorial Review of Current Market 
nt Conditions See Page 31 
ak —-—_ 
as CHICAGO BUILDING PERMITS 
Be The following are comparative building per- 
s- mit totals for December: 
an Dec., 1927 Nov.,1928 Dec., 1928 
ng en 95 94 85 
a- Offices and 
ak Motels .... 11 5 $ 
Residences .. 194 230 242 
e Halls and 
of Churches .. 2 3 5 
1i- Theatres . aes — — 
Apartments , 266 280 167 
th Stores and 
ad Offices .... 2 2 1 
nt Stores and 
. eee 3 5 3 
m Stores and 
mn Apartments 
Stores and 
Residences. 33 28 21 
Miscellaneous 3 4 1 
so) a 699 650 528 
he P< saad 596 633 520 
tH POND cccess 13 17 8 
eS Frontage, ft. 23,495 24,919 18,487 
se, ek womens 522,726,600 $19,999,300 $22,598,300 
ral Comparative building permit totals for the 
AS years 1924-25-26-27-28: 
it- 1924 1925 1926 1927 1928 
se Stores ... 1,660 1,853 1,560 1,538 1,402 
Offices and 
r- Hotels . 30 114 130 133 100 
a2 Residences 8,768 9,372 7,415 5,655 4,299 
1: Halls and 
iy Churches 52 78 51 46 44 
joe Theatres . 8 5 2 3 0 
aT - Apartments 5,237 5,397 4,523 4,10 2,962 
nd Stores and 
Offices .. 42 16 47 25 39 
od Stores and 
‘0; Residences 181 241 166 121 131 


rer ee ae oe How it Grows and Where it Goes 


Stores and 
















H. Apts. ... 226 293 290 344 338 Your insurance dollar, invested in Lumber mately 5c which is added to the surplus 
ch, Miscellan.. 3 97 76 56 74 Mutual Policies, grows to $1.07 in protec- held for the protection of policy holders. 
T ee en cone, ees ee tion and dividends. The first 3914c°goes Such a return is made possible by other in- 
otal .. 16,253 17,501 14,263 12,025 9,394 - - 
Brick " 413:727 15.691 135625 11,613 9/160 back to policy holders to cover losses suf- come from investment of surplus, etc. 
Frame ... 2,526 1,810 638 412 234 fered. The next 2244c goes for operating Lumber Mutual Insurance is specialized to 
Frontage, expense—an exceedingly low operating meet the particular needs of the lumber in- 
ae 179,712 534,256 442,388 397,096 337,038 cost. Then 40c comes back to you in divi- dustry. Our resources and reputation 

rf Cost. : 7 dends (the average dividend from our six guarantee prompt payment of losses. Our 

ch pone ichbtAnpeuae ene her kak 20 onto wees. ees.oes companies). Your dollar has already dividends speak for themselves in reducing 

e- MN) i once hiiiebtacueedaeens ae ae grown to $1.02, but there is still approxi- insurance costs. 

ee. + | oon 352,936,400 Any of our companies will be glad to give you full information in regard to our 

ds SINE oct ht0es cacdensiheakeGeae'ds 315,800,000 Py . . an . 

. policies, our fire prevention service, our dividends and our payment of claims. 

py neem 

: i ? k ASSOCIATED.LUMBER MUTUALS 

* | This Week’s Markets : 

nd The Lumber Mutual Fire Insurance Pennsylvania Lumbermens Mutual 

9k, NORTHERN PINE Co., of Boston, Mass. Fire Insurance Co., of Philadel- 

rm Lumbermens Mutual Insurance Co., _, Phia, Pa. 


BUFFALO, N., Y., Jan. 7.—The northern pine 


of Mansfield, Ohio Central Manufacturers Mutual in- 
demand has been on about a seasonal basis 


surance Co., of Van Wert, Ohio 
Northwestern Mutual Fire Associa- indiana Lumbermens Mutual Insur- 











s- so far this month. Until the buyers complete tion, of Seattle, Wash. ance Co., of Indianapolis, Ind. 
ir- inventories not a great amount of business is 
yal looked for, but there is some filling in of 
nk Stocks and a probability of better trade later 
fer in the month. Mills have no heavy stocks on 
nd hand and a small eut is expected this winter, 
he so the outlook is for firm prices. Lower grades 
11, are scarce and hold strong in price. 
of 
. EASTERN SPRUCE 
er 
ad. BOSTON, MASS., Jan. 8.—The spruce frame 
market is quiet, production very light and 
2k, quotations steady at $42 base. Demand for 
“Q- random also is conservative but offerings are ” * 
ak, very light and prices firm. Retailers are not Learn more about A Big Increase In Sales 
he generally disposed to pay more than $33 for the sales possibilities 
on. Scantling but sellers demand $34 for nice lots of our Tennessze Aro- will be noticed when you stock our “Quality” Oak flooring. 
for with a generous proportion of good lengths. ; y Tt possesses all the qualities desired by builders and will 
nd agg continue very scarce and firm despite matic Red Cedar therefore make selling easier for you. Many other dealers 
” st ge a Lath are languid and prices ** Kilmoth ” Closet are featuring this flooring with good results. Order in 
wi se Lining. L. C. L. or carlots. 
, HARDWOODS " 
Ne CHICAGO, Jan. 9.—The year has started De Soto Hardwood Flooring Company 
s a P . head 
scat Sumocne ts caceane came MANUFACTURERS AND WHOLESALERS 
who report 1928 turnover fairly satisfactory. Sledge Ave. and Southern Ry. MEMPHIS, TENN. 
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The automobile body people are buying fair 

: cs amounts of thick No. 1 and better maple anq 

PRODUCTS OF THE FOREST Ne! . birch. Other consuming interests are ex. 


Providence 
Factory 


NICHOLSON FILE 
COMPANY 


NIC 


























A sandpapered alley of hard * wood with ten 
duck pins lined up at the end. A well-aimed 
ball, skirting the edge of the alley, then curv- 

ing in to strike the pins between numbers 

one and three. Strike! Followed bya spare. 

A great sport, bowling; one of the many 
amusements made possible by lumber. 


Sharp saws make it possible to turn 
trees into lumber more quickly and 
efficiently. You can sharpen your 
saws to the best advantage with 
Nicholson and Black Dia- 


Diamond Saw Files. 


OLSON FI 
















Philadelphia 
Factory 

G. & H. BARNETT 

COMPANY 

































































* 
PROVIDENCE, R. 1., U.S. A. 
| rr GREE =—— . 
' Za ue Poe pw | 
ZG = ——— ( cee ee 
| FEE ZA c 
uf OCK | 
GEA AAs 
BA ARIE 
WIAA SPRUCE LADDERS 210 
% A —_—s eee eee oss ge se.s == 4 at 
oe ate yan heap ele? 
- —— ee 
: —= > es te ee al 
Air Dried Spruce, full strength in ma- 
, nit terial. Ut 1 
(“ii Send us your spring order for imme- vn ila 
‘ — diate shipment. ; 
Will extend you Spring dating. 
Write for the Babcock catalog—Remember we pay the freight. 
THE W. W. BABCOCK CO., Bath, N. Y. 














pected in the market in a week or two. Prices 
are very firm, with dry mill stocks limited, 


CINCINNATI, OHIO, Jan. 7.—While sales 
of southern hardwoods in this territory were 
rather slow during the last week, due to in- 
ventory, there was a comfortable feeling 
among wholesalers because of the volume of 
inquiry. There was also a firm price senti- 
ment which was encouraging. Dealers look 
for a good run of orders from furniture fac- 
tories, auto plants and auto body builders. 
Inquiry for sap gum, ash, southern elm and 
maple was very good. There were also some 
fairly good sales of southern oak to flooring 
factories. 


BUFFALO, N. Y., Jan. 7.—The hardwood in- 
quiry continues active for this time of year, 
and as soon as the industrial plants have 
completed inventories more buying is looked 
for. The market holds firm as to price, though 
not much advance has taken place lately. The 
woods chiefly in demand include oak, maple 
and ash. Prospects are considered equally as 
good as a year ago, and many concerns look 
for an increased business this year. 


ST. LOUIS, MO., Jan. 7.—The southern hard- 
wood market continues firm, and some items 
are higher, notably inch FAS white oak, in 
which the yards here seem most interested, 
which is being held at $85, f. o. b. St. Louis. 
Manufacturers are getting some orders, and 
they feel that with low stocks both at mills 
and in hands of consumers, the position of 
the market is strong. Automobile manufac- 
turers are buying some elm, maple and mag- 
nolia for body purposes. Furniture interests 
are awaiting sales at the various furniture 
shows before ordering. 


FIR, SPRUCE, CEDAR 


CHICAGO, Jan. 9.—There was no _ great 
amount of fir business placed during the last 
week, but quite a lot of inquiries are being 
received from both retail and industrial con- 
sumers which will undoubtedly develop into 
orders within the next week or two. The 
price situation is practically unchanged. 
Sitka spruce demand at the moment is rather 
slow, but the outlook is good, especially from 
the industrial trade. Mill stocks are badly 
depleted, and prices are firm. 


KANSAS CITY, MO., Jan. 8.—Fir demand 
has been slow so far, most demand in the 
middle West being for mixed cars for fill-in 
purposes, until buyers are ready to contract 
for future requirements. Some speculators 
were looking for low prices without results. 


BALTIMORE, MD., Jan. 7.—The develop- 
ments in the fir market here in the last week 
were not of a character to suggest a definite 
trend in the near future, being still influenced 
by retarding tendencies and the checks upon 
demand incidental to the turn of the year, 
when sellers and buyers are much interested 
in inventories and when business is placed 
only to take care of the most urgent immedi- 
ate needs. Mills appear to hold out firmly for 
the advances in the list, which they regard as 
essential to an adequate yield, and this serves 
to make buyers hesitate. 


NEW YORK, Jan. 7.—There have been no 
price changes in fir since the new year 
dawned, but prices_are unusually firm. De- 
mand for the moment is light, but there are 
encouraging inquiries and general optimism 
pervades the situation. 


CYPRESS 


CHICAGO, Jan. 9.—The volume of cypress 
business last year was about on a par with 
that of 1927, but prospects for 1929 are more 
encouraging than for the last two years. 
Demand at present is slow, although there 
are a few orders being placed by all con- 
suming interests for immediate needs. Prices 
hold firm with an advancing tendency, espe- 
cially on the higher grades. Mill stocks of 
thick lumber are scarce. 


CINCINNATI, OHIO, Jan. 7.—Repairs to in- 
dustrial plants in the Cincinnati district are 
to be made in January according to reports 
and a good demand for cypress flooring, tim- 
bers and sills, as well as for tank cypress is 
expected. Prices are firming up, and some 


good orders for C finish for late January and 
early February delivery are reported. 
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ST. LOUIS, MO., Jan. 7.—The common grades 
of yellow cypress seem to gain strength as the 
result of a shortage. Shop items are fairly 
strong while the demand for selects is not so 
good. Red cypress has been quiet the last few 


weeks. 
HEMLOCK 


CHICAGO, Jan. 9.—Country yard demand for 
northern hemlock continues on a good basis. 
Most mills are very short of dry stock, and 
prices hold firm at $3 off Broughton list No. 
108. 


BOSTON, MASS., Jan. 8.—There has been 
no perceptible increase in offerings of eastern 
and northern hemlock and prices are main- 
tained with great confidence despite very quiet 
demand. Eastern clipped boards are $34, 
northern clipped $33 and random $31@32. The 
outlook for western hemlock now seems fairly 
encouraging. Curtailment of transits has 
stiffened the market and some direct mill ship- 
ment business is being booked. 

NEW YORK, Jan. 7.—Hemlock demand is 
light for eastern and western lumber, but 
there is a hopeful and optimistic tone to the 
situation that is holding prices firm. East- 
ern lumber is scarce, 


WESTERN PINES 


CHICAGO, Jan. 9.—Some orders are coming 
out for western pines from both retail and 
industrial consumers, and it is expected that 
the volume will increase week by week. 
There is a shortage of No. 2 Pondosa. Mill 
stocks generally are below normal, and a 
good many mills are closed for the winter. 
‘Prices hold firm on both Pondosa and Idaho 
pines. Demand for California white and 
sugar pine is fair for the season. Mill stocks 
are about normal for this time of year, and 
prices are strong. 


KANSAS CITY, MO., Jan. 8.—Factory buy- 
ers have been active in the market, but most 
retailers have been holding back until more 
favorable weather. The chief demand at 
present is for California white and sugar pine. 
Some buyers want Arizona pine. 


NEW YORK, Jan. 7.—The market in Idaho 
pine has not changed since the advent of 
the new year. Prices still hold very firm and 
there are shortages of stock in common items, 
which can not be filled before spring at the 
earliest. 


BUFFALO, N. Y., Jan. 7.—Lumbermen say 
it is a little too early for any brisk activity 
to prevail in the western pines trade, and 
few salesmen have been out looking for orders 
during the last week. Some emergency orders 
have been entered by wholesalers, but the ma- 
jority of customers are holding off. A _ better 
feeling prevails as to the outlook for the year 
and prices are firm. Some stiffening in fac- 
tory grades of both California white and sugar 
pine has taken place. Idaho pine is steady. 


SOUTHERN PINE 


CHICAGO, Jan. 9.—Local retail trade in 
southern pine is slow, but some of the country 
yards are buying fill-in items in fair volume. 
Industrial trade is quiet, but is expected to 
show considerable activity within a few weeks. 
There are a lot of inquiries out from retailers 
who will be in the market after inventory. 
Prices are firm. 


CINCINNATI, OHIO, Jan. 7.—Retail dealers 
who are about to complete inventory were 
making inquiries this week for new stocks of 
southern pine. Reports indicate that stocks 
are rather low in common lumber, dimension 
and millwork. Local industries are figuring on 
a number of interior repair jobs for the 
winter, so that prospects for flooring, siding 
and common lumber sales loom large. Prices 
are steady with a generally higher trend as 
dry stocks at southern mills are not plentiful. 


KANSAS CITY, MO., Jan. 8.—A good volume 
of small business was placed with the mills 
last week, but the big requirements for which 
inquiry was out have not yet been placed. The 
South furnished most of the demand last week, 
with scattering orders from other sections, a 
few for stock requirements but mostly for 
immediate wants. Prices are being firmly 
held. 

ST. LOUIS, MO., Jan. 7.—A fair volume of 
Southern pine business was placed during the 
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since ¥ : 
The result of this clu 
experience with And& 
Frames is expressed in a\ 
from Mr. John C., Barry, 
dent, in which he says: 








PET, | \. 




















\' Plant and yard of The Strong & Hale —_— -— 
. Lumber Co., Portland, Conn. 







John C. Barry, President 





‘@ Poremed, potestons, Jong: 










exclusively. 
(2) Genuine soft White Pine sille 
and casings—last a lifetime. 
(3) Patented, exclusive weather- 
tight features including groove 
for wide blind-stop. 
(4) Absolute accuracy of milling 
saves re-fitting time and ex- 
“A frame up in 10 
minutes.” : 















fact that most of the dealers 
this locality are now hand ink \ 
these frames is proef ot their 
quality and 
mand forth em.” 


Tia imtaince is intike with 
—— that, when 
€ rames are available 
; uilders in any market, all 
dealers find it difficult to satisfy 
their customers with an inferior 
product. 

The only successful competi- 
tion for Andersen Frames is 
Andersen Frames! 











efndersen FRAMES are manufactured by ANDERSEN LUMBER CO.,Bayport, Minn. 








last week, considering the holiday period. 
Some large line yards and big city dealers are 
beginning to order, although not in quite as 
large quantities as a year or two ago. The 
market is firm, with prices about the same as 
the preceding week. Many retailers are still 
engaged in inventory, which is holding back 
Placing of orders. 


BOSTON, MASS., Jan. 8.—The southern 
pine trade is quiet. Retail stocks are light 
and some replacement buying must be done 
before long. The general tone of prices is 
no more than steady. Some sellers concede 
a little on flooring. Quotations on roofers are 
irregular; 8-inch air dried can be bought at 
$30 and possibly $1 less. 


SHINGLES AND LATH 


CHICAGO, Jan. 9.—There is a good demand 
for white cedar shingles from country yard 
consumers at $5.25 for extras; $4.25 for stand- 
ards, and $3.25 for sound butts. Dry mill 
stocks are scarce. 


NEW YORK, Jan. 7.—The market in eastern 
spruce lath is unusually firm at a $7 rate, 
whereas a $6 rate prevailed six weeks ago 


on a weak market. Virtually all lath are in 
the hands of three concerns and with ship- 
ments at a very low level an advance in 
prices may be expected. West Coast shingles 
are rather quiet, but prices are firm in the 
face of abundant supply. 


KANSAS CITY, MO., Jan. 8.—Shingles are 
scarcer and the price is very firm. Buyers 
who have been in a hurry have had consider- 
able trouble in getting orders placed, and in 
some cases transit cars have sold at a pre- 
mium. Demand for lath is a little slow, and 
the same is true of siding. Some lath and 
siding have been bought in mixed cars. 


CLAPBOARDS 


BOSTON, MASS., Jan. 8.—The clapboard 
business is quiet and sellers do not look for 
much improvement before February. Retail 
yards have light stocks and dealers are not 
disposed to make additions until really neces- 
sary. The price situation is unchanged. 
Native white pine and eastern spruce clap- 
boards are very scarce and firm. The market 
is well supplied with West Coast clapboards, 
offered at steady prices. 
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“BLINDFOLDED- 
Selects 
Natalbany 
Finish” 
5 ny 
TEST RESULTS: We have never conducted a blind- 
Board No.1. Trifle sticky .. too fold test. But we honestly believe 
much pitch. 
Board No. 2. Slight ridges .. grain that a dealer who had once used 
raised .. not so good. 
Board No. 3. Fuzzed-up surface. . NATALBANY FINISH 
knives not cared for. would respond about as shown in 
Board No. 4. No raised grain. .no 
fuzz..no pitch.. just about per- the test results. He knows from 
fect..it MUST be that Pearl R re 
River Finish from NATAL- experience that it is as safe as 
BANY. buying sterling. 
LUMBER yw, COMPANY,LTD 
~ SALES Ss Bp OF FICE 
HAM MOND, LOUISIANA 
MEMBER SOUTHERN PINE ASSOCIATION 
LONG AND SHORTLEAF SOUTHERN PINE 
HARDWOODS 
Mills 68-71-72-73 on the Speedy Illinois Central Mainline. 
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